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Our Business Policy 























. J Every department of our business is J ~- 
conducted with the sole purpose of , ip 
securing and holding the confidence of Pos 


users of Gerock’s 


Sheet Metal Ornaments 
and Statuary 


We render every possible service in 
helping you land prospective contracts 
and ship you the best in Sheet Metal 
Specialties that bring credit to you and 
satisfaction to your customer. 


Detail Work is a specialty with us. 





It will pay you to get in touch with us. 
~—. Write. Get our catalog. r 














Gerock Bros. Mfg. Company 


1227 South Vanderventer Avenue, S LOUIS, MO. 








ALPHABETICAL INDEX AND CLASSIFIED LIST OF ADVERTISERS, PAGES 66 and 67 
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Kelsey Warm Air Generator Battery System 
for large residences, schools and churches 


Wanted—A Kelsey Dealer in Every City 








DEALER APPLICATION 
Kelsey Heating Co., Syracuse, N. Y. 


Please send Dealer Proposition as adver- 
tised in AMERICAN ARTISAN. 




























We want a hustling, progressive dealer in every 
city to handle KELSEY Generators. Dealers 
who want to go after the biggest and best 
jobs and appreciate the advantages which 
the KELSEY brings to the business. 


KELSEY Warm 
Air GENERATORS 


have been recognized as leaders for twenty-five years. 
The dealer gets the advantage of the unrivaled repu- 
tation and prestige of the KELSEY as well as prac- 
tical help and assistance in its sale. 


Kelsey warm air generators are sold direct to the 
trade and all inquiries from prospective customers 
which come to us direct are referred to our dealers. 


Our engineering department is always at the 
service of Kelsey dealers. 


Fill out the dealer application and send to us 
today and we will prove to you that the KELSEY 
as a business getter will help you in many ways. 


Kelsey Heating Company 


301 James St., Syracuse, N. Y. 
New York Office 156Y Fifth Ave. 
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J. B. Howard, Inventor 
Pointing to the 
Combustion Damper 


216 Board of Trade Building 











A STOVE THAT ENTHUSES 
THE DEALER 


Because of its good points 


Is a Stove That Will Sell. 


The Selling Points of the 


Searchlight Utility 
RETURN FLUE FLOOR HEATER 


Are such REAL, easily demonstrable points that the sales- 
man becomes enthusiastic when describing them. 


This real base burner is the stove the dealer buys for 
himself. He sees the value of the J. B. HOWARD COM- 
BUSTION DAMPER, the device which has revolutionized 
combustion methods. He knows that the J. B. HOWARD 
COMBUSTION—which supplies highly heated oxygen at the 
top of the fuel through a perforated ring—will utilize every in- 
gredient of the fuel and enables the stove to maintain an 
even temperature for 24 hours when the thermometer is drop- 
ping out of sight. @ Your salesman will feel an interest in his 
work when he is selling the Searchlight Utility. AND YOU 
WILL MAKE 50% ON EVERY SALE! 


Get Exclusive Rights for Your Territory Now. 


UTILITY siovei & RANGES CO. 


Indianapolis, Indiana 
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THE FOSTER LINE 




















Makers of THE FOSTER LINE of Stoves and Ranges 
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E have added a new *“*Base Burner’’ to the many other new 
and improved patterns of **The Foster Line’’ making it 
now one of the most complete and desirable on the market. 

Foster’s ‘‘Aer-Dome’”’ is without doubt one of the handsomest 
and best proportioned Baseburners ever brought out. The design is 
fully protected by patent and the stove has already proven to be an easy 
and profitable one to sell. If you like its appearance, secure the agency 
by sending in your order. Remember you run no risk as we guarantee 
every one to give satisfaction, and after having had a fair test your 
money will be cheerfully refunded for any one that fails to do so. 


YOUR INQUIRIES EARNESTLY SOLICITED. 


THE FOSTER STOVE CO. 


IRONTON, OHIO 
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dee be the leading Dealer of your terri- 
tory, your best interest lies in han- 
dling a line of Ranges of unquestionable 
merit; that are built on honor and sold 
on merit. Our product is a pleasing com- 
bination of best materials, best work- 
manship and art—all proportioned in a 
way that insures good service and satis- 
faction to every buyer. 


In QUALITY RANGES you have the 
advantages of handling Ranges that are not 
‘just like others.” Our inducements to the 
trade are greater than those offered by any 
other manufacturer. Write for them. 






**All Quality”’ 
Reservoir and High Closet 
For Soft Coal or Wood 


Quality Stove and Range Co. 


Belleville, Illinois ? 





















































WAN’S 


Patent Improved, Wrought Steel, Portable 


RANGE 


For Hotels, Restaurants, Public 
Institutions, Boarding Houses and 
Private Families, 


All kinds of Hotel Implements for 
culinary purposes. 


We manufacture a complete line of 
Ranges, all sizes, and for every 
purpose. 


Write for catalog and full particu- 
lars in regard to our new selling 
plan. 


THE JOHN VAN RANGE CO., riti'ssi’bcaiway Cincinnati, Ohio 
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Use Gas, Coal or Wood in This Range 


ARE YOU ACQUAINTED WITH IT? 


If you are, you are selling it. If not you are missing 
the greatest selling proposition ever offered to you. 


The Champion Interchangeable ; . i 
GAS AND COAL RANGE  ~—s os gXWXWh 


Can change from gas to coal in 3 seconds. Greatest seller ever 
placed on the market. Write for catalog telling all about it. E 


THE CHAMPION STOVE CO,  Cevelond 


Black Silk Products— 


¢ Stove Polish . 
o § Metal Polish oo 
AY og 

as Iron Enamel ¢ 


VN 
. 4 Buy through your jobber 


Silk Stove Polish Works 






























































































Blac 








Little Giant 
‘THE TROUBLE SAVERS”’ 


Mr. Furnace Dealer: 

Dear Sir—We take our pen in hand to 
advise you that there is no sense in hav- 
ing trouble from one or more unheated 
rooms on your furnace jobs. Don’t worry. 
We can fix you up. Write us today. 





Made in four sizes. 


57 West Lake Street 


Charles Smith Company, “cmesco ne 


OMAHA STOVE REPAIR WORKS, OMAHA, NEB., Western Distributors Made in six sizes. 


Walworth Deflecting Registers a 
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LES 
+ s 
For Side Wall and Base Board ie i} 
Are taking the place of floor registers. They do not occupy floor EP gis 
space and interfere with furniture, rugs or carpets. Hale 7 
They are more ornamental, more efficient, and what’s more—they are Fi ¢ 
sanitary—entire mechanism can be easily removed for cleaning. tie 






‘ Walworth Registers appeal to furnacemen. They can be installed 
without the aid of tools—in less than one-quarter the time it takes by the 
old method. rn 

Write for our new catalog containing valuable information for esti- 
mating furnace work. Ask for our prices. 


The Walworth Run Fdy. Co. 


West 27th St., Filmore and Talcott Aves., and N. Y. C. & St. L. R. R. 


Cévlond, Ohio 


i Style H for Baseboard. Designed for use on first floor. Largest Gray Iron Foundries Manufacturers of Semi-Steel Registers 
i} Interchangeable with all standard makes. Estimates Furnished for Castings. 
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For Durability, Economy, Power 














and Satisfactory 
Service 
ALL 


= WEIR sre. 
FURNACE 


Is Without an Equal 


Now, Mr. Furnace Dealer, we are making a claim 
that we can back with absolute proof. 

We want you to examine the WEIR FURNACE. 
It will cost you nothing. We want to show you the 
large radiating surface—the large grate area—the 
perfect construction of firepot and air channels—the 
strength of all its parts. Also the wonderful Gas 
and Soot Consuming Process that .makes the 
WEIR FURNACE incomparable. All the selling 
points that talk and sell the WEIR FURNACE. 


Get our catalog and proposition. 
They will interest you. 


Meyer Furnace Co. 


PEORIA, ILL. 
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LOS ANGELES, CAL. 
Union ES, CAL 


the rule of results. In thousands of installa- 
tions this winter, the BEAVER WARM AIR 
FURNACE has sustained the claims made for it. 


| ‘ THEN we make this statement, we are applying 


To sell a furnace is only part of the battle. To 
satisfy the buyer is the other. Furnace value means 
satisfaction—and satisfaction means good busincss 
for you. That’s why the BEAVER WARM AIR 
FURNACE always makes good. 


A business-building and profit-making line for 
the dealer. The BEAVER DEALER is in a class 
by himself. He is independent—has a different prop- 
Osition to offer. You can’t place a BEAVER FUR= 
NACE on your floor and miss furnace business. A 


BEAVER seen is a BEAVER sold. 


Write tous. Let us submit you catalog and prices—now. 


“BEAVERS the Best_they stand the Test!” 


The Danville Stove & Mfs. Co. 


DANVILLE, PENNSYLVANIA 
W. D. Sager, 330-340 N. Water St. Chicago, Il. 


PITTSBURGH, PA 


Hardware & Metal Co. R. E. Edmunds, 104 Wood St. 


SAN FRANCISCO, CAL. 
Mangrum & Otter Co., Inc., 561-563 Mission St. 
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Are You Curious 


to know whether there is really 
anything to the square pot type 
of construction? If you are at 
all skeptical you are just the fel- 
low we want. Some of our most 
loyal customers today are men 
that “‘had to be shown.”’ 


We want every dealer to know 
the truth about the square pot 
furnace. Try one on your next 
job and decide for yourself as to 
its merit. 


WHY NOT INVESTIGATE? 


BOYNTON’S SQUARE POT 
ADMIRAL FURNACE NEW YORK JERSEY CITY 
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See those Hot Blast Strips 
in the firepot of the 


“FRONT RANK” 
STEEL FURNACE 


This special hot blast equipment is furnished with all 
Front Rank Furnaces when soft coal is to be used as fuel. 
The superheated air enters the fire thru these strips and 
immediately mixes with the gases, causing them to burst 
out into a sheet of blue flame. During this operation, 
every particle of gas, smoke and soot is consumed before 
it leaves the main combustion chamber. The result is a 
steady fire, total absence of clinkers and very little ashes, 
besides a great saving in coal. 


‘Front Rank” Furnaces 


are furnished for any kind of fuel.. Their strong, sturdy 
construction enables them to outlast any furnace on the 
market. Further details are yours for the asking. Just 
compare the ‘Front Rank’’ with the furnaces you now 
sell. That’s a fair test, where the “Front Rank’’ 
always wins. 


’ Haynes-Langenberg Mfg. Co. 
4045-4057 Forest Park Blvd. ST. LOUIS, MO. 
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The New Air Blast Fire Pot 


Burns Soft Coal or Slack 


The new American Furnace with Air Blast Fire Pot 
is built on vertical lines, because it is a well-established 
fact that radiant heat produces no perceptible effect upon 
air. Air can only be heated by conduction, that is, by 
direct contact with hot surfaces. The heated air rises in 
straight currents, and in its ascent keeps in direct con- 
tact with the entire surface of the furnace when built as 
the American Furnace is, on vertical lines. A decided 
advantage over furnaces which are built with uneven or 
zig-zag surfaces such as most cast iron furnaces have, be- 
cause the air in ascending only comes in contact with the 
outer rims, which is not so effective and causes them to 
crack with unequal expansion. 

The American Furnace is Clean, Durable, Economical and 
heats with Warm Air. 
Write today for our new Catalog,it gives full information about the American Furnace 


The American Furnace Co. 
2725-27-29-31 Morgan St. St. Louis, Mo. 

















Sell “FLORAL CITY” FURNACES 


Why? Because— 


plete line of high grade furnaces on the market. They have an 
earned reputation for efficiency. They are backed with a guarantee 


and Enjoy—Quick Sales, Good Profits and Satisfied Customers. 


In “Floral City” furnaces we offer to the trade the most com- 








by a firm thirty years in the business. This firm is a “known quan- 
tity’’—a pioneer in the manufacturing of heating furnaces. 
They are sold through dealers only and these dealers have ex- 


clusive agencies for the different territories allotted to them. 

The firm behind them absolutely guarantee satisfaction and prompt service. 
There are other reasons. A letter from you will bring them, together with 
our catalog and best discount. 


THE MONROE FOUNDRY & FURNACE COMPANY 
Monroe Michigan 


i ‘‘KING’’— Our largest seller and one of the best furnaces on the market today. 
It is not newer than the rest, it is different, though. 











Cur THIS OUT 








AMERICAN ARTISAN AND 
HARDWARE RECORD 


Daniel Stern, Publisher and Proprietor, 
910 Michigan Boulevard, CHICAGO 


Please send us AMERICAN 
ARTISAN each week for three 
months. At the end of that 
time we will remit Two Dol- 
lars for one year’s subscription, 
or 50 cents in case we decide 
to discontinue. 


Wad .séitaseepib aces vies 


AGG LOGD cisincsve occe ess. 


SCHEIBLE FURNACES 


MAKE FRIENDS 
FOR YOU 


Because the Scheible Warm Air Furnace always 


‘‘makes good.’’ It does the work a furnace 


should do—gives plenty of heat with economy 
fuel and ease of operation. Built to last. 


of 


Every buyer will become a Scheible Booster 
>» because he was given furnace value for his money. 


Send for Descriptive Catalog 


| SCHEIBLE-MONCRIEF 
J HEATER CO. 
(1444 W. Ninth St. Clevela 


‘Sixth 
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Bolts of QUALITY 


| Send us your specifications and try our service 





Stove Bolts—Rods-Rivets 


The Kirk-Latty Mfg. Co. “eveland, ohio 
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“MAGNET” WARM AIR Steel Furnace 


We Invite Your Investigation of 
A Furnace That Will Mean Big Business to You 





We Have Convinced Many Dealers and We Can Convince YOU 
Write for our Catalog and Terms 


W. U., KOONS 


219-225 W. Van Buren St. Manufacturer DANVILLE, ILL. 
































| AKRON, 


No Furnace Ever Built 
Has Met With Such Success as the 


XXth C piso FURNACE 


Has the Improved Drop Front aie Making it the simplest and easiest 
cleaned of any furnace made. The entire grate Is easily removed 


Get Our Complete Catalog. 


XXth Century Heating & 
Ventilating Co. 







Because the Fire-pot is 
Indestructible — it is 
--4 built on an ex. lusive 
si maa that gives a 
ree circulation of air 
at all times, and pre- 
serves the Fire-pot. 


Burns All Kinds of Fuel— 
Especially slack and 
ome grades of soft coal 
h perfect satisfac. 
+ as well as hard 
coal, gas and coke. 


Burns the Fuelin a Circle— 
Around the outer edge 
and towards the center 
with perfect combus- 
tion, peng the greatest 
heat from the least tag 


With Its patent 

Holds t gee even with 
soft coal, for 48 hours 
and saves the vexing la- 
bor of rekindling the fire. 


Consumes Nearly All the 

Gases and Smoke—Saving 

about half the fuel. In 

most furnaces they escape 

py the chimney, be- 
waste, 


Never Puffs Gas or Soot— 
Even in burning soft coal, 
thus keeping the house 
entirely free ion gas and 
soot particies. 


OHIO 









































































The Peck-Fadamcall ba 














principle. 
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| One convincing reason why you can sell 


HAMMOND UNDERFEED WARM AIR FURNACES 


is the fact that they will reduce the coal bills just half 


How is this possible? 


Well, it’s all in the underfeed 
With the Underfeed we are able to 
furnish more heat and cleaner air by burning the 
cheapest grades of soft coal and slack, than the 
ordinary furnace burning hard coal. 
steady in the Hammond Underfeed. It is almost 
impossible to keep a steady fire in a furnace that is 
fed through the fire door. New fuel 
thrown on top of hot coals tends to 
“smother” the fire. 
exists until the new fuel becomes ig- 
nited. This causes an abundance of 
ashes and clinkers. Again we say, 
The HAMMOND UNDERFEED 
keeps a steady fire and saves fuel. 
We'll prove this. 
thousands of homes each winter. 


Write for full particulars regarding 
the agency in your city. 


Cincinnati, Ohio 

























The fire is always 









A ‘‘dead’’ period 










It’s being proved in 
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Agents 
stand by us year 
after year. 


WHY? 
Let us tell you. 


The T, £, Henry Furnace Co, 


(evelond 









Your Reputation! 


Do you care about it? 
Then sell 


GILT EDGE Furnaces 


They are reputation builders but they are 
profit makers as well 


Some of the dealers now on our lists are the sons of 
men who have made both reputation and profits 
with GILT EDGE Furnaces. 


If you are not now perpen | them you will want to 
write us for catalogues an 


R. J. SCHWAB & SONS CO., 


283 Clinton Street, 


proposition. 


Milwaukee, Wis. 














CAPACITY 


NOTE 
THE DISCHARGING 


THOSE WHO USE 


- SYMONDS 
F REGISTERS 


stand by them year 
after year. 

Why? 

Let us tell you. 


Send for our catalogue. 


Symonds Register Co. 
1102-04 Madison Street 
ST. LOUIS, MO. 









































WISE FURNACES 


ARE EQUIPPED WITH:— 


Double Casings 
Single Casting Base 
Deep, Cup Joint Ashpit 

Cellular Gas and Smoke Consuming Firepot 
Open or Closed Shaking Grate 

Self Cleaning Radiator 


And many more vital points that prove superior furnace construction 


All are found in our catalogue. 





WISE FURNACE Co., = 


Write for it. 


AKRON, OHIO 











ROBINSON GEM FURNACE 
to the purchaser. 

Can be furnished with either cast iron or steel radiator. Deflector 
damper in radiator furnishes a direct and indirect draft feature. 

We can quote you good prices on the “ROBINSON GEM.” Get ac- 
quainted with the entire Robinson Line of Furnaces. It’s a money 
making line for dealers. 


THE ROBINSON GEM FURNACE 


WARM AIR FURNACE designed to meet the large demand for 
a furnace a little lower in price than the Hot Blast or Prize 
Built on common sense principles for hard work—not an 


Made to supply Warm Air on an economical basis. 


always 


gives satisfaction 


Write for new Catalog just out. 


65-67 West Lake Street 


/ ROBINSON FURNACE COMPANY 


CHICAGO, ILLINOIS 

















Put that Advertisement in AMERICAN ARTISAN if You Want Results 
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Parker’s Damper Ball-Bearing Bushing 
Will End Your Damper Troubles 


Because it prevents the damper from striking 
the side of the pipe. It prevents thedamper from 
binding. | 


Parker’s Damper Ball-Bearing Bushing is made 
of malleable iron and can be fitted to either round or 
square pipe. Easy to install—just slip it over the damper 
rod and bolt and rivet securely to the side of the pipe. 
Freedom of the damper is thus assured and then by 
tightening the set screw, as shown in the illustration, the 
damper cannot move from side to side. 





It is simple—can’t get out of order—cuts down your labor bill. After you have 
installed a Parker Damper Ball=Bearing Bushing you won’t be called upon to 
“fix the damper’’ again. 


Try one—test one. Make us back our claims. Engineers and Sheet Metal 
Workers can testify to its value. They recommend it and so will you after a trial. 
It costs nothing to investigate. Write. 


PARKER SUPPLY COMPANY 


Manufacturers of Engineers and Sheet Metal Workers Specialties 


515 West 45th Street | - NEW YORK CITY 
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Michigan Safety Furnace Pipe 


IS NOW MADE WITH 
Automatic Locking Device 


(PATENT PENDING) 


D° YOU REALIZE the great advantage of having pipe 

that locks automatically? The pipe is connected and 
locked at the same time—with the only 
device ever invented which actually 
locks the pipe. Not a mere slip joint. 
This means a saving of at least 50% 
in labor. 





Progressive furnace men everywhere 
will recognize the great advantages this 
new pipe offers, and will send for sam- 
ples we are distributing to the trade. 


Sold by first-class jobbers everywhere 
—or write the manufacturers direct. 





Michigan Safety Furnace Pipe Company 


Corner Brooklyn and Abbott Streets DETROIT, MICHIGAN 
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WHEELING CORRUGATING COMPANY 














Nested Great 
Stove Variety 
Pipe of 
All Sizes Gauges 
Secure Material 
Locks Finishes 








Coated With Anti-Rust Preparation 


Crescent, Star, Texas, Virginia and Wheeling Locks; also Made-up 
Pipe and Riveted Pipe. 


Half Joints, Quarter Joints, Taper Joints, Tee Joints, Comb Rain 
Proofs, Side Rain Proofs. 


Wheeling Stove Pipe Elbows are made right. One-piece corrugated, 
lock seam; one-piece corrugated, riveted. Four-piece elbows, firm 
or adjustable. 


Wheeling Coal Hods have the right shape, balance and material. Plain 
and corrugated bodies, with and without funnels; galvanized or 
japanned, plain or branded. All sizes—15, 16, 17, 18 and 20 inch 
bodies. 


Complete List Prices 
on the line, or net 
prices on specific 
quantities furnished 
upon request. 


Large stocks enable 
us to fill promptly 
almost any specifi- 
cations that may be 
placed with us. 


WHEELING CORRUGATING COMPANY, WaEEuNe W.VA. 


BRANCH OFFICES AND STORES: 





NEW YORK CHICAGO PHILADELPHIA 
ST. LOUIS . KANSAS CITY CHATTANOOGA 
ALSO SALES OFFICES AT: 
DALLAS DENVER DETROIT LOS ANGELES 
PORTLAND SALT LAKE CITY SAN FRANCISCO SEATTLE 
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STOP LOOK READ 














A WHOLE PAGE OF OUR BEST CLUBBING OFFERS 


AMERICAN ARTISAN PLACES WITHIN YOUR REACH ONE OF THE 
GREATEST AND BEST MAGAZINE OFFERS EVER MADE. GET YOUR 
TRADE JOURNAL AND TWO OR MORE OF YOUR FAVORITE MAGAZINES 
FOR VERY LITTLE MORE THAN THE COST OF ONE PUBLICATION. 








MSCALLS MAGAZINE 














FOR PARTIORARS AT ONCE 











DELTA FILE WORKS, 








: PHILADELPHIA, 
CHICAGO OFFICE, 108 W. Lake Se. NEW TORK OFFICE, 35 Wooster 


HIA, PA. 








HOW TOGET THE COST OF F YOUR COMBINATION 


Choose the three or more magazines you wish and 
simply add the class numbers before the name of the 
magazines and multiply by 5. 


Example — AMERICAN ARTISAN AND 
HARDWARE RECORD, Class 25; Review of Re- 
views, Ciass 35; Cosmopolitan, Class ne. Te 
makes 83—Mu tiply by 5 and the price to you for 
this combinaticn is $4.15. Notice the regular prices 
are also given, showing you the money saved. 


QOBASTTHOAs HOE AAs 6100017988 L107 OF OOTEFT PERS, FORED © Ore @ 


THINGS OF IMPORTANCE TO THE SUBSCRIBER 


If you prefer, magazines may be sent to different 
addresses. When subscriptions are renewals, same 
will be extended from the time subscription expires. 


You can take advantage of this offer only by in- 
cluding three magazines in the club and ordering 
AMERICAN ARTISAN AND HARDWARE 
RECORD as one of the three. 


MAKE YOUR SELECTIONS FROM THE LIST GIVEN BELOW—LEADING MAGAZINES OF TO-DAY 


— Number. Regular Price. 


D MRERMACAM AMARMAN 5... ccceeccacencchsces $2.00 
BB Spanien she os ee eS 1.50 
SS NOE. Jeb a baw os boc Rs Peak 1.50 
TS TPR OOGT 6 woke ikea ss dccawcse vane 1.50 
9 McCall’s (including one pattern)............... -50 
BF I ane ios ahs oe wo heb vaecewa 1.00 
BD De MN ahs Ke eer ccs so ckSwascsncd os 1.50 
ee 8 ERA a ee ee 3:00 
2S Re PU oo ee ees os adie ke 1.50 
SS MN cae Sea bse 00405 4 Chak vise sé Sakbc bo weds 75 
BD Ms cae ean aia dog bb a occ os 0bKc wba redin 1.50 
RB GN ins s bbe ksi oncbct@anniaiss 1.50 
15 American Poultry Journal...................... 1.00 


a Number. Regular Price 


Magazines having the same class number indicated before the name may be substituted for one another in the following combinations: 


Our 
Reg. Price. Price, 
AMERICAN ARTISAN .............. $2.00 
RR io sins X55 5s 5 6 has keES Sw OEE 1.50 
BONE PUNE 6. ck cdtesebivecesicece 1.50 $3.55 
$5.00 
Our 
Reg. Price. Price. 
AMERICAN ARTISAN ............... $2.00 
Good Housekeeping ................... 1.50 
netter . .. i. cs cneenedt lobe 1.50 $3.55 


D Meet sere’s Mame oe. cidcdu cs asda eeacets..- $1.50 
25 Woman’s Home Companion.................... 1.50 
OO  Ehectrician: & MecwAie soos bei ki vice ckee.. 1.50 
Pe: Tareas WRG ores has ak eed ie eh <S- 4.00 
ie Meee i as eo Se eae, , 3.00 
ee BO BOO oe ok oa hee a ais saeco ee ae. » 1.50 
SR WOES hs oak bos sb ads CAN eeee Co esauses 50 
12 WOR « BiG cs eB ese tases Aes... 75 
8 People’s Home Journal... .. ........5......00000.. 50 
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“ALAMO” Furnaces, and, Hot, Water 


CHARLES SMITH, 24 West Lake Street, Chicago, [Illinois 
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Russia finish, pat. 
Lock 


STOVE PIPE | 


It is made of a very high 
rade of uniform color | 
Bine Polished Steeland }J 
{scoatedtopreventrust- ff 
ing. Madeinallsizes. |] 
Packed twenty-fiveand [J 
fifty jointstocrate. For f 
ealebythe fone Hard- § 
ware Trade throughout 
the United States. 


Mfd. by HEMP & CO. 
ST. LOUIS, MO. iif 
In the event ‘of your & 


ER jobber does not handle 
this pipe send your inquiries to us, 


PEERLESS ENAMEL 


GLOSS BLACK 


for STOVE PIPES AND ALL SHEET IRON WORK 


| ALUMINUM 
for RADIATORS, PIPES, ETC. 
Handled By All Leading Jobbers. Samples Free On Request 


NICKEL PLATE STOVE POLISH CO., Mfrs. 
CHICAGO 














ent 


*“ THE GEO. W. COPE WHEN YOU HAVE A RUSH ORDER FOR 
™ STOVE PATTERN || STOVE REPAIRS irtco BRAUER 


ing W 0 R K S COR. BRUSH AND The largest and most complete stock of Repairs for 
RE aceon seteoregaal STOVES, RANGES and FURNACES 
DETROIT, M } CHI GAN in the West. We make a specialty of prompt shipments. 


We want your repair business. 


Y PATTE F NS A. G. BRAUER SUPPLY co. 
316-318 N. Third Street ST. LOUIS, MO. 


NOTICE: Clip out this ad and paste in your order book f itfuture reterence. 
































a FOR STOVES AND HEATERS 
50 First-Class in Wood and Iron 
VEDDER PATTERN WORKS 
~ Established 1835 TROY, N. ¥. The COOPER OVEN 
4 THERMOMETER 
7 | Attracts The Woman Buyer 
= PA T T E R N S She knows what an oven ‘hontenmnster is “a She 
“ For Stoves and Heaters ear: the tec And she wee ra sale. 
j A Cooper Oven Thermometer will add selling to 
The Cleveland Castings Pattern Co. your range. 
It is accurate and durable. 
i Cleveland Get our catalog and prices 
- The Cooper Oven Thermometer Co. 
(One-half actual size.) PEQUABUCK, CONN. 
0 
WELLER PATTERN (0 
DESIGNS and ESTIMATES FURNISHED IMPROVED 
PERFECT. CLINCHING HOSE MENDER 
; @] U | N SY, [ L a . ELECTRIC WELDED The tubes and clamps are 
g stamped from one piece of 
5 Open Hearth Steel. Retinned 


to prevent rust. Made in 

l N (YP Avy aN] Ke four sizes. Packed two dozen 
in a display box. 

IRON&WOOD play 


Have you our complete catalog? 
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CTAIC WELDED 


STUBER & KUCK, Peoria, Illinois 
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If You Investigate 


Every part of the Monitor Warm Air Furnace 
you'll find a special patented feature 
that has stood the test of hard and 
long service. You'll find selling fea- 
tures that wel] convince the buyer. 
Every detail is studied—every part 
will perform its function with the 
least wear and the greatest resistance 
to the powerful, direct radiation. —The Monitor 
Warm Air Furnace is made of honest mate- 
rials, on scientific principles, by experienced 
men. Principles that mean furnace value and 
satisfaction to your buyer. 





Take the Monitor Fire- 
Pot for instance—shown at 
the top. Here is a true 
Hot Blast Fire-Pot. It is 
made of one piece, extra 
heavy. Note the wide 
flange and ribbing that al- 
lows for all expansion and 
contraction. 


The firepot of a furnace 
is considered the weakest 
part—the first to break. In 
the Monitor Warm Air 
Furnace we have made the 
firepot the strongest. It’s 
unequalled. 





It will cost you nothing to investigate the Monitor 
Warm Air Furnace. It will be to your advantage. Get 
our catalogue and prices. We convince our dealers. Ask 
about the effective manner in which we assist dealers to 
make sales. 


The Monitor Furnace Co. 
19 E. Third St. Cincinnati, Ohio 
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THESE are times of discouragement for the pessi- 
mists in business affairs. The last six months or so 
have given them a constant series of 


Four . 
Great shocks until they have almost been si- 
American lenced. Every once in a while, however, 


Optimists some one of them bobs up with a dole- 
ful croaking and gives it as his unbiased opinion that 
the country is rapidly going to the “demnition bow- 
wows.” And yet the country seems to roll along 
about as steadily and smoothly as it ever did. 

One of the most encouraging signs of the times is 
to find business men who are the active heads of large 
industrial institutions proclaiming their faith in busi- 
ness prosperity and predicting not only a continuance 
of the same but also an expansion. Of this type is 
Charles M. Schwab, one time president of the United 
States Steel Corporation and for many years Andrew 
Carnegie’s right hand man. Recently in testifying 
before the government investigators into steel corpora- 
tion affairs, Mr. Schwab charmed all his hearers by 
the cheerfulness and frankness with which he an- 
swered all the questions propounded to him. In do- 
ing this, Mr. Schwab’s attitude and fairness reminded 
one forcibly of a big healthy boy, brimming over with 
health and good nature, and unable to see why others 
did not feel the same way. 

Mr. Schwab was decidedly optimistic in his tes- 
timony. He admitted that he had invested many mil- 
lions in the Bethlehem Steel Company, he intimated 
that he was in the steel business to stay, and that he 
could not be either thrown out of it or bought out of 
it by any competitor, no matter how powerful the 
latter might be. 

The West is especially noticeable for its. great opti- 
mists. “Jim” Hill, of St. Paul, who directs the affairs 
of three or four great railroad systems, can see noth- 
ing but prosperity ahead for every industry in the 
country for the coming years. Mr. Hill has been 
sometimes called a pessimist. This, however, has been 
a mistake. Mr. Hill has had a fashion, when specula- 
tion was carried on a little too recklessly, of giving the 
speculators a timely warning, and trying to curb their 
recklessness, but whenever prices are on a normal 
basis Mr. Hill is one of the greatest optimists alive. 
Probably his various business affairs bring him in 
closer touch with a vast territory and with more di- 
verse interests than any other individual in the United 
States. Therefore, when Mr. Hill talks optimistically 
it is well for every one to pay heed. 

In Chicago there are two great optimists—not to 

y that there are not more than two optimists in 
Chicago, but these two are preeminently optimistic. 


They are John J. Mitchell and George W. Reynolds, 
both presidents of banks that rank among the strong- 
est financial institutions of their city. 

Western bankers have an especially good opportu- 
nity to judge of business conditions because their op- 
erations ramify throughout the entire country and 
they are closely connected with the great producing 
classes in the middle West. Both of these financiers 
take a most cheerful view of the business outlook. 
They cannot discern the slightest cloud on the busi- 
ness horizon and predict a vast augmentation in the 
financial resources of the country. 

When a great steel producer, a great railroad oper- 
ator, and two great bankers all express a similar 
opinion as to business conditions, their opinion carries 
weight. 








For SOME years there has been a steady advance in 
the cost of living in the United States, and the 
One Way to Bureau of Labor, which collates such 
Reduce the figures for the Government, finds that 
High Cost of since 1898 the advance in the cost of 
Living. food such as is used in the average 
workingman’s family has been 58 per cent. This 
advance in the cost of living has been the subject of 
much discussion and numerous theories have been 
advanced as to its cause. The cost of living has also 
advanced abroad, but whether at the same ratio as in 
the United States we are not prepared to state. At 
any rate, the subject has not engrossed so much of 
the public’s attention in European countries as it has 
here, because there the consumer has a remedy which 
is lacking in America. This remedy is co-operation. 
It is a singular thing that the co-operative system 
has never established itself in this country as it has 
abroad, particularly in Great Britain. There the co- 
operative societies have grown to mammoth propor- 
tions and their business amounts to hundreds of 
millions of dollars every year. These societies are 
owned by their customers, the working people. They 
maintain great stores in the principal cities and sup- 
ply every want of the people, from provisions to 
clothing. They are gigantic department stores in 
the truest sense of the word. One of these co-opera- 
tive concerns even owns its own tea plantation in 
Ceylon, and the entire crop is retailed over its coun- 
ters. They own mills where their own woolen and 
cotton goods are made, and other mills where these 
are cut and made into clothing and other articles. 
There are no extravagant salaries paid to employes, 
but all receive fair wages. Goods are retailed over 
the counter at a fair profit, and every six months or 
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yearly a dividend is declared from the profits, this 
dividend being paid to the shareholders, who are the 
customers. 

A number of attempts have been made at various 
times to establish the co-operative system in this 
country, but it has never attained any conspicuous 
success. Perhaps one reason why this has been so is 
because the American workingman has been making 
such high wages that he has not specially felt the 
need of co-operation and economy. A contrary con- 
dition has existed in Great Britain, where co-opera- 
tion has meant the difference between comfort and 
actual want. 

Co-operation in the United States has had many 
conspicuous examples of its practicability and advan- 
tages, but this co-operation has been practiced by 
those in the least need of it. The so-called “trusts” 
are merely co-operative enterprises. The great 
United States Steel Corporation is merely co-opera- 
tion. Instead of buying its ores and coal from pro- 
ducers and allowing the latter to make a profit, it 
produces its-own ores and coal. It transports these 
in its own steamships and trains, and saves another 
profit which it would have had to pay railroad and 
steamship companies. It absorbed bridge and pipe 
works, tinplate and wire works, rail and plate mills, 
in order to have an outlet for its raw material which 
it could control, and has a joint selling agency for 
all its products, thus decreasing the selling costs. Its 
conspicuous success has not been due to monopoly, 
but to co-operation and concentration. 

Some day the American workingmen will awaken 
to the opportunity that awaits them in co-operation 
as it is practiced abroad, and when they do the high 
cost of living will cease to be a common topic of 
discussion, Nor will the benefits be restricted to the 
workingmen and shareholders in the co-operative 
societies alone. Wherever a co-operative store is 
established with its moderate profits, other stores 
have to meet its prices, and thus the entire commun- 
ity is the gainer. This is because anyone may trade 
in a co-operative store, but only the shareholders may 
profit from the dividends. 








In THE hardware trade of the Southland there 
is one envied distinction to which every salesman 
Th , aspires, and that is membership in the 

e Unique | < Y 
Old Guard Old Guard.” The title Old Guard is 

of the usually associated with martial events. 

South. The words are vaguely reminiscent of 
stirring deeds, of the thunder of the charge and the 
clash of steel. There is a loftiness and dignity at- 
tached to the two words. They are suggestive of 
power and achievement, and justly so. 

The members of the Old Guard of the Southern 
Hardware Salesmen’s Association are picked men. 
They are men who have been tried and tested as are 
the soldiers of an army. They are veterans in their 
chosen work. None but a veteran can aspire to mem- 
bership in the Old Guard, one of the primary quali- 
fications for membership being that a man must have 
sold hardware or its related lines in at least three 
Southern or Southwestern states for at least ten 
years before his name is even considered. Member- 


ship is restricted to one hundred. Only men of 
unimpeachable character and flawless reputation can 
ever hope to be enrolled. 

In many respects the Old Guard is the most unique 
commercial organization that exists in the United 
States or possibly in the world today. It is not a 
fraternal order, so-called, and yet it is essentially 
fraternal. Every man whose name is on the roll of 
the Old Guard is a business competitor of all the 
others. The mere fact that they belong to this unique 
order does not hamper or curb theeir activities when 
it comes to the solicitation of business. There is 
rivalry of the most intense character. As one soldier 
will try to outdo his fellows on the battlefield, so 
will the members of the Old Guard try to outdo each 
other in the commercial field. Under such conditions 
it would seem as if the fraternal spirit would be lost 
sight of, but the contrary is the case. If one mem- 
ber of the Old Guard cannot get the orders, he 
rejoices in the fact that his brother member has been 
more successful. 

The object that led to the organization of the Old 
Guard was the promotion of harmony and _ good- 
fellowship among its members. This it has done 
most successfully. Naturally, men engaged as are the 
members of the Old Guard, in traveling through a 
vast territory, do not often have the opportunity to 
meet together, but once each year, at the meeting of 
the Southern Hardware Jobbers’ Association, wher- 
ever that may happen to be held, the Old Guard turns 
up as nearly in a body as it is possible for the busi- 
ness engagements of its members to allow. This year 
they were, as they have been in the past, a conspicu- 
ous feature of the attendance of the Southern Hard- 
ware Jobbers’ Association convention in Mobile, Ala- 
bama. 

It was only five years ago that the Old Guard was 
formed. Its ranks have been depleted by death nearly 
every year, but the vacancies thus created have been 
filled and the membership kept up to its limitation. 
The.fraternal spirit, the spirit of mutual helpfulness, 
which was the object of its founders, has been more 
than fulfilled since its organization. In times of sick- 
ness, the Old Guard rallies as a man to the relief of 
the suffering member, no matter where he may be. 
On the death of a member $250 is at once paid with- 
out formality to his heirs or his nearest relatives. 
In addition, there is always a certain sum set aside 
to provide a memorial for the deceased member. 

In its influence upon the hardware salesmen of the 
South, the Old Guard has exerted a most salutary 
influence. It has set up a standard of conduct, of fair 
dealing and honest representation that has redounded 
to the benefit of the entire trade. 

There are veterans in the Old Guard as there have 
been in all Old Guards. Many of the members have 
been engaged continuously in the selling of hard 
ware for over thirty years. One of its members has 
been engaged in the business forty-seven years, two 
of the members forty-four years, and there are 4 
number of others whose years of service exceed 
thirty. At last year’s convention of the Southern 
Hardware Jobbers’ Association, the long connection 
of seven of the Old Guard members with the trade 



















was formally recognized by their appointment to the 
Roll of Honor, the highest dignity the Association 
could confer upon them. 

The only enemy the Old Guard fears is death, and 
that remorseless enemy of all mankind will exact his 
toll from the members, but the Old Guard, in spite of 
death, is always useful and always striving for the 
highest ideals. May its powers never wane nor its 
influence for good diminish. 








RANDOM NOTES AND SKETCHES. 


BY SIDNEY ARNOLD. 

You've heard of silver tongued orators and prob- 
ably at times you have envied them. Perhaps indeed 
many times at dances and receptions you have envied 
the man with the gift of gab who seems to be attract- 
ing all ‘the attention; at least he is making conversa- 
tion and never seems at a loss for a word—or even for 
a thousand words. But there are times when silence 
is more valuable than the gift of fluent speech, when 
it is golden indeed, when every time one opens one’s 
mouth—like the man in the story—one puts one’s 
foot in it. 

William A. Dwyer, “Billy,” as his many friends 
in the stove business call him, was invited to a wed- 
ding some time ago, and this is what happened: 

Billy was envying the partner of the groom wlio 
at the reception after the wedding was carrying on 
an animated conversation with the fair bride. A quiet, 
silent man himself, Billy wished to learn the secre: 
of this easy flow of society conversation, and he ap- 
proached unseen to listen and learn by example. 

After listening to the following Billy decided that 
his gift of silence was more valuable than the ability 
to make small talk. 

“T hardly feel like a stranger,” said the business 
partner of the groom, smiling pleasantly at the attrac- 
tive, flower-bedecked bride. “In fact I feel that I 
ought to know you well as I have seen so many of your 
letters.” 

“Indeed,” answered the young woman with interest. 

“Oh, yes, indeed. Every time my partner got a love 
letter he would devour it greedily and then like the 
generous fellow that he was he would read to me ex- 
tracts from his dear Kate’s corespondence.” 

“My name is Caroline,” replied the bride icily and 
3illy turning away wondered how many thousand 
words it would take to explain this faux pas. 

x * * 

One of Ralph Yarnelle’s friends in Fort Wayne, 
Indiana, is a very pompous old gentleman and con- 
siderably impressed with his own importance. Re- 
cently he came to Ralph all excited and not a little 
angered. When asked the cause of this undignified 
heat he explained. 

“T was going down the street and I saw a dirty, 
ragged child; positively his raiment was unseemly. 
The lad addressed me, saying in his somewhat vulgar 
lingo: ‘Hy, mister, wot’s the time by your turnip?’ 
Presuming that by the latter term he meant my 
chronometer—TI gathered that much from the context 
~—I replied: ‘Exactly 4:15, my little man.’ Whereat 
the impudent youngster informed me that at 6 o'clock 
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I should go to —er—well, he meant Hades, but he 
didn’t say it that way.” 

Ralph considered the question with his usual more 
or less grave courtesy, then offered the suggestion: 
“My dear sir, I don’t see anything to worry over in 
that—it’s only 5 o’clock—you still have an hour be- 
fore you.” 

* * * 

When we are driven to the last ditch, an ounce of 
persistence is worth a ton of warm appeals to “let 
well enough alone.” 

ok * * 

Perseverance doesn’t shine with the same brilliancy 
as genius, but it has a steadier light and will outlast 
the more brilliant glow. So just keep on persevering. 

* * x 

Some men are fortunate enough to use the sting 
of defeat as a means of climbing the ladder of fame 
to its pinnacle. 

K 2K ok 

Wisdom is knowing what to do next. Knowledge is 
the knowing how to do it and virtue is the doing of 
it—David Starr Jordan. 


x 


In the prize ring defeat comes to the pugilist with 
the count of ten, but in the broader area of life a man 
is beaten only when his spunk takes leave of him. It 
is then that Father Time snaps his fingers and says: 
“You are out.”—Arkansas Thomas Cat. 

* * * 

When your union or lodge gives a dance, who buys 
a ticket from you?—Your Home Merchant. 

When you raise a subscription for a sick or needy 
brother, who heads the list?-—Your Home Merchant 


he oe 


Have you ever been afflicted with a green stenog- 


rapher? If so, you can sympathize with the Chicago 


journalist who dictated a poem to his typewriting 
lady, and had this handed to him: 

“In the church the bride was standing on her head. 
The orange blooms in her heart. And in her spirit 
are a dozen sweet perfumes. Down the aisle the 
groom comes walking, on his hands. There was her 
ring in his ear! The organ music-made him think. 
His soul must sing through an alley. Sweet with 
flowers, the band is on the march blowing bugles 
with their noses! They inhale the scent, the arch 
and the flagstones in the floor. Echo forth the happy 
day! Then the groom cuts off her head. One small 
tress to wear for aye.” 

As he dictated it: 


“Tn the church the bride was standing, 
On her head the orange blooms; 

In her heart and in her spirit 
Are a dozen sweet perfumes. 

Down the aisle the groom comes walking, 
On his hand there was her ring; 

In his ear, the organ music made him think 
His soul must sing! 

Through an alley, sweet with flowers, 
The band is on the march, 

Blowing bugles! With their noses 
They inhale the scent! The arch 

And the flagstones on the floor 
Echo forth the happy day, 

Then the groom cuts, off her head, one 
Small tress to wear for aye.” 
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Up to the Minute News Siftings 


Trade News Gathered From All Sources and Brought Down to Date 








J. A. Johnson, 1406 Third street, San Diego, Cali- 
fornia, will erect a plant on the Pacific Coast for the 
manufacture of gas ranges. 

Mr. Samuel Kahn, president of the Estate Stove 
Company, Hamilton, Ohio, will leave in a few days 
for a pleasure trip through Europe, and expects to 
be gone during the balance of the year. 

The Castle Hayne Stove Company has been incor- 
porated at Wilmington, Delaware, with a capital of 
$100,000, to manufacture and deal in stoves. The 
incorporators are: Charles H. Keyes, J. K. Wylie 
and John Freeman. 


>.> 


TENTH ANNUAL OUTING OF THE STOVE 
SALESMEN’S ASSOCIATION OF 
PENNSYLVANIA. 








The tenth annual outing of the Stove Salesmen’s 
Association of Pennsylvania was held at the old 
Mohican Club House, Morris Junction, on the Dela- 
ware, New Jersey, last Saturday, June 7th, and it 
was the largest attended and pleasantest outing ever 
given by the Association. 

The location was-ideal—Morris Junction being five 
miles north of Camden, on the Delaware river, and as 
it can be conveniently reached by trolley car, auto- 
mobiles and railroad trains, the members and guests 
suited their own convenience and came when they 
pleased. There were quite a number of automobile 
parties. 

The day’ was spent in different kinds of games, 
both indoor and on the spacious grounds. A light 
shower just before noon laid the dust and did not 
mar the day’s festivities. 

The baseball game was very interesting, the 
nine captained by Russell being the winners over that 
captained by McGarigle, proving winners by 17 to 7 
in five innings. The players were: 

Capt., Wm. E. Russell. Capt., W. J. McGarigle. 


Charles A. Baessler. M. F. Gilbert. 
Leo Fischler. O. D. Hoffman. 
Joseph Smythe. A. J. Kochel. 
E. P. Miles. H. P. Hoff. 

C. H. Cheesebaum. George Snyder. 
W. F. Habicht. F. S. La Chance. 
A. B. Clemo. A. W. Proctor. 


H. Waechter. W. H. Peterson. 

After the ball game the entire party was ushered 
into the main dining-room, where the annual shad 
dinner was served. The caterers evidently had made 
unusual preparations, for all vouched the shad and 
the shad roe to be of the best. The green peas, 
asparagus and strawberries which were served were 
grown on the premises, and a good many of the mem- 
bers enjoyed seeing the vegetables picked from the 
garden. 

There was very little speech making. Secretary 
George L. Woodburn announced the regret of all 
present at the unavoidable absence of President 
George W. Wagner, who was detained by illness, and 
much applause was given when the secretary an- 





nounced that 101 members were enrolled, as this was 
the first time that the association had passed the to 
mark. 

President Joe L. Gammell, of the Stove Sales. 
men’s Association of New York State, was present, 
obtaining some pointers for the outing of their asso. 
ciation, which will be held June 28th, at College 
Grove, Long Island. 

It was announced that Horace Harfield, an old- 
time stove salesman, had died suddenly the day be- 
fore, and although Mr. Harfield was not a member 
of the association, all heard with regret of his sudden 
demise and appropriate action was taken. 

The Stove Salesmen’s Association of Pennsylvania 
is the pioneer organization of its class. It was organ- 
ized in 1897 and has given very many successful 
affairs. They hold monthly meetings. In addition 
to having an annual outing in the summer they have 
an annual banquet in December. 

Much credit was due to William F. Habicht, past 
President of the Association, who was chairman of 
the committee of arrangements, and he was ably 
assisted by A. A. Miller, James R. Wotherspoon and 
Secretary Woodburn. 

The officers for 1913 are: 


President, Geo. W. Wagoner. 

First Vice-President, A. A. Miller. 

Second Vice-President, Wm. G. Withers. 

Third Vice-President, Geo. H. Rotz. 

Secretary, Geo. L. Woodburn. 

Treasurer, O. M. Fagley. 

Trustees, George M. Millspaugh, James R. Wotherspoon, 
Hugh R. Dunlap. 


Those in attendance at the outing and the firms they 
represented were as follows: 


Name— Firm Represented— Address— 


Joseph Evans, Mahood & Co., 1642 Market St., Philadelphia. 
we. ei Withers, American Stove Co., 2029 N. 20th St., Phila- 
elphia. 
Jas. R. Wotherspoon, Jas. R. Wotherspoon, 240 N. Front St., 
Philadelphia. 
Geo. L. Woodburn, United Stove Repair Co., 117 Arch St., Phil- 
adelphia. 
Robert L. Hoy, The Floyd-Wells Co., 1201 Fulton Ave., Balti- 
more, Md. 
W. P. McConnor, Wincroft Stove Works, Walbert Apartments. 
Baltimore. 
Wm. E. Russell, Lehigh Stove & Mfg. Co., 37 S. Burnett St., E. 
Orange, N. J. 
Chas. A. Baessler, United Stove Repair Co., 117 Arch St., Phil- 
adelphia. 
Fred. Sabin, F. Sabin & Co., 5507 Spruce St., Philadelphia. 
ae RG Garrett, Fow Mfg. Co., 5412 Lancaster Ave., Phila- 
elphia. 
O. M. Fagley, Fagley & Halpen, 106 N. 2d St., Philadelphia. 
Joseph L. Gammell, Thatcher Furnace Co., 110 Beekman St. 
New York, N. Y. 
ory ©. Borzell, The Floyd-Wells Co., 5129 Spruce St., Phila- 
phia. 
. S. Smith, United Stove Repair Co., 117 Arch St., Philadel- 
phia. 
Wm. F. Habicht, Borden Stove Co., 118 N. 2d St., Philadelphia. 
id ~ McGarigle, Roberts-Winner Co., 5408 Norfolk St., Phila- 
elphia. 
ne H. Evans, 8S. Bowen Sons, 3756 N. Marshall St., Philadel- 
phia. 
Jas. G. Waters, A. Cox Stove Co., 4343 Penn St., Frankford, 
Philadelphia. 
Wm. G. Levis, E. A. Hibbs, Bread and ouarty Sts., Philadelphia 
A. A. Miller, ‘‘Metal Worker,” 1515 Real Estate Trust Bidz., 
Philadelphia. 
Norman H. Moyer, Roberts-Winner Co., Quakertown; Pa. 
~~ Carter, The Floyd-Wells Co., 705 W. 179th St., New 
ork, 
William Eckfeldt, A. Cox Stdéve Co., Lansdale, Pa. 
Geo. Howard _Rotz, March-Brownback Co., Pottstown, Pa. 
M. A. Bovle, I. A. Sheppard & Co., 1552 N. 11th St., Philadelphia. 
Edward E. Barto, Thatcher Furnace Co., Camden, N. J. 
es haf Abbott, Calvert & Holloway, 6807 N. 11th St., Phila- 
elphia. 
James Black, E. F. Kurtz, 3332 N. Lee St., Philadelphia. 
Andrew L. Rivel, Mahood & Co., 5834 Whitby St., Philadelphia 
John McConville. John McConville, 215 N. 2d St., Philadelphia. 
sarwace P. Eckfeldt, A. Cox Stove Co., 1733 Park Ave., Phi 
elphia. 
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Jj. Thos. Harrison, Union Mfg. Co., 2553 N. Marston St., Phila- 


delphla. 

I <P Larzelere, Lehi Stove & Mfg. Co., Lehighton, Pa. 

-Lee S. Leiser, Jas. Wotherspoon, 240 N. Front St., Phila- 
delphia. : 

Fr ak Ss. La Chance, Peninsular Stove Co., 715 N. 18th St., Har- 
risburg, Pa. 

Albert F Klein, United Stove Repair Co., 117 Arch St., Phila- 
delphia. 

alberta Kochel, March-Brownback Co., 462 N. Hanover St., 
Pottstown, Pa. 

Homer E. masa A. Cox Stove Co., 92 Passaic St., Hacken- 

72° Smyth, Borden Stove Co., 118 N. 2d St., Philadelphia. 

Arthur . = R canara Richardson & Boynton, 1342 Arch St., 
Philadelphia. 

Harry O. ——"* manufacturers’ agent, 415 Commerce St., 
Philadelphia 

Andrew A. Boyle, I. A. Sheppard & Co., 1621 N. Park Ave., 
Philadeiphia. 

Thos. F. Depoy, Lehigh Stove & Mfg. Co., Lehighton, Pa. 

Harry S. Knerr, Lehigh Stove & Mfg. Co., Lehighton, Pa. 

Oscar C. Winters, The Floyd-Wells Co., Royersford, Pa. 

Arthur W. Proctor, I. A. Sheppard & Co., 139 N. 11th St., Phil- 
adelphia. 

rvs. Devoll, A. Cox Stove Co., 5005 N. Mervine St., Phila- 
delphia. 

Joma ban F. W. Taylor & Son, 2223 E. Cumberland S&t., 
Philadelphia. 

A. B. Clemo, A. Cox Stove Co., 2518 Brown St., Philadelphia. 

B. P. Miles, Borden Stove Co., 118 N. 2d St., Philadelphia. 

A. E. Koch, Borden Stove Co., 118 N. 2d St., Philadelphia. 

H. B. Taylor, Jr., Pettinos_Bros., 2011 Market St., Philadelphia. 

Chas. H. Scheerbaum, A. Cox Stove’Co., 3414 Benner St., Phila- 
delphia. 

John M. Krupp, Lansdale, Pa. 

George Snyder, North Wales, Pa. 

Fred. J. Knoedier, Calvert & Holloway, 68 N. 2d St., Philadelphia. 

Leo S. Fischler, Borden Stove Co., 118 N. 2d St., Philadelphia. 


GUESTS. 
Name— Firm Represented— 


Daniel Stern, AMERICAN ARTISAN, Chicago, IIl. 

W. Freeland Kendrick, Potentate Lulu Temple, Philadelphia. 
E. . Caen United Gas Improvement Co., Philadelphia. 
Mr. Boyd. 

Senator Hammond, ag sory, Pa. 

J. C. Lindsay, Peoria Paint Co., Philadelphia. 

Chas. Levis, E. A. Hibbs & Co., Philadelphia. 

Fred Fluck, Philadelphia. 

Oscar D. Hoffman, nsdale, Pa. 

Joseph Baile, Philadelphia. 

Howard Weachter. 

E. C. Krebs. - 

Frank Cavanaugh, Roberts-Winner Co., Quakertown, Pa. 

F. G. Pate, S. wen Sons, Philadelphia. 

J. B. Borden, Borden Stove Co., Philadelphia. 

John Harford, 62 N. 2d St., Philadelphia. 

W. H. Peterson, 1342 Arch St. del 
H. P. Hoff, 1342 Arch St., Philadelphia. 
Maxwell F. Gilbert, 1342 Arch St., Philadelphia. 
Wm. G. Semple, 1342 Arch St. ay mee, nga 
Nathan Fow, Fow Mfg. Co., Philadelphia 

Josh Brogden. 


Address— 


~~ 


THE HELPFUL STOVE SALESMAN’S ASSOCI- 
ATION OF PENNSYLVANIA. 








The Stove Salesmen’s Association of Pennsyl- 
vania is one of the oldest associations of its kind. 
Organized in 1897, for some years it was merely a 
social organization, holding one meeting and banquet 
a year. But in 1906 it took up more serious work 
when a mutual benefit feature was added. 

The association was incorporated at that time and 
it was decided to hold monthly meetings for the 
transaction of business as well as for the enjoyment 
of the social features of the organization. 

The object of the association thus may be said to 
be twofold. It promotes friendship among its mem- 
bers and sociability both on the road and during the 
meetings. It causes a better understanding to exist 
between the salesmen and their employers. And it 
helps the unemployed members in getting positions 
as well as carries on the mutual benefit feature. It 
combines in an excellent way social features and 
business benefits. 

On May 1, 1910, the death benefit fund in the 
treasury amounted to $128, an amount equal to $2 
for each active member, and to maintain this fund 
each member is assessed the latter amount on the 
ceath of any one who belongs to the association. 

_ The initiation fee is $1.00, and if the applicant 
sires to join the beneficiary class, $3.00. The dues 
per year are $4.00 and these, with rare assessments 


that must be made, constitute the total cost. On the 
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other hand, the annual outing and banquet are usu- 
ally provided without cost to any member in good 
standing. 

The membership of the association, it is thought, 
will reach 150 before next December. 


2oe-o 
~-o+ 


STOVE SALESMEN’S ASSOCIATION OF NEW 
YORK STATE TO HAVE OUTING. 








The Stove Salesmen’s Association of New York 
State will have their outing June 28th, at College 
Grove, Long Island. The secretary is George Krekel, 
97 Beekman street, New York, and the president is 
Joe M. Gammell. The committees are earnestly at 
work preparing for what they believe will be the 
most successful affair given by this association. 


GRANTED PATENT FOR NEW FEATURES IN 
A STOVE. 


Samuel V. Reeves of Haverfield, New Jersey, has 
been granted United States patent No. 1,063,732 for a 
stove. The features of the patent consist of a com- 
bination with a stove base and a rest bar carried 
thereon, and provided on opposite sides with lateral 
flanges and journal, which is carried rotatably by the 
rest bar. The grate is so adapted as to interlock with 
the journal and is provided with bearing lugs which 
enable it to travel on the flanges of the rest bar. A 
portion of the grate extends beyond the exterior of 
the base and the draw bar is provided with means for 
interlocking with the grate. The base is provided 
with a rim, forming a support. There is an aperture 
near its front end to prevent ashes from traveling 
along the grate to the exterior of the stove. The rest 
bar has a lateral extension on each side: which co- 
operates with the grate, causing the latter to travel in 
a horizontal plane and also providing means for the 
motion of the grate. 








OVEN THERMOMETERS ON RANGES SURE 
TO ATTRACT AND PLEASE WOMEN. 


Women may demand their rights—with unanswer- 
able arguments and brickbats—but in some ways they 
already have their rights. Novels, magazines, dramas, 
all are constructed in the way that women demand, 
and many articles sold in stores are made to please 
them only. There are numerous articles about the 
buying of which the woman has the deciding voice. 
No well trained husband would dare to select a 
kitchen range that did not suit the fancy of his wife. 

For this reason it is well, when you are making or 
selling such a thing as a kitchen range, to provide one 
that will please the more determined sex. 

The Cooper Oven Thermometer Company, Pequa- 
buck, Connecticut, believe that when their ther- 
mometers are installed on a range they will attract 
the woman’s attention, which of course means that 
they will sell. In all seriousness, it must be admitted 
that any thing that pleases the woman adds selling 
value to a range. 

Write to the Cooper Oven Thermometer Company 
for their catalogs, and when writing please mention 
AMERICAN ARTISAN. 






























































er ee 


5 fae Ew eee ese aa i ceeeeenermeneneien 


gee - 
ee ee as ta wm. 


= 
Ba 


Sh OSS. wer 








AMERICAN ARTISAN AND HARDWARE RECORD 








AMERICAN ARTISAN 












Any one who wants to know the inside history of 
the great Civil War can get. the information from a 
man who went through the entire war and was con- 
nected with that famous old general “Stonewall” 
Jackson. That man is Henry H. Beers. Soon after 
the fall of Ft. Sumter, he enlisted in the Twenty-first 
Virginia Confederate regiment, which was a part of 
the “Stonewall” division and he served during the 
entire four years of the war, coming out of the South- 
ern army as quartermaster. 

“Harry,” as he is affection- 
ately called, was born No- 
vember 16, 1840, at 
Richmond, Virginia. 
You don’t have to 


talk with him very 
long to find out that 

he is a real Southerner. 
His bearing, his appear- 
ance, and his innate courtesy 

and chivalry stamp him as a typical Southern gentle- 
man. 

Immediately after the war Harry Beers went North 
to re-establish his fortune and in 1865 became asso- 
ciated with the hardware importing firm of Chiches- 
ter & Company, 55 Beekman Street, New York City. 
In 1866 he changed to Beam & Murray, 54 Cliff 
Street, with which firm he remained for thirteen 
years, leaving there to take a position with Alfred 
Field & Company. 

One year later he joined the forces of Wiebisch & 
Hilger and remained with this concern twelve years, 









HENRY H. BEERS. 












until 1892, when he established himself as manu- 
facturers’ agent for hardware lines in his old home 
town, Richmond, Virginia, and he still lives there, 
having later on associated himself with Guy Mitchell, 
retiring secretary-treasurer of the ““Old Guard” 
Southern Hardware Salesmen, in the firm of Beers 
& Mitchell. 

Mr. Beers a number of years ago was elected Ser- 
geant at Arms for life of the Southern Hardware 
Jobbers’ Association and he will always be found 

busily engaged at the con- 

ventions looking after the 
welfare and comfort of 
the delegates and es- 
pecially the ladies. 


At the convention 

which was_ recently 

held at Mobile, Ala- 

bama, he was presented 

with a special gold button, in 

recognition of his long and efficient service, having 

sold goods to the Southern hardware jobbers for for- 
ty-seven years. 

When “Harry” is not busy selling hardware spe- 
cialties, you can always be sure of finding him, if there 
is a ball game in town, for he will be out among the 
rooters and he still knows how to use his lungs. 

With 72 milestones passed, Harry is as lively and 
active as some of the youngsters who are just break- 
ing in as salesmen. His moustache is just as fierce 
and bristly as when he was roughing it during thie 
War under the famous Stonewall Jackson. 
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HALL OF FAME 











CHARLES F. FORSYTH. 





If you want to get real first hand information about 
cutlery and silverware, there is probably no one who 
can furnish it better than Charles F. Forsyth, who 
for 35 years has been selling Meriden cutlery and 
now represents the Meriden Cutlery Company of 
Meriden, Connecticut, with the Southern hardware 
jobbing trade. 

“Uncle Charlie,” as all his friends and acquaint- 
ances call him, was the first/ white child born on the 
Island of San Salvadore in the Bahamas, where Co- 
lumbus first landed. He is a 
little over 58 years young, 
having been born Febru- 
ary 12, 1855. Arriv- 
ing in the United 


States during his- —, 


boyhood, he secured a 
position in 1873 with the 
wholesale hardware firm 
of A. B. Justice & Company, 
Philadelphia, Pennsylvania. During the day time he 
filled a clerical position with this concern and spent 
his evenings and holidays going from house to house 
selling consumers hardware and cutlery on a com- 
mission basis, and he is fond of telling about the in- 
cidents of these early experiences, one of which stands 
out particularly : One evening he made a sale amount- 
ing to $21.00, and with the proceeds of his 5 per 
cent commission he bought tickets for a theater party, 
inviting a number of his boy friends to celebrate the 
occasion with him. They all sat in the gallery. 

Five years later, in 1878, he joined the forces of tne 








Meriden Cutlery Company and, as mentioned in the 
foregoing, he still is connected with them and is 
known all over the South as the Meriden Cutlery man. 
As a side line he has carried for the last seventeen 
years the flat silverware of the International Silver 
Company. 

“Uncle Charlie’ was one of those who listened to 
the call of President McKinley for volunteers for the 
Spanish-American war, and many are the interesting 
anecdotes he tells of his experience during that ex- 

citing period. When you get 
him jn a reminiscent mood 

—and this is not a very 
difficult task, for he 

does like to teil 


stories — you will 

have to watch the 

clock or you will be 

likely to lose your beauty 
sleep. 

He is a royal good fellow and has a host of friends 
so it is no wonder that in 1909 he was elected the 
second president of the “Old Guard” of the Southern 
Hardware Salesmen. 

When not calling on his trade, “Uncle Charlie” 
makes his home in the Bronx, New York City. 

Mr. Forsyth was married 1899, but after fourteen 
years of a happy union his wife died last March. 

At the recent convention Mr. Forsyth was one of 
seven hardware salesmen who were presented with 
gold buttons indicative of the Roll of Honor of the 
Southern Hardware Jobbers’ Association 














24 AMERICAN ARTISAN AND HARDWARE RECORD 








The Village Philosopher - 


Being the Reveries and Reminiscences of Alvyn Allen, Esq. 
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Perhaps one of the reasons why Mr. Carter’s clerks 
were so loyal to him during the noon hour when he 
was not present was on account of his treatment of 
old clerks. He had in his employe an old man who 
had been in the store for many years—and inciden- 
tally was fairly well along in years when he joined the 
force. 

This old fellow was inclined to be quick tempered, 
was somewhat “set in his ways,” and was not as spry 
as he once was. He could not make as many sales in 
a day as some of the younger clerks and he failed 
to grasp new ideas. Any change in the way of doing 
business seemed to him to be a change for the worse. 
He had done things a certain way for many years and 
he thought that he ought to keep on doing them in 
that way. 

As the Carter methods of store keeping were up- 
to-date of course this old man, Rob Kerr by name, 
had to learn many new things and unlearn many old 
ones. 

These then were old Rob’s faults: his slowness, ad- 
verseness to change, and his lack of grasp of the 
changing methods of modern business. 

But although Mr. Carter recognized these faults in 
his old clerk he did not discharge him nor did he re- 
duce his salary. 

Now the problem of the old clerk is not an easy 
one to solve. At first blush the philanthropist will 
laud Mr. Carter’s system of keeping an old clerk on 
at full salary. If the mere question of money were 
the only one involved we could decide the question 
offhand once for all. One store keeper would make 


up his mind that he could not afford to keep his old 


clerk because he was not earning his pay. On the 
other hand a number of merchants—and I think this 
number would be surprisingly large—would feel that 
even if the old clerk did not earn his pay he ought to 
be kept on the salary list because of the good work 
that he had done in years before. 

This is not a question that can be settled by senti- 
ment alone. To keep a clerk after he has passed his 
usefulness is not good business, to keep him on at a 
larger salary than he can earn also is not good busi- 
ness, unless there are other factors that make the 
man valuable for the storekeeper. 

The mere question of the salary and whether or not 
the old clerk is earning what he is getting or whether 
or not he can be replaced by a cheaper man who will 
do the same amount of work, or a man who will do 
more work for the same salary, is not the only point 
involved. 

There are other points. For one thing, there must 
be considered the moral effect. Suppose one of the 
young fellows who was drawing a small salary should 
find out that the old clerk was getting more than he 
was, although the younger man could see for himself 
that he did far more work in a day than the old clerk 
did; wouldn’t the young fellow be likely to slow up, 


saying to himself: “What’s the use of my working 
hard when old Bob gets more than I do, although he 
doesn’t make half the sales in a day?” 

For another thing, young clerks are apt to pattern 
after an employe who has been with the concern for 
a long time: If then, they have an old man like Rob 
Kerr, as a pattern, wouldn’t they be apt to get a wrong 
start and use wrong methods so that one must go to 
great trouble to get them started right? 

The old clerk who is “set in his ways” and most 
of them have this failing, is likely to prove a bad ex- 
ample for the younger men, 

But on the other hand, there is the object lesson of 
the old clerk who still is kept on by the man for whom 
he had worked for many years. That shows the 
young fellows that when they get old they may ex- 
pect to keep right on working with the same concern; 
there will be no danger of discharge simply because 
they have grown old and slow moving. 

Now in considering the question of the old clerk 
Mr. Carter took into consideration still another ques- 
tion, for I have heard him give it as one of his rea- 
sons for keeping the old clerk. He declared that old 
Rob had a certain clientele that could not be alienated 
from him. There were a number of old people in 
the town who wouldn’t buy hardware from anyone 
else. They bought of Rob because it had been their 
custom so to do for many years, and the custom of 
years is not changed easily; they bought of him be- 
cause he knew what they wanted, knew their idiosyn- 
crasies and because—notice this point—he did busi- 
ness in the old way. 

Rob, Mr. Carter considered, was worth a certain 
amount as a business asset no matter how much work 
he did in a day. The customers that he would bring 
to a store probably could be secured in no other way. 
They were not the class that reads the advertisements. 
You couldn’t reach them no matter how much money 
you spent in that way. In many cases they were not 
the people that were looking for bargains. Some of 
the fine old ladies that never bought hardware of any- 
one else than old Rob thought it was rather undigni- 
fied to mingle with the mob that was likely to be in a 
store when there were special bargains to be had. 

With old Rob Mr. Carter was always patient, 
whether he thought that he was getting his money’s 
worth from the old fellow or not, and because of his 
treatment of a superannuated, crabbed old man prob- 
ably he got far better service out of his young fellows. 


When one starts to enumerate the good points of a 
man one likes, one is apt to exaggerate. The list- 
ener, on the other hand, is likely to go to the other 
extreme, to believe that the subject of the story is 
less perfect that he is pictured, or than he really is. 
In telling you about Djck Carter and the way he did 
business I have tried to tell you facts only, and facts 
as I have observed them. 

I admit I admire Dick Carter greatly. I think he 
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is a friend of mine. I hope he is. And perhaps I 
have allowed my enthusiasm to run away with me. 
| don’t think that I have been picturing a saint—the 
real Dick Carter is not a saint by any means—but in 
looking over the details I have written thus far, I am 
struck with the fact that I have been invariably telling 
of Dick’s good qualities and of the failings of others ; 
of how: Dick Carter succeeded and how he solved 
difficult problems. 

Now a recital of a man’s good points may give the 
impression that the man is a “goody, goody,” even 
though he is far from being such. The story is true; 
one is telling the facts as they are, but a totally wrong 
impression is given. The writer of such a description 
has been naming the good qualities of a man, but of 
course all the time he realized that the subject of his 
sketch had all the failings/of a red-blooded man. 
The reader, however, must take the printed page as 
his guide—he has nothing besides the printed facts to 
influence his judgment. Being told simply of the 
good side of the man and nothing about his failings, 
naturally he decides “that man is too good to be 
true.” 

Therefore, lest you arrive at the conclusion that 
Dick Carter was a saintly person with mineral water 
in his veins, let me inform you that he was very 
human. He drank, chewed, smoked and swore. 

He did all this and stilt he was a good business 
man—which is not a paradox by any means. He had 
these failings, still he was liked by almost everyone 
he met. Unless these failings or indulgences—as one 
looks at them—are carried to excess one can be both a 
good business man and well liked, though guilty of 
such lapses. 

Mr. Carter was decidedly human. He had the 
failings of a full-blooded man. All that I have been 
trying to say of him was that he was “square” and 
a good business man. In the opinion of many peo- 
ple—and the number is growing every day, I am 
afraid—being “square” and tending to business is all 
that is required of a man. What the old-fashioned, 
narrow-minded spinster called sins today are merely 
small lapses. No longer are people horrified at 
smoking, as were the Dickenese heroines. 

This condition is merely a case of morality running 
in cycles. We are returning to the broad moral view- 
point of the eighteenth century, when being called a 
“four-bottle man” was considered an honor. If a 
man is “square,” both with himself and with the 
world, that is all that we ask of him today. We do 
not inquire about his morals. 

Naturally a man who is “square with himself” as 
well as with the world is a sufficiently moral man. 
Like Mr. Carter, he may drink his glass or two of 
beer in the evening while he is playing “seven up,” 
but he does not drink to excess—that would not be 
acting squarely with himself. 

Such a man is honest, dependable, truthful. He 
has many other such—more or less public, as con- 
trasted with private—virtues because those are the 
qualities that are possessed by a man who is “squarr 
with the world.” 

Let’s take Mr. Carter’s sins in order. He drank 
beer, but never too much. We must cross that off 
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the list of sins. He chewed “Old Hickory Plug Cut,” 
but he never offended others by this habit. He 
smoked—cigars and a pipe with the strength of a 
go-horsepower engine—but his smoking did not inter- 
fere with his business, with the pleasures of others, 
or with his health. The Sandow-like pipe gener- 
ally was brought out when he had some work to do 
in the cellar. 

And Dick swore. Once I saw him whack his fingers 
—it was a painful injury—and immediately after- 
wards I heard what might be called a “classical” line 
of cussing. It was fluent and from the heart. Like 
true poetry, it showed the inward feelings of the 
man—the inward feelings coming out rapidly. But, 
in all seriousness, it takes a certain amount of brains 
and originality to swear interestingly. 

Mr. Carter was “square,” honest, capable, pleasant, 
courteous, a faithful friend and a good business man, 


but he was no saint—far from it. 
ia ee 


ANNUAL CONVENTION OF ADVOCATES OF 
INDUSTRIAL EDUCATION. 





Announcements are now being sent out for the 
seventh annual convention of the National Society 
for the Promotion of Industrial Education which is 
to be held in Grand Rapids, Michigan, from the 19th 
to the 25th of October, inclusively. 

It is thought that this convention will be a record 
breaker in point of attendance because of the interest 
felt in the important questions that will be discussed 
and because of the generally widening interest in the 
work of the society. 

Sunday, October 19th, the opening day, a series of 
meetings will be held in the churches of the conven- 
tion city. These meetings will be addressed by 
speakers who have special interest in the problems for 
the practical training of the workers. 

The National Committee on Vocational Guidance, 
which is holding a joint meeting with the society, will 
hold its annual session on Wednesday and Thursday. 
On Thursday afternoon a session of the convention 
will be held, during which the steps that need to be 
taken in Michigan to promote the work will be dis- 
cussed. 

Thursday night has been set apart for the annual 
entertainment night, after which will follow a two 
days’ session, a part of which will consist of a joint 
meeting between the National Society and the Cham- 
ber of Commerce of the United States. 

Among the list of speakers are President William 
C. Redfield of the society; Governor Ferris of Mich- 
igan; Harry A. Wheeler, president of the Chamber of 
Commerce of the United States; President Van Hise, 
of the University of Wisconsin, and Dr. John Dewey. 
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Don’t put your name down and your money up, and 
then let go. 

Catch hold firmly and pull with the rest. 

Get under and lift; don’t be a leaner. 

Don’t be a kicker or a knocker. 

Don’t be a drone or a figurehead. 

Give your home stores a chance. 

Be a real, live, red-hot enthusiast. 

Help your own town first—W. D. Wilmot. 
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The Week’s Hardware Record 


Of Interest to Manufacturer, Jobber and Dealer 











AMERICAN ARTISAN AND HARDWARE 
RECORD is the only publication containing west- 
ern hardware and metal prices corrected weekly. 





The Smith Brothers Hardware Company, at Co- 
jumbus, Ohio, has increased its capital stock from 
$300,000 to $500,000. 

The Repsold Hardware Company has been organ- 
ized at Chicago, Illinois, with a capital of $50,000, 
to deal in hardware and building material. 

The Altoona Carpet Sweeper & Vacuum Cleaner 
Company has been organized at Altoona, Pennsy]l- 
vania, to do a general business in carpet cleaners and 
key and lock work. 

Chauncey R. Hatch, Archibald McKay and Frank 
S. Leary, all of Buffalo, New York, have organized 
the McKay-Hatch Company, with a capital of $20,- 
ooo, to manufacture tool specialties. 

Harry Phelps, one of the leading hardware mer- 
chants of Caro, Michigan, fell down an elevator 
shaft at his store and. sustained a fracture of the 
skull, which it is feared will result fatally. 

The S. A. C. Axe Company was organized at 
Holbrook, Massachusetts, with a capital of $25,000, 
to manufacture axes. The incorporators are J. 
Underhay and W. C. Packard of Holbrook. 

The Retail Hardware Association of the Carolinas 
will hold its annual meeting at Richmond, Virginia, 
July 8-11. All communications should be addressed 
to Secretary T. W. Dixon, Charlotte, North Caro- 
lina. 

It is stated in the Buffalo, New York, News of 
June 3 that the bankrupt hardware firm of Martin 
& Brace, Medina, New York, would hold a meet- 
ing to consider paying a dividend of not less than 
20 per cent to the creditors. 


Mr. Harvey Greenwood of the Youngstown Steel 
& Tube Company, Youngstown, Ohio, was a visitor 
to the Texas Hardware Jobbers’ convention held last 
week at Galveston. ‘Mr. Greenwood combined busi- 
ness with pleasure, as he is on his wedding trip. 

The Massillon File Company, Massillon, Ohio, has 
been absorbed by the Lewis File & Rasp Company of 
that city. The officers of the company are David D. 
Lewis, president and manager; James Killin, secre- 
tary and treasurer; F. J. Dressler, vice-president. 

The Calvert Wire Company has been incorporated 
at Elwood City, Pennsylvania, with a capital of 
$100,000, to manufacture wire specialties. The in- 
corporators are: G. B. Calvert and George Weil, 
Braddock, Pennsylvania; P. D. Remington, Edge- 
wood. 

The 1914 convention of the New York State 
Retail Hardware Association will be held at Roch- 
18, 19 and 20. A hardware 


ester, on February 17, 


exhibition will be one of the special features. Com- 
munications should be addressed to the secretary, 
Mr. John B, Foley, Syracuse, New York. 

A dance was recently given for its employes by 
the Cleveland Hardware Company, Cleveland, Ohio, 
which was attended by more than three thousand 
guests. The occasion was the dedication of a six- 
story building recently completed, it being the cus- 
tom of the company to give a dance for its employes 
whenever a new building is erected. This is the 
fourth event in recent years. 

At a recent meeting of the Alameda County Retail 
Hardware Association of Alameda, California, which 
was held in Oakland the following officers were 
elected for the ensuing year: President, I. H. Parks; 
vice-president, A. E. Almind; treasurer, Walter 
Meese; secretary, L. R. Smith.. A. S. Cooley, the 
retiring president, was presented with a fine fountain 
pen as a token of the appreciation the association 
felt for his good work during the previous year. 

An American consul states in the Daily Consular 
and Trade Reports, published by the Government, 
that there is a great demand in the Near East for 
barbed wire. The market is supplied principally by 
France and Belgium and the wire is shipped in reels 
measuring about 820 to 1,640 feet. Manufacturers 
desiring further information regarding this matter 
should write the Bureau of Foreign and Domestic 
Commerce, Department of Commerce, Washington, 
District of Columbia, referring to Inquiry No. 11,082. 


~— 


GNADT=VONASCH NUPTIALS. 





On Wednesday, June 11, the marriage of Miss 
Flora Edith Gnadt and Louis A. Vonasch was sol- 
emnized at Chicago. The bride is the daughter of 
H. E. Gnadt, treasurer of the Illinois Retail Hard- 
ware Dealers’ Association, and has served in his hard- 
ware store at 2133 Roscoe boulevard as clerk for many 
years. AMERICAN ARTISAN extends hearty congratu- 
lations to the couple. 


- 
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MOP WRINGER MAKES SCRUBBING EASIER 





When one goes through a large city building at 
night or early in the morning, one sees old women 
down on their hands and knees, scrubbing away on 
the floors and stairways. One pities these women thus 
working at an unpleasant hour and in a position that 
is especially tiring to the muscles. But although the) 
can not change their hours, they at least can lighten 
their work. 

The D. and B. Mop Wringer and Pail, made by the 
Dobbins Manufacturing Company, Minneapolis, Min 
nesota, is so constructed that the company claim 1! 
makes cleaning far easier for the scrub woman of the 
city and any one else who has similar work to do. The 
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company states that this wringer and pail can be oper- 
ated entirely by the foot, so that it is not necessary to 
get down on one’s hands and knees. A wringer so 
operated ought to prove a handy one, and it would be 
well for you to write to the company. for their cata- 
log. When writing, please mention AMERICAN 


ARTISAN. 
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THIS DISPLAY SOLD FIRELESS COOKERS 





A window display which will suggest easier ways 
to the woman for doing her work in the house is 
bound to attract attention, and if the goods shown are 
of the right sort, such a display will undoubtedly 
result in sales. The accompanying illustration shows 
such a display. It indicates the new easy, cool way 


HAMMERS OF STEEL CAREFULLY HARDENED 
AND TEMPERED. 


Of the “Shield Brand’ of hammers made by the 
Van Doren Manufacturing Company, Chicago 
Heights, Illinois, and distributed by E, B. Sutton & 
Company, San Francisco, California, A. P. Worth- 
ington, Los Angeles, California, and the Keating 
Sales Company, St. Louis, Missouri, it is said that 
they are reputation builders for the dealer. The 
company believes the retailer will find that the buyers 
of these hammers will have a good opinion of the 
store because of the good quality of the hammers he 
has bought there. 

The quality of these hammers, the company states, 
is exceptional, because they are made from steel that 





Display of Fireless Cookers, Arranged by Carl Heinz for the Foster Estate, Johnstown, Pennsyivania. 


of cooking a meal, as compared with the old way 
which our fathers and mothers had to use because no 
other method was known. 

The display was arranged by Carl Heinz for the 
Foster Estate, Johnstown, Pennsylvania. The back- 
ground was covered with light colored crepe paper, 
as well as the sides. On this background were at- 
tached a number of display cards furnished by the 
manufacturers of the Caloric Fireless Cooker. The 
floor was covered with green cloth and to the left was 
a tent with a Caloric stove in front. In the center 
of the window was a figure of a woman representing 
the cook. In front of her was a tree stump on which 
stood an alcohol stove and a Caloric stove. Attached 
to the stump was a sign reading, “Tthe New Way,” 
while on the right side of the display an old stove 
and some firewood were arranged, which represented 
“the old way.” The general appearance of the win- 
dow was attractive, and it is said to have resulted in 
the sale of more fireless cookers than the store had 
ever sold. 


is carefully hardened and tempered by an improved 
process and because the handles are made of seasoned 
hickory that will not shrink or come loose in the 
head. 

These and the other good points of this brand of 
hammers are described in the catalog which the Van 
Doren Manufacturing Company issues. Write to 
them for this catalog, and when writing please men- 


tion AMERICAN ARTISAN. 


PREPARED FOR PROMPT TOOL DELIVERIES. 


The Smith & Hemenway Company, 150-152 Cham- 
bers street, New York City, makers of the well known 
“Red Devil” brand of tools, announce that in place 
of carrying stock in two places they have made ar- 
rangements to carry a complete stock after July roth 
at Irvington, New Jersey. 

This will facilitate shipments to customers and in- 
sure prompt deliveries. The facilities of the factory 
and the stock room have been largely increased so 
that a larger stock can be taken care of. 
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TEXAS HARDWARE JOBBERS’ ASSOCIATION 
HOLDS CONVENTION AT GALVESTON. 





The members of the Texas Hardware Jobbers’ 
Association gathered in Galveston at the end of last 
week and held one of the most successful conven- 
tions of their eighteen years’ existence. 

The program as announced provided for various 
kinds of activities, from the early morning bath in 
the gulf—at 5 a. m.—until late in the evening. 

Between thirty and forty delegates were seated in 
the ballroom of the Hotel Galvez on the morning of 
the opening day, when President George A. Trum- 
bull of Dallas rapped on the table and declared the 
eighteenth annual convention in session. 

Mayor Lewis Fisher of Galveston, after welcom- 
ing the guests to the city with the usual Southern 
politeness, went on to give some interesting figures 
about his city. The bank clearances of Galveston, 
he stated, amounted last year to more than $288,- 
000,000; more than a million bushels of wheat were 
exported from the port; the value of the coastwise 
business alone amounted to more than $500,000,000 
and more than five million bales of cotton left the 
port. Sixty steamship lines carrying foreign com- 
merce and five lines to and from the Atlantic coast 
make the port of Galveston. The mayor spoke favor- 
ably of the climate of his city, of the people, and 
closed by bidding all-of the visitors a hearty welcome. 

On behalf of the Commercial Association of Gal- 
veston, with a membership of nearly 1,000, Presi- 
dent Morris Stern extended a cordial welcome. He 
then went on to state his strong belief in the value of 
co-operation which he declared to be the life of trade. 
It has been the policy of Galveston, he announced, to 
work not solely for the city, but for the whole of the 
state in the fights which have been made for cheaper 
water rates and better transportation. He advised 
the delegates to make the city their permanent con- 
vention meeting place. 

Mr. Haines, the traffic manager of the associa- 
tion, stated that he never had seen people who had so 
devoted their lives and fortunes to their city as had 
the people of Galveston. 

In response to these welcoming speeches, President 
Geo. A. Trumbull replied, saying that the hardware 
men appreciated the friendly spirit of their hosts 
and that it was fitting that the people of the state 
should make Galveston their recreation spot. 

Following the president’s address, the convention 
went into executive session for the purpose of outlin- 
ing the course which the business discussions were 
to take. This session lasted until after noon and 
ended with the appointment of auditing, resolutions 
and nominating committees. The following dele- 
gates were named by President Trumbull: 

Auditing Committee—J.’“M. Walsh, of Dallas, 
chairman; R. Mueller, of Beaumont, and A. S. Pay- 
ton, of Abilene. 

Resolutions Committee—J. C. Behring, of Hous- 
ton, chairman; A. C. Goeth, of Austin, and W. M. 
Tatum, of Corsicana. 

Nominating Committee—E. A. Peden, of Houston, 
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chairman; R. L. Penick, of Stamford, and H. A, 
Black, of Galveston. : 

Routine matters filled the greater portion of the 
period set apart for the suggestions of the Execu- 
tive Committee, following which addresses were 
made by W. C. Torbett, of Waco, secretary of the 
State Sheet Metal Contractors’ Association; by W. 
D. Howell, of Waxahachie, president of the Retail 
Hardware and Implement Association, and by Henry 
Marti, of Dallas, secretary of the Retailers’ Associa- 
tion. All three joined in poiriting out the unity of 
aim of the men in all hardware lines throughout the 
Southwest, and assured the Texas jobbers of the 
hearty co-operation of the associations they repre- 
sented, in all endeavors to work for the development 
and betterment of business conditions throughout 
Texas. 

After the addresses the official photographer lined 
up the delegates and took a photograph of them, 
after which they were taken in special street cars to 
the launch Nicholaus for a tour of inspection of the 
piers, after which a luncheon was served on board 
the El Mundo. A trip around the harbor followed. 

As soon as this trip was finished special street 
cars were in waiting to take the guests to Roger’s 
oyster farm, where a fish fry with toasts and music 
completed the day. 

The second day’s program opened with a second 
sunrise bathing party in the gulf. The business of 
the last day consisting of the report of the Auditing 
Committee, then was taken up, followed by discus- 
sions of matters of interest to sales managers and 
buyers, proposed freight changes, credit department 
improvements, election of officers and selection of 
the next place of meeting. The entertainment fea- 
tures were an afternoon auto ride for the ladies, a 
6 p. m. bathing party in the surf and an evening 
entertainment by the manufacturers’ representatives. 

The convention adjourned in the afternoon after 
electing officers and unanimously passing a resolution 
urging congressional action to provide flood protec- 
tion and reclamation of alluvial lands in the lower 
Mississippi River Valley. No action was taken to 
select the Texas city at which the next convention is 
to be held, this matter being left to the Executive 
Committee. 

Officers elected were: John L. Keith, of Beaumont, 
president; W. H. Torian, of Waco, first vice-presi- 
dent, and Harry A. Black, of Galveston, second vice- 
president. President Keith is to appoint the secre- 
tary and treasurer of the association. The newly ap- 
pointed Executive Committee is composed of A. C. 
Goeth, of Austin, chairman; Charles E. Nash, of Fort 
Worth; George A. Trumbull, of Dallas, and F. A. 
Heitman, of Houston. 
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AUSTRALIA OFFERS A FINE FIELD FOR 
AMERICAN HARDWARE. 





In one of the recent consular reports that have 
been proving of great value to the readers of them, it 
was stated that an Australian firm is enlarging its 
business field and would like to get in touch with 
American manufacturers of hardware that are anx- 
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‘ous to sell their goods in that country. One of the 
Grm’s members will be in New York early in June 


~ and would like to secure agencies for saws, tools, 


lawnmowers, emery wheels, wire cloth, wringers, 
washing machines, spades, shovels, forks and pad- 
locks. Fuller information may be obtained by writing 
the State Depaftment, Washington, D. C. 
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JERSEY DEALERS GUESTS OF COLDWELL 
LAWN MOWER CO. 





On Wednesday of this week the hardware dealers 
of North Jersey were the guests of the Coldwell Lawn 
Mower Company at Newburgh, N. Y., and about 100 
took advantage of the invitation extended. The party 
was taken to Newburgh on a special train over the 
Erie railroad from Newark. -Dinner was served on 
the train, the party arriving at Newburgh shortly after 
one o’clock. The party was in charge of Harry T. 
Coldwell, I. B. Sweigart and E. C. Ross, of the Cold- 
well Company, and much credit is due them as well as 
the very fine service given by the railroad employes. 
Some went by train directly to the plant, while others 
took waiting automobiles at the station. 

The party was taken through the entire plant and 
shown the way lawn mowers are made, as well as 
given demonstrations as to the grade of materials used 
in the make-up of Coldwell lawn mowers. The sev- 
eral squads were in charge of different salesmen, as 
well as William Coldwell, president of the company. 
All gathered on the lawn of the company, where pho- 
tographs were taken. While gathering the group 
singing was indulged in. 

W. A. Bannister, president of the Newark Hard- 
ware and Supply Association, took occasion to thank 
the Coldwell Company in behalf of those present and 
called for three cheers and a tiger, which were given 
with a vim. 

William Coldwell thanked the party for their visit, 
hoped all had had a good time and told them that they 
were always pleased to see them. Some of the party 
then took occasion to see the historical Washington 
Headquarters in Newburgh, while others rested on 
the shady grass covered dock of the grounds, which 
is alongside of the Hudson River. The party left for 
home on a special train at 4:30, after a very pleasant 
visit to a very complete and efficient institution. On 
the train back the party was well taken care of in the 
way of refreshments, arriving at Newark at 6 o'clock. 
Following is the menu of the dinner served on train: 

MENU. 


Little Neck Clams. 
Olives. Radishes. 
: Tomato Puree. 
Broiled Blue Fish. 
Lobster Newburgh. 


Cucumbers. 
ail Spaghetti Milanaise. 
Prime Ribs of Beef. Roast Young Chicken, Dressing. 

Green Peas and Carrots. Mashed Potatoes. 
New Asparagus on Toast. 
a Lettuce and Tomato Salad. 
Strawberry Short Cake. 
Roquefort Cheese. 


Tce Cream. 
Bents Biscuits, Toasted. 


Tea. Coffee. Milk. 


The Coldwell Lawn Mower Co., the oldest in the 
world, was founded in 1868 by Thomas Coldwell, who 
in 1855 made the first lawn mower ever built in Amer- 
ica, for H. N. Swift, of Fishkill, on the patterns of an 
English mower. 
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At that time all mowers were of the roller type, and 
were heavy, cumbersome affairs—very expensive, and 
totally unsuited to anything but short grass. 

Thomas Coldwell, about this time, designed the Im- 
perial—a high wheel machine—which embodied the 
basic ideas of all modern lawn mowers, and which has 
not been improved in its essentials to this day. 

In 1910 the Coldwell factory was destroyed com- 
pletely by fire, and the new factory which immediately 
replaced it is the largest in the world and contains the 
most modern equipment for making all sorts of lawn 
mowers. Today there are over 150 different kinds of 
lawn mowers made, from the smallest hand mowers to 
the huge Coldwell Motor Mower used on large es- 
tates, and golf links. 

The Coldwell Company is noted for the length of 
service of its employes. There are at present 22 men 
with a record of service ranging from 43 to 20 years, 
a grand total of over 600 years. The factory has a 
capacity of one complete lawn mower every 20 sec- 
onds. Coldwell Lawn Mowers are to be used ex- 
clusively at the Panama-Pacific Exposition in 1915 at 
San Francisco, as they were previously at the Pan- 
American and St. Louis Expositions, at the World’s 
Fair in Chicago, and in fact at nearly every other large 
exhibition of this sort. 


atm Se 


GETS JUDGMENT FOR A HARDWARE BILL 
AFTER TWENTY-SIX YEARS. 





Joseph H. Boyd, president of the National Iron 
Works of Seattle, Washington, recently won a suit 
against the Northern Pacific Railroad that had been 
in the courts for twenty-six years. This suit, begun 
in 1886, was for a bill of hardware amounting to $23,- 
ooo, but Mr. Boyd recovers a total of $125,000. He 
estimates that the suit has cost him $50,000. 

The general principles covered by the decision, 
handed down by the Supreme Court, were that no 
company can sell out its property to a new company 
composed of the same stockholders, with the inten- 
tion of evading its creditors. 
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METALLIC IMPROVEMENTS THAT ADD TO 
THE DURABILITY OF WRINGERS. 





The Lovell Manufacturing Company, Erie, Penn- 
sylvania, claims to have the largest clothes wringer 
factory in the world, and they feel sure that they are 
able to offer their customers the most compiete and 
best line of clothes wringers made. 

One of the reasons why they think that their line 
is the best is because they use every care to provide 
goods of the finest quality, using selected materials, 
improved machinery and skilled labor. 

One of the most recent improvements which it is 
supposed will add to the value of the “Anchor Brand” 
wringers that this company make, is the use of elec- 
tro-galvanized pressure screws, clamp screws and 
steel ball bearings that will prevent rusting. 

Write to this company for their catalog describing 
their “Anchor Brand” of wringers, and when writ- 
ing please mention AMERICAN ARTISAN. 
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THE OLD GUARD OF THE SOUTHERN HARD- 
WARE SALESMEN’S ASSOCIATION AND 
ITS OBJECTS. 


( H. HILLMAN. 

Some while ago I was asked to prepare an article 
for AMERICAN ArtTISAN on the Old Guard of the 
Southern Hardware Salesmen’s Association, and if 
my memory serves me correctly, this request was 
made to me during the recent meeting of the Old 
Guard in Mobile, Alabama. As I had been elected 
secretary-treasurer of the association, the assumption 
was that I must be exceptionally well informed upon 
everything pertaining to it, but I am sure that there 
are many other members who are fully as well posted 
on Association matters as myself, and I have no doubt 
that they could have prepared the article in a much 
more acceptable manner. As a matter of fact, my 
time has been almost exclusively occupied during the 
past fourteen years in trying to produce things that 
would please my company the most, and that would 





G. H. Hillman, 


Secretary-Treasurer of the Old Guard Southern Hardware Sales- 

men’s Association. 
be productive of more business, so that I have had a 
great deal more experience in writing orders than in 
writing magazine or newspaper articles. They say 
a man becomes proficient in any one thing to which 
he will devote his time and attention vigorously, and 
in writing orders I have become proficient. As a 
magazine writer, though, I cannot claim any such 
standing, and therefore my readers will hardly expect 
or look for it, but I hope they will find the matter 
of interest. 

It is just five years ago this month since the Old 
Guard Southern Hardware Salesmen’s Association 
came into being. Its birth was at Hot Springs, Ar- 
kansas, on June 10, 1908, where a number of us hap- 
pened to be and where the idea of the association 
was broached and executed. 

We started out with a charter membership of 
forty-six, but this membership has_ been steadily 
added to until the Association now numbers one hun- 


dred members, which is the total membership allowed 
under our constitution and by-laws. There is no 
question but what if we had wished to make the 
organization numerically stronger, we would have 
had no difficulty in doing so in any one of the years 
since its formation, but it was deemed best to make 
the limit one hundred, restricting the membership to 
men who had made a conspicuous record for long 
service and success in the trade. Of course the ques- 
tion of character was not overlooked among the other 
requisites demanded of the members, but when you 
find a man who has been traveling through the South 
and Southwest for ten, twenty, thirty, or even forty 
years, as have some of our members, the mere fact 
of his long service in one particular line of trade is 
in itself a guarantee of character. If it were not, 
they would not have been traveling all these years. 
There are a number of applications for membership 
in the organization which will later, no doubt, be 
favorably acted upon. 

The principal object of the Association is to pro- 
mote harmony and good fellowship among its mem- 
bers, and that is the aim of every member in it. That 
we have succeeded in our object is a fact that is well 
known to all familiar with our body, but to have 
positive knowledge on the subject, one should be 
present and see and feel the spirit that is so visibly 
manifest at our annual meetings. These meetings 
are the only opportunities that many of us have of 
meeting during the entire year, and it is a delight to 
see the old familiar faces and to recount the experi- 
ences we have had during the preceding tweive 
months while on the road. 

We also cultivate a fraternal spirit among our 
members. If one is taken sick upon the road and 
there is another member within reach, the latter takes 
pleasure in providing for the wants and necessities of 
the sick member, seeing that he obtains the requisite 
medical and nursing attendance and trying to supply 
all the needs of which he is deprived by his absence 
from home. In case of the death of a member, a 
check for $250 is immediately sent to his beneficiary. 
It does not need any meeting or vote of members, but 
the power of forwarding this check is entrusted to 
one of our officers, and it is done as a matter of 
course. In many cases this check will be of more 
value received at that particular time than a much 
larger amount would be some weeks after the mem- 
ber’s death and burial. We also in all cases of death 
provide for a suitable memorial to our deceased 
brother, thus showing that death does not extinguish 
our interest. 

The fact that we only hold one meeting a year has 
been felt by many of our members as a detriment. 
It does not give many of us the opportunity to make 
that acquaintance with our fellow members that we 
desire, and the question has been brought up as to 
whether it would not be better to increase the num- 
ber of meetings during the year. I take it that this 
is only an additional evidence of the good fellowship 
that exists in the Association, and in all probability 
the members will decide that the one meeting a year 
is entirely inadequate for our needs. 

3eing one of the younger members of the Old 
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Guard, I take this opportunity to express my appre- 
ciation for the consideration that has been so uni- 
formly shown me by the older members and thanking 
all of them for the confidence they exhibited when 
they elected me to the office of secretary-treasurer. 
It is a high honor and I fully appreciate it. All that 
I can do to further the interests of the Association will 
be to me a sincere pleasure as well as a duty, and I 
trust that my administration of the office will prove to 
be as satisfactory as that of my worthy predecessors. 
If it does so prove, I shall feel that I have not been 


a failure. 


CONSTITUTION AND BY=-LAWS—OLD GUARD 
SOUTHERN HARDWARE SALESMEN’S 
ASSOCIATION. 


Revised and Adopted, Mobile, Alabama, May 7, 1913. 
ADVISORY BOARD. 


Henry H. Beers, ne 
722 American Bank Building, Richmond, Va. 
Cuas. F. ForsytTH, 
879 Longwood Ave., New York City, N. Y. 
Omar C. MEap, 
1453 3rd Ave., Louisville, Ky. 
Joun K. Witson, 
Baltimore, Maryland. 
Irsy BENNETT, 
Morningside Park, Memphis, Tenn. 


CONSTITUTION. 


ArTICLE L 
The name of this organization shall be the Old Guard 
Southern Hardware Salesmen’s Association. 
Arrticte IT. 


Its purpose shall be to promote harmony and good fel- 
lowship among its members and advance their interests. 


Articie III. 
Its home office shall be at the residence of the Secretary- 


Treasurer. 
Articie IV. 
OFFICES. 

Sec. 1—The officers of the Association shall be: A Presi- 
dent, First Vice-President, Second Vice-President, Secretary 
and Treasurer and an Executive Committee composed of six 
members. The office of Secretary-Treasurer shall be held by 
the same member. 

Sec. 2—The affairs of the Association shall be conducted 
by the Executive Committee. The President shall be an ex 
officio member of that committee. 

Sec. 83—The President shall preside at all meetings of 
the Association. The Vice-Presidents, in order, shall per- 
form the duties of the President in case of his absence or 
disability. 

Sec. 4—The Secretary-Treasurer shall give notice of all 
meetings of the Association and shall keep minutes of such 
meetings. He shall notify persons elected to membership of 
their election. He shall collect all money payable to the As- 
sociation and keep its accounts and report thereon at the 
annual meeting to the Executive Committee. He shall pay 
all bills after certification of their correctness by two mem- 
bers of the Executive Committee and his accounts shall be 
audited annually by two members appointed by the President. 


ARTICLE V. 
THE EXECUTIVE COMMITTEE. 

Sec. 1—The Executive Committee shall have general 
charge of the affairs and funds of the Association. They shall 
have full power and it shall be their duty to carry out the 
ta of the Association according to its constitution and 
y-laws, 

Sec, 2—They shall meet during the week of and prior to 
the annual meeting. Four shall constitute a quorum. 

Sec. 3—They shall submit at each annual meeting a re- 
port of the affairs of the Association. 

. 5c. 4—They shall appoint all committees for the current 
official year, except the committees otherwise provided, and 
shall have power to make rules for the government of such 
committees, 

. Sec. 5—In the event of any vacancies occurring in the 
Oncers of the Association or in the Executive Committee 


oe the annual meeting, they shall have power to fill the 
vac ancy, 
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Articte VI. 
MEETINGS AND ELECTIONS. 

_ Sec. 1—There shall be an annual meeting of the Asso- 
ciation during the week of the annual meeting of the Southern 
Hardware Jobbers’ Association in the same town of the meet- 
ing of the said Southern Hardware Jobbers’ Association. 

Sec. 2—At each annual meeting new officers shall be 
elected for the ensuing year. 

Sec. 3—The Executive Committee shall be chosen by 
ballot annually. 

Sec. 4—A special meeting of the Association may be 
called by the President upon the request, in writing, of at 
least ten members, which request shall state the purpose for 
which the meeting is called. At such meetings no business 
shall be transacted except such as specified in the call for 
the meeting. 

Sec. 5—AIl nominations of officers shall be made by a 
majority of the Advisory Board present at the meeting, or if 
absent, in writing. 

Sec. 6—The presiding officer of the annual meeting shall 
appoint two inspectors of election, who shall receive and can- 
vass the ballots and certify the results of the election to the 
Secretary-Treasurer, who shall make record of it, which 
record shall be announced by the presiding officer. 

Sec. 7—A majority of the members of the Association in 
attendance at one of the Southern Hardware Jobbers’ Asso- 
ciation’s conventions shall constitute a quorum, provided there 
are not less than twenty-five in attendance on said convention. 

Sec. 8—No member whose dues are in arrears shall be 
entitled to vote at any meetings of the Association. 


ArtTIcLe VII. 
MEMBERSHIP. 

Sec. 1—The membership shall consist: of salesmen and 
traveling sales-managers who have sold hardware and related 
lines to the hardware jobbing trade in three or more of the 
Southern and Southwestern States for fifteen years or longer, 
and that the membership be limited to 100. 

Sec. 2—The name and home address, also name of house 
or factory represented, of each person proposed for admission, 
with the name of the members proposing and seconding, shall 
be forwarded to the Secretary-Treasurer, and by him trans- 
mitted to the Membership Committee. 

Sec. 3—A unanimous vote of the Membership Committee 
shall be necessary to elect a member. 

Sec. 4—No person shall become a member until he shall 
have paid the prescribed membership fee. 

Sec. 5—A member desiring to resign from the Associa- 
tion must signify his intention in writing to the Secretary- 
Treasurer and return his button at least 30 days before the 
annual meeting, otherwise he will be liable for his annual 
dues for the succeeding year. 

Sec. 6—Any member in good standing who shall retire 
from the road may retain his active membership in this Asso- 
ciation and receive all benefits by payment of assessments 
and annual dues. , 

Sec. 7—Any member in arrears for dues for 12 months 
shall be declared no longer a member and dropped from the 
rolls and requested to return his official button to the Sec- 
retary-Treasurer. 

Sec. 8—The widow of any deceased member may, upon 
request, be placed on the Honorary Roll of membership, with- 
out the payment of membership fee, dues or assessments. All 
such Honorary members will be welcome at all meetings of 
the Association, but not privileged to vote or receive the bene- 
fits accruing to active members. 


ArticLte VIII. 
FEES AND DUES. 

Sec. 1—The membership fee shall be $5.00, which also 
pays for the first year’s dues and entitles the member to one 
of the Association’s official buttons. 

Sec. 2—The annual dues shall be $2, payable in advance. 


ARTICLE IX. 
EXPULSION. 

Any member found guilty of conduct unbecoming a gen- 
tleman and reputable salesman is subject to dismissal by the 
Executive Committee. 

ARTICLE X. 

Sec. 1—On the death of a member the Secretary-Treas- 
urer shall immediately forward the beneficiary the sum of 
$250, and the President shall arrange a memorial for said 
deceased member to cost the sum of $100. 

Sec. 2—The Secretary-Treasurer shall levy an assess- 
ment upon the members of $3.50 at any time when the treasury 
is depleted to a sum less than one thousand dollars. 

ArTICLE XI. 
AMENDMENTS TO THE CONSTITUTION. 

The constitution may be amended at any of the annual 
meetings of the Association by a vote of two-thirds of the 
members present. A notice of the proposed amendment shall 
be mailed to each member by the Secretary-Treasurer at least 
thirty days in advance of said meeting. 
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BY-LAWS. 
ARTICLE I. 
COMMITTEES AND THEIR DUTIES. 

Sec. 1—The Executive Committee shall constitute and 
appoint all committees. : : 

_ Sec. 2—There shall be a Membership Committee, a 
Finance Committee and a Grievance and Claim Committee. 

Sec. 3—There shall be an Advisory Board composed of 
ex-Presidents. i ; 

Sec. 4—AII committees shall consist of not less than five 
members. 

Artic_e II. : 

Sec. 1—Notice of annual meetings shall be given 30 days 
before meeting by mailing a notice to each member at his 
postoffice address, as shown on the records of the Association. 

Sec. 2—Special meetings may be called by giving notice 
as in Section 1 of this article. 

Articte III. 
ORDER OF BUSINESS. 

At each annual meeting of the Association the order of 
business shall be as follows: 

First—Roll call. ; 

Second—Reading of and adopting minutes of previous 
meeting. 

Third—Report of Secretary-Treasurer. 

Fourth—Report of Executive Committee. 

Fifth—Unfinished business. 

Sixth—President’s address. 

Seventh—New business. 

Eighth—Election of officers. 

Ninth—Adjournment. 

ArtIcLe IV. 
AMENDMENTS TO BY-LAWS. 

The By-Laws may be amended at any annual meeting of 
the Association by a vote of two-thirds of the members pres- 
ent. 

FORM OF APPLICATION. 
1. Name in fad. ..05.sdsnccdisncsdcehweneetsieae sss bess s 
B. ABO .nnncun sts css sahbiemesanebeme seep eecral saukiayss 
3. Name of firm or company you represent and others 
you have represented in the years you traveled............... 


ee ee 


4. How many. years have you traveled selling hardware or 
kindred lines to the hardware jobbing trade in three or more 


5. Do you now know of any cause or reason for your not 
being eligible as a member according to the Constitution and 


ee ee eee ee eee ee ee ee ee) 


6. Have you carefully read the Constitution and By-Laws 
of the Association and do you sign this document with the 
full knowledge of its requirement and provisions?............ 

7. I make solemn oath or affirmation before the Associa- 
tion that the foregoing is true to the best of my knowledge 
and belief. 


With... «6.5 psieccgusbeminenseekisncs 
TN Fons ods bce bhi ee ekeeines 
GS.  Manmne OF DOGGONE. Midis copes odincdsrcesitts cada thnes 
D: - "Nase ol Semmens 6. 5 acs SI ae eae 


MEETING OF THE GEORGIA RETAIL HARD=- 
WARE MERCHANTS’ ASSOCIATION. 








At the recent meeting of the Georgia Retail Hard- 
ware Merchants’ Association at Atlanta, Georgia, re- 
ports were submitted showing that the association 
was flourishing financially and rapidly growing in 
membership and influence. 

An interesting series of speeches were delivered 
by gentlemen prominent in the business life of the 
South among whom were Wilmer L. Moore, presi- 
dent of the Atlanta Chamber of Commerce; Mayor 
James G. Woodward of Atlanta; P. S. Twitty, of 
Dublin; R. W. Hatcher, of Milledgeville; G. W. 
Woodruff, Winder; .C. B. Thomas, Griffin; J. R. 
Hall, Moultrie, and W. G. Raines, Statesboro. 

About 200 delegates were on the floor during the 
meetings, some of whom were not members of the 
association, but all of whom were interested in hard- 
ware, and it is thought that the convention was pro- 
ductive of great good not only because of the many 
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hardware problems that were brought nearer to soly- 
tion, but because it brought -into closer touch the 
jobbers and manufacturers of Atlanta with the re- 
tailers throughout the state. 

Twenty-nine concerns were represented in the 
hardware exhibit, which was one of the most interest- 
ing features of the convention. Of this number, six 
showed Atlanta or Georgia manufactured goods and 
thirteen of them lines which are represented by 
agents in Atlanta. 

Among the local products that were on exhibition 
were stoves of all kinds, farm implements, sole 
leather, paper products, buggies, wagons and harness, 
THE CHICAGO RETAIL HARDWARE DEALERS 
ASSOCIATION TO GIVE ANNUAL PICNIC. 








All arrangements have been made for the nine- 
teenth annual picnic of the Chicago Retail Hardware 
Dealers’ Association, which will be held at North- 
western Park on Wednesday, July 16. Special trains 
leaving the Northwestern depot at 9:15 and 10:30 
a. m., will convey the members of the association and 
their friends to the park. 

The Arrangement Committee consists of J. H. 
Bixler, chairman, E. L. Sommers, and John Schubert. 
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CANADIAN OBTAINS PATENT FOR A DOOR 
HANGER. 








John William Anderson of Hamilton, Ontario, Can- 
ada, has obtained United States patent No. 1,063,236 
for a door hanger, and has assigned 
= one-half of his interest in the pat- 
; ent to the Allith Manufacturing 
Company, Limited, of Hamilton, 
Canada. The device consists of a 
combined door hanger and hinge 
with a rectangular body portion 
having an overturned end portion. 
A wheel is journaled between the 
overturned end portion and the 
body portion with an inwardly pro- 
jecting lug beneath the wheel. A 
plate is pivotally connected to one 
of the side edges of the rectangular body portion and 
a second plate is pivotally connected to the first plate 
to form a hinge. The hinge is of a width correspond- 
ing to that of the body portion. 
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THE BONUS WAGE PLAN. 





BY E. ST. ELMO LEWIS. 


One of the most satisfactory systems of paying wages, 
both from the point of view of the employer and the employe, 
is the “Bonus Wage Plan.” : 

This plan is based on the principle of increasing the pay °! 
the employe in a certain ratio as the time required for com- 
pleting a job is decreased, the rate depending on the per cent 
of time saved. For instance, where eight articles are made 1" 
ten hours, on the “Bonus Plan,” the rate per hour is twenty- 
eight cents, and where ten articles are made the rate per hour 
is thirty-two cents. This plan is practically the same as th¢ 
premium plan, so that some cost accountants make no (ls 
tinction between them. ’ 

The same circumspection must be used in introducing this 
plan to the factory as with the Premium or Piece Work P1:s, 
care being taken to fix as accurately as possible the rate 0! 
increase in wages resulting from time saved on a job. 
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fact in connection with the installation of the Premium 


On ° . : 
‘nus systems should be born in mind. Where there is 


at =e little machine work, the rate should be made fairly 
low, since the rate per cent of increase will be large. But if 


the work involves a great amount of machine work it will re- 
quire a greater application of skill and effort to effect a large 
increase, and therefore a Premium rate with a fairly high 


premium can be used. — . 
in other words, the increase where machine work is preva- 


lent has been found to be comparatively small in contrast to 


manual work. ‘ 
Other points of excellence in the Premium and Bonus 


Plans may be summed up thus: In using these plans the em- 
ploye’s rewards are immediate as compared with the results of 
other plans, such as profit sharing. The fact that quick re- 
wards are obtained appeals to the average workman. The 
workman does not have to pay a penalty for not “Speeding 
Up,” except the loss of his bonus or being discharged when he 
has proven unfit for the work. The minimum wage makes it 
easier to install the Premium and the Bonus systems because it 
does away with the antagonism that is generally shown when 
a new plan is proposed. 

When the men realize that they will be rewarded accord- 
ing to the amount of work they turn out, it is an excellent 
incentive for them to exert themselves to their full capacity. 

The management does not suffer“as much loss in case of 
an over estimation on the rate of Premium or Bonus, and 
it provides a more equitable division of profits between em- 


ployer and employe. 
Copyrighted by the Burroughs Adding Machine Company. 


ES 
OBITUARY. 


Herman Shwarz, 

Herman Shwarz died at his home at Napa, Cal., 
May 14. Mr. Shwarz was one of the best known and 
liked of the Pacific coast retail hardware dealers, and 
out of respect for his memory the business houses 
of the town closed a portion of the day of the fu- 
neral. 

Born in Austria sixty-five years ago, Mr. Shwarz 
went to Napa many years ago when he was a young 
man, and for nearly fifty years was engaged in busi- 
ness in that city. From a small beginning his business 
grew until finally, under the name of the H. Shwarz 
Company, it became one of the leading ones of the 
town. 

Mr. Shwarz’s death is mourned by his wife, his 
three sons, William, David and Max, and by his 
three brothers and his sister, Mrs. Emma Levinson 
of San Francisco. 

Horace Harfield. 

Horace Harfield, well known in the hardware trade 
of Philadelphia and Pennsylvania, died suddenly last 
week. During his business career, Mr. Harfield had 
been associated with the Philadelphia Stove & Iron 
Foundry Company, Shock & Kryder. The Danville 
Stove & Manufacturing Company of Danville, Pa.; 
The Borden Stove Company of Philadelphia, Pa.; 
Hansen & Bensen and S. Faith & Company. 

Mr. Harfield’s funeral was held on Monday, June 
9th, and was largely attended by his acquaintances in 
the trade. 

Levi M. Hess. 

Levi M. Hess, at one time a hardware dealer in 
Virdin, Macoupin County, Illinois, died on June 3d 
at the family residence, 215 South Walnut street, 
Springfield, Illinois. Mr. Hess was seventy-two years 
old and a veteran of the Civil War. In 1871 he en- 
gaged in teaching at Springfield, Missouri, and soon 
atter came to Illinois, where he formed a partnership 
with John J. Houston in the hardware and furniture 
business. He moved to Springfield in 1892. 
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W. W. Drake. 

W. W. Drake, for a number of years engaged in 
the builders’ hardware business in Atlanta, Georgia, 
died at his home in that city last week. He was born 
in Midway, Alabama, in 1865, and during his youth 
was connected with the Clarke Hardware Company 
of Atlanta. Ten years ago he went West and became 
prominently identified with the hardware trade on the 
Pacific Coast. His widow and a son survive. 

Moses Loeb. 

Moses Loeb, formerly one of the largest and best 
known hardware dealers in Chicago, died in that city 
on June 5th. Mr. Loeb had lived in Chicago since 
1848. Before the fire he owned a store that was one 
of the largest in the city, handling wholesale hard- 
ware as well as retail. After the disaster he entered 
the real estate business. 

A. P. Mulvey. 

The many friends of Mr. A. P. Mulvey, for many 
years connected with the Smith & Hemenway Com- 
pany, New York, N. Y., will be grieved to learn of 
his recent death. 


IE A 
RETAIL HARDWARE DOINGS. 





A new hardware store is being erected at Big Rock, Iowa, 
by Henry Gen and August Kuehl. 

A new hardware building has been built by Andrew 
Brann at Bailey’s Harbor, Wisconsin. 

Capt. A. F. Chastant, Laine, Mississippi, has opened a 
hardware store at that point. 

The Hibbs Hardware Company, Portsmouth, Ohio. has 
changed its location from Second street to the Drew building 
on Sixth street. 

The hardware store of H. Z. Huston, Detroit, Michigan, 
was damaged by fire a few days ago. 

The Hebron Hardware Company has been organized at 
Hebron, North Dakota, with a capital of $15,000, to deal in 
general hardware. 

The Pioneer Bargain House has been incorporated in 
Chicago, Illinois, with a capital of $50,000, to do a general 
business in hardware. 

The hardware store of Slingloff & Son at Arrowsmith, 
Illinois, was burglarized recently and a quantity of jewelry 
and cutlery taken. 

The Jamaica Hardware Company has been organized at 
Wilmington, Delaware, with a capital of $30,000, by Joseph 
M. Barger of Philadelphia, Pennsylvania. 

The Aline Hardware & Implement Company has been 
incorporated at Oklahoma City, Oklahoma, with a capital of 
$25,000. 

The retail hardware store of F. Meyer & Bro. Company, 
1311-1313 South Adams Street, Peoria, Ill., was damaged to 
the extent of $25,000 by fire on May 31. The fire did not affect 
the shipping of furnace pipe, as the furnace pipe factory of 
the firm is located in a separate building. 

F. D. Gehant has sold his hardware stock at Viola. 
Illinois, to Brown D. Baxter and A. G. Cook. 

Fred and Charles Garthwait, hardware merchants at 
Gas City. Indiana, have moved their stock into a fine new 
store building. 

A new hardware store has been opened at Red Oak, 
Iowa, by O. E. Davis. 

H. C. Miller, hardware dealer at Lake City, Minnesota, 
has taken in as a. partner A. C. Abraham and the firm will 
hereafter be known as the Miller-Abraham Hardware 
Company. 

The Voelkel Brothers Company has been organized at 
Belleville, Illinois, with a capital of $4,600, to do a general 
hardware business. 


_ 
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Criticism, when just, need not impress as does the 
fury of the hailstorm which beats down the ripening 





’ grain, but it comes down like the generous shower 


that invigorates and nourishes the growing plant. 
When unsound and prejudiced it is as worthless as 
is the puff of wind that does not strike the sail of 
the ship and dies away in its own nothingness. 
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Advertising Criticism and Comment 


Helpful Hints for the Advertisement Writer 








In the advertisement of the Orr & Lockett Com- 
pany of Chicago, Illinois, which is here reproduced in 
diminished form, there is everything that can be de- 
manded in the line of general publicity. This adver- 
tisement appeared in the Chicago Tribune, in a space 
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“Everything O. K. 


and Delivered on Time” 


CONTRACTORS and BUILDERS 
will find that this is ORR & LOCKETT 


service ina nutshell. No annoying delays 
no hard luck stories about articles “out of 
stock”—just a case of delivering the goods 
every time. 


If you’re the average kind of con- 
tractor you can use ORR & LOCKETT 
service in your business. You can buy 
anything needed for the whole job at our 
store and save time and expense of “shop- 
ping around” and placing scattered orders. 
The next time you. want something in a 
hurry—whether it’s a few feet‘of hose or a hun- 
dred-kegs of nails—give us" your order over the 


telephone, and we’ll show .you what ORR & 
LOCKETT service is. 


Cal! Up Central 7160 


Tools and Supplies for Workers in Every 
Branch of the Building Trade 


()RR & JOCKETT 


Established 1872 HARDWARE C0 
14-16 W. Randolph Street 27's0c: 
of 10% 


6 inches in depth and 2 columns in width. The 
illustration that heads the advertisement is good. The 
line directly beneath the cut is important, as it advises 
that the goods sold by the firm are of high quality and 
deliveries are always made promptly. For contractors 
and builders this is an important feature, as they 











know they can obtain from the dealers whatever they 
need and when it is most needed. There is no attempt 
to specialize in the advertisement on any one particular 
line of tools or supplies, the impression that the adver- 
tisement conveys being that the advertiser carries 
everything that contractors and builders need, either 
in large or small quantities and also that tools and 
supplies for workers in every branch of the builders’ 
trade are constantly in stock. As an example of good 
advertising, this is commended to all dealers. 


* * Xx 


Kablitzer’s, Wheeling, West Virginia, published a 
334 inch advertisement in the Intelligencer of that 
city, of an interchangeable coal and gas range which 
in some respects may be considered an ideal adver- 
tisement. There are a few faults, however, which 
detract from the value of this advertisement. One 
of its good points was that it carried an illustration 


Champion Interchangeable 


Gas and Coal Ranges 


If you had one of our Champion 
Interchangeable Gas andCoal Ranges 
you would not be without a stove 
during floods, or when the flow of 
gas is weak, or entirely off, as this 
Be stove can be changed from gas to 

fF coal in a few seconds, without the 


This range is constructed that the 
same is a complete gas or coal range, 
and that gas and coal can be used at 


J the same time. 
KALBITZER’S Sainz” 


1050-1052 MARKET STREET. 








and gave a good selling argument, but this argument 
would have gained in force if the selling price had 
also been quoted. When the price of an article is 
omitted in the advertisement and the latter fails to 
bring returns to the advertiser, he has no legitimate 
cause for complaint against the newspaper in which 
the advertisement appears. Kablitzer brought out the 
fact that his gas and coal ranges were adapted to the 
use of either gas or coal and that the stove could be 
changed for the use of either fuel in a few seconds, oF 
that gas or coal could both be used at the same time. 
This was a good argument to set forth, as it indicated 
clearly the flexibility of use to which the range was 
adapted. Some criticism may be made of the /an- 
guage used in the advertisement. In the last para- 
graph the statement is made that “this range is con- 
structed that the same is.a complete gas or coal 
range.” Probably the meaning the advertisement 10- 
tended to convey was that “this range is so construct 
ed,” which would be better language. 
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| = Heating and Ventilating 


Notes and Treatises on Pertinent Subjects 











FINE POINTS ON FURNACE HEATING AND 
CONSTRUCTION ENTERTAININGLY 
SET FORTH. : 


The Monroe Foundry & Furnace Company, Mon- 
roe, Michigan, besides issuing catalogs on hot water 
and steam boilers, send out an excellent catalog, de- 
scribing their “Floral City Warm Air and Combina- 
tion Furnaces.” 

This catalog consists of fifty-two pages of matter 
printed on a fine grade of paper, containing many 
good illustrations and many useful as well as inter- 
esting facts. 

Among the features of their heaters described in 
this catalog are the fire pot, revolving grate, hot 
water coil, “King” body, “King” radiator and the 
“King” top, the “Capital” body and radiator and the 
“Capital” joint. 

The catalog states that the fire pot for these fur- 
naces, formerly made with four projections on the 
inside at the bottom to fill in openings in the grate, 
now are made without them, so that there is nothing 
to prevent the clinkers and ashes settling to the 
grates, The fire pot being made straight, there is no 
clinging of the ashes to the sides, so that the amount 
of heat radiated from that part of the furnace is not 
reduced in quantity. 

One of the advantages claimed for the grates in 
these heaters is that there are no rights and lefts. 

The fire doors are large and there is a shield or 
apron placed just inside of the door, so that when 
using wood or soft coal smoke can not puff out if the 
door is opened. 

The fire pot and the top are corrugated, so that 
greater strength and radiating surface are provided. 

One of the most important features of the Floral 
City Capital furnace is the dome, or body, with the 
outer return flue or horseshoe radiator. The dome 
is of a sufficient height to insure an extra large com- 
bustion chamber without being too high for a low- 
ceilinged basement. 

The steel of the outer radiator is heavy and, where 
steel and castings join, deep cup joints which are well 
packed with cement are used. 

Write to this company for their catalog, and when 
writing please mention AMERICAN ARTISAN. 
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STOVE AND HEATER COMPANY GIVEN TRADE 
MARK RIGHTS. 








United States trade-mark rights have been granted 
to the Reznor Manufacturing Company, Mercer, Pa., 
for the design shown 
in the accompanying 
illustration. The com- 
pany makes no claim 
to the word “Rez- 

68.332. nor.” The trade-mark 
will be used on all the products of the company, con- 





sisting of gas heating stoves and gas heating fireplace 
heaters. Claim was filed February 5, 1913, and the 
company claims use since December I, IQII. 








SAVING OF FUEL AND INCREASE OF HEAT 
CLAIMED FOR FURNACE RADIATOR. 





The Monitor Furnace Company, 19 East Third 
Street, Cincinnati, Ohio, is now turning out a fur- 
nace, equipped with a new style of all cast radiator, 
that they believe has many points of superiority over 
the old style of radiators. 

By the use of these radiators the company states 
that every possible heat unit is used, which results in 
a great saving of fuel and an increase of heat pro- 
duction. The radiators are of the return-flue type, 





Course of Fire in Monitor Radiators. 


the arrows in the cut showing the course the fire 
takes in passing through the radiators, are made of 
cast iron and are so constructed that either hard or 
soft coal can be used. 

The radiator is but one feature of the Monitor 
Warm Air Furnace, which is said to be a durable 
and powerful heater, absolutely free from gas, smoke 
or dust, and to be built to meet the demand for a 
well constructed, substantial furnace. 

All of these furnaces are made with a recess for 
water coils, so that no drilling or taking off of the 
front is required, making them easy to install with- 
out interference with the capacity of the feed door. 
Thus hot water for domestic purposes is provided 
cheaply and with no difficulty. 

With each furnace is included a poker, regulator 
and chain, water pan, asbestos cement, check draft, 
expansion boiler and cleanout cap. 

These radiators, as well as the other features of the 
Monitor Furnaces, are described in the catalog which 
the company now is sending out, and it might be well 
for you to write to them for it. When writing, please 
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remember that we would be thankful for any men- 
tion of AMERICAN ARTISAN. 





GRANTED TRADE MARK RIGHTS FOR STOVES 
AND RANGES. 





The Stamford Foundry Company, Stamford, Conn., 
has secured United States trade-mark rights for the 


design reproduced here- 

with, which will appear on 

Y AC ol T all cooking stoves and 
ranges which the company 

sOOe8, manufactures. Claim was 


filed January 23, 1913, the trade-mark having been 
used by the company since about 1879. 
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JAPAN OFFERS A FIELD FOR MODERN 
HEATING APPLIANCES. 


A recent trade report sent out by the consul-gen- 
eral of Yokohama states that the supply of wood for 
fuel purposes is very scarce in the thickly settled 
parts of Japan. For this reason gas for heating pur- 
poses is,becoming rapidly more popular and modern 
methods of heating and lighting are being used more 
extensively throughout the country. It appears to 
the consul-general that there is a fine field for the 
sale of low priced devices for the above named pur- 
poses. 
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PERFECT COMBUSTION AN ECONOMIZING 
FEATURE IN FURNACES. 





One of the articles of which a person is not likely to 
buy more than one or two in the course of a life time, 
is a warm air furnace, but when he does buy one, he 
usually wants to assure himself that the furnace which 
is offered to him will give him the greatest amount of 
heat for the coal which it consumes and also that it 
will give reasonable service in the matter of lasting 
quality, and the dealer who has the experience and 
the reputation of a furnace manufacturing concern 
to back up his own statements with a furnace which is 
worthy of the highest commendation, will have a fair- 
ly easy task in making a sale, as compared with the 
man who has no such backing. 

The Meyer Furnace Company, Peoria, Illinois, 
manufacturers of the Weir All Steel Gas and Soot 
Consuming Furnace, claim that this furnace can be 
relied upon to sustain every promise of guarantee 
made for it by the dealer, as it is ideal in construction, 
operation and service. The gas and soot consuming 
device with which the Weir furnace is equipped, was 
originated by the Meyer Furnace Company, and it is 
claimed that by this device the fuel is more thoroughly 
burned and transformed into heat, by the igniting of 
volatile gases and solid matter which usually escape in 
what may be called a raw condition. The prevention 
of this waste and the consequent gain in heat results 
from the discharging of superheated air upon the 
burning fuel, thus producing a brilliant flame where 
otherwise there would be a black smudge. 

Another feature of the Weir furnace is that it has 
no joints. It is made practically of one sheet of light, 
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low carbon steel plate which is absolutely imperyioy, 
to gases at all temperatues. The advantage of this i, 
that there can be no leakage of noxious and POisonoys 
gases. Full information as to construction of the 
Weir and other warm air furnaces made by the \eye 
Furnace Company is contained in a well illustrate 
catalog which the company will be glad to furnish 
upon request. When writing, please mention A Mey. 
CAN ARTISAN, 
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GOOD FURNACE HELPS SELL HOUSE. 








In most of the large cities of the country there are 
builders—individuals and corporations—that make a 
specialty of putting up flats and houses, large and 
small, to sell rather than to hold for an investment, 
These men within the last few years have gone into 
such building extensively ; at the present time they buy 
a large tract of outlying land, hire their own survey- 
ors, architects, carpenters and masons, make arrange- 
ments with plumbers and in some cases house furnish- 
ers and supply a finished article in the way of a flat or 
dwelling. 

Such builders have a reputation to sustain. If they 
sell a house that proves defective in its plumbing or 
heating arrangements, for instance, the buyer will 
start the story of his deception going and the company 
will find that their reputation as honest builders has 
suffered greatly. 

To sell a heating system to such a company you 
must be in a position to prove to them that your goods 
not.only will help sell their buildings but will please 
the buyers of them. The-Co-Operative Foundry Com- 
pany, Rochester, New York, with a western branch 
at 505 South Clinton Street, Chicago, Illinois, are 
firmly convinced that their Ajax and Empire warm 
air furnaces are especially fitted for the man who is 
building a flat or a house to sell. They are issuing 
their 1913 pamphlet describing these heaters which 
they will be glad to send to.you on request and when 
writing to them please mention AMERICAN ARTISAN. 
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PARAGRAPHS. 








The Northwestern Heating & Ventilating Company 
was recently incorporated at Seattle, Washington, 
with.a capital of $5,000. 


The Midland Furnace Club will hold its regular 
quarterly meeting at the La Salle Hotel, in Chicago, 
on Tuesday, June 24, at 10 a. m. A large attend- 
ance is anticipated. 


David M. Morphy, Sycamore, Illinois, who has 
traveled seven years for Hart & Crouse, will now have 
the Western Illinois territory for the Utica Heater 
Company of Utica, New York. 


The Badger Furnace Company, Appleton, Wiscon- 
sin, is enlarging its plant at that point by the erection 
of a large foundry, of cement construction, the 
dimensions of which will be 30x147 feet. H. J. 
Schlegel owns the company, which makes a line of 
washing machines in addition to manufacturing fur- 
naces. 
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Practical Helps For The Tinsmith 


A Department Devoted to the Problems of the Tinshop 











PATTERNS FOR BRICK SET GUTTER. 





BY 0. W. KOTHE. 

While at the present age this style of gutter is not 
very much in use on new buildings, it is a common 
one on old buildings where the sheet metal work must 
be repaired at frequent intervals. The idea of this 
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Development of Patterns for Brick Set Gutter. 


gutter is to leave the appearance of a moulding as a 
finisher between the brick wall and the roof, of which 
a part of the bottom rests on the brick. This is the 
one bad feature of this style of gutter, because when 
the building settles either in one direction or the 
other it is very difficult to get the water to drain prop- 


erly; but where this style of gutter is employed on 
old buildings it must be continued or else disfigure 
the appearance of the building. In previous issues 
other styles or designs similar to this one have been 
illustrated through the columns of the Artisan, and 
this one will complete the variety. 

To lay out this gutter, first draw the section through 
wall-gutter as shown. The size and design must, of 
course, be made to suit the width of iron so as to en- 
able getting two or three equal strips out of each 
sheet, which will arrange its width from 10 to 18 or 
even 20 inches in girth for such a gutter. Having 
drawn the section, divide all curved lines in any num- 
ber of equal spaces and number all points and bands 
as shown. Then place the stretchout for the gutter, 
starting with the bottom below the section and step- 
ping it downward so as to hold your profile and pat- 
tern together in one piece of metal. Next draw your 
stretchout lines and from all points in the section drop 
lines until they reach lines in the stretchout having 
similar numbers as shown in points 14’-13’-12’, etc.; 
then through these points draw lines and you have the 
pattern finished. 

The pattern and profile are cut out of a piece of 
metal in the exact relation as here shown and hung 
on the wall for future requirements. With this pat- 
tern it is an easy matter to cut either an outside or 
an inside miter and it can also be used where a return 
on the end of the gutter is required. 
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PATTERN FOR A CONICAL BOSS. 








BY E. A, DINGLER. 

This form of boss or brace is usually used to 
strengthen a spout or a faucet on a tank. It may be 
seen from the illustration on the elevation that the 
boss consists of a frustum whose upper base joins the 
spout or faucet and whose lower base intersects the 
body of the tank. The angle of inclination of this 
boss is first determined at the pleasure of the drafts- 
man; in this case, it is taken as 30° to the horizontal. 
The boss should reach along the sides of the tank 
body as far as possible, and, therefore, the lines that 
define its outline in the plan should be tangents to 
the circle that represents the body of the tank. Draw 
the lines g-h and i-j at the required angle and tangent 
to the large circle in the plan. The line j-g is equal to 
the diameter of the faucet or spout. The line of inter- 
section for the boss in the elevation in this drawing is 
not required, since it is here possible to produce the 
pattern for boss from the drawing in the plan. Draw 
the line h-i, considering it as representing a temporary 
base of the cone, and describe the semicircle (F) that 
appears in the plan as the half-full view of the boss. 
This semicircle is then divided by spacing off in equal 
number of parts as points I, 2, 3, 4, 5,6 and 7. Next 
continue lines j’-i’ and g’-h’ until they intersect at the 
vertex O on center line N-O of plan. From points 2, 3, 
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4, 5, 6 and 7 draw horizontal lines until they intersect 
line i-h, and from these intersections draw lines. to O 
crossing large circle (or outline of tank), which will 
establish points 2’, 3’, 4’, 5’ and 6’. From points 2’, 3’, 
4', 5’ and 6’ draw vertical lines, or lines at right angle 
to center line O-N, until they intersect line g’-h. With 
O as center and radius O-h, strike arc h-M, and in 
this arc step off points 1’, 2”, 3”, etc., equal to 1, 
2, 3, etc. of section (F). From points 1”’, 2”, 3”, 











Pattern for Conical Boss. 


4’, etc., draw lines to O. With O as center and 
radius O-g, strike arc g”-i”, which will be line for 
upper part of pattern around faucet or spout. To 
trace line for lower part of pattern, find points 6°, 5°, 
4°, etc. With O as center and distance 4x, 3x-5x, 
6x-2x, strike arcs until they intersect corresponding 
lines, as strike arc 3x-5x until it intersects line 3’’-O 
and 5’’’-O, establishing points 5°, 3°, through which 
outline for pattern is traced. Continue this way 
until all points are established. This will then com- 


plete full pattern for boss. 





NEW PLANT PERMITS OF DIVERSIFIED 
PRODUCTS. 





One of the advantages that a large company has 
over the small one is that it is able to furnish the cus- 
tomer with a diversified product. Not only does it 
produce the goods at a small price because of its sav- 
ing in overhead cost, its economy in buying the raw 
material, its ability to buy expensive machinery that 
proves cheap in the end because of the money saving 
devices; not only does it distribute its goods more 
cheaply and with greater satisfaction to the customer, 
but it is able to give him the kind of article that he 
wants, not one that is somewhat like it. 

The small company of course has its advantages— 
otherwise it wouldn’t exist—but at times it is at a 
disadvantage in serving its customers. 
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The Youngstown Sheet and Tube Company, 
Youngstown, Ohio, lately placed’ in operation their 
new open hearth steel plant so that they now are pre- 
pared to furnish ingots, slabs, billets, rods, sheet and 
tin bars as well as finished products. 

With the completion of this department they be- 
lieve that they are in a better position to serve their 
customers than ever before because of the diversity 
of their products. 

This company will willingly send you their catalog 
and information if you write to them and when writ- 
ing please mention AMERICAN ARTISAN. 


HOT WEATHER THE PROPER TIME FOR 
PUSHING THE FURNACE TRADE. 








The difference between the man who goes after 
business and the man who waits for it to come to him 
generally spells the difference between success and 
failure. Stop to think of the successful men that 
you have known and you probably will remember 
that each one of them was an energetic, business-get- 
ting, hard worker. The successful man does not wait 
for opportunity, he makes opportunities. 

There probably is in your town a man who has in- 
stalled many furnaces but never has thought of seek- 
ing the business of repairing them. The summer 
season for such a man is a slack season. He does 
his work at other times of year, and because summer 
always has been a season of small business he thinks 
that there is something in the nature of his business 
that makes such slack seasons a necessity. 

But if such a man should decide that he would 
convince the house owner that during hot weather is 
the time for the furnace to be looked over and for 
the necessary repairs to be made, he soon would find 
that there was a great amount of business of that 
kind to be had. 

In order to gain as much of this business as pos- 
sible the Inland Steel Company, First National Bank 
Building, Chicago, Illinois, recommend that you send 
out a letter to every house-owner in town who uses 
a furnace for his system of heating. They advise 
the repair man to call the attention of the house 
holder to the fact that the heating arrangement can 
be put into shape so that there will be no rusting 
during the summer months. 

They also recommend that you include in your 
letter a description of the new galvanized metal, Vis- 
mera Iron, made by this company. ' 

This iron is said to be a very durable one. Its 
good qualities especially are shown when it is used 
for furnace jackets and smoke pipes which are likely 
to rust quickly. Vismera, the company claims, be- 
ing immune to the attacks of sulphur fumes, will 
last much longer than the ordinary pipes. 

The Inland Steel Company offer to help you in 
your hot weather campaign for repair business by 
sending you small Vismera circulars. Write to the 
company at the Chicago office, or at one of the 
branch offices which are located in St. Paul, St. 
Louis, Denver, Dallas and Madison, Wisconsin, and 
when writing please mention AMERICAN ARTISAN. 
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SHEET METAL EXTERIORS THAT COMPLETE- 
LY ENCASE THE BUILDINGS. 





Some idea of the many diverse uses to which sheet 
metal is applied nowadays can be gained from the 
perusal of a folder recently issued by the Moeschel- 
Edwards Corrugating Company of Covington, Ken- 
tucky, which has been issued with the object of show- 
ing some of the company’s products. 

Probably the most interesting portion of this folder 
is that part which shows a residence completely cov- 
ered with sheet metal. The words “completely cov- 
ered” are used advisedly, as there is not a single por- 
tion of the building that is not encased in sheet metal. 
Such a building in case of fire in its vicinity would 
stand a fair chance of coming through unscathed, as 
flying sparks and burning, brands would have no 
effect upon it. 

The ornamental effects to which sheet metal so 
readily lends itself are also attractively set forth. 
Thus the cresting, finials, cluster shingles, cornice, 
gable shingles, rock face brick for siding, rock face 
stone for pilasters, porch columns, porch railings, 
rock faced stone for foundation caps; sills and cas- 
ings for windows, box gutters, conductor pipes and 
ornamental belts and trimmings have the appearance 
of gracefulness as well as stability of construction. 

Other pages of the folder deal with other products 
of the company, which include Justright roofing, ridge 
roll, eaves starter, side wall flushing, galvanized nails 
and lead washers, ventilators, a combination cornice 
and roof gutter, as well as numerous other special- 
ties. 

Every month the company mails an artistic monthly 
calendar to a regular list, as well as well-prepared 
literature dealing with its products. To any sheet 
metal contractor who will send his name to the com- 
pany for addition to the list these will gladly be 
mailed. In writing the company, kindly mention the 
name of AMERICAN ARTISAN. 

SAVES TIME IN HEATING SOLDERING IRONS 
AND MELTING LEAD. 








The Double Blast Manufacturing Company, North 
Chicago, Illinois, claim that their Lundy Double Blast 
Fire Pots will heat soldering irons and melt lead in 
one-half the time needed by the old type of fire pot 
and will do this with less gasoline. The reason for this 
rapid and economical work, as stated by them, is that 
these fire pots are equipped with their well known 
double blast feature. 

This feature is an arrangement whereby two hot 
blasts are forced from the outside to the center so that 
when the tinner is using one iron the iron in the fire 
receives all the heat from both of these hot blasts. 
By the use of this double flame, naturally, irons would 
be heated in half the time. 

The heating of the irons is accomplished with a sav- 
ing in fuel, the company explains, because with the 
old type heater while the tinner is using one of his 
irons the heat from one of the flames is going to 
waste, but in the Double Blast both flames are work- 
ing all the time. 
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If your jobber can not supply you, write the com- 
pany, and when writing please mention AMERICAN 
ARTISAN. 
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TINNERS’ SNIPS THAT NOT ONLY CUT 
TIN, BUT WIRE WITH EASE. 








Rapid and important has been the development of 
the ordinary Tinners’ Snip. Few there are of the 
profession who cannot recall the deplorable and very 
unsatisfactory product of only a comparatively few 
years ago when the best to be had was snips made 
of malleable iron throughout. Then the manufac- 
turers welded a little steel plate on the cutting edge. 

Considerable credit is due the Red Devil Tool Fac- 
tory, Smith & Hemenway Company, New York, 
N. Y., for the 
giant strides made 
in the manufac- 
ture of snips, be- 
‘cause it is well 
known by the tin- 
ners’ profession that this company were the first to 
give the public a really drop forged snip, made of a 
high grade tool steel. Instead of a thin steel plate they 
used a substantial piece of high grade cutlery steel 
which was welded on the blade. 

This departure from the universal practice met 
with considerable ridicule from the trade. But un- 
daunted, and fully realizing the crying need for an 
absolutely dependable snip, the Red Devil Factory 
gave the public their first drop-forged steel snip, 
with cutters of the finest grade of cutlery steel. This 
not only gave rigidity, but made the frame and the 
blade one solid mass. It is a point conceded by all 
steel workers, that when steel and steel is welded 
together, a very superior product is the result, and 
the more pdunding to which it is subjected the better 
will be the grain of the steel, and the more condensed 
will be the mass, and consequently, the more able 
will it be to withstand the severe usage that snips 
naturally receive. 

This improvement by the Smith & Hemenway 
Company was imitated as soon as the trade realized 
that they had a superior article. But the Red Devil 
Tool Factory, equal to the occasion, took another 
step forward. They put a wire cutter in the blade 
of every snip, and one that would cut wire without 
injuring the cutting edges of the snip. As almost 
every tinner cuts wire to a more or less extent, it 
can be very easily appreciated that this improvement 
met with pehnomenal favor by all tin workers. 

In addition to this style, the Red Devil family 
also comprises special curve snips, combination of 
curve and irregular snips, electrical snips, dental 
snips, in a large assortment and sizes. 

The same drastic and thorough inspection given 
all Red Devil products, whether they be pliers, hack 
saw frames, electricians’ tools, or any of the other 
numerous tools, has been applied to snips, with the 
result that they have become the standard. The 
company last year delivered upwards of five and one- 
half million small tools to the public, shipping these 
goods all over the world. 


“Red Devil” 
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Another unique practice that the Red Devil Tool 
people pursue is packing each individual pair of 
snips, or tools, as the case may be, in an individual 
carton. Full instructions go with each tool fully ex- 
plaining its use. 

The Smith & Hemenway Company, 150-152 Cham- 
bers street, New York City, issue a most compre- 
hensive catalog showing the complete line of Red 
Devil Tools and Specialties, and any mechanic who 
is at all interested in tools will do well to apply to 
them for a copy, which shows the thirty-eight hun- 
dred different sizes, styles, patterns and finishes that 
comprise the Red Devil family. Reference to 
AMERICAN ARTISAN will be appreciated. 





JOBBERS WHO SHIP PROMPTLY. 





Tanner & Company, Indianapolis, Indiana, are dis- 
tributers that boast of the title “the quick shippers.” 
This-is an excellent thing for a jobber to be known 
for, as rapidity in shipment is one of the prime 
requisites of the distributer. He must have goods 
that have quality, he must have a price that suits the 
dealer, but he also must have rapid service. 

Service is a matter of personality perhaps more 
than quality or price. A good buyer can see that he 
gets the kind of goods that will give the dealer qual- 
ity at a price that is right, but it is an executive, a 
man who knows his business, that will keep his service 
at its topnotch not only-today but every day. 

Tanner & Company state that they give care to 
all orders the day that they are received which ought 
to provide the best kind of service. Write to them 
and ‘have them explain about any of the goods that 
they handle and when writing mention AMERICAN 
ARTISAN. 
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MILWAUKEE SHEET METAL CONTRACTORS 
HOLD THEIR JUNE MEETING. 








The regular monthly meeting of the Milwaukee 
(Wisconsin) Association of Sheet Metal Contractors 
was held in that city on June 4, President L. Hoffman 
in the chair. The following members attended the 
meeting: Consolidated Sheet Metal Works, Lavies 
& Co., R. Jeske & Bro., Gallun & Weltzein, Nick 
Stollenwerk, Hoffman & Baur, E. B. Tonnsen, Wm. 
Hammann, Schomann & Roden. 

Communications were read from National Secre- 
tary E. L. Seabrook, in reference to the amendments 
offered by Mr. W. C. Torbett of the Waco, Texas, 
Local, a copy of the amendments being enclosed. A 
motion was made by Mr. John Bogenberger, and duly 
seconded, that this matter be left in the delegates’ 
hands at Washington, District of Columbia, and was 
unanimously carried. 

The Secretary also read a few paragraphs from the 
Texas Sheet Metal Contractor for June, which were 
listened to attentively. 

Treasurer Hollitz excused himself owing to his 
absence from the city, and consequently could not 
make a report. 

The Secretary then read the new lien law, a copy 
of which he had received from Madison, and further- 
more drew up a sort of a form, which could be sent to 


the various owners, by the members, in case they 
were identified as sub-contractors, and after due con- 
sideration and deliberation, it was unanimously 
moved, seconded, and carried, that a committee be 
appointed to take up the matter further, get legal 
advice if necessary, and draw up a form which could 
be used by all members of the Association. This com- 
mittee was authorized to have these forms printed, 
after they had them made up in proper shape, the 
expense to be borne by the Association. 

The committee appointed by the chair on the lien 
law was Paul L. Biersach, E. B. Tonnsen and R. 
Jeske. 

As it was the sense of the meeting to defer further 
action on the state organization proposition until 
after the National convention, consequently nothing 
was done further in reference thereto. 

There being no further business before the house, 
it was moved and seconded to adjourn. 


METAL WALL COVERING THAT IN FINISH 
EQUALS CERAMIC TILE. 








Probably many men who are about to build a house 
would like to use tile for their bathrooms, but they 
are deterred from its use because of the cost of this 
building material. For such a class of trade the 
New York Metal Ceiling Company, 550 West 24th 
street, New York City, is offering Enametile, the new 
metal wall covering. 

This is a highly enameled, embossed, flexible metal 
wall covering that is applied directly to the finished 
plaster walls. In its favor the company claim that 
the finish equals that of ceramic tile, imitating it so 
closely that very few people can detect anything 
resembling an imitation; it is clean, vermin and germ 
proof; will not break, crack or fall off; costs from 
one-third to one-half the price of tile; is easily 
cleaned ; the joints are butt joints made true and level 
so that they do not show, and, being flexible, it 
readily conforms to curved surfaces, making a finish 
superior to encaustic tiles. 

The company states that it is exceptionally easy to 
clean because all that is necessary is soap and luke 
warm water. It is light in weight, so that it can be 
used on ceilings; it may be cut readily with a pair 
of shears, and can be bent around any square or 
curved corner without breaking the enameling. 

Enametile can be used on boarded surfaces if 
the surfaces are well seasoned, smooth and level. 

Write to the New York Metal Ceiling Company 
for their catalog describing this new type of wall 
and ceiling covering, and when writing please men- 
tion AMERICAN ARTISAN. 
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WORK OF ARTISAN MADE EASIER BY NEW 
SOLDERING FURNACE. 





Anything that will make the manual worker’s 
labor easier during the hot summer months ought to 
be a most desirable article. These are the months 
that try the worker’s patience to the utmost, and 
when even a trifling difficulty looms large. 

The Burgess Soldering Furnace Company, De- 
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partment A, Columbus, Ohio, believe that their Bur- 
gess Gem will make work easier for the man who 
uses it. These soldering furnaces, the company 
states, are better than the old type because of the 
self-balancing handle, the new non-sliding hoods, 
extra strong high pressure reservoirs, special seam- 
less tubing for generation, improved non-warping iron 
burners and because all of the parts are interchange- 
able. 

The Burgess Gem is sold by many of the leading 
jobbers and the company will be glad to send you a 
catalog describing it if you will write for it. When 
writing please mention AMERICAN ARTISAN. 

CASH PRIZES FOR SUGGESTIONS FOR NEW 
MACHINES AND TOOLS. 








The Niagara Machine & Tool Works, Buffalo, 
New York, are offering prizes aggregating $200 for 
the: best suggestions for new and useful machines 
and tools for sheet metal workers or for improve- 
ments on the present type of tools and machines. 

These manufacturers believe that almost every in- 
telligent worker as he uses tools sees ways to improve 
them or conceives of a new one that would do better 
work. Many of these ideas never would -occar 
to the manufacturer unless suggested, for although 
the manufacturer knows the making and selling end 
of the business and although he may have had an 
intimate acquaintance with these tools before he took 
up the business of making them, he is not in contact 
with them daily as is the worker. 

The contest will be decided by a committee com- 
posed of men who are perfectly competent as judges 
in-this line and the winners will be announced next 
January. 

First prize will be worth $100 to the winner; sec- 
ond prize, $40; third, $25; fourth, $15; fifth and 
sixth, $10 each. 

Both workmen and employers are asked to take 
part. 
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GRANTED PATENT FOR INCASED SHIPPING 
CAN FOR FLUIDS. 








Alfred H. Buckley, Philadelphia, Pa., has obtained 
United States patent No. 1,063,503 for an incased 
shipping can for oil and other 
fluids. This patent he has assigned 
to the American Can Company of 
New York City, N. Y. The can is 
described as follows: A sheet metal 
can having a tapered top and pour- 
ing nozzle, enclosed in a case pro- 
vided with a hinged lid, the case 
| entirely enclosing the can and its 

~~ nozzle. The lid is made free from 

> contact with the nozzle when 
closed and has a hinged member secured to it which 
is so adapted as to engage the tapered top of the can 
at a point near the junction of the top with the body 
portion, thereby holding the can firmly in position 
when the latter is closed and preventing the nozzle 
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from coming in contact with the lid when the can is 
inverted. 


ELBOWS AND SHOES MADE IN ONE PIECE 
IN ALL ANGLES AND DESIGNS. 








The Ferdinand Dieckmann Company, Station B, 
Cincinnati, Ohio, are manufacturers of an extensive 
line of conductor elbow and shoes. These they make 
in many designs and shapes, such as round corru- 
gated, square expanding, octagon, polygon, and plain 
roind elbow and shoes. Special designs are made 
for speaking tubes, refrigerators and for incubators. 

Properly made elbows and shoes are particularly 
desirable on incubators, as the farmers today do not 
care to construct special incubator cellars—unless en- 
gaged largely in the chicken business—and using the 
machines in their houses, they require ones that are 
absolutely safe. An incubator that is defective in its 
heating arrangement is likely to be a dangerous one. 

In favor of their products this company states that 
all of their elbows and shoes are made in one piece 
and without seams; they are made in all materials 
and the shoes are made in all angles and designs. 

Write to this company about their line, and when 
writing please mention AMERICAN ARTISAN. 








PERFORATED METAL SHEET THAT HELPS 
WORK OF DRAUGHTSMEN AND 
ARCHITECTS. 





Thomias Lee, Cincinnati, Ohio, is passing out a lit- 
tle souvenir that will make many friends for him 
among architects. This is a metal device with perfor- 
ations by which one is enabled to erase a word or a 
letter without soiling the copy, as is usually the case. 

The mechanical eraser—as one might term it—is of 
a convenient size, so that it may be carried in one’s 
pocket, and it is of neat appearance. 

Write to Thomas Lee, Cincinnati, Ohio, for this 
handy article, or for particulars of his well-known 
ventilators and other goods, and when writing please 


mention AMERICAN ARTISAN. 
—_——-@-o—$——$$——$————_—__—_— 


TIN PLATE AND SHEET METAL FIRM TO 
HAVE NEW BRANCH HOUSE. 











Lyon, Conklin & Co., of Baltimore, are building a 
branch at Washington, D. C., on E Street, N. W., be- 
tween Ninth and Tenth, in clfarge of Joe K. Sharp, 
formerly with Fries, Bell & Sharp Company, where 
they will carry a full line of tin plate and sheet metals, 
as well as a complete line of stoves and stove repairs. 
They will feature the stoves manufactured by Floyd, 
Wells & Co. 


TIN ROOFERS’ HANDBOOK TO BE OBTAINED 
UPON REQUEST. 








Many inquiries have been received from time to 
time by AMERICAN ArTISAN for a copy of the Tin 
Roofers’ Handbook, compiled for the National Asso- 
ciation of Master Sheet Metal Workers of the United 
States. For the benefit of all these inquirers and many 
others who may be interested in this little practical 
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booklet, AMERICAN ARTISAN is glad to announce that 
it has obtained a supply of them and will gladly mail 
them to any address upon request. 





MICHIGAN MAN PATENTS SHEARS FOR 
CUTTING METAL. 





United States patent No. 1,063,298 has been issued 
to Henry Collier Smith of Detroit, Mich., for shears 
for cutting metal. The device consists of a combina- 
tion of a pair of cutters formed by zones of cones 
with revolvable shafts for the cutters, the shafts be- 
ing tipped with respect to the plane of the work and 
with respect to each other. The tipping and the shap- 
ing of the cutters is so arranged with regard to each 
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other that planes perpendicular to the axis of the 
shafts and passing through the cutting edges, cross. 
Two surfaces of the cutters, one from each cutter, lie 
in parallel and closely contiguous planes, so that the 
cutters can pass each other up to as far as their re- 
spective shafts and continue their shearing relation. 
Means are also provided for adjustably moving one of 
the cutters in a path parallel with said last mentioned 
planes. 





NOTES AND QUERIES. 





SHEET METAL ENAMELING. 
From Burrell & Harmon, 308 East Superior Street, Du- 
luth, Minn. 


Can you give us the name of a firm that will do 
enameling on sheet metal articles, colors to be inside 
white, and outside brown, black or green? 

Ans.—Geuder, Paeschke & Frey Company, Mil- 
waukee, Wis.; Porcelain Enameling Association of 
America, Sheboygan, Wis. 

ALUMINUM NOVELTIES. 
From E. C. Reisinger, Millerstown, Pa. 

Can you tell me who makes aluminum novelties 
suitable for distribution among my customers as 
souvenirs? 

Ans.—The Green Duck Company, 2127 Van Buren 
Place, Chicago, II. 

PORTABLE GARAGES. 
From Kendall & Weber, Bluffs, Ill. 

Will you kindly furnish names of makers of port- 
able garages? 

Ans.—Karr Portable House Company, 2554 West 
Irving Park Boulevard, Chicago, IIl. 

SHEARS AND ROLLERS. 
From C. A. Peck Hardware Company, Berlin, Wis. 

We will be in need of a pair of heavy square shears 
and rollers that will handle 14-gauge iron. Please put 
us in touch with concerns selling second-hand ma- 
chines or manufacturers of same. 

Ans.—H. Collier Smith, 814 Scotten Avenue, De- 
troit, Mich.; D. H. Stoll Company, 31 Lansing Street, 





Buffalo, N. Y.; Peck, Stow & Wilcox Company, 2, 
Murray Street, New York City, N. Y.; Niagara Ma. 
chine & Tool Works, Buffalo, N. Y.; Otis L. Fuller, 
Goshen, Ind.; Bertsch & Company, Cambridge City, 
Ind.; H. Weiss & Company, 20. Cliff Street, New 
York City, N. Y. 
F. & N, STANDARD LAWN MOWER. 

From James A. Black, 3216 East Ninety-second Street. 

South Chicago, III. 

Can you inform me where I can get repairs for the 
“F, & N. Standard” Lawn Mower? 

Ans.—F. & N,. Lawn Mower Company, Richmond, 
Ind. 

BALL BEARING WEATHER VANES, 
From C. A. Peck Hardware Company, Berlin, Wis. 

Can you tell us where we can purchase Ball Bear- 
ing Weather Vanes? 

Ans.—E. G. Washburne Manufacturing Company, 
217 Fulton Street, New York City; W. H. Mullins 
Company, 209 Franklin Street, Salem, Ohio; Mil- 
waukee Corrugating Company, Milwaukee, Wis.; 
Friedley-Voschardt Company, 733 South Halsted 
Street, Chicago, Ill.; Canton Art Metal Company, 
Canton, Ohio. 





WIRE STRETCHERS, 
From R. B. Fitzgerald, Madison, South Dakota. 

Where can I buy the Knoxall Woven Fence 
Stretchers ? 

Ans.—Hunt, Helm, Ferris & Company, Harvard, 
Til. 

INTERIOR. CONDUITS. 
From A. L. Spradling, 219 East Main Street, Hoopeston, 

Illinois. 

Please advise me where I can buy conduits used 
in wiring buildings? 

Ans.—Central Electric Company, 320 South Fifth 
Avenue, Chicago, Ill.; Eastern Flexible Conduit 
Company, 41 Gardner Avenue, Brooklyn, N. Y.; 
Western Conduit & Manufacturing Company, 
Youngstown, Ohio. 





ITEMS. 


The Piedmont Roofing Company has been incor- 
porated at Dallas, Texas, with $25,000 capital. 

The Richard Sheet Metal Specialties, Limited, of 
Montreal, Quebec, has been granted a charter of in- 
corporation with a capital of $50,000. 

W. R. Barrackman and E. B. Avery will start a 
new tinshop at 214 South Main Street, Bowling 
Green, Ohio. Roofing will be one of their special- 
ties. 





The Anderson & McKenzie Company has been in- 
corporated at Long Island City, New York, with a 
capital of $4,500, to do business in sheet metal and 
roofing. 


Tin plate production in the United States during 
I9I2 was 1,750,000,000 pounds, or ten times the 
quantity produced in 1899, according to figures com- 
piled by the United States Department of Commerce. 

The New Rockford Metal Company, New Rock- 
ford, North Dakota, has acquired the sheet metal 
business of John Rude and will incorporate it with 
their warm air furnace heating and sheet metal busi- 


ness. 
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J The Ninth Annual Convention of the National 

: Association of Sheet Metal Contractors was held at 
Washington, D. C., this week, from June g to 14. 
The convention was pronounced by those present to 

. be one of the largest, most enthusiastic and most suc- 
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J. A. Daugherty. 
President National Association of Sheet Metal Contractors. 


cessful the Association has ever held. Official head- 
quarters were in the National Hotel, where every 
comfort was placed at the disposal of the officials and 
visitors. The exhibit of the manufacturers was held 
in the Convention and Exposition Hall, located in the 
new Masonic Temple. 

While the sessions of the convention were not 
scheduled to begin until Tuesday, the 1oth, still there 
was a large number of delegates who reported at the 
capital Saturday and Sunday preceding the opening 
of Official Headquarters, and these were very much 
in evidence around the hotel corridors and in the 
lobby, meeting old acquaintances and making them- 
selves known to others. Many of them were accom- 
panied by their wives and daughters and the presence 
of these latter lent a somewhat festive air to the gath- 
ering. A number of special features had been ar- 
ranged by the local Ladies’ Committee for the enter- 
tainment of the lady guests and the latter were given 
a most enjoyable succession of outings and other 
entertainments during the days in which the conven- 
tion was in session. 

The final session of the convention was held yester- 
day afternoon and the principal business before the 
hody was the election of a president and other officers 


for the ensuing year and the selection of a city at 
which the next convention should be held. These 
matters having been disposed of, all present, stand- 
ing, joined in singing “Auld Lang Syne,” after which 
the convention was declared adjourned. Many of the 
delegates and visitors left the city last evening, but a 
goodly number remained in order that they might 
devote two or three days to seeing the beauties of the 
capital and the magnificent buildings and charming 
surroundings of Washington. 


MONDAY, JUNE 10. 


Activities of the delegates and visitors to the con- 
vention really did not begin until Tuesday, but Of- 
ficial Headquarters at the hotel were more or less 
comfortably thronged all day long with delegates, 
members, visitors and guests who were there for the 
purpose of registration and the distribution of badges 
which would entitle them to admission to the con- 
vention hall during the regular sessions. There was a 
charming variety of color displayed in the conven- 
tion badges and the rainbow was adequately repre- 
sented in the many tints that were chosen. Badges 





John H. Hussie, 
Retiring President of the National Sheet Metal Contractors’ 


Association. 


for the officers of the National Association, for in- 
stance, were of a beautiful old rose color, and these 
were a vivid contrast with those of the delegates, 
which were of a flaming red. The badges for the 
alternates were in two colors, red and white, while 
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exhibitors were quite conspicuous with badges of an 
emerald hue. Then came the members of the Na- 
tional Association, who looked happy with badges of 
blue, while the guests, who were favored with white 
badges, seemed fully satisfied. The badges of the 
press were of a bright yellow color, but this in no 
way was intended as a reflection on the activities of 
the gentlemen who represented the various publica- 
tions. As was quite proper for the local committee 
of the National Capital, their badges were of the 
National colors, red, white and blue; while to finish 
the array of color the badges of the trustees were a 
delicate shade of pink, which made them highly 
prized and much sought after by the many ladies who 
were present. 

After registration many of the delegates took ad- 
vantage of the few leisure hours they were to have 
to make a brief trip about the capital and to observe 
in as few hours as possible as many of its wonders 
as their restricted time would allow. For the ladies 





K. 1. Willis. 
Second Vice-President National Association of Sheet Meta! 
Contractors. 


there were special arrangements made. Parlor B 
of the hotel had been engaged by the Washington 
local committee and there the Washington Ladies’ 
Committee was in session to welcome the lady visi- 
tors. In the afternoon a sight-seeing tour was ar- 
ranged for the ladies and they were taken through 
the Bureau of Engraving and Printing, where the 
wonderful processes connected with the printing of 
the government publications and especially the pro- 
duction of money were fully explained to them. 
From the Bureau of Engraving and Printing they 
were taken to the Washington Monument and to the 
White House, after which they were conveyed to 
their respective hotels. This did not end the day’s 
pleasure, however, as another program had been ar- 
ranged for their entertainment in the evening. This 
was a visit to the magnificent Congressional Library 
at 7:30 p. m. and, as the library was kept open until 
10 o'clock, they had ample time to see its various 
features and to delight in its manifold beauties. 


TUESDAY, JUNE II 


Many of the delegates and visitors were unable to 
reach the city before Tuesday morning and conse- 
quently an opportunity was given them to register at 
headquarters and to receive the necessary badges, 
At 9:30 in the morning there was an executive ses- 
sion of the national officers and trustees at the con- 
vention headquarters, at which routine business was 
attended to. At 10:30 o’clock the opening of the 
exhibits at Convention Hall took place and there was 
a fair attendance of those interested in the many 
appliances shown of interest to the trade. 

Promptly at 12:30 o'clock the convention was 
formally opened by the National President, John H. 
Hussie. As a usual thing, the first session of a con- 
vention is a purely perfunctory one, but this was an 
exception, as it was not until 4:30 that the proceedings 
terminated. The convention was opened with the sing- 
ing of “America,” which was sung standing by all 
present, with a vim. The fine organ in Convention 
Hall was used to accompany the singing and was 
played by C. T. Korndordt of Kansas City. After the 
singing President Hussie formally declared the con- 
vention in session in a few well chosen words. At the 
conclusion of his remarks, he introduced to the con- 
vention Commissioner Cuno H. Rudolph, President of 
the Board of Commissioners-of the District of Co- 
lumbia, who gave the delegates a very cordial welcome 
to the Capital and bade them consider the city as theirs 
during the sessions of the convention. Commissioner 
Rudolph’s address was marked by many playful 
touches of humor and at its conclusion he was warmly 
applauded for the hearty manner in which he had wel- 
comed the convention. Commissioner Rudolph’s ad- 
dress was as follows: 

Address of Commissioner C. H. Rudolph. 


We do not have a mayor here; so it becomes the duty of 
a member of the Board of Commissioners to welcome to the 
national capital, on behalf of its citizens, the good people of 
the states. 

In your case, my friends, it is especially gratifying for me 
to do this. For thirty years I was in your ‘particular line of 
business, or one closely allied thereto. Sometimes, when the 
cares of office crowd too thickly upon the commissioners, | 
feel that the cares of business were never so trying, and 
wish I had remained in business! T am reminded of what Mr. 
Taft once wrote to one of my colleagues: “I am fully aware, 
his letter read, “that the commissionership of the District of 
Columbia is not a bed of roses.” He never expressed a truer 
truth. But we all have our public duties to perform. Let us 
hope that we-may have the strength and vision. to’ perform 


them when called.upon in a manner, spirit and quality cred- 


itable to ourselves and valuable to our fellow-citizens. With 
the bond of sympathy that binds business men together ex- 
isting between us, I need not say to you that my greeting is 
not perfunctory and that I welcome you with a deep sense of 
pleasure and appreciation that you have chosen this city for 
your convention. 

I do not hand over to you the traditional keys of the city. 
Washington is already your city, and always has been. We 
hold it in trust for you. 

So you can walk the streets and view the public buildings 
and parks and monuments with a feeling of proprietorship 
more genuine than if golden keys, or even perhaps sheet 
metal keys, had been placed in your hand. You should not. 
however, admire everything you see too extravagantly, for 
without wishing to be suggestive, the convention of police 
chiefs is also in town, and it is well to “look a little out!” 

INSPIRATION IN ATMOSPHERE OF CAPITAL. 

IT am glad you have chosen a time when we feel that 
Washington is to be seen at its best; when you can enjoy to 
the full all the fascinating features of this political, social and 
educational center; when you will find there is inspiration to 
be drawn from the verv atmosphere of what will some da) 
be a world capital, and that, surrounded by so many evidences 
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of natural and artistic beauty, —_ labors will be made easier 
and results achieved more quic ly. 

*~ You cannot help but realize as you look around that here 
is a beautiful capital. It was once a city of apparently only 
“magnificent intentions,” and, in days not yet forgotten, when 
Pennsylvania avenue was alleged to be but a vast quagmire, 
laughter was the city’s portion. Not so today. The national 
overnment waked to its responsibilities and began the work 
of capital building. The residents have zealously aided, and 
their representatives, the commissioners and their colaboring 
officials, have endeavored to perform the executive duties 
with a proper sense of their requiremnts. Statesmen, your 
representatives, have co-operated by voice and action. Presi- 
dents have accelerated the progress of the capital by personal 
sympathy and influence. Needing improvement in many direc- 
tions, Washington tries for the best and hopes for the best. 
Her standard cannot in the nature of things be that of the 
manufacturing city, the seaport, or the railroad center. Her 
ideals are world-embracing as a capital. She forgets not that 
an important asset is civic beauty, outwardly and inwardly; 
that civic duty, expressed in good citizenship, co-operation, 
and right living, will bring to Washington the best in the 
higher things. So her civic consciousness is sensitive and alert 
and vigorous. 

VIEWING THE CAPITAL FROM THE PROPER POINT. 


Physically, Washington has passed the day when from afar it 
presented a somewhat monotonous color combination of red 
brick structures half-hidden in a wealth of foliage. Now, seen 
from an admirable vantage-point, for example, historic Ar- 
lington, the new capital appears, no smoke-pall obscuring its 
undoubted beauty, its new architecture, its verdure masses, 
blending the colors of the old Washington into an opalescent 
color-scheme accented by the peerless shaft to its founder. 

When you return to your homes and resume your busi- 
ness duties, you must not, and I am sure you will not, forget 
that you and your fellow-citizens have an abiding interest and 
ownership in this, the national capital of all of us; that it is 
the patriotic duty of all to combine to make it the model.city 
worthy in every way to be the capital of our great nation. 
You can aid us in many ways. You~can use your influence 
with Congress, which constitutes our city council and board 
of aldermen, to the end that Washington’s needs and Wash- 
ington’s merits may be well considered. You can aid us with 
suggestions as to making the city more attractive to visitors 
and residents. We who have chosen this for our permanent 
place of residence will not be, and no loyal American should 
be, content to rest until we have here the most beautiful, the 
most healthful, the best governed capital in the world. Let 
us all work in. harmony to accomplish this. 

In conclusion let me quote the homely but hearty greet- 
ing of an ancient mayor of the city, away back in the “thir- 
ties: 

“Gentlemen, you are in Washington; make yourselves at 
home!” 


On behalf of the National Association of Sheet 
Metal Contractors, the welcome accorded by Commis- 
sioner Rudolph was ably responded to by J. A. 
Daugherty, of Nashville, Tenn., whose remarks seemed 
to meet with the approval of the delegates, if one may 
judge from the liberal applause with which they were 
greeted. Mr, Daugherty spoke as follows: 

Address of J. A. Daugherty. 


Mr. President, Mr. Commissioner, Ladies and Gentlemen: 
On behalf of the Sheet Metal Contractors of America, 
and especially these delegates and friends here assembled, 
I wish to thank you (Mr. Commissioner) and you, the Local 
Sheet Metal Contractors’ Association, for the cordial re- 
ception and the kind words of welcome you have given us. 
_ When, last year in St. Louis, you made such a strong bid 
tor the next meeting of this Association to be held in Wash- 
ington, we at first thought it must be a joke. We have al- 
ways known that Washington is a great convention city, but 
we thought that the personnel of the conventions sought for, 
and held here, were of entirely different people and entirely 
different purposes, to this convention. 

We thought that Washington, D. C., entertained, and 
Was expected to entertain, only presidents, statesmen, polliti- 
Clans and pie hunters. We did not then realize that right 
here in Washington there is a live, progressive and indus- 
trious local organization of Master Sheet Metal Contractors, 
Who rub elbows with presidents and statesmen and conduct a 
€gitimate sheet metal business, and who in reality are largely 
responsible for there being a National Association. It was 
right here that this Association was virtually born. Here 
it was that the constitution and by-laws of our Association 
were Iramed and here the first banquet to the National Asso- 
ciation of Sheet Metal Contractors was given. And these 
Progressive gentlemen wanted us to again come and partake 
of their bounteous hospitality. 

, © are here, and from the moment we alighted from our 
Pullman to the streets of the capital of these great United 
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States, we have been deeply impressed with the prospects of 
the most delightful meeting in the history of our organiza- 
tion. The cordial welcome we received, the sight of that mag- 
nificent building at the crest of the hill on Pennsylvania 
avenue where so many things transpire daily that are of vital 
importance to us all, on the other side of us that awe-inspir- 
ing Washington monument, that makes the wayfaring man 
look twice before he can see the top of it. The many, many 
buildings that are grandeur and beauty personified, and with 
all the dazzling splendor of your city, and the cordiality with 
which we are greeted, make us exclaim with enthusiasm: 
We are glad we came. 


ON BUSINESS OF IMPORTANCE. 


We are here primarily for business. A business that is 
of much importance to ourselves, as well as to the people of 
this great Nation. We are not here to help some politician 
secure an office, nor to help lobby some measure through Con- 
gress, that will enable a special class of citizens to profit: 
but we are here to exchange ideas in our own legitimate 
calling, whereby we may be enabled to give to the people of 
these United States a better character of tin work. To 
install better heating and ventilating systems. Erect a more 
beautiful steel ceiling. Make a better skylight. Improve upon 
the character of our fireproof, metal window frames and 
fire doors, and learn from the assembled experiences, and by 
a full discussion of our members, how to reduce costs, and 
avoid wastes, and give to our clients better work and better 
satisfaction for less money, and, at the same time, save a 
little more profit to ourselves. These are the principal ob- 





Julius Gerock. 
Third Vice-President National Associat:on of Sheet Metal Con- 
tractors. , 


jects of our meetings, but we always devote a little time 
to pleasure, and we are charmed with the prospectus of the 
entertainment features, and wish to congratulate your splen- 
did committee upon so carefully and elaborately an arranged 
programme. I speak for these delegates and friends, as well 
as myself, when I say that we think no fitter place in the 
United States could have been selected for our deliberations 
than the capital of the greatest and grandest government on 
earth, our government. 

It is here that the business of the government is trans- 
acted, and we being a part of that government may with 
impunity transact ours of a National interest here also. 
Statesmen are essential. They make history, and acquire per- 
sonal fame and we must have them. But there is another 
class of citizens who are equally as important—who live and 
die without the blare of trumpets, and who carry as great 
responsibility, and bring as great blessings, as do our great 
lawmakers and pilots of the old ship of state. I refer to 
that class of citizens represented by this body here today. 
We have no aspirations other than executing the highest 
class of workmanship and by that earning an income suffi- 
cient to support our wives and children, and others depend- 
ent upon us, and leave to posterity valuable patterns of our 
handiwork. 

DELIGHT FELT IN LABORS. 


We revel in the flowers and fruits of labor, and with de- 
light watch the blossoming and ripening of our efforts, and 
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depend upon them to brighten and make our own homes, and 
furnish comfort to the homes of all mankind. 

We are home builders, and to every man who has a heart 
home is the sweetest, dearest spot on earth. It has been aptly 
said that the home is the shelter from the storms of life. 
Its voices are the echoes of love. Its smiles are the shadows 
of heaven. And we had rather be the instruments that make 
warm, well ventilated, well roofed homes, protecting and 
comforting happy little children, than to have our names 
writter in history as the greatest warriors or statesmen the 
country has ever produced. 

The great Architect of the universe made each and every 
one of us for some peculiar purpose, and I am not going to 
provoke an argument here by asserting that He did or did 
not put His product on the free list? But we do know that 
He did impose a duty upon us all, and be that duty high or 
low He made someone for it. The same God who made 
the President of the United States made the apprentice in the 
tin shop; the same God who made the Rocky Mountains made 
the little mole hill; the same God who made the sunflower 
made the violet, and, as I said on one other occasion before 
this body, the same God who made the tinner made a daisy. 


Following the address of Mr. Daugherty, reports of 
Committees were declared in order by President Hus- 
sie. The first Committee to report was that on Ar- 
rangements and was presented by Paul L. Brandstedt, 
Chairman of the Washington Local Association. At 





W. C. Torbett. 
Fourth Vice-President National Association of Sheet Metal 
Contractors. 
the conclusion of his report Mr. Brandstedt made a 
pleasant diversion in the proceedings by the presenta- 
tion to President Hussie of a gavel which was made 
from the door of the Senate Chamber, which had been 
put in place in 1808. 

The Committee on Credentials, which consisted of 
J. A. Pierpoint of Washington, R. E. Mackie of St. 
Louis, Mo., and J. E. Wallid of Kenosha, Wis., was 
then recognized by the President and presented its 
report. 

The Committee on Resolutions was the next one rec- 
ognized. This Committee consisted of C. F. Geissler, 
of Philadelphia, Pa.; William M. Condon of Provi- 
dence, R. I.; R. L. Carter of Omaha, Neb.; Ferd 
Verges of Cincinnati, O., and James Barrett of Alton, 
Ill. 

At the conclusion of the reports of the various Com- 
mittees, a roll call of delegates and individual mem- 
bers was then made. Following this, the report of 


President Hussie was read and referred to the Com. 
mittee on Resolutions. President Hussie’s report was 
as follows: 


Report of President Hussie. 


In an association such as ours, where the greater part of 
the business is transacted through the secretary’s office, the 
report of the president might be omitted without serious Ios; 
to the convention. However, a few words concerning matters 
of interest to the association may not be out of place. 

Are we progressing? I think that it may safely be sai¢ 
that we are. The growth of the association during the pag 
year has been very satisfactory. Twelve new locals have 
joined, as well as several individual members. Added to this 
certain locals that had dropped out have reaffiliated. || of 
this has been accomplished without more than usual expense 
to the organization and I think speaks well for the popularity 
and reputation of the association. : 

The organization work of the secretary has been confined 
almost altogether to the eastern and middle states, and in 
these states naturally the greatest increase in membership js 
found. If our organization fund was a little larger a splendid 
showing in membership could be made. However, we should 
not worry because of this handicap. It is quite possible that 
it is all for the best. A steady substantial growth is more 
likely to be a healthy one than is-a sudden expansion. More- 
over, the fact that we have no large surplus in our treasury 
acts as a bar against many of the evils which wealthier asso- 
ciations have to contend with. You never hear any charges of 
grafting or of reckless and selfish expenditures of funds in 
our organization. There is no log rolling, wire pulling, fence 
building, or star chamber political deals connected with the 
election of our officers. In this respect it is my belief that we 
are without exception the cleanest business organization in 
the world today. 

OUR RELATIONS WITH LABOR. 


In our dealings with labor we are simply maintaining the 
position we have occupied from the beginning. We believe 
that every man, be he employer or employe, is born with equal 
rights and that neither ever honestly acquires the right to take 
from the other his independence or any of the privileges of a 
free born man. We are not organized to wage war on any 
man or set of men, and in cases where a fight has been forced 
upon us we have almost invariably won by the sheer force of 
the justice of our cause. We believe fully in the saying, “the 
laborer is worthy of his hire,” and I am glad to say that with- 
out exception you will find that the members of our associa- 
tion pay to their employes the highest wage paid in their re- 
spective towns. This is as it should be. Let is be known that 
we want only the best mechanics and that we pay correspon 
ingly good wages and the labor question will not be a difficult 
one to deal with. 

OUR RELATIONS WITH MANUFACTURERS. 


Our relations with manufacturers have been during the 
past year very pleasant. In fact, I fear they have been too 
pleasant to be progressive. Whenever I see a pool of water 
without a ripple on its surface I suspect that the water is be- 
coming stagnant. For instance, where are our furnace manv- 
facturers? For several years these gentlemen, through one of 
their organizations, seemed to be preparing for an advertising 
campaign that was to make famous the warm air furnace. 
Just when success seemed within their grasp, a few members 
became afflicted with chilly pedals and withdrew from the or- 
ganization. The organization then gave a few despairing 
gasps and gave up the ghost. I had hoped to be able at this 
time to report its resurrection, but candor compels me to con- 
fess that it is in my judgment quite dead. . 

I notice that one trade paper in reporting a meeting of a 
certain Furnace Manufacturers’ Association says: “The as- 
sociation regara3 favorably the work that is being done by 
the organizations in the interest of furnace trade and will 
give its support to everything of a practical and commendable 
nature.” 

I have not been able to learn, however, as to just what 
would be considered by these gentlemen “practical and com- 
mendable.” Nothing that we have advanced has seemed to 
meet with approval and I now seriously request any or all fur- 
nace manufacturers or associations of manufacturers to come 
forward with a better plan or suggestion than we have 0!- 
fered. I do not hesitate to pledge them the unqualified sup- 
port of this organization. 

The Trade Relations and Policy Committee have had very 
little to do this year which would indicate that in the main 
manufacturers are complying with our request that their sales 
he confined to legitimate dealers and that they do not sell ¢- 
rect to consumers. There are still, however, certain manutac- 
turers who are endeavoring to carry water on both shoulders, 
selling to the dealer and also to his’customer. You are 4 
quite well aware of my views on this subject. I have express¢ 
them often enough and I have not changed them. My reme¢y 
for this evil is, that we confine our purchases to manu!ac- 
turers and jobbers who treat us fairly, and that we do not buy 
one dollar’s worth of goods from any man or firm selling 4i- 
rect to the consumer. I do not deny their right to sell direct 
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, they do this they must be classed as retailers and 
holesalers, and we are false to ourselves and to our 


but wher 
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fellow members if we buy one dollar’s worth of goods from 


It is not the policy of this association to make a fight 
on any one over this matter. : 

Our Trade Relations Committee when complaints are 
made to them simply take the matter up with the offender in 


them. 


1e kindest possible manner and generally is able to show him 
ie error of his way. It is up to each member of the associa- 
1owever, to know that the firm he is buying from is 
him and his friends squarely, and it is only common 
justice that he patronize the wholesalers who are acting 
squarely in every sale they make. 

Think it over, gentlemen. Don’t be a man with a rubber 
spine. Make a stand for your rights and you'll get them. 

IN THE MATTER OF POLITICS. 


I wish to repeat to you gentlemen what I have said be- 
fore. Business men do not interest themselves sufficiently in 
the politics of our country. We are not respected by poli- 
ticians simply because we do not act and vote as a body. We 
might very well get along without the recognition of many of 
these gentlemen were it not for the fact that they are grind- 
ing out laws inimical to business interests at an alarming rate. 
This is an age of unrest, and in their attempt to please their 
dissatished constituents, our lawmakers /vie with each other 
as to who will father the most drastic law for the control of 
corporations. I do not hesitate to say that much of the pres- 
ent so-called anti-trust agitation is doing more harm than 
good to the common people. I heartily favor proper regula- 
tion of corporations, but I believe that much of the present 
day legislation on this subject is a blot on the escutcheon of 
justice and a millstone about the neck of industry. 

Every year some new burden, in the way of taxes or lia- 
bility, is placed upon the shoulders of business. Just how 
much heavier this burden may become before crushing its 
bearer I do not know, but I do know that just so long as bus- 
iness men seem indifferent, just so long will such laws and 
such burdens multiply. 

When we learn to stand together and vote together we 
will command the respect that should be ours and our re- 
quests and protests will be listened to-by the lawmakers of 
the country. It is said that each word uttered in Congress 
costs the taxpayers of the country about forty dollars. Busi- 
ness men pay a large proportion of this forty.’ Let us then 
have something to say as to what these orators do. What we 
need is regulation of corporations, and not persecution or de- 
struction. 

One thing that, in my opinion, business men should inter- 
est themselves in is the enactment of a one cent letter postage 
law. Fully one-half of the money paid for letter postage is a 
tax and is used by the Government to make up the loss caused 
by carrying second class matter at a rate far below cost. Pa- 
pers, magazines, and all mail coming under this class are car- 
ried at a rate of one cent per pound —twenty dollars per ton, 
while letters are carried at the rate of about seventeen hun- 
dred dollars per ton. Business men can stand for a two cent 
rate of postage if necessary, but why should we pay for the 
carrying of our letters and also make up the deficit caused by 
the Government’s generous treatment of periodicals? No 
wonder these periodicals clamored for a Parcel Post law. 

This same Parcel Post is causing another large deficit to 
be made up by users of first class postage, and these same pe- 
riodicals are now clamoring for the abolition of the zone sys- 
tem in Parcel Post and a still larger loss to the Government. 
| have never opposed Parcel Post. I have always maintained 
the Government should carry anything transportable, but that 
each article so transported should pay its exact share of the 
expense of transportation. Let us awake, gentlemen, and be- 
come a factor in the nation’s affairs. 

ASSOCIATION WORK. 

_ The work of the president for the association is of neces- 
sity conducted almost altogether by correspondence. In this 
way I have endeavored to do what was possible for the good 
of the organization. In some of my efforts I have been suc- 
cessful, in others I have failed. 

During the year I visited Leavenworth, Kas., and suc- 
ceeded in organizing a local there. This local has since affili- 
ated with the National Association. { also visited the local at 
Burlington, Ia., and the Tri-City local of Moline, Rock Island 
and Davenport. I found these locals in splendid condition and 
much enthusiasm was manifest. It would be a splendid thing 
1! the officers of the National Association could find time to 
do more visiting with the various local associations. 

One thing of great benefit accomplished this year by the 
association is the splendid reduction in rates on liability in- 
surance secured for association members. With nearly every 
‘tate in the Union passing compulsory compensation laws, 
liability insurance becomes at once necessary and expensive. 
A saving of about twenty per cent on premiums secured to as- 
‘sociation members is in itself more than equal to all the dues 
paid by members into the National treasury. You should en- 
courage your secretary in this good work. 

STATE ASSOCIATIONS. 


,__ It is my belief that the time is ripe for the forming of 
state associations in many states. In some of the states no 
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doubt it cannot be successfully accomplished, but in others I 
believe it is not only possible but advisable. I believe that it 
will thus be possible to interest many firms who are not now 
with us and who possibly never will join us under our present 
form of organization. 

IN CONCLUSION. 

I wish once more to thank my fellow officers for their 
support and uniform courtesy during the year. I have taken 
great pleasure in working with them and believe that no more 
loyal and efficient set of men could be found in the entire or- 
ganization. 

To the members of the association, who have twice hon- 
ored me with election to the highest office in their gift, I can 
only say that I fully appreciate their loyalty and confidence 
and only regret that I have been able to do so little in their 
behalf. 

If now, I step out of office, still bearing their good will 
and respect, I shall feel that my time has been well spent, and 
I promise you that I will be found in the future, as in the 
past, ever fighting for the common good. 


President Hussie’s address was well received by the 
convention and frequently interrupted by applause and 
approving comments. At its conclusion the report of 
the Treasurer, W. A. Fingles, was read and referred 
to the Auditing Committee. It showed that the Treas- 
urer had a balance on hand last June of $701.57, that 





W. A. Fingles. 
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receipts for the year were $2,582.75, that expenditures 
for the same period had been $2,573.17, and that the 
balance now on hand was $711.13. 

Following the report of the Treasurer, on motion 
the President appointed an Auditing Committee, which 
consisted of T. W. Phillips of Providence, R. I.; Otto 
Cluss, of St. Louis, Mo., and W. C. Torbett of Waco, 
Tex. 

The report of Secretary Edwin A. Seabrook was 


then read and referred to the Committee on Resolu- 
tions. Secretary Seabrook’s report was as follows: 


Secretary E. A. Seabrook’s Report. 


It is very gratifying to report to this convention that the 
year just closed has been one of steady progress in all our 
Association work. Our membership has shown a substantial 
increase. This is not only true of the new locals organized, 
but many of the old decale also report increases in member- 
ship; very few have shown decreases in this respect. I be- 
lieve this increase in membership can be traced largely to the 
fact that our last two conventions planned definite organiza- 
tion work. These conventions directed where the organization 
work was to be undertaken. At St. Louis the cqnvention de- 
cided that as much time as necessary should be given to 
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visiting and encouraging the weak organizations. That con- 
vention also directed that special effort be made to organize 
in New England. While a great deal of time was spent in 
this section of the country and some results obtained, these 
were not all that we hoped for, and yet probably all that could 
be expected, considering the difficulties confronting organiz- 
ing effort in those old settled states. The discouraging feature 
in that section of the country is the number of locals that 
have been organized in past years and proven unsuccessful. 
It is almost impossible to make the members of the trade in 
these places believe it possible to organize along different lines 
than those of years ago. Men in these localities look back 
on what has been mismanaged, misdirected and proven a 
failure rather than look forward to progressive methods. 

The organization work during the year has covered a 
wide scope of territory from Boston, Mass., to Duluth, Minn. 
Within this period new locals have been organized, the weak 
and discouraged ones visited and revived. Lack of funds pre- 
vented more work and it was impossible to respond to several 
calls for help from local associations, and also from places 
that felt a local could be formed if an organizer should visit 
the field. These places were widely scattered, but nevertheless 
the appeals had to be refused because there was not sufficient 
funds in the national treasury to warrant the expenses neces- 
sary in reaching these places, however bright the outlook 
might have been for doing effective work. 

NEW LOCALS ORGANIZED AND ADMITTED. 

During the past year twelve locals have been organized 

and admitted into the National Association. In addition to 
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these Cincinnati, Ohio, reaffiliated with the National body. 
Duluth, Minn.; Utica, N. Y.; Dallas, Texas., and Erie, Pa., 
reorganized and reaffiliated. : 

Bay City, Mich.; Columbus, O.; Wilmington, Del., which 
made no report last year, are again in good standing. 

Ogden, Utah; Pasadena, Cal.; Corpus Christi, Texas; 
Pittsburgh, Pa.; Racine, Wis.; San Diego, Cal.; Jamestown, 
N. Y.; Leavenworth, Kansas; Easton, Pa.; Scranton, Pa; 
Bridgeport, Conn.; Tamaqua, Pa., affiliated during the year. 

As near as it is possible to approximate, the net increase 
in membership for the year has been about 300. As this re- 
port is written all the locals have not reported, but assuming 
with two or three exceptions that these report practically the 
same membership as last year, the net gain will be about the 
above figure. 

Denver shows the best gain, going from 15 last year to 
35 this. Camden shows a substantial increase from 13 to 23. 
Syracuse increases 8. 

Two states show noteworthy increases: Texas, 66, and 
Pennsylvania, 109. 

The expenses for organization work were $435.55. Let 
the fact that money spent in organizing is the most profitable 
investment the Association can make be again emphasized. 
If the returns from this $435.55 spent in organizing be care- 
fully analyzed it will be found that it has more than come 
back this year in admission fees and per capita tax. The 
membership is going to be held and increased just as some- 
one gets in personal touch with men in their offices and 
meetings. I therefore urge that the Association continue its 


long established and well settled policy of spending eye, 
dollar possible in organization work, spent right on the field 


LIABILITY INSURANCE, 


Some special features of our Association work are wor, 
more than a passing notice. First of all stands our employ 
ers’ liability insurance plan. This question was taken up “ 
November and after three months of work the present iba 
was evolved. I do not think it too much to say that we prob. 
ably have the very best liability insurance plan, from a N ? 
tional Association standpoint, that has ever been devised 
The Association has not gone into the insurance busines. 
neither is it promoting any mutual insurance scheme: it ha. 
arranged with a first class liability insurance company 
whereby our members deal directly with the company ‘the 
eliminating nearly, if not all, agency charges, commissions 
etc. Because the Association brings the insurance business 
of its members to the company without a penny of txocen 
the company reciprocates by naming special rates to our mem. 
bers. The plan is simplicity in itself. The company names 
a rate for our members in any particular state. This rate js 
passed on to the local association and the individual members 
The application for the insurance goes through the National 
headquarters on to the company. The policy is issued, sent to 
the Association office, where a record is made of it, and fon. 
warded to the member, who in turn remits the amount of 
premium to the Association, which is forwarded to the 
company. 

The first policy was issued for a member in Nashville 
Tenn., January 23. Since that time policies have been secured 
for our members in many states, and nothing could be work. 
ing more smoothly; the first complaint in any form is yet to 
be received. This plan has saved our members from $10 to 
$100, according to the amount of pay roll, premium, etc. Two 
or three cases will show the money saving results: A New 
Jersey member was saved $60 on a $5,000 pay roll; a Penn. 
sylvania member $70 on a $17,000 pay roll; a Wisconsin mem- 
ber $10 on $2,200 pay roll; an Illinois member $100 on a $5.0) 
pay roll; a California member $34 on a $5,000 pay roll. 

NOT A DOLLAR PAID IN CLAIMS, 

Our members have insured through the Association for 
nearly five months, but in that time not a single dollar has 
been paid in claims. Two minor claims were presented, but 
in either case the injured employe had to lay off only three 
days and really had no claim whatever against the employer. 
In one case a man ran a rusty needle in his finger and blood 
poisoning threatened. In the other case a man cut a gash in 
his hand picking up a can of putty. Both of these cases 
would be covered by accident policies, but did not come under 
the liability insurance because the employe had no claim 
whatever against the employer. I mention these cases be- 
cause every insurance company tries to impress upon the trade 
that our business is rather a hazardous one and must neces- 
sarily carry a high premium; yet our experience is, in four 
months, with thousands of dollars of pay roll covered, there 
has not been a single injury upon which the company could 
justly be asked to pay a dollar. f 

This brings us to one of the vital features of our plan. 
namely, that of compiling a complete record of all matters 
pertaining to the insurance of our members taken through the 
Association. We are keeping a complete record of the amount 
of premiums paid by our members to the company. We shill 
also make a record of all ciaims, nature of injury, and 
amount of claims paid to insuring members. 

In this way the Association will have a more complete 
record of insurance experience in our trade than any one in- 
surance company could possibly have. Knowing the amount 
of premium paid the company and the amount of losses paid 
members, we shall be in a position each year to deal with the 
company for a reduction in premiums. It is proposed to er- 
deavor each year to secure a reduction in premiums, as expt- 
rience may warrant and demand. 


By our insurance plan we have something definite to offer 
for membership in the Association. Instead of the member- 
ship costing something we are actually saving the membet 
money by joining the Association. The membership of many 
individuals can be traced directly to the money-saving feature 
of our liability insurance plan. One or two weak local ass0- 
ciations have also been strengthened and their membership ‘1 
the National Association continued because their member 
were saving money through insurance. I feel that the more 
our insurance plan becomes known there will be a gradu?! 
increase in the number of policies secured for members The 
Association can secure insurance on teams, automobiles. auto- 
trucks, at reasonable rates, and also insurance on any linc ©! 
business in which our members may be interested, although ' 
may not be sheet metal. 

There are a number of questions that naturally arise i 
connection with our plan. Space and time forbid a lengthy 
discussion at this moment. The Association invites cor’ 
spondence on this important feature of its work 


SPECIALIZING. 
Evervone realizes that this is a day of specialists or ¢* 
perts. We have them in medicine, law,: finance, and 
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business expert is becoming very common. If anything 
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usual is to be done in any of these lines the specialist is called 
in to diagnose and suggest a remedy. Why not the specialist 
in Association and organization work? Why have there been 
<o many failures in local trade organizations? The old plan 
was to get together and by some unreasonable, impracticable, 
unbusinesslike and artificial method try to accomplish a very 
desirable end, with the result that it was a failure and the 
second condition worse than the first. Is not specializing 
and expert knowledge in Association work just as essential as 
in any other profession? If ten men met together in a room 
to be cured of some physical defect common to all, the first 
thing they would do would be to call in some expert or spe- 
cialist in the treatment of human ills. They would not think 
of diagnosing each other’s cases. The one whom they called 
in would question each one minutely and prescribe a remedy 
for them all to follow. 

Isn’t there a simile in this for our organization work? Is 
not something more needed than to merely call fifteen or 
twenty sheet metal contractors in a city together and give 
them a line of talk by telling them how bad things are and 
how much better they ought to be? They don’t have to be 
told this; it is a matter of experience. Should not a definite 
line of work be laid out for each local association applicable 
to the conditions confronting the trade in each particular 
locality? During the past year this is precisely what the 
Association has tried to do when organizing local associa- 
tions. As shop after shop was visited it was possible to get 
at the root of local difficulties and suggest a definite, practical, 
sensible, reasonable line of work for each organization to 
undertake. In our organization work the endeavor has been 
to do something more than merely get the men together, have 
them elect officers and join the National Association. As far 
as possible a line of work was laid out for each newly organ- 
ized local association to follow. For this reason it is not 
always well for the members to organize themselves without 
some outside assistance. If the future of organization work 
says anything it is that more and more the organization and 
association specialist or expert is becoming just as essential as 
is the specialist physician, lawyer, accountant, or any other 
line of work. 

DEFINITE PLANS FOR LOCALS. 

Laying out a definite plan for each local association to 
follow can be added as another feature of our work taken 
up during the past year. In this connection our Association 
needs to be in a position to take immediate advantage of any 
opportune feature that will be of benefit and profit to the 
membership in whole or part. The liability insurance matter 
offered itself as a money-saving, business proposition and was 
put into operation at the earliest possible moment. What will 
be the next? I have not the slightest idea. One year ago the 
insurance plan was not even dreamed of. At any time some- 
thing may develop the application of which might be of busi- 


ness value to the membership. In such a case we need ‘to be~ 


on the alert and in a position to make it effective without 
delay. rere 
{ also find increasing interest in the cost of doing Husi- 
ness. The “Cost Factor,” presented by Mr. John at the St. 
Louis convention and printed in the convention proceedings, 
covers the matter so thoroughly that everywhere I have urged 
this paper be given the most careful study. The lack of 
knowing the cost of doing business is one of the greatest 
causes for poor or unsatisfactory prices. If prices in any 
community are to be stimulated they must be so by natural, 
sensible methods and not artificially boosting them. -When 
individuals learn what it costs them to do business they wil! 
begin to figure accordingly. I feel that this is one feature of 
work that our Association can consistently urge in season and 
out of season. Everywhere this featiire has been presented 
it has been taken up with a great deal of interest. I am sure 
that more than one local is pulling itself out of low price ruts 
by having the members study the cost of doing business. 

Another feature is training the member to keep the cost 
of different contracts. Many a man when he completes a 
job does not know whether he has made or lost. No effort is 
made to accurately keep the cost of time and material. Be- 
cause of this, guess work is the foundation of many estimates 
and charges. 
_ Another feature that should be urged in forming locals 
is that numbers do not necessarily mean success. Character 
should be placed above numbers. A local was formed in a 
city where thirty firms were doing more or less sheet metal 
work. Six men were selected to form this organization. 
These six members are doing themselves more good than 
though there were twenty-six. In many instances numbers 
are thought essential to success; this is by no means the case: 
character, harmonious working together, willing to trust and 
be trusted, however small the membership, will produce far 
greater results than a large, loosely thrown together 
organization. 

THE LOCAL THE FOUNDATION. 

_ In all our plans for increasing our membership, strength- 
ening the organization, making membership of real value, we 
must not overlook the local association. The local is the 
foundation upon which we have reared this National Asso- 
ciation. Our National body is going to be strong or weak. 
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effective or ineffective, just in proportion as our local asso- 
ciations have these qualities We cannot expect an up-to-date, 
live National Association with poor, weak, sickly, inefficient 
locals. It is the duty of the National Association to combine 
these locals into a healthy, working unit. The local should 
preserve its distinct individuality and direct connection with 
the National Association. There should be a live wire from 
the national headquarters going out to each local. Every 
means possible should be given to strengthen the present 
locals and bring the work in these to the very highest 
efficiency. If necessary the locals should be visited by some 
national officer, the local trade situation carefully studied and 
some remedy suggested. I do not believe that anything or 
any organization should stand between the direct connection 
of the local and the National body. 

Up to date there has been one state organization formed— 
that of Texas. This organization has done good work. As 
far as I am able to learn another is in process of forming in 
the State of Wisconsin. The question of forming a state or- 
ganization was taken up with the locals in Pennsylvania, The 
initiative was taken by the Philadelphia local, but the others, 
while appreciating the value of a state organization, thought 
that the time was not ripe, so nothing has been done toward 
organizing a state association in Pennsylvania. 

I feel that it will be a long time before very many state 
organizations are brought into existence. The plumbers have 
probably succeeded in this respect better than any other or- 
ganization, but it has been because of favorable conditions 
that have made state associations possible in their trade. The 
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same conditions that made state organizations easy of accom- 
plishment in the plumbers’ trade do not seem to exist at the 
present time in ours. The plumbers’ business differs very 
radically from ours in many respects. There are many more 
master plumbers in most communities than master sheet 
metal workers, consequently it is easier to form more local 
associations and combine these into state organizations. In 
the next place the master plumber uses a great deal of mate- 
rial and very little labor in comparison with the master sheet 
metal worker, who uses much more labor and less material, 
comparatively speaking, than the plumber; hence the matter 
of trade protection has been the dominant feature that has 
brought the master plumbers together in their effective state 
organizations. The plumber has many problems in his trade 
which do not confront the master sheet metal worker. Our 
local associations are scattered, there being so few in any one 
state that it does not lend encouragement to the formation of 
state associations. Please do not think that I am discouraging 
the state organizations. They are essential and can materially 
assist in building up our National organization; but I am 
pointing out some of the difficulties in bringing about these 
organizations and why we cannot expect a large number of 
state associations for some years to come. 
THE MATTER OF LEGISLATION. 

In any legislation we undertake let us bear in mind that 
we are doing so for the entire membership, a nation-wide 
membership, and not for any particular local, faction or 
section. Let us bear in mind that we can over-legislate as 
well as under-legislate. He is best governed who is least 
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governed. What may be good legislation for one local or 
section may be bad for another. 

The question of increasing the per capita tax, submitted 
to the locals for a referendum vote, resulted in the negative. 
While there has been some increase in receipts over last year, 
these do not warrant any material increase in expenditures if 
the Association is to spend any money in new organization 
work and taking care of locals already organized and in need 
of assistance. It is not possible to spend more than is re- 
ceived; every expense during the year has been pared down 
to the limit. 

Every month a report of your secretary has been sent to 
the trustees. These reports recited the activities of the sec- 
retary, and a financial statement of receipts and expenditures. 
By these reports the entire board was in close touch with the 
secretary's office. 

As to the work for the coming year I would suggest that 
locals be urged to take up a definite line of work regarding 
cost of doing business, cost of contracts, etc., when completed, 
consideration of proper charges for labor, material, etc., and, 
if deemed necessary, proper blank forms be prepared and 
sent to the locals. 

After a survey of the field I believe the states of Pennsyl- 
vania, New York and Ohio present good opportunities for 
new organization work. Assistance just so far as the neces- 
sities require and finances permit should be given locals in 
need of help. 

New organization work should be undertaken and pushed 
vigorously so far as time and money permit. 

CORDIAL SUPPORT BY OFFICERS, 


] cannot close this report without acknowledging the sup- 
port given me by the officers and many local secretaries. To 
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President Hussie I must pay a double tribute. He was al- 
ways on the job with fire pot ablaze and iron hot, willing to 
work overtime without extra pay. I know he must have sac- 
rificed something to have so promptly attended to every 
detail of Association work. 

So ends another year; it has been fruitful in many re- 
spects; our Association is bigger, stronger, better, more sub- 
stantial than a year ago. Almost on this very spot, eight 
years ago, this Association promulgated those four cardinal 
principles which inspired new ideals into Association work 
and are the four corner pillars upon which our Association 
structure lmilded; therefore, reaffirming these principles, let 
us go forward to the work of the coming year. 

An address was then delivered by Hon. C. O. Lo- 
beck, Member of Congress from the Omaha District, 
Nebraska, who was formerly a salesman for the old 
hardware jobbing house of Lee, Fried & Company, of 
Omaha. 

So far the program had been carried out according 
to the official program, but a diversion from the routine 
was here made to permit of the address by B. F. John 
of Philadelphia, Pa. Mr. John was down on the pro- 
gram for an address to be delivered before the Friday 
morning session of the convention, but on account of 


business arrangements which would not permit of his 


being in Washington on that day, he was invited to 
deliver his address on Tuesday, which he consented 
to do. His subject was, “The Apprentice and the Ap- 
prentice School,” and was listened to with much in- 
terest by the large gathering. It was as follows: 


Address of B. F. John. 


Mr. President and Gentlemen: 

I have been ordered by the chairman of the Washington 
Convention Committee and our worthy National Secretary 
to present this paper, and, in obeying the command, [ trust 
I may leave some impression with you of the subject matter 
which will compel you to put it into practice and arouse in 
you a sense of duty which you owe the apprentice. 

“Apprentice” means, and mark you well, “one who is 
bound to serve for a term of years, upon condition that the 
tradesman,” meaning the employer, “shall instruct him in 
his art.” A fair proposition, you must agree. How many 
who have apprentices have acted fairly upon the meaning 
“to serve” and “shall instruct”? 

How many, in these days of rush and bustle, realize the 
responsibility they assume when hiring an apprentice? How 
many know its meaning? Through custom the meaning has 
been forgotten, and the law does not compel adherence to 
the contract, yet morally, and morally only, you are bound 
by its meaning. 

The history of the apprentice in the past in nearly every 
productive country on the globe is full of all the kind, as 
well as cruel characteristics that can be imagined. From 
the heroic German boy who traveled from town to town to 
seek knowledge as an apprentice from various masters in 
the various stages of his trade, turned out by a well-meaning 
but stern father whose idea that perfection could only be 
obtained through hardship, to the Chinese and Japanese boy 
who pays for his apprenticeship, either while learning or 
afterward, possibly with the sacrifice of another member of 
the family, we are brought in touch with all that is best 
and worst in the make-up of mankind. 

A review of the apprenticeship in our country to a certain 
period carried this same condition until some years ago, when 
there was abolished the “bound and indentured apprentice 
act” because of the fact that through the lack of experience 
the apprentice “served far in excess of his right to be in- 
structed.” This was the primary reason given for the abolish- 
ment of ‘this act. Some of you perhaps today can relate 
hardships and roughness endured which you would not care 
to see inflicted on another. The practice of the indentured 
apprentice act, however, in the hands of a fair-minded em- 
ployer, made men of sterling character, and many able master 
mechanics of today can look back to an employer whose 
home and teachings were extended to him, and which in a 
large measure shaped his future life. A short time ago it 
was my pleasure to hear an aged member remark in speaking 
of a prominent business man of today: “That was my boy, 
he lived in my house with my sons as an indentured appren- 
tice, an orphan. I taught him his trade”; and a short time 
before to hear the other say, “The environments of his home 
made me what I am today.” 

Money is a necessity, my friends, but the bond that 
gripped those two men together could never be bought with 
dollars and cents. The blood which flowed through their 
— was not of the same parentage, yet the employer was 
air. 

MORAL OBLIGATION OF EMPLOYER. 

The abolishment of the indentured apprentice act should 
not alter this phase of apprenticeship. The moral obligation 
on the part of the employer remains just the same, and far 
exceeds that of the hired apprentice, who in his youthfulness 
does not realize until he is taught his part of such a contract. 

The apprentice from every angle is the most profitable 
of your labor item. You may not care to admit this fact, 
but you need only to figure just what you pay an apprentice 
each of his years of apprenticeship and what you charge 
for it. We hear the oft-repeated excuse “I can’t get boys 
that will stick”; or “boys are no good any more”; or again 
“office work has greater attraction for young men.” Nothing 
is further from the truth, and in answer to these excuses 
let us analyze the situation. Look back at your own ap- 
prenticeship. Was there ever a boy, so you think now, tha' 
gave his employer as much concern as you? 

It has been my pleasure to be associated with others in 
Philadelphia during the past seven years in a movement to 
organize and maintain apprentice classes for the purpose 0! 
studying the theoretical as well as the practical part of our 
business. At the birth of these classes the highest number 
attained was sixty odd, one shop supplying forty of the 
total number, We endeavored to communicate our ideas to 
the employers throughout our city, interesting some tempo- 
rarily only, but the average number of our class was sixty 
or less. At the beginning of the school term of 1912, at 
which time we increased the study nights from two to three 
a week, and were requested by the Board of Education t: 
allow them to have supervision over the classes, there applic‘! 
on the registration night ninety-six scholars, and one shop 
















cxpplying not more than five. This number gradually in- 
creased until our classes numbered one hundred forty-four 
from forty-six shops, and at the beginning of the half term 
zeventeen more applied for admission. Our plans for 1913 
will be to accommodate over two hundred in evening school 
york. 
7 It is one of the mysteries of nature that no two faces 
are exactly alike, and an even greater mystery that no two 
persons are alike in opinion and mannerism. Each nature 
must be studied and handled propertly to obtain the best 
results, and if we offer an energetic, strong-minded boy 
nothing but the life of a drone through apprenticeship, can 
you honestly blame him for seeking brighter and more ad- 
vanced surroundings? I wish it were possible for each one 
of vou to look into our class rooms, as I have done many 
times, and gauge the character of the young men who make 
up their number. It is impossible to find in any office a more 
gentlemanly or cleaner cut set of young men. 

” We therefore have proven that boys will stick, and, 
further, that boys are still some good. Beside the best ma- 
terial, we need also the brightest men for the sheet meta! 
industry and all its branches is but in its infancy, and to 
obtain either or both it requires real work on your part. 

ATTITUDE OF THE UNIONS. 

At the St. Louis convention we held a display of the 
work of the apprentice and the mechanic, and, while the result 
was not flattering in numbers excepting in one locality, I 
hope that you will consider that this was proof enough 
that such an innovation by our National Association would 
mean a decided encouragement to the men and boys in our 
trade, and this, my friends, is something that you will have 
to interest vouiullves in sooner or later. Being interested 
in the display at St. Louis, it was brought to my attention 
that the mechanics’ union resented our action. If this be 
true it was un-American, but in talking to an official of the 
union I was given to understand that not only did they sanc- 
tion this exhibition, but further they published the facts 
in their paper, and during the first six months one union 
has advocated exactly the work of the employer as it applies 
to the school. I am not, however, personally convinced that 
the union now is the proper medium for the education of 
the apprentice. . 

Again this year at the commencement of the Philadelphia 
classes for apprentices there was a display of models, and 
it was even superior to the display at St. Louis last year. 
both in point of skill and design. This display of the sheet 
metal trade was featured in our Master Builders’ Exchange, 
and all for what purpose? I remember one employer saying. 
“All for the boys’ own good.” Is it all for the boys’ good? 
Truthfully, is there not a great deal of good that returns to 
the employer, first, by inexpensive help; second, through a 
good mechanic, and, third, an inside trusting acquaintance 
with that mechanic, whom he can feel proud of educating? 


THE APPRENTICE SCHOOL. 


Schools for apprentices, which from reports received are 
rapidly increasing, are not difficult or expensive to maintain, 
and are possible even where there are but two or three em- 
plovers in one locality, In order to clearly explain the 
apprentice school I will take as an example the one in which 
I have been interested, which no doubt can be improved on, 
vet it may act as a stepping stone for the ideal school, per- 
fected possibly by one of you. 

Our classes meet three evenings a week regularly from 
September Ist to about March 20th, the term consisting of 
24 weeks, or 72 sessions of two hours each, from 7:30 to 9:30 
p.m, The instructors are first-class, well educated mechanics 
who have passed an examination by the employers as to their 
mechanical ability, and a further examination as to their 
ideas of teaching and discipline by the Board of Education. 
[ cannot say too much in praise of these men, so far, on 
the manner in which they have handled these classes, and 
the interest they have displayed for such small remuneration 
as we have been able to pay them. 

The classes are divided in three divisions; first, ele- 
mentary: the draughting of letters, symbols and designs, 
which includes a short course in mensuration and metallurgy. 
[he secondary class continues the work of draughting and 
adds designing of patterns and shop work, together with 
lectures on metallurgy. The advanced class, which consti- 
tutes ‘the third and fourth years, continues this work to the 
rounding hammers and block, cutting of patterns and intricate 
shop work, 

In the past models have been required for exhibition, 
and at the commencement prizes are awarded. Twenty-seven 
boys have qualified this year for prizes, twenty having an 
average of over 90%. 

During the term each boy receives an average for his 
work. To award prizes properly is a matter which should 
receive the most careful study. A prize too easily obtained 
s of little value, yet to offer but a few prizes limits compe- 
tition and encourages carelessness. In awarding the prizes 
us year, after careful study, the following plan of per- 

ntages was followed: 
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You will notice attendance receives the largest percentage, 
because we think for the discipline of the classes and as 
an encouragement to the teachers, and in the end to the 
interest of the boy, for which he will thank you, attendance 
is the foundation on which to build. 

RULES FEW AND SIMPLE. 

The rules of the class are few and consist of the fol- 
lowing: 

Only boys employed at the trade during the day will be 
admitted. Each boy furnishes his own drawing instruments, 
tee square, angles and protractor, and pays for ink and paper. 
Each boy deposits at the beginning of the term $1 to insure 
attendance and this is returned at the end of the term if 
70%, of the sessions have been attended. Each employer 
is notified by card the following day if his apprentice has 
missed the session. Consider the fact of attendance from 
sixty to one hundred and forty-four, merely by shifting the 
responsibility from the shoulders of the employer at $15 to 
the boy himself at $1, the latter by far in proportion the 
larger investment, is not this an answer to the question you 
cannot get a boy? The course outlined includes from the 
draughting board to the finished article, as we have a shop 
in conjunction with the class rooms. The impetus given 
these classes, and by the boy himself, for the employer can 
no longer claim credit, now needs but one other thing to 
make the classes permanent and productive, and that is a 
duty, not a sacrifice, by the employer, viz.: 





T. P. Walsh. 
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First: As soon as an apprentice is employed he should 
be given to understand that the first six months of his em- 
ployment is on probation to allow him to form an opinion 
whether he would care to work at our trade and to allow 
the employer to know whether he is of a mechanical turn 
of mind or better fitted for some other kind of business. 
After this six months’ probation, and the boy and employer 
being suited one with the other, a contract should be entered 
into between the employer and the boy’s parents or guardian 
for a period of four years, the employer agreeing to lay 
aside 50 cents additional to the salary agreed upon in a 
trust company at interest during the apprenticeship of four 
years, and to present this amount to the boy at the expiration 
of his term, together with a kit of tools, putting it up to 
the boy, providing he makes up any lost time, attends school 
regularly as provided by the employers, and is obedient and 
does not suffer discharge. 

Second: The employer should grant the apprentice two 
school hours two or three days a week during the day and 
a committee from the association visit the school once a 
month regularly to supervise and encourage. 

Can you picture in your mind such a school? Some will 
say at once the novelty will wear off, but I am going to 
answer first. Let the selfish thought of the emplover who 
disagrees be drowned, and you will find a fact predominate 
that the average American boy is grateful to his benefactor 
in even such a small thing as this. 

Now, Mr. President, I claim a certain return for the 
part I have taken in preparing this paper as I have been 
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ordered, and that is that I be permitted and do move that 
a committee of six be appointed which shall be termed the 
apprentice committee, whose duty it shall be to further and 
encourage the schooling of apprentices in our trade, and 
through our national office distribute among our local organi- 
zations, and even outside, all subject matter to the advantage 
of such classes, wherever they may be organized. Also 
that this committee be empowered to draw up plans for 
the registration of the apprentice in the sheet metal trade, 
and raise sufficient funds to provide an exhibit and award 
prizes on models and scholarship at each succeeding national 


convention. 

So much interest was manifested by the convention 
in Mr. John’s paper that on motion a Committee of its 
members was appointed by President Hussie to carry 
out the provisions contained in the last paragraph of 
the address. 

Following this action by the convention, James 
Emery, Counsel of the National Association of Manu- 
facturers, was introduced and delivered a masterly ad- 
dress on Labor Conditions. At its conclusion, by a 
rising vote, the thanks of the Association were ex- 
tended to Mr. Emery and after this action the ad- 





John A. Plerpont 
Trustee of the National Association of Sheet Metal Contractors. 
dress was commented on briefly by W. C. Torbett, 
George P. Werner and J. Hanson. 

The Credentials Committee now announced that it 
was ready to report and did so. On motion the re- 
port was adopted as read. 

An announcement that incited much enthusiasm and 
interest in the convention was now made by President 
Hussie, and this was that the President of the United 
States, Woodrow Wilson, would receive the delegates 
at a reception in the White House at 2 o’clock Wed- 
nesday afternoon. 

Adjournment. 


WEDNESDAY, JUNE II. 





The proceedings of the convention were carried out 
almost as per the official program. The convention 
was called to order about 10:30 a. m. and a discussion 
was at once started and carried on in a series of five- 
minute talks from exhibitors, jobbers and manufac- 
turers, as to the advisability of guaranteeing the dura- 
bility of tin roofs, and other matters of interest to 
the trade. 
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After the conclusion of this discussion a special lec- 
ture was delivered by Mr. J. T: Hay of the Stark 
Rolling Mill Company, Canton, Ohio, who described 
the advantages of the non-rusting metal “Toncan,” 
manufactured by his Company, and gave an interest- 
ing account of the methods by which it was produced, 

C. F. Beaseman, President of the Local Sheet Metal 
Association of Los Angeles, Cal., sent a telegram of 
congratulation to the convention, which was received 
and read from the rostrum. 

W. C. Torbett of Waco, Tex., presented a motion 
to strike from the list of principles of the Association 
that advocating the open shop. This led to an ani- 
mated discussion in which a number of delegates 
joined, and upon the question of the adoption of the 
motion being put to a vote, it was declared lost, only 
two of those present being in favor of it. 

At the conclusion of the ballot, an adjournment was 


taken until 12:30 o’clock. 


AFTERNOON SESSION. 


The afternoon proceedings were resumed promptly 
at 1 o’clock, when the report of the Warm Air Fur- 
nace Committee was read by Whilmon R. Taylor of 
Philadelphia, Pa., on behalf of the Committee. His 


report was as follows: 


To the Officers and Members National Association Sheet 

Metal Contractors—Gentlemen : 

The report of your Warm Air Furnace Committee this 
year will be very brief, inasmuch as there has been little for 
us to do. We regret to state that this has been a very unsat- 
isfactory year, as practically nothing further has been done 
toward the elevation of the warm air furnace system of heat- 
ing than was reported at our last convention. This is die 
to the fact that we have had no organization of furnace 
manufacturers to deal with. Following the last convention 
nothing could be done until it was determined whether or not 
the Federal Furnace League would survive, and, unfortu- 
nately, as most of you are aware, it disbanded some months 
ago, leaving no one for us to treat with. 

As one manufacturer puts it, “he helped pay the funeral 
expenses of the league.” To us it is a sorry and lamentable 
spectacle for a representative and prosperous set of American 
manufacturers, through indifference and lack of interest in 
the industry in which they are engaged, and the welfare of 
those on whom they depend for their business, to allow the 
only national organization of furnace manufacturers engaged 
in furthering the aims and objects of their business, to fail. 

While the league has gone out of existence, a good 
beginning was made by it, and its labors have not been 
altogether in vain. Some of the seed sown by it has become 
deeply rooted and is already bearing good fruit. This is 
attested to by furnace manufacturers generally, who report 
having had a good and prosperous year in the furnace busi- 
ness, and the majority of them have enjoyed prosperity in 
the same proportion that we all have. In fact, in certain 
localities some of them have been utterly unable to care 
for the business that came to them. This does not signify 
there is no further need of elevating the warm air systen 
of heating; but, on the other hand, it does support the argu- 
ment, and is good evidence that furnace manufacturers should 
be all the more willing to support a national organization for 
the upbuilding and promotion of the only hygienic and sani- 
tary form of heating system within reach of the average man. 

GROUND GAINED SHOULD NOT BE LOST. 

In our judgment we believe much of this prosperity can 
be attributed to the work of the league, and feel the work 
begun by it and ground gained has not and should not be 
lost. We further feel that the time has come when another 
concentrated effort should again be made for the furtherance 
of the warm air system of heating, and believe this can best 
be done by an organization of those who manufacture th: 
goods. 

Furnace manufacturers are very ready and quick to form 
organizations for their mutual protection and the correction 
of anything that appears to infringe upon their rights and 
privileges, the latest of which was an organization propose( 
at the recent convention of stove manufacturers, held i: 
New York last month, to eliminate customs and _ practices 
injurious and harmful to their trade. 

We feel that manufacturers should be equally as ready 
and willing to support an organization having as its objec: 
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only their own welfare, but the welfare of the dealer 
vhom they depend for their business, as our interests in 
this respect are mutual, and the perpetuity of the industry 
mands the-elevation of the warm air furnace. 

This question is of more importance to us now than 
ever before, as the country is growing more modern, up-to- 
date homes are being erected than ever before, and the 
hygienic and sanitary system of warm air heating should 
he promulgated and kept before the public, and not permit the 
other forms of less satisfactory systems of heating walk off 
with the business unchallenged. To do this, of course, would 
mean a publicity campaign. To us this is one of the most 
important needs at the present time. Many furnace manu- 
facturers seem to have become more or less indifferent as 
to this, but we feel the time has come when our organization 
should remind them of their duty toward the dealer in 
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represent the Sheet Metal Consumers’ Protective Association 
of St. Louis. 
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Julius Gerock is Third Vice-President of the National 
Association. 








general. It is the duty of those who manufacture the goods 
to create the market by educating the buying public and 
make it understand more thoroughly the meritorious features 
ot strictly high grade warm air heating. The consumer 
would not then look upon the warm air heating system 
with such disfavor, and better prices could be obtained for 
the better grade of goods. 
} CREATING DEMAND BY ADVERTISING. 

_ It is generally well understood and recognized by the 
vest advertising men in the country that in order to create 
an active demand for any article we must acquaint the buying 
public of its merits, and furnace manufacturers should follow 
‘he example -of those who have attained success in this 
manner, 

It is also a well known fact that most of the furnace 
manufacturers do spend considerable sums in advertising their 
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product, but most of such advertising is being done in the 
trade journals, which does not educate the buying public, 
or help the dealer; and, while it is quite essential to advertise 
in trade journals, furnace manufacturers have done but very 
little towards aiding the dealers in any way to remarket their 
product, but instead have allowed the dealer to shift for 
himself in the best way he could. 

We owe it to the great body of furnace dealers who 
are members of this association that no effort should be 
spared to induce the furnace manufacturers of representative 
lines to band themselves together into one national organiza- 
tion, which shall have for its purpose the safeguarding of 
the reputation of their products, the reputation of the furnace 
trade, and the advancement of good heating in general. A 
national organization imbued with such high ideals, free from 
all petty jealousies and selfish motives, could accomplish 
wonderful results by launching a vigorous campaign in the 
daily press and periodicals in the interest of good heating, 
without mentioning any particular name or kind of furnace, 
but merely for the general good of all alike. Let them divide 
into two the sums generally set aside by each for advertising 
purposes. Let them spend one-half of it in advertisng their 
respective lines in trade journals, and let them spend the 
other half in a nation-wide publicity campaign that will reach 
the public, and let them note the result. Such a campaign 
appearing in the press, setting forth the merits of good fur- 
nace heating in short, clean cut, snappy articles, free from 
misrepresentations of all kinds, will do more good to the 
manufacturers of high grade furnaces, will benefit the trade 
generally more, and will be a greater incentive to every rep- 
utable heating contractor to sell only the high class jobs, 
at a fair margin of profit, than advertising has ever done 
before. 

NECESSITY OF STANDARDIZED METHODS. 


While we are convinced as to the necessity of a publicity 
campaign, we still hold to the conviction that furnaces should 
be tested and rated according to some standardized method 
by those who manufacture the goods. This phase has already 
been thoroughly gone into and considered at our previous 
conventions, and also with furnace manufacturers generally, 
who are fully aware of the views of this association on 
that subject, and we do not consider it necessary to go 
into detail on that subject again at this time; but it must 
not be construed that in emphasizing the need of a publicity 
campaign we are ignoring the iniportance of a standardized 
capacity rating of furnaces. 

It was largely on the question of testing and rating 
furnaces before the market was created that the Federal 
Furnace League was wrecked. This, of course. we realize 
represents time and expense. Many manufacturers were 
unwilling to contribute toward the undertaking, not being 
able to see equivalent returns for the expense involved, and 
the burden was left upon the shoulders of a few, who suc- 
cumbed under the weight. 

Inasmuch as the first plans of testing and rating furnaces 
before the market was created proved a failure, we believe 
the order of operation should ve reversed, and a publicity 
campaign be advocated as the first step forward, believing 
this would materially increase the sale of furnaces, and that 
manufacturers would then be willing to support an under- 
taking along the lines of the Federal Furnace League. 

MOVEMENT SHOULD BE NATION-WIDE. 

While there are a few furnace manufacturers who are 
conducting an individual publicity campaign in certain loca!i- 
ties with marked success, we believe this movement should 
be a nation-wide campaign supported by manufacturers gen- 
erally, and we would recommend that this association call 
upon the furnace manufacturers to organize a national asso- 
ciation having this object in view. 

We, as a committee, believe the furnace manufacturers 
are ready and willing to do this, Our belief is corroborated 
by the many replies received from manufacturers in response 
to our request for an expression of opinion from them on 
this subject, in connection with the invitation sent them tc 
attend this session, in which they agree almost unanimously 
to the necessity of a national organization among themselves 
for the furtherance of this important branch of our business, 
and we further recommend that the National Association of 
Sheet Metal Contractors pledge, and give any movement of 
this kind undertaken by furnace manufacturers, all the en- 
couragement and assistance that lies within our power. 

Respectfully submitted, 
WHILMoN R. TAYLOR, 
ArTHUR J. McMANus, 
James H. Brown, 
Hvuco ScHMIDT, 
F. J. Hoerstine, 
Warm Air Furnace Committee. 


Mr. Taylor’s Report. 

After the reading of the Committee’s report, the 
suggestions contained in it were discussed by Robert 
Wood of Troy, N. Y.; J. Andres of Detroit, Mich.; 
W. R. Taylor of Philadelphia, Pa.; C. S. Peyser of 
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Middletown, Pa.; J. McHenry of Detroit, Mich.; K. 
I. Willis of Moline, Ill., and J. E. Dailey of Detroit, 
Mich. By the time this discussion was concluded the 
hour of 2 o’clock had arrived. 

A recess was then taken to permit the delegates to 
attend the reception tendered by the President of the 
United States. Almost three hundred marched from 
the convention hall to the White House,—delegates, 
exhibitors, ladies and guests. On arriving at the 
White House they were ushered into the famous East 
Room, which they entered in single file, marched 
around in a hollow square and were presented to Pres- 
ident Woodrow Wilson by an aide, who called each 
one’s name. The President grasped the hand of each 
person as they were presented and maintained a peren- 
nial smile during the entire ordeal. 

From the reception at the White House, the dele- 
gates returned to the convention hall, where the dis- 
cussion of the Warm Air Furnace Committee’s re- 
port was resumed. As the result of this discussion, 
a meeting was arranged between the furnace manu- 
facturers present and the Committee on Warm Air 
Furnace Heating. 

The proposed amendment of the Constitution and 
By-Laws, which had been printed for circulation 
among the members, was upon motion laid upon the 
table. The Committee which had been appointed at 
the St. Louis convention last year to submit a new 
Constitution and By-Laws or amendments to the pres- 
ent one, reported that they had no amendments to 
offer and the report of this Committee was adopted 
by almost unanimous vote and the Committee dis- 
charged with thanks. A Committee of three was by 
motion appointed to submit an amendment to the By- 
Laws providing for the seating of delegates from 
State Associations in those states which have received 
a charter and organized State Associations. 

The address on Liability Insurance, which was 
scheduled, was omitted and at 4 o’clock Mr. G. R. 
Kerr, of the Follansbee Brothers’ Company of Pitts- 
burgh, Pa., gave an interesting lecture on the Manu- 
facture of Tin Plate, which was illustrated by stereop- 
ticon views and moving pictures. Many architects, 
members of the Builders’ Exchange of Washington, 
were present. 

At the conclusion of Mr. Kerr’s lecture, the con- 
vention adjourned at 5 o'clock. 

At 8 o’clock in the evening a well-attended confer- 
ence was held at the National Hotel, which was par- 
ticipated in by all the furnace manufacturers in at- 
tendance, the Warm Air Furnace Committee and 
Sheet Metal Contractors’ officers, at which the subject 
of a general publicity campaign was thoroughly 
thrashed out. There are possibilities that the manu- 
facturers of furnaces may get together and form an 
association in the near future. 


THURSDAY, JUNE 12. 





~ The proceedings of the third day of the convention 
proper began at 9:30 a. m., with an executive session 
in which members only participated. Reports were 
received from the Committee on Trade Relations and 
Policies, and from the Board of Trustees. After 
these reports had been received and acted upon there 


were a number of topics introduced from the Ques. 
tion Box, which were discussed briefly. 

At 11:30 o'clock the delegates listened to a lecture 
on the manufacture of Sheets and Plates, delivered 
by Mr. G. F. Ahlbrandt, M. E. 

Following the lecture of Mr. Ahlbrandt cards for 
the Annual Banquet were distributed among the dele- 
gates. 

Adjournment for the day was taken at 12:15 
o'clock. 

At 1:30 o'clock an official photograph of the mem- 
bers, exhibitors, visitors and guests was taken on the 
East front of the Capital steps. 

After the photograph had been taken, the afternoon 
was devoted to sight-seeing tours around the capital: 
among other places visited being the Capital Building, 
the Botanical Garden, the National Museum and the 
Washington Monument. 

At 7:30 p. m., the Ninth Annual Banquet of the 
Association was held at the National Hotel, under the 
auspices of the Washington Local Committee. Ad- 
mission was by card only. “8 

The Banquet was a huge success, there being 172 
present and seated at the various tables, composing 
ladies, delegates and visitors. Toasts were responded 
to by President Hussie, W. C. Torbett, E. L. Sea- 
brook, P. T. Moran, Ernest Gichner, T. P. Walsh, B. 
“. John, Frank Chew and Daniel Stern. 

One of the pleasant interludes of the banquet was 
the presentation to President Hussie of a magnificent 
gold watch, the presentation speech being made by J. 
A. Dougherty, who, in a few felicitous and well chosen 
words, complimented President Hussie on the ability 
which he had displayed as presiding officer of the As- 
coviation and congratulated him on the excellent re- 
sults achieved during his administration. 

After Mr. Dougherty’s remarks had been concluded, 
Mr. Chas. Geissler presented Mrs. Hussie with a beau- 
tiful pearl lavalier. Both Mr. Hussie and his wife 
made feeling speeches of acknowledgment. The ban- 
quet adjourned at midnight. 


Menu of Unique Design. 


The menu, which was designed, originated, exe- 
cuted and finished by the Stark Rolling Mill Com- 
pany of Canton, Ohio, was in the form, when folded, 
of a soldering pot. On the top it bore the motto: 


CoC CH HEHE EH HSE EHH HOHE EERE HHO EEE HEHEHE SEH HEE EH OS Oe 


followed by the words, “Toncan Metal.” Below this 
was the representation of a couple of soldering irons 
and the motto: 


er 


Upon opening the menu card the inside of the 
flap bore the announcement that this was “The Ninth 
Annual Job of the National Association of Sheet 
Metal Contractors as Started (don’t say anything 
at present about finish) on June the Twelfth, Nine- 
teen Hundred Thirteen.” 

MENU 


Manhattan Cocktail 


Acid Soaked Lumps of Solder Disguised in Catsup 
(Object to see how easily and far they will slide down) 
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Little Neck Clams 
(Old Soldering Iron 
Covered with Scale) 
Green Turtle Soup, Aux Scrub Joint 
\ prize will be given to the party making the least noise like 
a leaky faucet while eating this. Those with mustache 
strainers are requested to drain them thoroughly before 


leaving the table) 

Fluted Salary Cold Rolled Olives 
(\White—not the long green) (a la The Metal Worker ) 
Full Pickled Gherkins 
(Soaked in The Hardware Reporter Political Vinegar) 
Broiled Riveted Mackerel, stamped and creased 
(Sheet Metal Shop Gravy) 


Sheared 26 ga. Cucumbers 


Canape Lorinzi with Cleats 
sheet Metal Journal Pepper) 


( 


Potatoes Julienne 
(Single swedged) 
Calf’s Larynx, cleated in lap jointed pots 

June Peas (Upper Register) Skinned Potatoes 
‘la Little Drops of Water aux Whitehouse (rough-house) 
Oh you Sheet Metal Bird 
(“American Artisan” Stuffing and Toncan Metal Sauce) 

Hammered Potatoes New Corrugated Beans 
a la Canton Anti-Corrosive, Rust-Resisting 
Capital Lettuce and Tomatoes 
President Hussie’s Dressing 
Seabrook Ice Cream (the stick-to-it kind) 
Assorted Cake, Riveted 
Roquefort Gutter Obstructions 
Cracked Annealed Steel Sheets 
Potomac River Coffee 


FRIDAY, JUNE 13. 





The session of the final day of the convention was 
begun promptly at 9:30 a. m. Reports were received 
from the Committee on Legislation, the Committee on 
Resolutions and from various special Committees. 
After these had been acted upon, there was a Ques- 
tion Box and brief discussions by various members 
on the questions propounded. 

In a report by the Broad of Trustees the Secretary 
was instructed to continue the liability insurance of 
members as‘before. All the acts of the Trustees dur- 


ing the past year were approved. The Auditing Com-: 


mittee reported that after an examination of the 
Treasurer’s books they found the same to be correct. 

The Legislative Committee reported progress. The 
by-laws were amended by a provision that state dele- 
gates elected by state association locals should exert 
their influence with architects to habe the latter speci- 
fy metal trimmings. 

The Association placed itself on record as not fa- 
voring exhibits to raise convention expenses. 

A referendum was ordered on the proposition to 
raise the per capita tax one dollar. Recess was then 
taken. 

When the delegates reassembled at 1 o'clock the 
Resolution Committee reported and a vote of thanks 
was ordered to the officers of the local Washington 
committee, the local ladies’ committee and the mem- 
bers of the trade press. 

It was also recommended that members of all locals 
write to furnace manufacturers asking their co-opera- 
tion to advance the cause of furnace heating. 

Election of officers was then proceeded with and 
the following were chosen: 

President—J. A. Daugherty. 

First Vice-President—Paul Brandstedt. 
Second Vice-President—K. I. Willis. 
Third Vice-President—Julius Gerock. 
Fourth Vice-President—W. C. Torbett. 


Secretary—Edwin L. Seabrook. 
lreasurer—W. A. Fingles. 


John H. Hussie, of Omaha, Nebraska; J. D. Riley, 
ot Pittsburgh, Pennsylvania, and J. A. Pierpont, of 
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Washington, District of Columbia, were elected to 
the Board of Trustees, succeeding Trustees Leder- 
king, Daugherty and Willis. The Board of Trustees 
as now constituted consists of : 


John H. Hussie, Omaha, Nebraska. 

J. D. Riley, Pittsburgh, Pennsylvania. 

J. A. Pierpont, Washington, District of Columbia. 
T. P. Walsh, San Antonio, Texas. 

H. W. Mitchell, Denver, Colorado. 

Alfred Holtman, Kansas City, Missouri. 

B. F. John, Philadelphia, Pennsylvania. 

August Bock, Syracuse, New York. 

Walter Wimmer, St. Louis, Missouri. 


After the election of officers had been decided, the 
next business before the convention was the selection 
of the city in which to hold the next convention. Sev- 
eral cities were candidates for this honor and their 
eligibility was warmly advocated by their sponsors. 
On the subject being put to ballot Cincinnati, O., was 
declared the choice of the convention. 

This concluded the program of the convention and 
to the accompaniment of the organ, the members sang 
Auld Lang Syne, after which adjournment was taken 
sine die. 


ons 


WORK OF THE LOCAL COMMITTEES DESERV= 
ING OF THE HIGHEST PRAISE. 








It would be impossible to imagine any better man- 
agement for the entertainment of delegates and guests 
than was arranged by the various Local Committees in 
charge of this matter. Practically every hour that 
was net devoted to the business of the Association in 
convention had been provided with its various rounds 
of sight-seeing and entertainment. Special Commit- 
tees of the Local were always on hand to guide the 
visitors to the various points. Automobiles were in 
requisition and were freely placed at the disposal of 
deiegates and guests at any time. 

Naturally special arrangements were made for the 
entertainment and comfort of the ladies. Their head- 
quarters were in Parlor B of the National Hotel, 
where a delegation consisting of wives and daughters 
of the Local Association were always in attendance. 
The parlor was a bower of flowers every day and for 
the benefit of its visitors who had never visited the 
Canital and who had no defined idea of what they de- 
sired to see, a clever and well-arranged program had 
been prepared for their guidance. On the first day 
this included a sight-seeing tour of the Capital in 
automobiles, and a visit to the Congressional Library, 
the Capitol building, where they were shown both the 
Senate and House of Representatives in session, a 
trip to the magnificent Botanical Gardens, winding up 
with a luncheon at the hotel from noon to 1 o’clock. 

After luncheon the sight-seeing tour was resumed 
and visits were made to the new National Museum and 
the splendid Corcoran Art Gallery, in which are 
housed some of the greatest masterpieces of the art 
of the world. After being taken back to their hotels 


-and having dinner, the ladies were escorted to the ex- 


hibition of sheet metal products which was opened in 
the evening in the hall at the new Masonic Temple. 
Wednesday another sight-seeing tour was arranged, 
and after the ladies had assembled in Parlor B, they 
were taken on a trip to Ft. Myer and the Arlington 
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National Cemetery. On returning from the cemetery 
they were taken to Fifteenth and New York Avenues, 
where luncheon was served to all. After luncheon, a 
visit was made to the United States Treasury, where 
the money vaults were examined and the ladies were 
allowed to hold packages of five and ten million dol- 
lars in their hands to see how it felt to be in possession 
of so much wealth. The officials of the Treasury, 
however, were obdurate and would not allow them to 
carry the bundles of money away with them, much to 
their disappointment. After leaving the Treasury, 
they were taken on a trip to the National Zoological 
Park, where the great number of animals were in- 
spected, after which they returned to their respective 
hotels for dinner. 

In the evening they again met in Parlor B and were 
escorted on a number of interesting trolley trips, spe- 
cial cars having been provided by the Local Commit- 
tee and trips being taken to Chevey Chase Lake, Glen 
Echo and Cabin John Bridge.’ They were taken back 
to their hotels tired but delighted with their day’s ex- 
periences. 

Thursday, the round of sight-seeing was again re- 
sumed at 9:30 a. m. prompt, the mutual meeting 
place, as usual being in Parlor B of the National Ho- 
tel. The day was devoted to an automobile trip un- 
der the conduct of John A. Pierpont as marshal. The 
route of the procession of automobiles was through 
the National Soldiers’ Home, Rock Creek Park, The 
Speedway and Potomac Park, one of the most de- 
lightful trips that Washington affords. The entire 
party was back at the National Hotel by 12 o’clock, in 
time for luncheon. 

For the concluding day of the convention the ladies 
were assembled at 9:30 a. m. in Parlor B for a trip to 
the Washington Navy Yard and the gun factory. On 
this trip they were enabled to watch the different pe- 
ricds of construction of men-of-war and the way in 
which our great guns are made for our armor and 
coast defenses. It was a revelation to the majority 
of them and all expressed their delight with the won- 
derful sights they had seen. Return was made to the 
hotel at 12 o'clock in time for luncheon, after which 
they were escorted on a short trip to the shopping dis- 
trict of the city and then to convention hall in time 
for the election and adjournment. 

The work of the Local Committees cannot be too 
highly spoken of and has set a high standard for all 
subsequent meetings of the Association. 
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CONVENTIONALITIES. 








The F. Dieckman Co., Cincinnati, Ohio, showed 
their conductor pipe elbows and shoes in different 
sizes and in different kinds of metal. Their Mr. E. H. 
Hoffeld was busy in handing out boxwood rules as 
souvenirs. 

The exhibits for the National Sheet Metal Con- 
tractors’ Convention were compactly arranged and 
displayed on the basement floor of the New Masonic 
Temple. There was plenty of light and the exhibits 
were well patronized. 

The Niagara Machine & Tool Co., Buffalo, N. Y., 
had an interesting crowd looking at the demonstration 


of their new shears for cutting irregular shapes, whic), 
was demonstrated by their Mr. W. Schweigert, as. 
sisted by Walter Lautz. 

The Wrought Iron Range Company of St. Louis 
had a well located exhibit of their Home Commfor 
steel furnaces and also showed a line of Symonds 
_Side-wall registers. Their exhibit was in charge of 
Walter Wimmer and Val. Fath. 

Merchant & Evans Co., Philadelphia, had an attract. 
ive display showing their metal shingles and tin and 
terne plate. Their interests are looked after by Ed. 
ward M. J. Figel, A. C. Groome and Harry G. Masten, 

The American Rolling Mill Company faced the en. 
trance to the Exhibition Hall. They had an exhibition 
of their Armco terne roofing plates and their old- 
fashioned iron. Their exhibit was in charge of G. \. 
Donovan, W. W. Sebald, H. W. Rinearson, F. \\. 
Demzler and G. F. Ahlbrandt. They had an illu- 
minated photographic display showing the uses to 
which their products are put. 

Lyon, Conklin & Co. of Baltimore, were showing 
their Marvel self-heating soldering iron and their roof- 
ing seamer machine. The honors for this company 
were looked after by Edgar Lyon, Joseph J. Sharp, 
Robert L. Hoy and I. J. Wilcoxen. 

The Wheeling Corrugating Company showed a num- 
ber of their products, including their different makes 
of metal shingles, their interests being looked after by 
A. Q. Moffatt, W. A. Mechling and L. Maurice Rice. 

The Double Blast Mfg. Company, North Chicago, 
Illinois, had an interesting exhibit of their different 
makes of tinner’s fire pots and torches, adapted for 
either burning gas or gasoline, the merits of their 
wares being explained by the patentee, N. W. Lundy. 

Follansbee Bros. Co., Pittsburgh, had an interesting 
exhibit of sheet metal of different kinds, also pictures 
of their mills and factories. Their friends were enter- 
tained by John Follansbee, C. R. Kerr, W. L. Hunter 
and Theo. Siegfried. 

Dreis & Krump of Chicago had a number of sheet 
metal workers interested in the demonstration of their 
O. K. Steel Cornice Brake, which was demonstrated 
by their C. A. Wooley. 


CLOSE ADHERENCE TO HABIT TENDS TO 
STIFFNESS. 








It is a good plan to break one’s habits occasionally, to see 
that it can still be done. To follow even the best of habits 
too closely tends to ossify existence. It makes one stiff. It 
narrows his tastes. The retired farmer who still gets up be- 
fore daylight every morning so as to get an early start wait- 
ing for bedtime, would be much better off if, during the stress 
of life, he had broken his habit occasionally and slept until 
9 o'clock. The city man who lets the street, the flat, the office 
grind become an unbearable habit loses all his elasticity. Re- 
cently a brother and sister were found in an eastern state 
who had lived on the same farm for 60 years and during that 
time had not been 10 miles from home. For 15 years, althoug! 
well and strong, she had not been so far from the house as 
the branch in their bottom field. Habits of life like this be- 
come prison chains. One must do some things the same way 
or nearly the same to learn to do them well, but once having 
acquired the skill of repetition, it is well to break away and 
do it some other way. It is better to make some blunders and 
get some knocks experimenting than to oscillate in a groove 
until freedom ends.—Collier’s. 
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Stamford R. 


1,063,183. 
Christian, Delaware Water Gap, Pa. Filed Jan. 29, 1912. Se- 
rial No. 673,981. 

1,063,192. Razor-Stropping Device. 
Paul, Minn. Filed Jan. 30, 1913. Serial No. 745,165. 

1,063,223. Gate. William H. Sommer, Peoria, III. 
Feb, 26, 1912. Serial No. 680,133. 


Withdrawing Skeleton Oven. 


Joseph F. Gau, St. 
Filed 
1,063,254. Self-Heating Sad-Iron. Charles Gunn, Jr., 
Mount Royal, N. J. Filed Dec. 28, 1912. Serial No. 739,035. 
1,063,260. Sash-Lock. Frederick A. Herman, San Fran- 
cisco, Cal. Filed Aug. 9, 1912. Serial No. 714,151. 
1,063,283. Clothes-Line Support. Arvid Olander, New 


York, N. Y., assignor of one-half to Alec T. Moberg, New 
York, N. Y. Filed May 28, 1912. Serial No. 700,154 


1,063,304. Screw-Driver. William N. Titus, Jr., Water- 
town, Mass. Filed June 3, 1911. Serial No. 631,161. 

1,063,332. Clamp. Jacob Diehl, Sheboygan, Wis. Filed 
May 10, 1912. Serial No. 696,525. 

1,063,347. Animal Trap. Charles Hall, Detroit, Mich. 


Filed March 29, 1912. Serial No. 687,123. 
1,063,350. Self-Heating Sad-Iron. George A. Humphrey, 
New York, N. Y. Filed June 5, 1912. Serial No. 701,741. 
|,063,516. Combination Cooking Utensil. Leon S. Dunn 
and Eliscé Guelff, Point Marion, Pa. Filed March 29, 1912. 
Serial No, 687,255. 
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NEW PATENTS. 


1,063,944 
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assignor to Guy Stanley Moore, Fall River, Mass. Filed Oct. 
7, 1912. Serial No. 724,374. 
1,063,609. 


: 

it 
1,063,576. Spring Hinge. Elisha Moore, Worcester Mass., ) 7 

; 


William C. Shaw 


and Cyrus D. Chapman, Cleveland Park, D. C. Filed Aug. 15, 


Domestic Cooking Vessel. 


1912. Serial No. 715,232. i 
1,063,645. Hot Air Register. Edgar E. Boles, Carrollton, ; 
Mo. Filed April 9, 1912. Serial No. 689,557. eu i 

1,063,724. Refrigerator Drip Pan. Randall M. Patterson, iy ° 
Waco, Tex. Filed Oct. 9, 1911. Serial No. 653,616. ul 
1,063,793. Self-Heating Attachment for Sad-Irons. ' 


. Charles Westerman Harris, Beaver Falls, Pa., assignor, by 
mesne assignments, of one-half to John W. Young, New 
Brighton, Pa. Filed April 22, 1912. Serial No. 692,463. 

1,063,826. Pan Lifter. Samuel Moyer, Columbiana, Ohio. if i 
Filed June 20, 1911. Serial No. 634,333. 4 j 

1,063,828. Hacksaw Frame. David L. Murchey, Detroit, 
Mich. Filed Dec. 29, 1911. Serial No. 668,409. 

1,063,852. Pipe Hanger. Lewis A. Carpenter and Richard 
Middleton, Revere, Mass. Filed April 26, 1912. Serial No. 





693,304. 
1,063,944. Water Reservoir for Ranges. Loyd Scruggs, Pie 
St. Louis, Mo., assignor to Copper Clad Malleable Range . 


Company, St. Louis, Mo., a corporation of Nebraska. Filed 
Dec. 30, 1911. Serial No. 668,623. 
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Weekly Trade and Market Report — 


Trade Tendencies Up to Going to Press Compiled From Reliable Sources 








STEEL. 

Unfilled tonnage of the Steel Corporation for May 
3Ist was announced during the week as amounting to 
6,324,322, which is a decrease for May of 654,440 
tons. These figures indicate a daily overproduction 
of 21,900 tons. This showing makes the amount of 
orders on the books the lowest since the end of last 
August. 

The statement of the decrease in the unfilled ton- 
nage of the corporation was expected, as it was gen- 
erally known that orders during May were less than 
the orders during the previous month. 

In some ways the statement of the Steel Corpora- 
tion is not as bad as it looks at first, and it has had no 
noticeable effect on the prices. On the books of the 
company at the present time is a large tonnage of 
sound business in the shape of rails, bars, plates, 
structural shapes, sheets and tin plates. As far as 
these lines go the company can run on practically full 
time for several months to come without booking new 
business. 

The orders for tubular goods are coming in with 
satisfying regularity, but there is small demand for 
the wire products of the company. 

The other mills of the country are running prac- 
tically at full time and in some instances making 
record outputs, but prices have not been cut to an 
extent that makes the market figures lower. 

Specifications continue fair—in fact better than 
many of the pessimists expected—but absolutely new 
business is relatively small. 

The steel makers now are feeling better satisfied 
with the condition of the market than they were 
during April, as they now estimate that full ship- 
ments will be required until July Ist, when midsum- 
mer weather, combined with needed repairs, will 
cause the amount of the output to be reduced. With 
the diminished output the prices ought to remain 
steady. 

Thus in a market that still keeps close to the 
record as far as output goes, with unfilled tonnage 
decreasing, with new business coming in slowly, still 
the future does not look all dark and prices have 
kept to the same level as last week. 

The prices are, Pittsburgh quotations: Bars, 
sheets and plates, f. o. b. Pittsburgh, mill shipment, 
steel bars, $1.40-$1.45; sheets, black 28-gauge, $2.30- 
2.35; galvanized, 28-gauge, $3.40-3.50; blue annealed, 
10-gauge, $1.75; tank plates, base, $1.45-1.55; steel 
piling base, $1.60. 


TIN PLATE. 


The tin plate demand continues strong, although 
prices have neither changed for the better nor worse. 
This is the busiest season for terne plates, so that the 
demand for that commodity continues holding up 
well. The mills being somewhat behind hand on 





a 


deliveries, the buyers are taking all of the plate that 
they can get. 

Prices are the same as last week, which were: 
For prompt and future delivery, f. 0. b. mill, coke 
tins, 14x20 I. C., $3.75; 14x20, 100 pounds, $3.60: 
95 pounds, $3.55; 90 pounds, $3.50; 8-pound coated 
ternes, 20x28 I. C., $7.20; 20x28, 200, $6.90. 





COPPER. 

Copper prices still are sliding down the hill. One 
of the reasons advanced for this further decline is 
that the operators in Germany are being pushed for 
cash. Being forced to realize on their copper, they 
are throwing it on the market as a matter of neces- 
sity, not because they think that the market is likely 
to drop still further. The English operators also are 
partly responsible for the poor showing of this metal, 
as they are taking their profits. 

American producers are finding that they have few 
buyers even at the reduced prices, as the majority of 
the consumers, both at home and abroad, have cov- 
ered the larger part of their requirements. 

The prices in a dull market are: Standard for spot 
and June, $14.25-$14.62; July and August, $14- 
$14.62; electrolytic, $15-$15.25; lake, $15-$15.87: 
castings, $14.75-$15.50. These prices are given as 
nominal. 

NAILS AND WIRE. 

The market for wire and nails remains _prac- 
tically the same as last week, with prices perhaps a 
shade lower. The prices are: Car load lots to job- 
ber, Pittsburgh quotation, cut nails, $1.70; wiré nails, 
$1.75-$1.80. Wire prices, plain wire, $1.75-$1.80;: 
plain wire galvanized, $1.95-$2.00; barb wire, painted, 
$1.75-$1.80; barb wire, galvanized, $2.15-$2.20. 





TIN. 

The decline in tin continues. The reason that is 
generally accepted for this decline is that the tight- 
ness of the money market causes forced liquidation 
of prompts and this affects the future market ad- 
versely, so that selling in all positions is greater than 
the buying, and this is bringing a drop in prices. 

On a down grade market like this one the decline 
is apt to go farther than conditions warrant and this 
has led some of the large interests to begin to watcli 
the market closer, thinking that it is well for them to 
get in as soon as conditions seem to be right. 

The prices are: New York quotation for wholesale. 
$45.25; June, $45.25; July, $45.1214. 

COKE. 

The conditions of the coke market do not seem to 
warrant the present prices. At $2.50 coke is dear. 
That is the asking price only, however, $2.40 and 
even $2.35 ought to be done by a good buyer. 
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On the other hand there are contracts still in force 
at a price higher than $2.50. 

The prices. are: Furnace coke, prompt, $2.15-2.25 ; 
contract, $2.50—this latter the asking price; foundry 
coke, prompt, $2.85-$3.25; contract, $3.00-$3.25. 


LEAD. 

Despite the unfavorable conditions of the financial 
and commercial situation lead remains unchanged. In 
London lead actually advanced, but the American 
market is unchanged with prices quoted at, spot car- 
load lots, $4.35; June, July, $4.35. 


ZINC. 

Prices offered for blende zinc in the Joplin market 
for the first week of June were somewhat under those 
prevailing for some time before. The chief activity 
seems to be in the second grade ores, as the high 
grades are attracting little attention. The general 
blende range now seems to have settled to a figure 
somewhat below that of last week, being quoted at 
$41-$43.50 as against $42-$46 a week ago. 

Sheet zinc is quoted at 25 cents less than last week, 
that is, at $7.25. 


PIG IRON. 

The inquiry for foundry iron is somewhat better 
than a week ago and the interest in basic seems to 
be far better, although there have not been many 
formal inquiries. 

The furnacemen have been declaring at each new 
low price that the bottom of the decline has been 
reached, and finally the buyers are beginning to ad- 
mit that there is some reason for this repeated state- 
ment, that the bottom has been reached or is near at 
hafid. 

Taking the cost of production as it now stands, it 
appears that prices today are but slightly above the 
cost price. The only possible way that the cost could 
be reduced without causing actual loss for the fur- 
naces would be for a few that are in better condi- 
tion, because they control their own raw material, 
and are able to produce iron at somewhat lower fig- 
ures than the average furnace, at a price that means 
a small profit for them, while the others less favor- 
ably situated shut up shop for the time being. 

The prices which show .somewhat of a decline are 
as follows: 


BrRMINGHAM MARKET. 


Oe ek 
Oe NE 7 a 10.50@10.75 
REE Spc. 10.00@10.25 
PITTSBURGH MARKET. 
oe A adele $15.15@15.40 
Ce Se 14.90 
LA ORI ee ely ee 17.40 
SS SES ey oe oe "15.40 
DON eee” cc avcesaee s 15.40@15.65 
SEE en a 15.90 
a ns | 14.90 
CHICAGO MARKET. 
Northern Foundry No. 1................-..000- $16.50 


Northern Foundry No. 2...................-0+- 16.00 
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Northern Foundry No. 3...................... 15.50 
southern Foundry No. 1....................65. 15.85 
poutnern Foundry No. 1..............2....0008 16.10 
Oe 18.00@18.50 


Rogers, Brown & Company’s Cincinnati Market 
Report for June 14, says: 


In the Eastern and Pittsburgh markets the buying and 
sentiment is much imptoved, and indications point to a cor- 
tinuation on the up grade. In the West and locally conditions 
are still rather quiet with some favorable indications which 
point to realization later. As is always the way in markets of 
this kind there are many wild rumors of price reductions 
which, on careful investigation, are found to be without 
foundation. The general sentiment, however, indicates that 
buyers have about reached the end of the waiting period and 
as it is well known that a majority of contracts expire on 
July 1st, only a small amount of tonnage having previously been 
arranged for the third quarter and last half, if, as buyers 
state, their commitments for finished material are satisfactory, 
some effort to cover for raw material must be made soon. 

In the South some efforts to make sales have been 
satisfactory but on the whole Southern Iron is weak and 
quiet and any efforts on the part of the Furnaces to promote 
business have been in the main unsatisfactory. In Southern 
Ohio there has been no change and there is no effort on the 
part of the producers to go after business at anything like 
current figures. 

The crop reports on the whole have never been more 
favorable for this time of the year and through the Central 
and Middle West prospects for immense agricultural output 
are most satisfactory. The beginning of June sees some 
fourteen less blast furnaces in operation than the Ist of May. 
which would indicate a gradual reduction in the great rate of 
manufacture which has been proceeding. 

Coke is without change. Production is being shipped as 
made. New business is quiet. 


Matthew Addy & Company’s Market Report, June 
14/13: 


More interest is being shown in the pig iron market. 
This fact is evidenced not only by the increased lecal inquiry 
but by reports from all quarters. True, some of these in- 
quiries may only be feelers, but it is encouraging to note that 
buyers are interested. The récent purchase of the Westing- 
house Company has no doubt helped to stimulate things and 
many careful students of the market predict a buying move- 
ment in the near future. 

Foundry grades are proving the most interesting and a 
iarge percentage of buyers have still to cover their require- 
ments for the last half. Many of them are buying only a 
carload or two at a time to take care of their immediate 
wants. 

There has not been very much doing in steel-making irons 
during the past week, but most of the big melters are on the 
alert; they still have iron to buy for this year and will do it 
when they think they have the right price. 

Shipments are moving freely from the furnaces but the 
railroad situation in this part of the country is appalling and 
cars are taking an endless time to get through. The number 
of requests to hurry shipments indicate that foundries are 
generally busy. 


= == 
~oo 





Tis cheap and easy to destroy. There is not a joy- 
ful boy or an innocent girl, buoyant with fine purposes 
of duty, in all the street, full of eager and rosy faces, 
but a cynic can dull and dishearten with a single word. 
But to help the young soul, add energy, inspire hope, 
and blow the coals into a useful flame; to redeem 
defeat by new thought, by firm action, that is not easy, 
that is the work of divine men.—Emerson. 
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METALS LEAD 
z ae ——— BEATERS. 
a EE ee t 
staal liel.«>sixnasenanenl Sees One eae eres eens 70% | No- 18 Tinned S er 
BRIGHT Nathondl (White) b etccccrseses Irwin’s mene ° inn pring Wire 2. 
PLATES. con Sebi Gane he, we less : ijenainadeh ooe 40&10% — . a Wire coppered . b+ 
a re Per Box.| Sheet, Carpenter's Nut......0.eeeceeees 10% | Ege ; seg cnt ita ae 100 
eee eeeerees oeee$7 55 ; ’ 
Se AMER... n-. ons ons 3 65] Ctl cols. ......+. per 100 tbs. $6 25 207m. No. 50 Imp. Dover ge 
a See 5s et res per 100 tbs. 6 25| Bonney’s—list $30.00 No. 102 “ nigga $0 7 
IXxxX —..... 3 Sueseun No. “Pp aeagbE RS: es) No. 150 se “ he -" eee 8 
IxXxxxX a ee 8sic : = ALUMINUM. p ANO. Oeeee ere eereeeeeee No. 10 Riliow teaiat oa a 1 0 
A osc sevice 5 101 Se 8 08 ‘ Post Hole. ar. oe: % 
20x28 ieee. J oO. ure ngot poten r Ib. m Pe No. 15 “ oo ee eee x 
IXX eae 4 Dice ee OSE sD $0 oH ened ig beens per doz. 12 50} No. 18 “ “ . or 8 
TXXX Sn8.............- 21 50 Vau h wage cay tg ge | te 
IXXXX 20x28.............-+.26 70] p -™ en See ee BELLOWS 
eels aoe atebi vie -. renee pre ee $49 00 |Rafting. Blacksmiths’ ......002sccceceees. 65% 
Coke, — eee (esbeba sear eesmee 1 OMNES, c5.scc0< . -50&5% ena 

a... coe ae Ship. in€h......++++e+0+ per doz. $8 & 

Cubes 216 Ibs....... IC 20x28 8 80 HARDWARE. ac TO css issvccas “10K 
aon S0tks....... IX 20x28 10 50 te? as /with or wi ‘out screw. 40-10% Moulders’. 

Bac a prin 40-5% | UWe-inch.........2+06- =  2@ 
orth’n Fdy.,No.1...... : 

~ sane ly Nets Sol Carpenters’ Brad. vere = RE 

orth'n Fdy., No.3........... : 3inch Nickel 
Southern Fdy., No. 1........+ 16 10 Plumbs..+0+++++++ee00e e00ee40% No. 3 Handled....... per daz. $0 40 adonry ong eee ry 
Southern Fdy., No. 2. v0 Oe gs Coopers”. No. 1050 Handled.....  “ Giga per doz. $5 
omer ale easel 2: 1S 85)" Ratton’s Shouldered, assorted, 1 to 4 se 
sete cep alee amma TT ik -~ sapanahotaasetpen se ear per gro. $3 60 High Grade............-...-. 60% 
MeaE:......... ee +4 Alpena sa 5 15% Patent asst’d,lto4... “ : Kentucky.......2+ +2. 0+ + «65810% 

; ; Ratlroad Door. 

BLUE ANNEALED SHEETS Pl Harness. Per doz 
oo ~ en per 100 lbs. $2 25 |p, ees wy — Coat. hie x 95 Rotary oe oe, hla 
EE REE: . _ “ 
ong per 100 Ibs. 2 30] ne icsiarnesvive 90| 3 -in. Old Copper Bell. ™ 
od ipbtelenadan per 100 lbs. 2 35 umbs suvbeccsdsceeseboss 40% |P - -in. Old Copper Bell, Pie 

> eee per 100 Ibs. 2 45| White's hier ee 3 -in. Nickeled Steel Bell cy. 4 

=a ; is eoeeae 
ng Pass COLD ROLLED BLACK A Seabank pee ae Sng — ee ™ 
ee ae ceiiabiee eT) are oe 65) 
No. 22-24... e200, “2177, please Penis oa Scratch ewig) gpa 408&10% 
St My: oh sonata cantonal : —per 1,000. F Mss charncanees 4 
ETE SES 2 80| F.L Waterproof, 1-10s... g>,| No 1bandled.. ..... “ Nictsil Plated..........0+-.... 4 
~~ deat 2 ig ae ee ; No. IS 4 80 A ne . . 80% 
@. BB....ocnccnscanutepanncd: SiMe cnt coc aa a hows eae eg og oa 
ad 290! Musk seeee She] NW per doz. 1 25] « seve eee s+ MORI % 
GALVANIZED Ree ewer RG ok ia o. 7 Stanley........ 1 80 emma epee set er AX 
necus. 
16... --seences per 100 Ibs. $3 oe vie a Boy's H. AXES. Church en Bed 
ID. 5 ok—e gee s 's Handled. an : 
Nos. 22-24....... aed 100 the 3 55| Loaded with Black Powder....40%| Lippincot Farm, tbs. . "s ~~ og 
oe oe Leek ek Oe Rr ee “ _ 
iM nicteanete ie - “es 3 85} medium grade 40& 5% | B —rigeag Falls City...“ -+-61.00 3.00 8.66 4.75 
ae r 400 “is 4 wes voseeeee oe re 
oh per 100 Ibs. 4 15 — with Smokeless Powder, Plumbs, W: BEVELS, TEE 
Se: Missin mocaient per 100bs. 445; eemeaees aee SSH Os Wat. ee 34% | Stanley's, rosewood handl 
fe » rosewood handle, new 
: “ ee lis r 
POLISHED SHEET STEEL. Winchester: Firemen’s (handled) | k ‘0 seat Pang oo he . ix; pets 
er Fo pe per doz $19 00 = 
RCS ai Smokeless Repeater Grade, 40 & 5% Plumbs, Miners’ (handled) 9 00 ; 
RRR REED a 100 ms - = Black Powder whamemmevest gem Bitted (handled) BINDING, OILCLOTH. 
~~ aaa ema " gp) mee FIM. 02 2 oso event ngs 100% Blood’s Champion Zinc.. a 
ener yerntes ea ele _ D.... +++. $12 00/8 patbvg owes eK eR OR 
5, Ee per 100Ibs. 5 00|G«" Wads—per 1,000. Sakdiee Per esas ' 50 Sram DE aR Ee ly A sage 
—pe SE RII eens tah 7 Sh bye eawass 40% 
Rana iat ES Ga = IE 7 75 
SMOOTH STEEL. inchester Gun Wads......... 15% ae Forest Clipper " 00'| Anges BITS. 
ecdutenen tan euy[Pomio. «ay, | Stel Blt without hades) 6 75 

od’s Smooth,No. 2.......... $8 25 Powder. Bach,| 517! Bitted (without handles) Ratan, Heute Spur........ .70810% 

a vs 53-06... ..... 3 30 D Blood’s Champion ....... 90.40 — Car and Machine. . . -40&10% 

m mt ~~ Sompasoes: 3 8 uPont’s Sporting, kegs...... $6 25 wed Dull Finish... = OF aks =e -phaee ep baaiae 408 107% 

> K 5 eS ss egs.... 290 PRMMEE. 645 ico oecessa po et AERP aa elade liiate 50 

No. BB... .c00050 3 50 : i } kegs.... 1 60 Electric Chopper..........- H 25 clots “sacs ar aa 30810% 
DuPont's Canisters... .. 1-Ib., 25 in NOUR. 55.0 ns a0 5 50 cua s Expansive... 65% 
Mg er jb. <5 CRE AO at ser's Small ‘fist, $22.00..25%, 
PATENT ~~ SHEET “  Sm’k’less. . . Drums 23 > Double Bitted (without handles). ce Irwin Car ge 2h Sareea 25% 
= 7 Kegs 11 88 mgs Champion, 3} to 4} tbs. Ford's Ship Auger " pattern she 
Patent Planished Sheet Iron ~ «apc ae os peer Oe cesses beggeesees $1150} Car ee 
Fs teen ae . ~ n m 4 i + Coe ereeseee eee eeeeeee Y 
tees eeee 71 Ee “ ikem 323 agen Premier “ ™ an CONF ciscecacecccocsseces 15% 
Canisters 54 rete neg? orn axes of 3to 4 Ibs. | Countersink. 
PATENT PLANISHED SHEET Shot. 3} to 44 tbs advance 25c No. 18 Wheeler’ Raiewy per doz. $1 6C 
STEEL. D ad 4to5 ths. advance 50c. No. 20 “940 
nities il i eo) 
inte . . , per bag...... $1 95 A 1 20 
Drop shot, B and larger ae 
f B re %¥ 
Pty a em bag..... : so 2 20| Pounds sh se % y i spore ut: eh a 0 
so ot ons santas Sawer te... or os 
LDER. ee ee per bag 2 20|Per 1,000... $2.50 3.75 4.50 5.0 | D i 
gs, 2 20 VU lowell 
— Guaranteed § & $..perlb. 28} Russell Jenni 
mmercial $ & }....... 7 ae: 2 enmings .....+..-- 30&10% 
No. 1 Plumbers....-...-- ass 24} ANCHORS Prary’ homes cone wera! Gimlet. ; 
ee ‘i ~ re snteainneeawn ay 40% | Standard Double Cut........... 40% 
siciihialietn Webintt dhinitites 235203 TAR, 1 occas suet tate 20% pwr Pattern...... per doz. $0 60 
SHEET ZINC wo aaa ae edevaccevus 5 65 
“ es Re cate A hapa ile = 80 
CRO bs édiknvndecacdeccesae $7 50 ANVILS Pinch or Wedge Point..per cwt. $3 7 Spoon. . sence eeeeees “ 12% 
Lees than Cask lots......7 75 to . $375) Countersink......... “ 1 30 
ar 8 25 <i 70 to 80 tbs...... 9c per Ib) ~/o1h¢ BASKETS. Reamer. 
renton, 81 to 150 tbs Otc  Ornall Wi Jenning’ “ 5 
ae a bea per fb. Small W: 4 gs Square.. eee 2 50 
COPPER. ASBESTOS Medium BROW. a0.» «OF SOM, " 00 eee Square..... ” 2 00 
Gopper sheet, base...........+ ie one ee ROS vcwngael aaa 
Board and Paper.......... ie Wea kee oe ce ee vce 
Oh SESS ree.) eee ity ot tars * 10. Rake Cee 5 
375 540 720 £WNo 1 Triumph... " 1 25 
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SLACK STOVE. (See Polish). 
LADES, SAW 
Butcher: 
weir 3& — seeve samba 35% 
Clock Spring... : . 35% 
Star..cccccccescescssstccsose 15% 
Hack. 
DisstOn’S..sesseeseecescees 25&5%, 
Flexible.....sseseeeeesesees lo 
Star... ccodeguosnpanesupee 20&5% 
Wood. 
Jactueal .per doz. $2 21 
Disston wh 6 16, 26 & 045.. 4 7 
Triumph....2----eeeeeeeees 3 & 
BLOCKS 
Snatch. 
Wooden 70&10% 
Steal. ..scoccsevcesveseetwsens lo 
Tackle. 
Iron Strapped.. 70&10% 
Com. Steel...... oe Cy 
BOARDS. 
Stove 
Wabash Crystal. ..se... Net Prices 
Wabash Oriental....... “ 
Wabash Mosaic........ . 
Wabash Aluminum..... on 
Wabash Art InIay...... 4 
Wash. 


No. 760, Banner Globe, or ) 


ere $2 75 


No. 652, Banner Giobe (si rath zie) 


pemaees per doz. 3 25 


No. 862, White Hen (glass) 


No. 800, Brass King... 


Aer ae per doz. 3 75 


ry 3 60 


No. 172, Our Best (soap saver) 


ee 


pines per doz. 3 25 


No. 964, Royal Blue (enamel) 


sin sw'e per doz. 3 25 


BOBS, PLUMB. 


No. 113, brass plated... “ 
No. N30, nickel plat'd. “* 


yeaa per doz. $0 70 
ADS . 1 30 
PEA ~ 2 75 
pees =i 2 75 
See 3 40 

1 10 

1 30 





: 301 302 
10 |Special Steel Loading Chain. 





BUCKETS. Cable Log Chain. 
Pump, Rubber Advance 25c per 100 fb. on Gable 
OO Se per gro. $4 = Coil, 
MIDIS ilu sacs ee-ie xu . 47 : 
Sentaion haeteb’s « 7 50 Cowl Chains, German Pat. 
Is a aie o's!s Givers * Oe ORE ic cc cccccccces seeeel 200% 
LCR in 6 640 ceed “a 600; O—I—2........... sé dulce 
DRA bidceadebenee gs 675) 9—4—B oe ec eee seeee 05% 
Weil. 
_ Ses 4. ne -. German Pat. Halier Chains. 
2 See 90 5 
Wooden, top ear, cian per ded. “ea ek oasiemhate saRea 
“ _ swivel, “ 5 10 eo eee eee eee eee eee ee eee % 
OG, iii ccccdisess occesOnte 
BUCKS, SAW. 
é German Machin: Chain 
ee doz. $2 40 5 
—" satis 3/0—2/0—1/0—1. . ........ «.40810% 
BURRS, RIVETING. Picture Chains 
Copper Burrs only .............. 15%| Light Brass, 3 ft......per doz. $0 60 
Tinners’ Iron Burrs only...... .658&5% Saies rani 3 ft... eo . 00 
i BUTTS. Pump Chain 
gO SEPP OC TEEET CCC Le 60&5%| Galvanized, 1 ae ape 
Wrought Brass (New List).... 408&10% weaned. gon ee oe 
Wrought Steel, Bright. .......... 657% |Safety Chatn. 
Wrought Steel, Japanned ........ Net! Brass...........0000 anh Kee 
CALIPERS. Sash Chain. (Morton's.) 
SS este ok, 5s kb Winks Bree 35% Steel per 100 ft. 
Inside and Outside............- 35% CPOE EEE EE $1 20 
wince iets dudharedseee we LD i's oad cence esdua eee 1 60 
Beds bsns.<snceeeueueneet odava ae 
CALKS. 
Logger’s Boot. veg 
gger s Boot. ee ee eccccees 
(Lufkin R. Co.'s), per M...... cae ff RRR RRR: j +t 
Toe. Eas. +s sinhecnbaeeae eaeeied 3 35 
Shoenberger..........++- pertb 5c 
MND ss 0s Stas ods eens “ 44¢ Champion Metal 
American ELM... . cvenuonsaVentincde 3 00 
SwWedES.... +020 seeeee vere SEE... ciuedecabeceusions 4 50 
CANS. Cable Sash Chain 
Milk. | RR re eee 350 
Holstein CED...» ewdins maweee Gb eens 25% 





Saw Filers. 


Disston’s list, $30.00........... 30% 
earns’, No. 0, $3.50; No. 1, 

$11.50; No. 3, $5.00 o, 

or s, No. 1, $6.25; No. 3 


" CLAWS, TACK. 
Cast, wood hdle.. . per doz.45@60c 


Forged steel, wood hdle pe $0.80 
Solid steel.. h = 1 00 
CNRS 454s bavece ice ™ 50 
CLEANERS. 
Drain. 
Iwan’s Adjustable.............55% 
Iwan’s Stationary...........40&5% 
Pot. 
PM asc wd cae ..per doz. $0 75 
Side-Walk. 
Giiicccct crs ccer.. perdes. OB 
MPEG ia weiwecce sudo se 65&5% 
CLEAVERS 
Family. 
Griffin, Inch.. 
Per doz.. “$5.00 es 90.25 
Royal..... .per doz. 2 25 
Butchers. 
a Wik wala oy ass 25% 
CLEVISES 
DNNNEIN DS tira a o.esine'diwela cipe's « 6c tb 
CLIPPERS 
DM Cat keG chads abescee $1.90@4.75 
CLIPS 
ECS ice Ala oad Wika ae a4e-k%< 65&5% 
Damper. 
Standard per doz. 65c 
Troy... re c 
SGA dao aie aliba eater ala. 17 
CLOTH 
Emery 
Star 50% 


Hardware Wire—tull sults (100 ft. ) 


2 to 3 incl., Galv.—in full roll... 3 00 
4and 5....... .. 8% 
ee ee . 3% 
fe , 4 00 


Screen Wire. 





BOLTS a 5 s 
Corvtagn, Siidabiaahe: Per doz... .$20 25 $22 70 $23 95] Inch.......... : fe | 12 mesh, painted, per 100sq. ft... 1 20 
Carriage, #x6 and sizes smaller ied Patbenn: Per 100 Ibs.....$16.00 $13.50 $12.50 COCKS AND FAUCETS. 
and shorter. . 0&10% a. Beak os ies 00 1 402 Compression Plain Bibbs... . .60&10% 
Carriage, sizes iarger and ion Re eae 19 [Stretcher Chains. Lever Bibb Cocks........... 60& 10% 
er than 4x6.. Fd % ss a me 75 $20" 25 $21 45| dein. $8.50; #-in. $7.75 per 100 Ibs. | Compression Hose Bibbs. . .50, 10&5% 
Machine, }x4 add sizes smaller Illin Tie-Out Chains. Telegraph Faucets (new list). .50--5% 
and shorter.. - 70&10% —- E.2 E3 Brown’s...... ......+++++++-7085% | Racking Cocks (new list)... . .60&10% 
Machisis seus leoser Ae ‘di tone: a Py ae es eee 3 10 T. ad egy aii Fae weg wma C’ks(new list). ped 
th ee Meee estern Standard. : ndrew’s Brass Faucets......... 0 
peeinn eanee ce Sang] ec donc 000" anton amo] egg anes eT 
NG achssixkevnsy oh hes g0s10%, | 7°” Pattern. 8 at ipppeee ~ $C | Milk Can Faucets, per doz. .$2.60-4.20 
Wh cchave duke gavacrs saree 75% ot. ce, ae BMOB. ccs cacenccng 0 SEER eT eINOe: «wen eneeee OM 
Wagon Box Strap.............70% Per doz.......+++«+ $23.00 $27.00 Add . per pair + Hooks. , 

Mortis, Door. . Add 2 P for Twist Link COLLARS, STOVE — 
Ee Ee Ee ee ee 60% CAN OPENERS. Wagon Stay Chains. - PI ips eee >" on’ a en's 
Gem, bronze plated 20% | See Openers. FRR x 3 i ain Tin. .per gro. . 

Barrel nf Per 100 Ibs....... $6. $6.00 $5.5 | Japanned Tin 3.00 3.50 4.25 
Cast... 60% | 0 a atge CHALK CARPENTERS’. | |Lacquered Tin“ 3.00 4.20 4.80 
Wiech kes ccc cere 758&10% Ammunition. _ SPT ree ss Ter per gro. 

Wrought, bronzed.......... 508 10% CARPET STRETCHERS. Whites. Seppe pio » ope COMBS, CURRY. 
= ‘ See Stretchers. ommon “White © School “v e — 000 11 «615089 89S «108 
TOUGTE acc cccavaccesecs rayon... «| Per 

Spi.” oe Hay CARRIERS. CHARCOAL. Doz..$.37 .60 1.90 .90 1.15 .80 
WHE i okectd a netby exc 75&10% | Diamond, Regular....... each, $3 85| ° 888-- wees sees per bag 95c | Nos... 299 _ 320 390 532 620 1400 
Wrought, heavy 70&10%| Diamond. Sling......... “ " "7 00 CHECKS, DOOR. Det 

Square. Myers’ Imperial ........ ggg] fount. 0.0... cece eee sees 80%] Doz.$1.05 85 1.35 1.20 .75 1.40 
ON ae ities as ce 50&10%| Myers’ Gover Leak... 22. “ 409] «sent prone ae 25% sikidediobe 
Wrens 505 ea Cas dass 062 , "tigi i ‘ 

— 70% CARTRIDGES. whee VoleaiRiincy cated 664 séce Eee rrr 60% 
io See Ammunition, CHISELS. Pencil—Faber's........per doz. $1.00 
Miller’s Falls........ per doz. $13 75 CASTERS. & COPPER—See Metals. 
Bung. Standard—Ball Bearing.......80810%| jowad pe per doz... 88, ‘9 3/2 t. $0 2 
, 2 errr rr ee 60&5%| Flat -00 5.00 5.50 COPPERS. 
Enterprise Mfg. Co.'s No 1. .15&5%| Common Plate. Zold. Soldering 
“No 2..15&5%| Brass Wheel.............. 60&10% “Good quality, # in. and Seer eee eee per tb 364 
BOXES Iron and porcelain wheels, new eres. bani ‘perth. .13c) 1$tb....... 33jc 2 tb... 80 Bbc 
Mail, No.. 1 2 10) Philadelphia Piate, new tists, 60% | Socket, Framing and Farmer. —"" "| § Mand larger....----.- 30 
Per dos... ,.$3.50 5.00 15.00 Martin's Teepe Magee 952 ‘5 poy” paper’ renee e -T5&10% a CORD. 
’ NOI Bs 00a pores coccaenna : ture 
W ee A " . 
New Lawton... ~ vines MORDM CATCHERS, GRASS. Acta mae a ee ree tye 85% 
mors veees 30% | Carroll’s, No. C........ per doz. $4 25 CHUCKS, DRILL. 
SOGVOY'BiicScce Lienk ok x2 ‘each, $1 50] Wildermuth’s,. Goodell’s. for Goodell’s Screw Regal MOMs dc eceaes per tb 35¢c 
BRACES. cee hakn oeewne 2 3 Drivers _perdoz. $6 25 Puritan Brand.......... 25¢ 

Pray's Genuine Spofiord’s 00% ad doz.. .--$5.60 $5.75 $6.25) Yankee, for Yankee Screw 

Nos. 6 to 146...-..0-... 50% | Per ee ee eee svatuer's, (OR ESCREWS. m 

: SS re we. lt iene dcean ds 60 sanage ences ‘Oo 

. eee oeanes 3 CHAIN AND CHAINS. ing ~wndepres . Williamson's Regular........ 40&10% 

” RO he ieee: 3 30| Breast Chains. ee $3.90 $4.60 $4.85] Williamson's Forged Worm..... -50% 
Doubleslack....... doz. pairs, $5 75|Belle, Barrel................ 65&74% 

H BRACKETS. With Covert Snaps. ile 5 00/Common Dash, pose sonal SPRING. 
= ence With Slide........ “ 3 25| Per doz........«.$9.00 $10.00 $10.80] All sizes—new list..........-- ++ 00% 

enzelmaan’ s No.1, per doz. $9 50) Without Slide...... “ 2 85| Union, Gal....... 0 
No.2, “ 10 00! Bright Ox Chains. _ “88-75 $4.35 $5.40 COUPLINGS, HOSE. 
—_ f-in. $7.25; f-in. $5.45 per 100 Ibs. ee ee eee per doz. $1 00 
Clareltam broased...... .00-10Rb% | Cable Coll Chain. a eleven. oi sca ea o 
over Wrought Steel... gacasaves 75%| Inch...... Oc einctasa panes beta 
Clover Folding....++-+++0+++« 65% Per <esteoge aio 88 = tow, — aoa Bes. ree 25%| COVERS, WAGON —See Tents. 
J Bhouses.si‘(i‘'y; «Rs: ‘ao ‘ EY Ceweneine 
Wise. .<.3 sin Umia tees) sie Pes io eee bo 66,00 66.75 06:66)" Sherman's, brass, tin, per doz. 42c CRADLES, GRAIN. 
No. Crown,Self-basting, 90dez .. $2 50 Per 100 lbs....... $5.55 $5 55 $5. Double brass, #-in., 90c} Morgan’s Grapevine. . . per doz. $22 25 
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CRA YONS—See Chalk 
J M — 
ates en ate EMERY CLOTH—See Cloth. GREASE, AXLE. a —. 
ach or Wedge Point.......per tb 38c/ Size . ee primey "era ae foes 
P 3 kegs, kegs. Diamond........ ‘ 7 
Glass. aire on 60 to 150, per fb.. * 4c 4c| Frazer's.......+++++- Se! ss i } aah ge * + +2 -60&10%, 
as ads our.. ‘ os 8c 8c — Lightning....0j006 0000 5 25| Storm Wiel... cide. §0810% 
Smith ~ Hemenway ae £s ENAMEL. TROS. e tary eG ACO re es 2 anaes, eR ose did o ve ay w0% 
PB. ward.. eT 40%| A B Iron Enamel, 3 doz. case, Frazer's, 15 tb. 80c; 25 tb. $1.30 each. hae Adjustable. ......706 10% 
oop UE a SH etd per gro., ~ Hub Lightning, 15 tb. 55c; 25 Ib SORE IM errs Ser - 25% 
er pr he Nos. 5, 10, 12, 22, Peerless.....cccceccsseeses 70c each. Conductor P. ie 
and 42.. 25% yes Tin Cans. I ’ i 
sie. doh, fet 01.00 an. ae EXTRACTORS, PIG. eam, tide Pca s Perfection............. 50% 
Pipe /°| See Forceps, Pig 1 th. per gross..... : ones $9 50 Bai ds gage 
esweoda. No. : ‘ EYES. 3 tb. per gross.......... ; 2 ; 25 00 peer: ie Ate, per gro. $2 3 
Each. . —- $1.50 $4.00 Bright Wire Screw—See Goods, B. W. 5 tb. per gross.......-.++++5 37 00 ee eee 20° 
Slaw and i Drifting Pich.......cc0sees 60.  10&5% GRIDDLES se 331% 
3-knife Crout....... per doz. - 50 Hooks and— ; : ips 
1-knife Slaw.. 75 ST ere 85&10% Soapstone. ....--0+ 0000s eeee s+ BR% ACME........-+.00+. per set, $37 
92- knife Slaw ‘+ set ss : 50 Iron Terrrrr errr eee ee 0% Ives’ Improved Cea Sevgtir. es 2 : 
—_ a 9% _ GRINDSTONES. Lane’s Standard . . 
Badareé 7 %5| PASTENERS, STORM SASH. |" Inches roar som er a 
DAMPERS, STOVE PIPE. | Sons 220 Me dee $0.88| Frdor..00000..(8778 978 1280] Richards'.-es---. oF te 
AE ok Se ees eres GES 1 15} Loose. codes. 7 2350:1 : TRE ce tas sss 40-10% 
ces gh tale Mea pandas ahaa (i) : ° 
Ee SOO SAE OP CETTE FAUCETS—See Cocks. EA say dm i Rt ee wall a ct HAS 
DIES AND STOCKS. FILES AND RASPS. Ball Bearing........ 1 2 3 |Hi w ” 
Discount.. “ Y 40% PR i ea aD 70 Each..............$3.75 3.60 3.35 With ¢ Se ee er eee 40%, 
.. 40% |S <cidinnn tal Diesen Dalal 0 8. ith Staples—See Staples. 
DIGGERS ichols on’s— E ge... 1 2 3 
Post Hole. 4 Pee ee, Seo . .758&10% peh......--sss0eee BER OMe H 
nog ae Cea eaas 1117581 GUN WADS /TCHETS 
Gece ae per doz. . = Bua Diamond ......++20 70& 1 (See Ammunition.) Crescent..... hae 
oe lhe al i a Creat EG : oe yan Ladd HAFTS, AWL Cast Claw... per ase. 31 10G@ “¥ /0 
Hercules....... se 10 25 Kearney & Foot.......+.+- 758 Brad. Cast Shingling... Po 
Iwan's Split Handle... ; MuCdan......:.05000em : Common G eR emer ens J Hag 
s Split Handle.. 7 50 ¢ Ra inca dawae eee 7581 tee ..per doz. $0 19 ermantown..... 
Iwan’s Perfection. 9 00 Barton 5 a IE SE . d a 0 i al aed 
Iwan’s Hercul tt : “ . Barion mtin......-+++- 75&1 COMMON... .» « wae - 
Ryan's. es pattern . -~ BS th gag Patiern.......4. 40&10%| Patent, plain top... “ s HAY KNIVES. 
See also Augers—Post Hole. on wnt age ttt 70% | _ Patent. leather top... © rt sateen: 
Dividers, Wing... 65& H M'S.. 22 se ners cere anes 75&10% Sewing. 
ciebaanadl 10% |Heller’s..........s220002++ 10% Common........ - 22 H 
DOOR CHECKS—See Checks. | FLUE STOPPERS—See Sto rr cee? 2 ata ee. 
ppers. Wehzl 
DOORS, SCREEN. HALTERS. faiaasten fe 
i im. — painted..... Net Prices Superi eres ae + cle ete ome see ia ee 7 
in. 4-panel. painted... * eT Cer doz. “4 OPC... eee seers ~ 
14 in 3-panel, somaae pine Whisson’s Imp........ is sk % 3 Web......-.---+-: © ; ro capstneca 
1 icy Boo ; woke FORKS. peor rope tie... “ 8 50 Blind. 
. ar eather, leather tie. . ll Clark’s Gravi 
- tia 50 ity. . per doz. sets, 
OOR HANGERS—See Hangers. | Wot Stes cr doa 227 780 Ob et: ph capamcamacs: Shepherd’ om 
nad, Sar peed Blacksmiths’ oan: nepherd s Noiseless, for Wood 
Bit Stock... ; 2-tine.......- erere Ne 60 2 MNS a 
Blacksmath’ s : Twist. . sed whee ee 4“ ’ corccors oe “80% peregile oD , 
2 ee eee Oe oe enenes te esnaae ee “08:10% | Farriers. B0810%| Fos we Lich, don. $2.80 3.25 4.2 
Fray’s No. 9 each, § 5 - ch..doz. $2.50 3.25 4 
ray’s No.9... 0200s a tities fc. en es 40&10 Hinges onl “ , as 
Millers Falls No. 12..... 2 00 ier... a6 hee ee aa 65&5% Macktntets’. ™ sages scan S glee 
Hand. . eteeeeteeeees vee BOM) occ osee tener eeeaeeeneees soasy,| Latchesonly. “90.90 
Goebel Automantio. eader. au. —* pas eee an per doz prs. $6 00 
“ae 01 03 91 oesocecncnccncccee 0&9] Quaker City.........perd 40874 7% - aga a “sets 
Perdoz.. $7.75 $11 50 $12.50 ake Re. ae ets =" Yc Nea anda BS ‘eme=shede anal - prs. Ps 
Goodell'’s ; Single Gear. ine. ececesecccccevese 60&5% Ma 4 a ard 6 a eae ae “ 1 15| Screen Door. 
Millers Falls “ - = Manure ee lole’S. ..s.eescccceee+-80k5%| Castiron..... 
“ Double “* ms 15 po Pate eS Ui se ae 60% | _-:- aaah Des aac eisieetsts gross =o 
PR > alae meeps 40% | Spring. 
a, MLS a asa toate a acpi B . 
— ee eee per doz. 16 50| Bust and Pe ae Tack. - -per dos. 90 96 Chiende.... bei Sin ates al 507% 
Bit Stock. ane Pen. . All Iron... . seeteees per doz. $0 35 Columbia Dbl. ‘Acting. “éosi085% 
Standard List . . 0&5% @00%@10 | Pairmont 4 eine oes 05% 
legparnecrcnanaamege® 88 SEEN per doz. $3 75) \7 20: tron, Mak. Ideal D ates 
‘ DRIVERS, SCREW. Marking, Mortise, etc. Magnetic... +2... it pe ae ad compara -per gro. $1 a 
tandard sule Oe ee an er doz i be 
i aa AAT esaiog, | ree 50&16% "$0.70 .80 1.00] New Idea........ 
Lock Ferrule..... 4 "\ GE palinae bragging by BBE cee er gro. rf » 
Leck Ferien oes La dsp + ses im 
Champion Pattern............... 5 hata HAMMERS, HEAVY. aif nv ne Pg 
Clark s Interchangeable... ase "30%, Disston’s....... or Heavy Hammers and Sledges. ae bagel nan 
+ Shige aman enanccsgnl ye 30% erry 25% rae nb yd Sg ie in — Strap Hinges.. 60% 
Reed's Lightning............ .45 oy s. and over. pe 758108 leavy Strap Hinges. . cainantt 
Goodell’s Spiral. =a an i Sak GIMLETS. Masons’. %o| Light T Hinges........... - 1 Oey 
Yankee Ratchet . Se +% | Discount........+++- Single and Double Face.. Heavy T Hinges...... & 
“, 4A% | Discount.....0+++00+20+ . 35@MN% ---70&10%| Extra H saye iw « 1 SERIO 
Smith & H Spiral.. "50&10% A HANDLES. navi akicraiee ania 56% 
; emenway Co... . 40&5% mie GLASS, WINDOW. es ISS — ni i and haps 
AVE Riis divesotehsayo = oe son Assasted.....per Ges: nok oon 
S TROUGH, GALVANIZED | nouble 90820%| Pratt's Adjustable, Nos. 1 oz, $0 55) 14 to 20 in.. a S 
Teen, 95 hekde. Pectin tel ee 90&25% ed. Oe ee eee 4°75] 22 to 36in.. oe ee 
ments generally delivered. A « Sganen cnet: aa per set, 1 3 S a - 
Wie cisacss 
See also conductor pipe and elbows GLASSES, LEVEL Ss ie ee ey ee 357% +h smears siete 100 tbs. 
. = AS IMs. e esses - Per 
EGG BEATERS—See Beaters Sdagh, . 2.5006 bneesens per doz. $0 70 Hickory, Tanged Firmer, Assorted | Ee PPT ee ares * cs a 
ES PA ca resand 0 65| Hickory. So aie, Resa 1 oe ue OTB 
ELBOWS—Stove Pipe ae, i Gasitesane 
: . 27c; Large, 30c per d HOE 
Adjustable Stove. Applewood, . 
loch B GLUE. pee Tanged, _ As-| Garden 
i is va 6 ; ulk. , sorted, 34c; Large, 42c per doz pe alia i mete Saag 708107 
Smooth. per doz... $0.80 $0.85 $1.20 B Amber....ccco,scecce per lb. 18 c Applewood, Socket, Firmer, er E : 
hen , 20) 235 tl A White ‘ z sorted .......+.4+- per doz’ $0 20 se Sat 3 
Corrugated ek eS eee Pe ee ee 18 ¢|COal Pick.......+++++++- eee r doz 
gated Stove D Jee eeeeeeeseerrereers 40%! L pe . $5 00 
Inches... Te AS H. S. Amber..........+. “  16fe File a ai a age 40% oli et pat OE atey 
aera tgs j ile, assorted, 13c; L baie ortar.. %, 
Pola. oth a “Ve —- $1.50) Liquid. Hammer. arge, Iéc per doz.) Planter’s Eye. tees NG 
es . is 
Piao ite 4s 2.35 pga a Adee Bye. Fiat the ld per doz. % to 7c SR Or, eee 70& 10% 
~ ¢ ‘ eeeeee s Ss “ 
agp Stove. ; : Le Page’s— —— civeeb cess “ 3 HOLLOW a Ware. 
Siesath. “ ov 7 List “an Pi. stn bisckaeseees oe OOKS. 
or of. $0.60 re $0 95) oe neahes es hess Rat Re and Manure Fork.. ae = ayes. 
: a 5 2.85 bas °R........./,.5:0 ee oe and Rake we egrisag "Sse woo ine 6's bet gab elke waa 60% 
see EEN : ves , Ae Sea gens aE A Ries Gainey saagenssAeEae 70% 
POE Ne a onductor Pipe. CPs ccccccccccdocccacete). VATION... .cc.cc00 ax. a . 7 —! iach eget a per gro. 80810% 
Round, corrugated . ices ao GOO Tana. Br : 
ows negate inn DS. aoe RT ee “ 37] J ee ne a 7085 7% 
mage 10%| Bright Wire........00.- 7S ee 8 Se RR Pe iain ayer 4} 4 
wersan 90% | Shovel and Spade.......++. 35% —_ 
occves lo See Stops, Bench. 





Box. 
Inch.. 


Per do 
Humaso 
(> 
Bush. 
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Chain 
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Per iC 
Clothes 
Japan 
Galva 
Coat an 
Cast ] 
Gem 
Conduct 
Malle: 
Wrou 
Corn. 
Comr 
rec 
Little 
Gate. 
See C 
Grass. 
Comt 
Per ¢ 
Germ 
Gyps 
Hamm 
With 
With 
Lambr 
Picture 
Potato 
Screw. 
Bras 
( 
Seat S 


Elastic 


Velvet 
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Diam< 
Genev 
flinoi 
CO’ 
High 
Speci 
Lead 
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Nos. 
Per 

Nos. 
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Bor. ‘ ‘ eee 25 Ee ee , LINING, STOVE. 
Ie ass... a ene on 

Humason & Beckley’s. . per doz. $2 50 — MACHINES. 

(See Goods, Bright Wire.) Each, is ng la * $0.85 1. Boring. Without With 

Bush. . eee 2. 90 Augers Augers 
Common Axe Handle.per doz. $7 00 KETTLES Angular.....perdoz. 300 440 

Chain EE Se eee i ee, 5 15% i 
Inch...++« tf ote 8 ICauldron or 405% ; season mo ee 
Per wr .$7.60-8.10 9.75 11.50 12.60 NC Chand cuce an scat per tb., 27c Riveting. 

Clothes Lines. Maslin... .......65%| Chicago, Pomeroy....per doz. $9 00 
Japanned ..es+++- li ates ~ RSS RIE SIRS 250 Fg SA ee 50% Excelsior..........+ 2 00 
Galv a Hat sti KNIVES Sn Re mre my 2 00 

~- <a per gro. 72¢@$1 60| Beet Topping ; Little Giant......... - 3 00 

‘as Pare . ity 
Gem Wire....ssssceseseeeeee 8%! Clyde, 9-in. Scimiter Blade, doz.$3 85 Pony, Pometoy. +++» - ses 

Conductor. eh a's 60.0.0 ob ns sed 3 4 Washing. 

MalledblO.g oe sesstesseceas 4 poms PO rasinxasbsbeeeee 15% Typhoon te eeeeeeeereeeeeees ‘= 
Wrought..... sapiavese seee + -80% | Corn RT Pao: Ra 6 50 

Corn. eer BRS SAG.h 4 9:0 0/6) 0.5 per doz. $1 75] Water Motor.....-..----++-- 12 00 

Common, rivetted, painted isston’s............ 2 7é 
red. .: ccedseeean per doz. oe ee - 3 CU MAIL BOXES. 
Little Giant......... 3 26] Woodford........... Bs 2 25|See Boxes. 

Gate. Drawing. MALLETS. 
See Goods, Bright Wire. Standard......... (New List) . .50% | Carpenters’. 

Grass. DALI GeO te 15% Fibre Head, Small.. “per doz. $5 00 
Common. Nos..... 2 3 1 Barton's Carpenters’ . --.-10% ns Medium. 5 75 
Por d0Ss swine ssee $1.50 1.60 1.70} Folding Handle...... . -25&5% *y “Large... “ 7 00 
Germatiisicavccvoeun per doz. 1 75|Hay.. . Round Hickory...... = 2 25 
Gypsy.....- Loweihae a 250} American, Sickle Edge.. -doz. $10 50 “  Lignumvite... “ 4 00 

k Canton, Sickle Edge..... 8 25} Square Hickory...... ee 2 50 

Hammock. era * 800 “  Lignumvite...  “ 4 75 

Ly por Aekdaey est te. per doz. S Iwan’s, Sickle Edge...... “ 9 50 
ye eee Iwan’s, Impv’d Serrated. ‘* 10 00} Ténners’. 

— - RY onuite Lightn’g, Holt’sGenuine. “ 6 50] Applewood.......... 7 1 70 
ven cal taper: 061%] Lightning Pattern....... “ 6 00] Hickory............. “1O0@1 60 
Screw. oa eworth's Spr Point.. 9 00 Hickory Sheet Iron... “ 1 50 
Brass.. Sei giaa sn ahaa see Chait 

(See Gc ae, ’ Bright Wire.) nr Parana Wala tid per doz " - a MATS 
Seat SPriMg «+ eveeeeeeeesPOr Mb, bttasing. National Rigid.......... .50, 10&5% 
Common, Single...... % 60| Acme Steel Flexible.......... 334% 
HOOPS, TUB. Common, Double.....  “ 90 
Streeter, 4-Blade..... . aa. t8 28 
“ : Serer f gro. 
Elastic... per case of 2doz.... $1 50 oa" 3Blade..... 2_00 No EG rs igs 3 5 
: Toasters, or 
Common....... per doz. $0 60@1 00 No. 1 Asbestos 
HOSE, GARDEN. Landes'r.. “fe ca 1 40@1 75 bere ra Stove om 1 1 
“pert gp en a No. 2 Asbestos Tonstare, with i 
. eec Ns ih s:058 iki 1 00 Raeeeceenes Tr doz 
= 3 ply-2” guar. press...... ite RMI g's cece ss 5 58 00 a ci 
pee Pe ee c = 

Damond “© 8 @ | 2... Ade KNOBS MATIOURS. ‘ 

Geneva * “ eee cl4 ¢|Door. Pam ocs.. occ ctccsoccccccessIO% 

{llincis ctelesee eg | ee per doz. $0 90/ Extra.............+- cicdace wks Ce 
COTTON COV. RUBBER HOSE. Ae - 1 00 It = 

High Grade-}” uar. 400 tbs. 11 Risachwabon an sects ‘> 1 00) Iron, Ibs...... 13 16 18 

Special ’-guar. press 20 : Je Secon er doz... $4.00 4.50 5125 560 

Vantaa os “ 400“ The Ny pom “ Wood face, Ibs rane 10 12 14 

& Per doz......... $5.00 5.50 6 Of 
I Sta lea bain g Sala eis 9c @l4c Wood Choppers’ 
HUSKERS. Extension ne namie 

Boss. Sends ss 63.5.0 neh 2 omeen l4c| Lake Super’r & Oregon Pat. 75&5% 

Nowia i.e B BB E_ 200 |Step. 

Per doz...... $2.00 2.00 1.75 .80 Tcoasibis, per ft. Pr MEASURES. 

Noiwtackeae Mm. -ee  e K Common, with Shelf, ‘add 10c. 3 pk. 1 pk. } bu 
Per Mee: "$5. 40 6.00 6.00 10.50} Keystone.. ..++.+l5e| Galvanized, per doz. $2.25 3.00 3.85 
ghd Se as Rag “poe 74 Triumph, per ft.. . -20c | Japanned.. . 1.75 2.45 3.15 

eT RTO. ee eee eens . 4. LANTERNS. 

Noes c2 855 ice 59 64 68 Bull’s Eve Poli MILLS, COFFEE 

Per d s Eye Police. ! . . 
Dike $2.15 2.15 85 1.45)" 0 Mash Light... -per doz. $9 00] Enterprise.............0..e0 0 25% 
Per ia oi $ “a - #04 St ee EN... . . . @icaoneer taciee 50&5% 
BIOs ee eee eeeseeeeeeceees $14 40 i 3 -in Regular... * RN rrr 40-124&24% 
lar. 
IRON. Dietz & Hams’.......... net prices MITRE BOXES 
See Metals.—First column. LEADERS, ee See Boxes. “ore 
ite «ed aie ldin. d's) 2 3 MOPS. 

Curling IRONS. Per doz.... $0 1s .70 2.75 tae peagies setae ane per doz. $3 15 
Cusseossndendensess per doz. $0 40] LEATHER, LACE. 3389; oo gumana as ae ee 
| Sthissegt sacra enete he Pee Ade. 600k s ove w eeeE ©! Per dozen....$2.00 2.35 2.65 3.25 
Prine foo kan 95 0 E ft., 27 
Theieias ~ BIAPOMMED 2. cosnws per sq. ft., " 

Paha ; aap ze 1 4 LEATHERS, PUMP. —_ eae LAWN. 

Plane. Valve and Plunger.............. 10% Inches. ie - a 16 18 20 
Wood Bench............... .208&5% LIFTERS. Each............ 6.50 7.25 8.00 

Sad. Stove Cover. King Universal—B. B. 
Charnoehis tis oss. per doz-$11 00] Coppered.... per gro. 1 75@3 65) Fach....... . 5.25 5.75 6.00 
Common, 0) RSbeatos per100tb. 375] Ideal........... - 5 50] Inches........... 14 16 «18 

No. 1 Asbestos........ $1 20net! Alaska, Coppered =“ 400/BigGiant......... 3.50 3.90 425 

Pt aleieid plated, ee 55 | Alaska, Nickeled. 5 OO) LittleGiant........ 2.50 2.65 2.75 

Chinese Polishing... oe doz. 7 40|77ansom. 

Laundry, No. 1.. “ SRV RDNLRes so de's o's 00 cigs 0s 03 00 cee NAILS 
vaundry, No. 2.. 2 ; : 

Mrs. Pott's, 6 Chalk. LINES SOP . 2. ws 05be cess SOR, G2 OO 

No. 0. J, Enterprise, per set os Twisted i in 20-ft. hanks, on Ny s¥.s ee Ebaie os. oe'a 2 15 
" e Nos 4 8 9 tre 
No. 50 : “~  960] Hons’ 9150-200 235 260 860] Smell Lote................. $2 10 

Tailors’ Sad.. per, tb. - Twisted i in 50-ft. > wee SR eee 2 03 

7 Tailors no HI baa apavateevs d. d. pi 4. cc +~lhqueanceaaienate con ee 
uyere. web eee e é. 

Single Duck Nest.....per doz $5 25 pete | in am. & hanks 9 g| Ausable................... 55&5% 
Rouble Duck Nest: “6 25 Por doe......112%¢ Me Sle be = + += 18% 

Sutton.....e........each.... 2 60 M ne’. in 100-ft. hanks. . .doz. 80c oo Sanisnw AlWiMea me oreee nein 

JACKS. Clothes Star. ; . oe tenes here 70 

oe ROROIE SS . .30-5% 

COMO. a vececccssccscess. Mo] Mf. Jute Clover Leaf r tb., net, 104 

Vesen tt. Jute ne Bi clover Leaf....... pe Cc 

et os deuballeen Ses ans sh ” @0-ft. Sisal... ..... oct 

Cae 72-ft. Sisal. , Brass Heads.................-28% 
Bac ee ee ee 50-ft Cotton.. re S. me 115 Brads $0-65.00ce PORES Oh Oame 60 6e0% 85% 

enbhueaace,.... e090 an 50-ft. Braided Cotton. ) Furniture COO eC ooeerecscccecceooes 30% 





NAIL PULLERS. 


See Pullers. 
NAIL SETS. 
See Sets. 
NETTING, POULTRY. 


Galvanized before weaving. ..80&20% 
Galvanized after weaving... .80&15% 
EE, ee 65&5% 


NIPPERS. 
End Cutting. 
Stubb’s Pattern. Inches 5 6 
ear $4.65 6.75 


End and Diagonal Cutting. 


Swedish Side. Inches 5 
ee See $4 50 5 75 
Hoof. 
Heller’s. -40&10% 
V.&B.. See . 55&5% 
“NOZZLES. 
Hose. 
Genuine Gem........ per doz. $3 90 
EE ee se 3 60 
Poke « vee ss = 3 00 
NUTS, HOT PRESSED. 
myers Blank. 
t e. -§ 
ie 9c 6c 5ic Sie Se 4c 


‘ weguere Tapped. 


n. ts i ‘s i e 3 
tb. 12hc lhc 8c The 6ic ble 6c 
For 5-tb. boxes add jc per tb. to 
above prices. 
OILERS. 
Chase Pattern. 


Brass and Copper..............70% 
Bd ng Si ee weigtn’ & , 60310% 
Engineers’. 
MS ae on gh adn Se wie ob 35% 
<., -per doz. $2 00@$2 25 
Machine. 
Ee ee per doz. $0 58 
Copper Plated Steel... “* 1 00 
Malleable Iron................60% 
Japanned..................65@7&5c 
OPENERS. 
Box 
ee are 12 14 
ree per doz. $5.50 6.00 
Meum... i...’ a 3.50 3.80 
Can. 
Delmonico .... “per doz $1 30 
Never Slip.. 65 
Crate. 

5» Soren i 5 7 
OUTFITS COBBLING. 
Combination...... . per doz. 11 00 
eee, 4 65 
Eee % 9 75 
PADLOCKS 
SS x04 canard atin 49, 10&5% 
MG cor cosas ieee > ok bxs G085% 
PAILS. 

Cream. 
od without gauge, per doz. $2 90 
20-q 3 45 
20a. with gauge. "7 4 00 
“6. qat., Galvanized, per 100... .$17 00 
12-qt., sis aoe 
oS = = . 23 75 
16-q 2 " . 30 00 
10- a ‘IC Tin.. 6 . 28 00 
12-qt., Fhe 53 . 17 00 
aa, % . 20 00 
10-qt., IX Tin. - . 16 00 
12-at.. 5 tee aa 
1é4qt.. “ - . 22 00 

Stock. 
Galv'd, ats. 18 20 
Per doz..... $3.90 «10 5.00 5.50 

Water. 
Galvanized...qts. 19 12 1 
ye See $190 210 2 35 


Wood. 
Cable, 2-Hoop.. 


head doz. $1 90 
Cable, 3-Hoop.. mi 10 


Cedar, 3-Hoop.. Eadieesa mn 3 15 
Standard, 2-Hoop.... ” 2 00 
Standard, 3-Hoop.... “ 2 25 
PANS 
I uidsias Hae xehcwa cea 65% 
Fry 
CU cose ee aee scans 75&10% 
EE ken Sieh wads 46. euernee ¥ % 
Roasting 
Paxton, 
ae 1 2 3 4 
Per doz $4.75 575 6.50 7.50 
Neverburn. . 4.00 4.50 5.50 6.00 
Savory, No. 200. .....per doz. $9.00 
PAPER. 
a gg 
DC c6.ca date were per 100 ths. $1 35 
Tarred De bata tiene 1 45 
Tarred Felt....... nha 1 85 


No. 20, Red Rosin... 


-perroll, 35 
No. 30, Red Rosin.... " 55 


BGs caticsens sccus low list, tO 

aa h::.:. 50% 
Wrapping. 

Ivory ....:......6500.per Ib. $3 75 

Pic eds 6.00.0 weenie ae 
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PARERS. Tinners’. PUNCHES. SAWS. 
Apple. Hel nt isos iccccavteiganeen 40% | Conductors’ tkins’ 
Bay State.......... per dos. $18 00) Solid...... 2.0... cess eee each, Sic] No 22......+2.0++05 per dos #226) Himes tess tsteee ee » 
Turntable......:+>.- ; 100) PLUMBS AND LEVELS Machine.....+.+.+++++ pert> 19] Jackson’s.......-0s. 0.00... 25 
White Mountain..... : 5 00 Saddlers’. Butchers’. 
a... “ 7 GRICSRUMOR 62 v0 000 sbscxe supe Nets} Common per doz 0c@70c| ating’ P 4084 
Potato. ne EE errr 40%} Good............ eth haa... ae 
Goodsell’s Saratoga, 10} in., doz. 6 50/ Davis’ Iron............2+0+e2e0- 25% PUTTY. es | 
Goodsell’s Saratoga, 5 in., doz. 550) navis’ Inclinometer............. 15% | In Bladders. "Kelins? Sieshsevbuebhess..... 50% 
PICKS. POINTS Strictly pure...... per 100 tbs. 3 00 a ton’s.. +. . 50% 
Adze Eye Ore.. .. «+ 708&10% | Drive Well Points............ .75&5% RAIL. ae oe 
Drifting and Poll Picks. EF 70% POKERS, STOVE Barn Door. Aalididiaisad, 3 
Plumbs, Railroad. . .. + 108&10%| : : Matchless, l-in..........+..4+ 3 c |\Compass. 
PEAR eb es. vdinsngcsscccess 70% | Wr't Steel, str’t or bent, per doz. $0 55| Matchless, l}-in........:..... aS MS ws eeeeeeees aera: 8 5% 
Wr't Steel, wood hand's‘ 80| Storm King...............00: CS me al “per dor $1 35@1 
PINCERS. Nickel Plated, coil hand’ls ‘ 65 | Sliding Door. ventory Pee Seesereenas*** >> lo 
Carpenters’, cast . sn POKES, ANIMAL Painted steel. . ..per ft. 4c "Atkine’ 35% 
pete s , . ae: : Peeves eesererevess..,. 
oe Seb $2°00 2.60 2.95 3.75|Cracker Jack, wr't steel, per doz. $4 50| Pronsed a oa ht. Ie Disston's. 5% 
iced Wao le ee l 
Blacksmiths “legate -—% POLISH. Coal or Wood......... per doz. $5 20| De: 
Heller Bicqeces coecsersseeseees 40% Metal. Garden ROSS BRE eae reat eo per doz $5 3 
PINS Black Silk, No. 50, 4- — en IEEE EE re 70% | Disston’s............ per %6 75 
Clothes. Black Silk, No. 60, Py z. cans, clos Oe ROR ST 70% veers, 
Common..... per box of 5'gro 80 52 rdoz...1 00} Malleable iron, heavy....... GO810% | +SOKINS -. nee reseveeeseeeese, 5% 
Mewt's...;.. 2 aa 31] Black Silk, No. 70, Lot cans, Hay. wy ; ~_ 
er = i 70 Sars tl ee a eee thins’... ....eeeeeeeee seen, 
U. ae Black Silk, No. 80, "cea, ood $1 80@s2 00 PE Bice cbecetccnsosecs... 25% 
Picket. r do: 375 Lawn— Wood. ee Ae eee eee 50 
Fluted, 15-in......... per doz. $100! Brack Silk, No. 90, I-gallon, bo ¢ TEE TTL, per doz. $3 25 Ree ete tees peck... 20% 
Fluted, 21-in......... an 1 60 per doz....12 00 Automatic.... $ - 5 25 Hand and Rip 
RCN EE “ 100) Shoe Lawn Queen........ we | 35% 
“4-3 Wee per doz.....36¢@50c| Jumbo, 36 teeth..... “6 00] Disston’s No. 7. . 80% 
PIPE. 2 il WOR aE Sie RASPS—See Files. Disston’s Nos 8, D8, 12, 76, 112, 
Conductor. pS | rr ets | = RAZORS D100. and 120 7 list)... +++ 28% 
Gal. Steel Charcoal} Imperial....... per gro..... 00] Bo-ras-ic ; 50%, Keystone... .- 30% 
: © £. Dele Seen oy hoe eT po Enterprize, hand catia per, dos. $5 
Satie "10&10% . . .50810&24% Sc er eee) | A rey 0 Tt Saw, hi * 0 
as cone 0+. | Black Eagle, 1-tb. cans, pr.gr. $15 00| Star... ....- 6-6-0. ececeeeeeees 50 Our Saw, rip......... 4 50 
—— — coe kaa on Black Silk— Coed DOE isthe. bos ceeeS 50% ‘eshlo—Disstan’... ieee anise «0.80% 
NS 60 «¢2% 4 JOseesevere 0 
~ sme senacl oar =~ + Sanaa el SG Riacss $0 70 RAZOR STROPS. eos rT Ale lal 3% 
Western..... 70&124% ..... 50&124% Paste, 5-oz.cans......per doz. 75|Star (Honing)................. 50% SS > gt lacie tee aa 50% 
Tennessee 70810% ..... 50&124% Paste, }-Ib.cans...... “ 100 REGISTERS. ak s's ces baceo:s 0 2 0% 
Southern......... 70% . ... .50&124%} Liquid, }-pt. cans..... “ 2 (All Sizes) PN ee oe, 40% 
Southwestern ....70%....... 50&5% Liquid, 6-oz. cans “" 75 OBIE i i.e cedigscdeciceces. % 
Terms 60 days; 2% Cash 10 days. * yee Japanned, Bronzed and Plated.. .75% Panel 
arden $pt. Air Drying Iron White Porcelain Enameled. .... .65% |" {tring 35% 
Factory shipments generally delivere Enamel.......; “ 1 25| Solid Brass and Bronze Metal. 40% | wooed 7 Baan sues> +>» 
Lead. Black Jack, }-tb. cans. “  g 95| Single Valve (Baseboard and Pruning 
Pull coils ..............perf. Me] Dixon's Carb.ofIron.  “ § 75] dewall).................... eid AOR 20% 
CRS sn nb cha wo Tic Nickel Plate......... “ 450 REGISTER FACES ML Gascadenaekecss desc 25% 
Stove Japanned, Bronzed and Plated Rift 
Acme—Inches.... 5 6 7 ateve dll... SO OC O 75% TERMI SEE se ee 50% 
Smooth, perjt.. 8c sic he POPPERS, COR. Méxlé to Mx@2............ 76k10% | Simonds .........+...- 00000. 5% 
Planished, “  30c 31¢ 38 ¢| Round or Square, i-qt. per doz. $1 00) Heavy Round Gratings... . 75&10% | Wood 
Peerless—Smooth, 7ic 8c 9f§c|Square, 2-qt........... 1 60/ White Porcelain Enameled .. .50&10% | Common...........- per dos. % 50 
Polished........ Mle Blo 18 C1G-@b.....0.....c.ccc0s " 3 00| Solid Brass or Bronze Metal..... 40% | Clover Leaf.... . ve 
: POTS, FIRE. RINGS. SAW 
Planished.......28¢ S81¢ Shc BUCKS—See Bucks. 
Made-up—Inches.. 5 6 7 |Clayton & Lambert's,each,$4 00@6 00) Bull. , SAW SETS—See Sets. 
S th - 8 9c SN SEs 0 6600005006 eae Ne ere 2sin. 3in SA 
mooth......... te 8c Mitbesecscsacucosd each,§6 18@8 80| Per doz............... $1 60 $2 00 W TOOLS—See Tools. 
Ana os in. <i Tapers, pr. jt. Fg Rea’s Improved Self- SAW FRAMES. 
in. Smoot s c Piercing copper, prdoz 200 ....| Common, plain.. .. doz. $1 25 
7 to 6 in. Planished “Tapers sesees 45c POWDER. Steel, per doz.......... 90 100} Common, caleted ; _ 170 
Yale Patent Lock Pipe—Stove. See Ammunition. Nickel plated.......... i tei. SCALES. 
5” =6 =o 7” 7"to6”| PRESSES, FRUIT AND JELLY. weg” - Aga iia ee. ane 
a ets : : ar OC MN. o.s's ».0 0% per doz. jouze., bteescvaevens 
Battle Axe Blue... 7 72 9} 10} |@sterprise Manufacturing Co.....25%) pion’ pine Pe 75 | Platform. 
Can’t Slip “ ..7%) & 10 I Brown's Rings....... 50 Nee 653 docbepetinnsess 50% 
Peerless Yen 8} 10 ill PRIMERS Brown's Ringers..... = 80 SCISSORS. : 
Duplex “2 Bs See Ammunition. Champion Ringers....  “ ee er een are 60% 
Yale, Rus. Fin....15 16 17 18 Hill’s Ringers........ ne 70 Grat SCOOPS 
Duplex Planished. 29 31 387 38 Hill’s Ring, boxes.... “ 55 0 
Galvano, Gal...... 6 16 17 18 FROMESS, Major Rings......... “ 60| 4#-bu. “Hercules”.... per doz. 13 70 
. Disston’s Pole......... per d $6 50 ~ * 1-bu. “Hercules” “ 15 00 
If wanted made up, add per joint Henry’s Improved..... “ ee Perfect Ringers...... 120; 4-buU. fercules ..... 
or grooved, Ic; riveted, l}c. Crating | Water’s Improved..... 80 Wolverine Rings..... 43 1 40 SCRAPERS. 
made-up pipe extra. Wolverine Ringers.... 7 80 oe. gul doz. $4 00 
Wrought Iron Gas Pipe. PULLERS. Fruit Jar. RS poet 6365s 
$@}-in., black........ discount, 60% | cork. White...........+.. per fb......30¢ |" Cast Steel . per doz , 60c@75e 
#@4-in., black... .... “* 60,108&5% | Daisy......s.+.+ee++0+ @ach, $3 10)Key. ‘oad 
f-in.to 6-in, black... “ 70% | Phoenix........csccoce 7s 1 40} Split, round.. per doz. $0 17 Cubic ft. 7 5 3 
7-in. to 12-in., black... “ 623% | Quick and Easy........ “ 270) Split, square.. “ Without run’s, ea. $4.00 375 3.50 
#@f-in., galvanized.... “ 42%, | Nail. P Ball, round.......... * 40| With runners,ea.. 4.25 4.00 3.75 
#@}-in., galvanized....  “ 50% wey ee cose - -per doz. » 00 SCREEN DOOR HINGES. 
f-in.to Gin. galvan'd “ 874% | Tidings) 9 RIVETS. Castiron .......00000. gross $6.65 
7-in. to 12-in., galvan’'d “* &% | Tsch—Giant.......... % 40\and Burrs. GLO. cc rccvcccesvvvece Pa, ae 
PLANES Copper Belt.. Bohs 40% SCREWS 
a 7g BRS oes wee * 608 10&5% Bench. 
Sargent Iron Bench............. 60% PULLEYS. ecg LR Sega ee . See eee 1 a: & 
Stanley Iron Bench ............ Nets | Awntng—Jap’d.......00+00002+-00%|Hame.........060005. per tb. $0 10 $3 674 4 20 5 25 
Clothes Line....ccccessecee+ -0&10% Samet Clinch per doz 40c@45c | Wood, white maple. . per doz.$3 67+ 
PLATES, TIN. Hay Fork. Tubular Hand—Wood............ 65% new list 
See Metals in Column 1. Tron Wheel, 5-in..... -per doz. | z Nos 1 and 2 assorted sizes, doz, 45c NE CON. coins ct eb Obs vhs 70-5% 
Wood Wheel, 6-in.... MR Sn cac.cieus cae ea ts to's << 65% 
PLIERS. Wood Wheel, 6-in., pass knot,” | RIVET SETS Lag or Coack—all sizes, gimlet 
; ; Waa rT ‘er ResGte. 2 25S A dees tvevdeesss 70% 
Giant, Button's—80% off list. Hot House—Jap'd......++ +++ -50&10 . ROPE Sau —Centennial 
Cutting Screw—Jap’ hee anh oo eae ¥ — 
Bernard's 30% Side—Jap‘d.,... ecccevessace 50&10% | Cotton. Nos. BS a. 
rca, 50% | 24s doz. $0 18| 1 &38in Com on reels. .per tb. Il} | | Per doz. 8c We 26c Be 23 re 
Upper End and Diagonal Cutting Seomenantionsn tin. . oe 20 ao oh nem in pos 96 es - ay Brieht 87485810% 
Swedish Side................. 70% pataice Pattern,2-in.. “ 20) ..*’ is *t - oo site a, 
" “ 20} Stsal. RH Bieed:...scss0> . 8585&10% 
Utica Drop Forge & Tool Co.... Net| IRdeal......seeeeees . ‘ - 510% 
Fencing > i etanaaepeice a RR eae err lic| F.H. RA - Bap Hg 
é Hardware Grade, rates, per tb.. 10}c| F. ¥ ca. se seeneeeses 5&1 of 
| errr per doz. $8 25 Pure Manila Rm OO eee 774&5& 10% 
Farmers’ Choice......per doz. $8 00 PUMPS. a R. H. Nickel Plated.... 77: 10% 
Russell’ let QueT is. 6s st esen per ftb.144c 
os are ae 8 25! Pétcher Spe. Hardware Grade. rates “'124c ecvTHes. i 
Flat end ‘Round Noss eee 1 : vais . Be Ve Be, grass........per doz. $8 00 
EDs sS5secas 0 ateeeo eee Bachevses. 22 $1.00 1.15 1.30 1.70 RULES. Clipper, grass.......... “ 8 25 
0 EES MA tes dos.$14 50 LL Bes Cree Nets|Clover Leaf Dutchman. “ 7 50 
CS STEER Es PR .<° OUP cckinadesngsssveocsvssess Net:| Zenest Dutchman..... a ~ 4 0 
PO 3550 nus cinch avenue “ of aa We Be..........0-- 7 0 
Gas.—Inches.. 7 8 10 ” .* “ SASH WEIGHTS. SHAVING SETS . 
Per doz..... $3.00 3.50 4.50 5.50 Little Giant..... «..eacb,... 3 4 See (eights. .............. Raith & Hemenway.......--..--60% 
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NE, SQUARES. TAPES, MEASURING. Ee 40&57% 
.40% New List| Asses’ Ski Williamson’s Universal 60% 
phere a per doz. $0 33 Add fi o MI. ccc ccccscicvee MENG pas cates MF] 
Ree “ 42 yi or bluing, #2.60 per doz., net.) pong Leather... 20% WARE. 
Octagon, common....  “ 33 Patent Leather...... ee ecccccces 20% | Stove Hollow Ware. 
No rr square. . igi ia er 75 ry and Bevel. Nets itis Cheah a ne 25% Plain or Unground............ 50% 
Cup point, knurled... 75| Try and Miter. Lufkin’s Metalli Ground Ware.................45% 
Riot ee stteees per doz. $6 00 edchuareannamenih scat. 30% Enameled Ware............- "334% 
Farmers’. clstiscten -per doz. - $120 Winterbottom’s............... 70% TEE BEVELS—See Bevels. Scotch Bowls.............. 60&5% 
Tint ey 0 SQUEEZERS, LEMON. Country Hollow Ware, per 100 ths. $3 00 
j Saw . Passe _per doz. $3 50 Common Wood........ per doz. $0 70). THERMOMETERS. White Enameled Ware. 
Tas a Lever... ~-4.9| Porcelain Lined, Wood. “ 1 2§| Tin Case......... per doz. 80c@$1 25) Maslin Kettles... - 608 10% 
4 Djsston's Monarch... ‘* 6 60 Boss, malleable iron.... “  120|Wood Rack...... “ $2.00@12 00 oe Flatand Round boom 
Disston’s X Cut ..... «4 99} ton Frame, porc’n bow! 1 90|Glass........... pte kh Sis area " 
¢ G en “ 1 50 Tron Frame, glass bowl . - 2 35 Covered Ware. 
f Cornett a 99 | Little Giant, tin’d iron.“ 400 4 TIES. Tin’d and Turn’d..........35&10% 
’, es ee v 3 15| Drum, japanned....... ° 3 60 is se Enameled................-45&10% 
b Nash’s X Cut........ tf 4 29| Drum, nickel plated .. . 4 50 All other le SGM s. kek anes —s | Cine ers 
j Stillman’s ae hhh rer 2 be Biiad STAPLES Cow—See “Chains.” "**” Raneedes. ASS a aie on 
Yo Stillman’s ute. as 5 i 0 tn ease n kasd 
SHARPENERS, SKATE. Barbed.......... per tb . ..9¢@9#c TOOLS, SAW. Cher: 
5 Dis nena, te per doz $1 60| Butter Tub......... +t. «.8 @Bke |Disston’s Universal Fee Sena ene Caguniiian. 40% 
5 Smith & Hemenway ........+..- 20% | Fence—less than carload. nies niversal.........++-..40%]| WASH BOARDS—See Boards. 
SHAVES, SPOKE | | GR eee per 100 tbs. $2 10 ith & Hemen V 
° {ron Pe per doz $1 2 Tha s Galvanized ataep ge Smith & H WAY coeeeeees + 20% on omer See 
eeeeeeeeee ettin, k z . . . . 
, Dalley’ ch ccsis cutee 5% ae ow Mbis. te TRAPS. — iron in _— per fb.: 
> Goodell’s . scivseiecncvceseayun 15% ——_ ; Paps — i dle & 5c de de the 
SHEARS y was EE rere he 
Pruning —— Staples, Has and B—T3—Th.seeeeeees te eat Wrought steel i “; 5-Ib. _ per mS 
Buckeye, No. 1.. -per doz $5 75 Staples: aasPS = — POPE. occ bes nceduse ée 70&19%| In. t # i. ee 
Buckeye, Hos 8-5. oe: ek” ree oe -80-10810% | Mole. ib fe bs - 
ener eee iis « 4 99| Extra heavy...............75&10% | Reddick’s...........per doz. $6 00 WEDGES. 
Draw er rs > cae ™ a 5 STEELYARD — ont Pe. $2 35 ae... Se ere eee re per + saat 0 
D t, No. @...5<:. ‘i : f oldem Mouse....cccccesesss OES ee ey CE oe per tb. 
, Henry's Pat. oon 1412 Discount 25%. Holdem Rat...c.02c2c00000 BAB < con's cdngpak : “ 8} 
, Per doz..... A , ; 2. ure Catc UBB. occccvccecce 30 
Nelms per doz $4 00] 4x¢, vines Sure Catch Rat...ccceseseess 75| Calf. WEANSES. 
Sheep—No BBA. Hindostan per tb 54@7 c Delusion Mouse.....eeeeeeee 90| " Fuller's, per doz...... $2 00 to $2 50 
Tuchitie, (3k is nanan 6 S. 7 oie Pr Tyler's Safety, per doz 1 8 to 2 40 
Reg. Grip........ $11.25 11.60 12.00] More Grit........... EE TROWELS. Carroll's, per doz...... 300 to 3 75 
Nar. Grip..doz.... 11.00 11.25 12.25] _ Washita ............ 38 ¢ | Brick. Hoosier, per doz...... 350 to 4 60 
DOM 0 ec 8B Ra es sepa ee ws 60% | Emery..............--- 00% @00&5% | Clover Leaf.........+.++.+-..30%| Shaw Periected....... 300to 375 
Tinners'—See Snips. Oil— Mounted. Brade’s.....ccccvccescesece 15&5% 
SHEAVES. SLIDING DOOR. — —— a doz.$23 = ees see cecsescsscveccseecs ae Hitchi WEIGHTS. rib 2} 
Common. rkansas “ae, “ 15 60 | Rose's... sccsccccccccccveces 0 A are per fb. Cc 
Inches, <amite'ss'oe 3 4 5 | Hindostan.......... per tb 64@6} ae Sash—t o.b Chicago....prton, 24 00 
806.156 Re wids 6) ° ° l— 3. 
ae me Hs 1 " Pea ery Ceeer Leal... <ccccssnccdineses 40% WHEEL BARROWS. 
¥ rkansas Hard....... perm “TE i Mierton's....... oc cccccnccce 25% | Common Railroad.....per doz. = 00 
PO OMB apes $0.90 1.30 2.20] Artansas Soft ....... “ 120| W.& McP 25 Heavy Railroad...... 4 00 
SHELLS—See Ammunition. Lily White.......... " — i ea Meee *| Panama Steel Tray.. “ 39 00 
SHELLERS, CORN. Queer Creek......... * 15 TRUCKS. Klondike Steel Tray..  “ 28 00 
Union....... SHIELD Ds. per doz. $6 75) Quachita............ 2 SE Ae: each $2 75 WHEELS. 
WO c ens esas sak : SO TWarchouse. .. 2. ccdisevsccse 50& 10 
Expansion Bolt Shields.......50810%|soun gm AS Say opReR ane a a 
SHOES. Black Diamond...... per gro. $8 00| Half Ironed.......$300 385 5 50}/Well. Inches.. 10 = 12 
Comb Mehr. iiss 6 o'n.n.2 '9 sr0 894» 60&10%|  Crescent...........- “ 4%] Fulllron.......... 345 450 6 43| Perdoz..... $3.00 4.20 5.40 1s. oc 
SHOT—See Ammunition. pc meron tees ‘ a Standard TUBS, WASH Barbed — 
Mountain...... b* tandard, Wood. Ex, | Barbed. ainted. Galv’d 
SHOVELS AND_SPADES. La Moille..... ..... we ak 1 large| Carloads .. per 100 Ibs.61 97 #2 33 
No : emyesss epee per doz. $5 50 a ag eeeoeent > pm : ~ oe reece $5. 00 6. 00 7.00 9. — than car 0S 245 
Wig. vay oust ot eS no ge ras 
STOPS, BENCH. Per doz...... 5.35 6.35 7.00 9.50) In coils..........--.-++++e++- 20% 
re re by OS eee per doz. $3 50| Cedar. In 1-tb. spools, new list. . . - 507% 
Neverbreak, hollow bck, blk. “< 76 Stearns’ ede Sh ee “s 4 00 Per-doz..... 6.10 7.10 7.90 10.80 Broom—Tinned_ Js 608 108 108 10% 
- pale Indurated. Cable—Same price as Barbed Wire. 
National. . 14 75 STOPPERS, FLUE. 
Buckeye.. 4 a 10 00 ’ Per doz..... 8.55 9.45 10.80 13.50|Copper. 
Mohawk Po woe 9 00 Common............+- per doz. $0 40/| Galvanized. ‘ aig wack ca cadences 20% 
ee ng Shih sas ries ps - rr 2 3 - 1-1. epodle, new list SPR 50&10% 
man 60% |Gem, cord: decoraiad.e. WP aie I Nos. gto, An’eat', pr 10 tbe. $2 00 
Bad ah ees sugaes's - : 6 to9 'd. 
Black Diamond.....per doz. $12 50|pencs ~ sees ' Per tb. | Hair——New List.u...-.00000e- 
Cie sss. “ 5 75 duinam’s Rome * Po ely Cotton Wrapping.......... 28c | Market. 
Keystone.,.......... ee /, ie MO tte eeeeees 28c| Bright, full bdles.. 
pe Cera c ak eee “ 47 STOVE PIPE—See Pipe. aa Extra Wrapping....... 27c Bright, broken bdies.. 
Vatelland. ..o<csse.s “ 9 50 STOVE BOARDS—See Boards [4 “ “ “ Hvyy. Wrapping....25c| Coppered, full bdles.. 
Hollie teal... “ 4:0| STOVE POLISH—See Polish. |4 “ Wrapping.on tubes... .27¢ < eet Oe bdies..... : 
Ames, new list .. .... Discount, 123% STRAPS. as as “ cones.: ..25c inned es op : 
Snow. ee a ee per doz prs., $180/4 “ “ i) ta pinned. broken ™ 30% @80& 10% 
P Per dos... Pires corn i $1.65@$9.00|Skate............ « — « “"49@70 | India Hemp, - chain cae Zic|" Tn Ib. spools.......perIb..r...28e 
teel. 7 " a eetecevast 20c | Piain—Small lot $2 10 
D Handle... <000<00 per doz. $3 50 STRETCHERS. ii Oi Seer Cece eed doz. 75c Car lots ethan dixie. 2 06 
Long Handle........ 2, «a per dos. #3 90|2°PIY Jute, HBOS sees tea. 16c | Small spools 5c per 100 higher. 
’ Aaa ps ply Jute, me ePevececia l5c WRENCHES. 
Cat the: SINKS eee a 5 25 Tate Wrapping, }-1b. bells.. "ie : 10 
Malleable Iron....«. 70 Acme Standard.............. 50& 10% 
i SRR ee nes 50&10% | Perfection “ 6 30 Jute Wool, 1-tfb. balls..... aseontks » .9he Biimater NO. 2. ...0. 5620s cccens 90cnet 
wena el ied, White. eer et eee, see = 450 “eos aes Pease Sid ntae ena sees re, 
rought Steel. a. er: . 2 Se QTICULEUTAS.. «eee s esse ces 
Painted, new list......... 40-10&5% NS i per doz. $6 00 Jae perth 32 31 6% in To gull nee i ene 
SLEDGES—See Hammers. O. S. Elwood’s....... ae , SS @ @ | Malleable................ “We 
SNAPS, HARNESS. Little Giant......... * 5%) Sencine it bel Py ia ae oy <a ea 708&10% 
Champion... essere SS . —_— . 24......26}c| Adjustable S, 40&5%; Adjustable S 
attern.. Se Meat LOVEE... 22. sas 6 25 “ “ “4 Pi 40&5 B Patt 
Judd's Pattern.........s-s00 05: 60%| Canton Tackle Block. “ 960| 5 ze wbeeide aoe} Jobe: dob ation “Bright, 60% 
aRATHE. Wasnes’s ..0.025.006 : 6 25 Sages aie 23! Steel fandle a ee 50&5 
Double Ring, Bush.. Sa! doz. $6 50 SWIVELS. rit “BR” in = vee 18e Combination Black........ BD 5% 
Patent Loop, Bush.. “N 7 00/ Malleable Iron pertb. $070) 3% “a” eo. mn Sone ber nae rine 
Patent Loop, Grass..... “ 6 00] w thie o. 480 ‘ Me et i skcbess 3% Double End Adj.S........ 40&5% 
“i SNIPS, TINNERS’. tought Stee +e .per gro. a, _ Finish, in hanks. . ‘He —a 
over Leaf 40&1 , odder or Lath No. a. Royai.. on doz, 35 00 
ational ee ee SOT Se eee 6%c | No. 350 ’ Universal. . 30 50 
Star, .enig gnc gslhsgy sen opce} American Wire...........-.- 85&20%, 200 strand...cccccccccccccccese —c|No 300 , Novelty sate ss + 30 50 
SOLDER—See Metals. Bill Posters Cut........++++. 90&:50% No. 310. Keystone... - {30 50 
SPRINGS, DOOR. Blued Carpet..........0000: 908 10% VISES. eat - g * c S E —b> 
Perfect 0 ; : No. 380E. Universal. . Hi 35 50 
Nea. 1 : P Tinned Carpet........-++++- EO OEE 20% | No. 790, Guarantee... 40 00 
Par daies<c/ ie Ge - Maleecaiicg (2. Tches. «= me yo 4 $0. TS Secmanten... 38 08 
iene Upholsters’ Wire............ 908 10% ‘91:85 1.60 1:85 2°46| No: Li Domestic.... ‘ 30 50 
Sian 90% - +: light, $1.15; heavy, $2 50| Double Pointed.............-.--90% Parker's Parallel. ...... 20000. 20% | No. 110, Brighton..... ‘26 00 
: Per pre me: . $1 as yg| Copper per tb 34¢ Sa ne eee a. CUENS s 5ch oma 20% ie. _ — ala Pe = 
envy, wasseeceeeecees i iets Geteat fees oS en... 
Torrey’s.... vee per doz. $1 20| Canvas Nails........0.-00e00+0. 10% | barker's Reantoneed 20% |No. 22, Domestic.... ‘ 3050 
Wrared Be seeeeeeees sper doz. $1 20) ne essen * an egy |parker's Reinforeed .......... 20 . 
D arner’s "No... PS: oa ll 13 | Clout DER ace vccestaeegaes 70-5% Parker's X Series............. 20 No. 22, Pioneer..... * 26 00 
er dos.............. 7c .$1 85} Hungarian Nails................ 75%|Parker’s Combination ....... 0% |No. 2. Superb...... “ 23 SO 
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> =, 
ADVERTISER’S INDEX Wagner, C. DeWitt...........000- 82 Cornice Brakes. Smith, Chas., Chicago, 11 
Walworth Run Foundry Co...... - «5 Smith Co.. C 
Wane E Cag MB... 2. .cncsaeasvessbs g2| Bertsch & Co., Cambeidge City. Ind. | 2S ther yo osenso, Th, 
Weller Pattern Co.......-..++40: . 16] Niagara Machine & Tool Works, SS eee eget. On, 
ALPHABETICAL LIST Wheeles Corteghtins Oo ‘3 a ‘N. ¥. Akron, 6 
obeonee Robinson Mfg. Co.. J. Wise Furnace Co., Akron, 0 
Alfred Spice Process...........+++: 7g | Wise Furnace Co.....-.+-++++++++: 11 Siestaneti, ©. | Wrought Iron Range Co. 
Ambier, Holman & Co.........-.- 79| Wrought Iron Range Co....... soeee 6 St. Louis, 
American Furnace Co. .......-.-+- 9| Youngstown Sheet & Tube Co...... 72 Be 
P mc nemes:.... me ~~ ae Furnace Pipe and F 
itn. pe ittings. 
American Steel and Wire Co........ 87 manent ete eee oes tiagaen |e aR 
American Wringer Co.......-..-+++ 88 CLASSIFIED LIST anges ee  & ee “tien 
uffalo, N. Y. , ) 
yar +node te yey poe Robinson Mfg. Co., J. ca ae 
very Stamping Co.. ..........-.- cinnati, 0. 
ee CO. .25.ceereeee = Barb Wire. Stoll Co., The D. H., Buffalo, N. Y. Furnace Rings. 
_— a American Steel & Wire Co., Walworth Run Foundry Co., 
Berger Mfg. Din cats mabe ses oe 76-77- 78-79 Chicago, 111. Cleveland 0 
—.... Oulvert Machinery. ~ 
Biack Silk Stove Polish Works...... 5 Boat Patterns. Bertsch & Co., Cambridge City, Ind. 
: Furnaces—Soldering. 
Boynton Furnace Co.........-.--- 8] Barbour Metal Boat Co., Stoll Co., D. H.., Buffalo, N. Y. " : 
Brauer, A. G., Supply Co.......... 15 East St. Louis, Ill. Bernz, Otto, Newark, N. J. 
Buliard & Gormley Co...........- 84 Burgess Soldering Furnace Co.. 
Burgess Soldering Furnace Co...... 81 Boilers—Steam. Cutlery, Columbus, 0, 
Canton Art Metal Co...........-.- 77 Smith & Hem Co Clayton & Lambert Mfg. Oo.. 
% Boynton Furnace Co., Chicago, Ill. jenway \0., Columbus, 0. 
Champion Stove Co.........+.+++6% 5 Schwab & Sons Co., R. J. New York, N. Y. Diener Mfg. Co., Geo. W 
Cincinnati Iron Fence Co.......-.- 69 "Milwaukee, Wis. 4 ‘ * “Chicago, 1 
Clark, Smith Hardware Co........-- 79/ Smith Co., Chas., Chicago, Ill. Double Blast Mfg. Co., he 
Clayton & Lambert Mfg. Co........ 79 XXth Century Heating & Vent. Co., Cut-offe—Rain Water. North Chicago, 11). 
Cleveland Castings Pattern Co...... 15 Akron, 0. | wilwaukee Corrugating Co. Ringen Stove Co.. St. Louis, Me. 
z x ° 
ees nd Mower Co.......+.++++ ro Milwaukee, Wis. | Sentinel Automatic Gas Appliance Co. 
Es ie wie bbe Sane 5 - ew Haven, Co 
Cooper Oven Thermometer Co...... 15 Boiler -Handles. spate 03% a. I Ind. = 
Cope, Geo. W.,Stove Pattern Works.. 15] Berger Bros. Co., Philadelphia, Pa. 
Danville Stove & Mfg. Co.......... 7 
Delta File Works.........-.++++-++ 89 B 4 Co Dies. 
Detroit & Cleveland Navigation Co.. 69 eee wien Brauer Supply Co., A. G 
Dieckmann Co., Ferdinand......... 73| Hussey & Co., C. G., Pittsburgh. Pa. Stoll Co., D. H., Buffalo, N. Y. St.’ Louis, Mo. 
Diener Mfg. Co., Geo. W...... 2.5455 82 
Dixon, Jos., Crucible Co............ 69 , > 
Double Blast Mfg. Co..........+.. 81 ae eee Eaves Trough. ee: 
Enterprise Mig.Co........0.s0se0e 86 American Axe & Tool iiset. pa.|Berger Bros. Co., Philadelphia, Pa. Bernz, Otto, Newark, N. J. 
Pottansbes Bros. Co ec ecccsscccsuece 78 North Bros, Mfg. Co.. Berger Mfg. Co., Canton, O. 
Foster tte aes se Pe Tier o Philadelphia, Pa. | Canton Art Metal Co., Canton, 0. G Graphite. 
IGS OD. s ->0 20048 sa 78 Smith & Hemenway Co.. Milwaukee Corrugating Co., 
Waller, Otis L...cccscccccccsccces 82 New York, N. Y. ~ Fn wis. | Dixon Crucible nm Jos. a 
Gerock Bros. Mig. Co.......-.+.+;+ 1 Stanley Rule & Level Co., Moeschl-Edwards Corrugating Co., ty, N. J. 
Globe Gas Light Co.........--2+.00- 82 New Britain, Conn. Covington, Ky. 
Globe Ventilator Co.............. 79/ Van Doren Mfg. Co., Wheeling Corrugating Co., 
Harrington & King Perforating Co.. 77 Chicago Heights, Il. Wheeling, W. Va. Griddles. 
Haynes-Langenberg- Mfg. Co........ 8 Avery Stamping Co., Cleveland, 0. 
Heller Bros. CO.....ccccccccecece 89 Ceilings 
RS oo ods skekuwedes scene 15 3 ows—Cond 
Henry Furnace Co., T. E.......... 11] Berger Mfg. Co., Canton, 0. — ser aintas 
MR MS STik on ceead g9|Canton Art Metal Co., Canton, 0.| Ferdinand Dieckmann Co. ee, 
Hussey & Co.,C.G.........eceeeee 7g|¥riedley-Voshardt Co., Chicago, Ill. <a “| Van Doren Mfg. Co., 
RE TIE IIB yo Sees vs cc ccnsckes 75| Milwaukee Corrugating Co., maiettbeee Chicago Heights, Ill. 
Kelly Aze Mig. Co.....ccccscssees 85 ilwaukee, Wis. ; 
Kelsey Heating Co.............-.- Moeschl-Edwards Corrugating Co., 
ng 2 » 
Kimball Brot. Oo...........+..++++ _ a wae en Hardware Jobbers. 
Kirk-Latty Mig. Co.............++. g] Whecling Conapetey cae W.Va. Kimball Bros. Co., Council Bluffs, Ta, | Cul#td & Gormley Co., Chicago, Ill 
prem abe at : : a beunOascesawnae . reba . 8. '*- | clark, Smith Hdw. Co., Peoria, Ill 
Lovell Mig.Co.................... 88 Cement—Roofing, 
Late LA Oe... NE Ee: 91] Alfred Spice Process, Enameled Ware. Hardware Specialties, 
yon, D Dic owwendctcses 81 Jersey City, N. J.| Avery Stamping Co., The 
*. * Avery Stamping Co., Cleveland, 0. 
Merchant & Evans Co............ A . f 
tie - alhgecsepta haba . uld & Conger Co.. Cleveland, ©. Cleveland, 0 Berger Bros, Co., Philadelphia, Pa. 
ae Sens ae Chimney Caps. Diener Mfg. Co., Geo. “eee * 
waukee Corrugating Co........ , 
mecntnter e ean cnt 1p adceahe Gg” 9h] Standard Ventilator Co.. Somage. Enterprise Mfg. Co., of Pa. : 
seeemes ta Aen ae Lewisburg, Pa. | Dixon Crucible Oo, Jen s So Philadeiphia, Pa. 
i a ee ersey ity, N. J.| Kelly Axe Mfg. Co. 
Monroe Foundry & Furnace Co 9 Charleston, W. Va. 
Munsell Co., Eugene.............. 69 Choppers—Food. Lufkin Rule Co, —— Mich. 
National Schoo! of Pattern Drafting.. 15] Enterprise Mfg. Co., of Pa. Fence—Iron, North Bros. Mfg. 
National Sheet Metal Roofing Co.... 78 Philadelphia, Pa. Piittadelphia, Pa. 
New York Metal Ceiling Co........ 79 Ctnctanat! nen Pense Oe. tt, 0, | Richards Wilcox Mos. Os. 
Niagara Machine & Tool Works.... 82 Combination Heate as Aurora, I. 
Nickel Plate Stove Polish Co........ 15 paler si 8" Smith & Hemenway Co., 
North Bros. Mfg. Co.............. gg|Smith Co., Charles, Chicago, Ill. Fenci New York, N. Y. 
Parker Gupply Go. . ...6.0.0cccsess 12 ni taenpa gs Stanley Rule & — oS. i 
Peck, H. E......... ieiktibagsce dil Conductor Hangers. American Steel & Wire Co.. few Britain, Conn. 
Peck-Hammond Co................ - Berger Bros. Co Philadelphia, P a Fe a Soe oe 
Quality Stove & Range Co.......... 4 pany speedos 
Quiney Pattern Co................ 15 Files 
Richards-Wilcox Mfg. Co.......... 89 Conductor Pipe. Del : Hollow Ware. 
Bingen Stove Co.................. 79| American Rolling Mill Co., ta File Works, Philadelphia. Pa.| avery Stamping Co., Cleveland, 0. 
Robinson Furnace Co.............. 11 Middletown, 0. | Heller Bros. Co., Newark, N. J. 
ya nite Oe.. 5: 8s. os... 91| Berger Bros. Co., Philadelphia, Pa. 
le & Moncrief Heater Co...... 9| Berger Mfg. Co., Canton, 0. Peses Household Utensils. 
Schwab, R.J.& SonsCo............ 11|Canton Art Metal Co., Canton, 0. Se ape Stuber & Kuck Peoria, [1! 
Sentinal Automatic Gas ApplianceCo. 80|Clark, Smith Hdw. Co., Peoria, Ill. American Furnace as Boule, Mi , = 
Simmons Hardware Co............ 92| Friedly-Voshardt Co. Chicago, Il shteana. ae 
GIN a isinvegaensssckk 15| Elussey & Co., C. G.. Pittsburgh, Pa,|oomton Furnace Co. Chicago, Ill Ioe Cream Freezers 
Smith, H. Collier.................. 80| Milwaukee Corrugating Co, | ue Stove & Ma. So. 
 semmaemall ae pig, ETT EET ECT T EEE 5 Milwaukee, Wis. Danville, Pa.| North Bros. Mfg. Co., 
Smith & Hemenway Co............ 89] Moeschl-Edwards Corrugating Co., Haynes-Langenberg Mis. Co., Philadelphia, Pa. 
—— Vemtilater Co....cccccces 79 Covington, Ky. He Fo oc: ee Me. 
tanley Rule & Level Co. piggy 7| Wheeling Corrugati: Co., api raace = Iron Enam 
Stark Rolling Mill Co.............. 70 Wheelliig, W. Va. Cleveland. 0. ns 
eee 80 Gee ee ee ee, 10 
Stuber & Kuek.................... 15 Cooking Utensils. Koons, W. U., Danville, Ill. jerting, *). 
Suilivan-Geiger Co.,..........0.005 78| Avery Stamping Co Cleveland, 0 ene: On. ae gee mW 
Sykes Co.,The............... ee % * “| Monitor Furnace Co., Cincinnati, 0. _ 
Symonds Register Co.............. 11 Monroe Fdy. & Furn. Oo., 
EE TDS ns oantiosecdinvktaue 74 Cornices, are Monroe, Mich. Kettles, 
XXth Century Heating & Vent. Co.. 10 eck-Hammond Co., Cincinnati, O. ; 
Utility Stove & Range Co.......... ea Shas aa 
Van Doren Mtg.Co........ Pos etal Co.,  Cantou, O./scheible, Moncrief Heater Co. 
Van Range Co., John....... sea See ee ee, 0. 
Vette Fume Wete............8 ee eet to Oe ia ane 
ovington, Ky. Milwaukee, Wis, | Stuber & Kuck, Peoria, I)! 
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_ 
Lawn Mowers. 


Clipper Lawn Mower Co., Dixon, Ill. 


Linemen’s Tools. 


gmith & Hemenway 0% vork, N.Y. 


Machinery—Special. 
atoll Co., D. H., Buffalo, N. Y 


Metal—Perforated. 


Harrington & King Pertgeting Os: On 


Metal Polish, 


Polish Works, 
Black Silk Stove Po Sterling, Tl. 


e Polish Co., 
Nickel Plate Stov Chi ml. 


Metal Shingles. 


Canton Art Metal Co., Canton, O. 


Milwaukee Corrugating Oe oe, Wis 


Sheet Metal Roo: Co. 
National (3 ne 


Wheeling Oorragating Cee ee 


Mica. 
Brauer Supply Co., A. G., 


St. Louis, Mo. 
ll Co., 
— New Yt York and Chicago. 


Miters. 
Friedly-Vosbardt Co., Chicago, Ill. 


kee Corru 
— — Wis. 


Motors—Water. 


—Te papas 3 ‘York, N. ¥ 


Ornaments—Sheet Metal. 


Canton Art Metal OCo., Canton, 0. 
Friedley-Voshardt Co., Chicago, Ill. 


Gerock Bros. Mfg. Co. 
St, Louis, Mo. 


Paint—Silica—Graphite, 


Dixon Crucible Co., Jos., 
Jersey City, N. J. 


Plumbago. 


Dixon Crucible Co., Jos.,: 
Jersey City, N. J. 


Plungers. 
Berger Bros. Co., Philadelphia, Pa. 


Presses, 


Stoll Co., D. H., Buffalo, N. Y. 


Presses—Lard, 
Enterprise Mfg. Co., of Pa., 


Philadeiphia, Pa. 


Punches, 


Bertsch & Co., Cambridge City, Ind. 
Niagara Machine & Tool Works, 
Buffalo, N. Y. 
Robinson Mfg. Co., J. M., 
Cincinnati, 0. 
Stoll Co., D. H., Buffalo, N. Y. 
Weiss & Co., H., New York, N. Y. 


Rasps. 
Delta File Works, Philadelphia, Pa. 
Heller Bros, Co., Newark, N. J. 
Smith & Hemenway Co 


New York, N. Y. 





Berger Mfg. Co., 





pe tir 
Henry Furnace Co., T. 
Rscicnd, 0. 


b, R. J., & Sons Co., 
_— Milwaukee, Wis. 


Register Co., 
se St. Louis, Mo. 


Walworth Run F Co., 
. sme Cleveland, 0. 


Roasters. 


Wheeling Corrugating Co., 
¥ Wh eeling, Ww. Va. 


Rolls Forming. 
Bertsch & Co., Cambridge City, Ind. 


Niagara Machine & Tool Works, 
Buffalo, N. Y. 


Roofers’ Supplies. 
Auld & Conger Co., Cleveland, oO. 
Berger Bros. Co., Philadelphia, Pa. 


Roofing—lIron and Steel. 
American Rolling as er bs 


iddletown, 0. 

American Sheet & Ep Plate Co., 
Pittsburgh, Pa. 
Berger Bros. Co., Philudelphia, Pa. 
Canton, VU. 


Canton Art Metal Co., Canton, O. 


J. | Follansbee Bros. Co., Pittsburgh, Pa. 


Friedley-Voshardt Co., Chicago, Ill. 
Inland Steel Co., Chicago, Ill. 
La Belle Iron Works, Steubenville, O. 


Merchant & Evans Co., 
Philadelphia, Pa. 


Milwaukee Corrugating Co., 
Milw aukee, Wis. 


Moeschl- Edwards Corrugating Co., 
Covington, Ky. 


National Sheet Metal Roofing Co., 
Jersey City, N. J. 


Stark Rolling Mill Co., Canton, O. 
Sykes Company, The, Chicago, Il. 
Tanner & Co., Indianapolis, Ind. 


heeling Corrugating Co., 
— . Wheeling, WwW. Va. 


Youngstown Sheet & Tube Co., 
Youngstown, oO. 


Rope—Wire. 


American Steel & Wire Co 
Chicago, Il, 


Rules. 


Lufkin Rule Co., Saginaw, Mich. 


Saw Sets and Saws. 


Smith & Hemenway Co., 
“ Ne w York, N. Y 


Schools—Sheet Metal Pattern 
Drafting. 


National School of Sheet Metal 
Pattern Drafting, St. Louis, Mo. 


Screens—Perforated Metal. 


Harrington & King Perforating Co., 
— Chicago, Ill. 


Screw Drivers, 


North Bros. Mfg. Co., 
" Philadelphia, Pa. 


Shears—Sheet Metal. 
Bertsch & Co., Cambridge City, Ind. 
Conroy & Co., 
Fuller, Otis L., Goshen, Ind. 


i Machine & ™ Works, 
— oy ° Rb N. Y 


Cincinnati, 0. 
Smith H. Collier, Detroit, Mich. 
Stoll Co., D. H., Buffalo, N. Y. 
Wagner C. DeWitt, Cedar Rapids, Ia. 
Weiss, H., & Co., New York, N. Y. 


Robinson Mfg. Co., J. 


Sheets—Black and Galvanized. 


American Rolling Mill Co., 
Middletown, 0. 


American Sheet & Tin Plate Co., 
Pittsburgh, Pa. 
Berger Mfg. Co., Canton, 0. 
Follansbee Bros, Co., Pittsburgh, Pa. 
Inland Steel Co., Chicago, Il. 


La Belle Iron Works, 
Steubenville, O. 
Milwaukee Corrugetiog Co., 

Mi lwaukee, Wis. 


Moeschl-Edwards Corrugating Co., 
Covington, Ky. 


McLean, Il. 





Canton, O. 
Chicago, I). 


Stark Rolling Mill Co., 
Sykes Company, The, 
Tanner & Co., 
Wheeling Corruga Co., 

vo heeling, W. Va. 


Youngstown Sheet & Tube Co., 
Youngstown, 0. 


Sheets—Ingot Iron. 


American Rolling Mill Co., 
Middletown, 0. 


Sheets—Planished. 
Sykes Company, The, Chicago, Ill. 


Sheets—Toncan Metal. 
Stark Rolling Mill Co., Canton, 0. 


Sheets—Vismera. 
inland Steel Co., Chicago, Ill. 


Shovels. 
Avery Stamping Co., Cleveland, O. 
Sifters—Ash. 


Diener Mfg. Co., Geo. W.. 
Chicago, Ill. 


Skylights. 
Canton Art Metal Co., Canton, 0. 
Skylight Gearing. 


Weiss & Co., H., 


Slate Roofing. 
Auld & Conger Co., 


Slating Nails. 
Hussey & Co., C 


Soldering Irons—Self Heating. 


Lyon, Conklin & Co., Baltimore, Md. 


Spiders. 
Avery Stamping Co., 


e Statuary. 
Friedley-Voshardt Co., 


Stoves and Ranges. 
Champion Stove Co., 
Danville Stove & Mfg. Co 


Foster Stove Co., 
Quality Stove & Range Co. 


Belleville, Ill. 
Boston, Mass. 


Smith & Anthony, 
Utility, Stove & Range 


Wrought Iron Range Co., 


st. Louis, Mo. 


Stove Bolts. 
Kirk-Latty, 


Stove Patterns. 
Cleveland Castings Pattern Co., 


Crore. 0. 


Cope Pattern Works, Geo. 


Detroti: Mich. 
Quincy, Ill. 
Troy, N. Y. 
Quincy, Ill. 


Quincy Pattern Works, 
Vedder Pattern Works, 
Weller Pattern Co., 


Stove Pipe and Fittings. 
Hemp & Co., 


Stove Polish. 
Black Silk Stove Polish Works, 


Sterling, Ill. 


Brauer Supply Co., A. G., 


St. Louis, Mo. 


Dixon Crucible Co., Jos 


‘Jersey City, N. J. 


Nickel Plate Stove Polish Co., 


Chicago, Tl. 


Indianapolis, Ind. 


New York, N. Y. 


Cleveland, 0. 


G., 
Pittsburgh, Pa. 


Cleveland, 0. 


Chicago, IL 
Gerock Bro. Mfg. Co., St. Louis, Mo. 


Cleveland, 0. 


Danville, Pa. 
Ironton, O. 


Co., 
Indianapolis, Ind, 


Van Range Co., John, Cincinnati, 0. 


Cleveland, QO. 


St. Louis, Mo. 





Stove Repairs. 
Brauer Supply Co., A. G., 
St. Louis, Mo. 


Stove Rivets. 
Kirk-Latty, Cleveland, 0. 
Stove Rods, 

Kirk-Latty, Cleveland, 0. 
Stove Trimmings. 

Fanner Mfg. Co., Cleveland, O. 

Kirk-Latty, Cleveland, O. 


Stuffers—Sausage. 
Enterprise Mfg. Co., of Pa 
Philadelphia, Pa. 


Tapes. 

Lufkin Rule Co., Saginaw, Mich. 
Technologist. 

Hooper, C. N., Dubuque, Ia, 


Telephone Wire. 
Américan Steel & Wire Co., 
Chicago, Il. 


Thermometers—Oven. 


Copper Oven Thermometer Co., 
Pequabuck, Conn. 


Tin—Perforated. 
Harrington & King Perforating Co., 
Chicago, Ill. 


Tinners’ Tools, 
Auld & Conger Co., Cleveland, 0. 
Berger Bros. Co., Philadelphia, Pa. 
Bertsch & Co., Cambridge City, Ind. 


Fuller, Otis L., Goshen, Ind. 
Lufkin Rule Co., Saginaw, Mich. 
Lyon, Conklin Co., Baltimore, Md. 


Niagara Machine & Tool Works, 


Buffalo,-N. Y. 
Robinson Mfg. Co., J. M., 

Cincinnati, O. 
Smith H. Collier, Detroit, Mich. 


Stoll Co., D. H., 
Van Doren Mfg. 


Buffalo, N. Y. 


Co., 
Chicago Heights, Ill. 
Weiss & Co., H., New York, N. Y. 


Tinplate. 
American Sheet & Tin Plate Co., 


Pi 
Berger Mfg. Co., ee Nt 
Follansbee Bros. Co., Pittsburgh, Pa. 
Merchant & Evans Co., 
Philadelphia, Pa. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 
Moeschl-Edwards Corrugating Co., 
Covington, Ky. 
Tanner & Co., 
Wheeling Corrugating Co., 
Wheeling, W. Va 


Tinware, 
Stuber & Kuck, Peoria, IIL. 
Torches, 
Bernz, Otto, Newark, N. J. 
Burgess Soldering Furnace Co., 


Columbus, O. 
Clayton & Lambert Mfg. Co., 
Detroit, Mich. 
Diener Mfg. Co., Geo. W., 
Chicago, Tl. 


Trowels, 

Avery Stamping Co., Cleveland, 0. 
Tubing—Seamless, 
Dieckman, Ferdinand & Co 

Cincinnati, 0. 


Ventilators, 
Berger Bros. Co., Philadelphia, Pa. 
Berger Mfg. Co., Canton, 0. 
Friedley-Voshardt Co., Chicago, Il. 
Globe Ventilator Co., Troy, N. Y. 
Merchant & Evans Co., 
Philadelphia, Pa. 
Milwaukee Corrugating Co., 
Milwaukee. Wis. 
Moeschl-Edwards Corrugating Co., 
Covington, Ky. 
Standard Ventilator Co., 
Lewisburg, Pa. 
Washburne & Co., G., 
Mien "York, ky A 


Water Heaters, 
Stolz, Frank D., Co., Chicago, Ill. 


Wire. 


American Steel & Wire Co., 
Chicago, Ill. 


Wringers, 
Lovell Mfg. Co., Erie, Pa. 


Indianapolis, Ind. 
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Wants and Sales 


For paid Yearly subscribers 
AMERICAN ARTISAN AND 
HARDWARE RECORD will insert 
under this head advertisements of six 
lines WITHOUT CHARGE for em- 
ployers wishing to secure employes, 
persons seeking situations, parties de- 
siring to purchase a business, business 
forsale, partners wanted, to exchange, 
etc. Not exceeding fifty words, the 
price to non-subscribers is one dollar, 
payable in advance. Those who re- 
spond to these announcements will 
please mention that they 
“READ THE ADVERTISEMENT IN 
AMERICAN ARTISAN.” 

secured. Trade-Marks Reg: 


PATEN T istered. Patent Validity and 


Infringement Opinions 
Consulting Expert HERBERTE. PECK Patent Attorney 
Established 1895 WASHINGTON, D.C. Barrister Bldg, 














U. S. and Foreign Patents 





BUSINESS CHANCES. 


SPECIAL NOTICES. _ 








For Sale—Eetablished hardware busi- 
ness, with tinshop, in a live town; 
location. Reason for selling—sickness. 
Will sell at a discount if taken at once. 
Address A. O. Giese, ret 
Street, Duluth, Minnesota. 


TINNER’S TOOLS. 














Wanted — One second-hand 30-inch 
squaring shear, one stovepipe former, 30- 
inch rolls x 1%”. Must be in good work- 
ing order and cheap. Address Bartholo- 
mew Hardware Co., East High Street, 
Ashley, Ohio. 24-3t 





= 





HELP WANTED. 








Wanted—tTinners used to furnace work 
and general gutter and roofing work. 
Union shop. Address Kreamer Sheffner 
Carman Co., 75 South La Salle Street, 
Aurora, Illinois. 24-3t 


Wanted — Combination tinner and 
plumber. Steady work for the right man. 
No boozers need apply. Address H. C. 
Waters & Co., Paw Paw, Michigan. 24-3t 








BUSINESS CHANCES. 








For Sale—A complete plumbing and tin 
shop with garage in connection. A fine 
location for the right man. Large trade 
worked up in plumbing, tinning and roof- 
ing; the only garage in town. Buildin 
and. business open for inspection. . Ad- 
dress L. B. 127, Covington, Ohio. 24-3t 

For Sale—A good tinning and plumbing 
shop. Doing good business, for $500.00 
cash. Loss of eye reason for selling. Ad- 
dress Geo. W. Donaldson, Mansfield, See. 








For Sale—A good hardware store and 
stock in a nice village and a good farm- 
ing country. Will sell at a big discount if 
taken at once. Address Albert Gipp, 
Cecil, Wisconsin. 24-4t 

For Sale—A complete plumbing and tin 
shop, about 20 miles west of Peoria, IIl., 
in a live city of 3,000 people; with all 
kinds of work at good prices. Will not 
consider anything but cash, but will make 
price right. Address A-38, AMERICAN 
ARTISAN, 910 South Michigan Boulevard, 








Chicago, Ill 23-3t 
For Sale—A good, clean, up-to-date 
stock of hardware, stoves, paints and 


sporting goods, in one of the best towns 
in Southern Michigan. Stock will invoice 
about $7,000. Doing a good business and 
good reasons for selling. Address A-36, 
AMERICAN ARTISAN, 910 magne 
Boulevard, Chicago, Illinois. 22-3t 


For Sale—Furnace and tin shop in city 
of 20,000. Half way between Milwaukee 
and Chicago. On west shore of Lake 
Michigan. Plenty of work tools in first 
class shape. Has all kinds job work. 
Good will goes with the shop. Inquire of 
Omer J. oyle, North Genesee Street, 
Waukegan, Illinois. 22-3t 


For Sale—Well established stove, gas 
stoves, gas ranges, refrigerators, tin, 
kitchen enamelware and house furnishing 
ware business. Eighteen years in one 
spot, finest location in the best town of 
New Jersey. Open for inspection. 361 
Passaic St., Passaic, N. J. Value, $5,000; 
can_be reduced to $3,000. Address A-35, 
AMERICAN ARTISAN, 910 Michigan 
Boulevard, Chicago, Illinois. 25-3 














For Sale—8-ft. Al Robinson Brake, 
$135 f. o. b. cars Chicago. Address A. P. 
Nelson, 1132 Bryn Mawr Avenue, Edge- 
water, Chicago. 22-3t 

For Sale—Roofing business. Good loca- 
tion and good reason for selling. Good 
chance for hustler. Address A-37, 


AMERICAN ARTISAN, 910 Michigan 
Boulevard, Chicago, Illinois. 23-3 


For Sale—Hardware store located in a 





desirable Chicago location; nwo other 
hardware store in vicinity. Completely 
equipped with machinery for all kinds of 
tin and sheet metal work. Established 


over twenty years. A rare opportunity 
for the right party. Part cash and part 
time if desired. Must sell on account of 


Wanted—Good all-around tinner and 
man who can help with pump and gen- 
eral hardware work. Address A. Cook 
& Co., Viola, Illinois. 24-3t 


Wanted—Tinners for inside and out- 
side work. Steady work, $3 per day. Will 
give other inducements to a hustler. Ad- 
dress Jacob Puhr, 303 Oak St., Union 
City, Indiana. 24-3t 

Wanted—Good all around tinner. Must 


be sober. Steady job to right man. Ad- 
a Farrell, Kemp & Gushe Co., ae 

















Wanted—First-class tinner for general 
job work. Steady job. Address ‘Seither 
& Cherry Co., Keokuk, Iowa. 23-3t 

Wanged — Tinner for outside work. 
Steady#job. Please state wages. Address 
Harr . Ireton, 937 Sheridan St., Rich- 
mond,aind. 23-3t 

Warged—Tinner for furnace, gutter and 
job rk. Good wages, steady job for 


capable, sober workman. Call or write 
at once. State experience, wages, etc. 
Address G. B. Watrous Sons, 114 N. 


Genesee Street, Waukegan, nots. 





Wanted—aA good tinner and sheet metal 
worker, one having a good knowledge of 
plumbing work.” Good wages and steady 
work. Address R. W. Isaacs, Clayton, 
New Mexico. 22-3t 


Wanted—Several first-class tinners for 
general job work. Men capable of meas- 
uring up-and getting out work preferred. 
Good wages and egy 3 conditions. Ad- 
dress T. B. Callahan, 19§ Frank Street, 
Akron, Ohio. 22-3t 


Wanted—Tinner at once. Steady job. 
German preferred. Address C. W. Leh- 
mann & Bro., Box 307, Cedarburg, Wis- 
consin. 22-3t 


Wanted—A good, reliable tinner who 
can do the work that comes to a country 
shop. Must be capable of taking charge 
of branch shop. Steady work. Refer- 
ences required. Address Chas. F. Sackett 
& Co., Springboro, Pa. 22-3t 


Wanted—Good all around tinner. Will 
pay three dollars a day. Steady time for 
right man. Address Sheldon Hardware 
Company, Janesville, Wisconsin. 22-3t 




















SITUATIONS WANTED. 








Position Wanted—By all-around man of 
wide experience, who is good on steam, 
hot water, hot air heating, plumbing and 
sheet metal work. Good estimator and 
buyer for all above lines. Good on in- 
stallation and superintending. Address 
A-39, AMERICAN ARTISAN, 910 Michi- 
gan Boulevard, Chicago, Illinois. 24-3t 


Situation Wanted—In a hardware store. 
Sober and honest. Several years’ experi- 
ence with my father in general hardware 





husband’s death. Address A-31, 
AMERICAN ARTISAN, 910 Michigan business. Age 32. Address D. C. Young, 
Boulevard, Chicago, Mlinois. 21-4t | Anna, Ohio. 24-3t 





For Sale—My hardware business, locat- 
ed at Beaver Dam, Wisconsin; large man- 
ufacturing center and richest farming 
country in the state. Business has been 
established thirty-two years. My reason 
for selling is I wish to retire from active 
business. Address F. Rassmann, Beaver 
Dam, Wisconsin. 17-ufn 





Situation Wanted—Young Norwegian 
man who has had two years’ experience 
as assistant helper in tinning and plumb- 
ing and good retail store clerking desires 
a position where advancement is promised 
consistent with good willing service. Ad- 
dress Lock Box No. 305, Lakefield, Min- 
nesota. 22-3t 








WANTED | 


At once, salesman on com- 
mission basis to represent 
medium priced line of stoves 
and ranges for Western Iowa 
and Eastern Nebraska. Fine 
proposition for right party. 
Address, The Baxter Stove 
Co., Mansfield, Ohio. 


WANTED 


Experienced stove salesman to travel in 
Minnesota and Texas selling specialties 
such as Malleable Ranges, Hot Blasts and 
Base Burners, on a commission basis. 
Address, B-36 AMERICAN ARTISAN, 
910 Michigan Boulevard, Chicago, Il. 24-1+ 


WANTED 


Ten live salesme1i by an old, responsible tool house 
uf: Liberal 


24-3t 








manufacturii ine tools. com- 
mission at Lt — bon ae secure business from 
the retail hardware 


and oods trades 
in states of Maine to Virginia, Kentucky, Illinois, 
Missouri, Kansas, Nebraska, North and South Dakota. 
and all states north and east. Must submit references, 
stating ex , age and number of years selling, 
what other lines handled and what sections visited. 
Be particular to state what trade ie sold to avoid mis- 





—.,. any anes - experience who ag ore Nar) 
or a e le items, need a) . dress 

AMERICAN ARTISAN, $10 5. Michigan Boulevard, 
Chicago, Ill. 23-2t 





WANTED 


First-class Steel Ceiling Erectors. 
Good wages for contract or day 
work. Steady job assured. Address 
The W. J. Burton Company, 159 W. 
Congress St., Detroit, Mich.  23-ufs. 





METAL BOAT PATTERNS 


We sell all kinds of Metal Boat Pat- 
terns, including the “SHOAL EATER,” 
lightest draft metal propeller boat in the 
world. Runsinfiveinches of water. Write 
for Catalog “A”. . BARBOUR METAL 
BOAT CO., Washington Avenue and 
Levee, St. Louis, Mo. ll-ufn 





INCREASE YOUR SALES—CON- 
vince your customer that your skylights 
are the best. Show him this illustration 
by printing it on your letterhead, cat- 
alogue or in the newspaper. 





Full size of electrotype 1}"x3}”". Send 
$1.00 now. Postage prepaid. C. A- 
Reetz, 820 Grove St., Elizabeth, N. J- 


FOR SALE 


J. Woodruff & Sons, Salem, Ohio, 
are offering for sale all their desirable Pat- 
terns, Gas Ranges and Heaters, Coal and 
Wood Ranges—Cooks and Heaters. For 
— write to J. M. Woodruff, sow 

10. 40 
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"SPECIAL NOTICES. 


Wisconsin. 
speak German. 


SPECIAL preencm. SPECIAL -avtabiermaed 








WANTED 


At once, stove salesman of 
some experience, for state of 


Must be able to 


Address, 


giving experience, age and 
references, B-35 AMERICAN 
ARTISAN, 910 Michigan 
Boulevard, Chicago,  IIli- 
nois. 


24-3t 











DIXON’S 


GRAPHITE GREASE 


Is more economical than any 
other grease because it lasts 


longer. 
JOS. DIXON CRUCIBLE C0. 
Jersey City New Jersey 











im: 





“NEVER- BREAK” 


Steel Spiders, Griddles and Kettles 


WILL NOT Scale Of like cheap enamel. 

WILL NOT Scorch or Burn like light fry pans 
and skill 
WILL NOT Absorb Grease or Flavors like cast 


iron. 


CATALOG FOR THE ASKING. 


No Tin Handles to come off. 







ets. 


“NEVER-BREAK” 


The Avery Stamping Co. 


Sole Manufacturers 
“NEVER - BREAK”’ 
Goods. 





(Gland 











Address 


Let us show you how to add to the volume of your sales 
without investing a penny of your capital 


RPRER 
aI 1 
HT 
CINCINNATI IRON FENCE CO. 





Dept. R for proposition. 





Cincinnati, O, 











j The CLIPPER 


There are three thi 
lantain, and Crab Grass, 
will 


have them—if he has 
not, drop us a line and we will 
send circulars and prices. 
Clipper Lawn Mower Ca, 
yi Box 10, Dixon, Ill. 


i should 







we Bg 











WANTED 


A competent man to take complete charge of the sheet steel department in 
stove foundry making a line of gas and steel ranges. The man desired must 
have experience in this liné and be capable of taking complete charge of this 
department of the business. An excellent opportunity for a man who can 
produce results, and with a required amount of executive ability. 
Address B=-33 AMERICAN ARTISAN, 910 South Michigan Boulevard, 
Chicago, Illinois. 23-3t. 


WANTED 


A competent foreman for the mounting department of a stove foundry, 
employing about 50 mounters. This is an excellent opportunity for a live, 
energetic and capable man, who can show past results. References required. 
Applications will be considered strictly confidential. Address B-32 
AMERICAN ARTISAN, 910 South Michigan Boulevard, Chicago, Illinois. 23-3. 








C. T. BELT, Attorney in Patents and Trade- Marks, 


over 25 years experience. Office Rooms, Warder Building, Ninth and 
F. Streets, Washington. D C. 








MR. METAL WORKER 


Are You a Live Wire? 
We'll show you a quick, easy way to be one, 


RIGHT AT HOME 


To increase your income; to become an expert Draftsman; 

to be a Foreman; to be your own Boss demands special 

training N, WADAYS. Isit YOU, or the other fellow that’s 

going to ? WILL YOU INVESTIGATE?—NOW. 
Just waite for our Free Booklet Today—NOW. 


THE NATIONAL SCHOOL, 3553 Olive St., St. Louis, Mo. 














TOLEDO 
PORT HURON. 
GODERICH 
EB 





DETROIT 
CLEVELAND 
BUFFALO |} f 
NIAGARA frees 


* tere es, 





















(tHe CHARMS OF OUR SUMMER SEAS 
Spend your vacation on the Great t Lakes, the most economical and enjoyable outing in 





America 

Wh Y C G No matter to what point you want to go, use D. & C. 
Here Ue ou an 0 Line Steamers operating to all important ports. 
ce between Detroit and Buffalo, May Ist to November Ist. City of 
nen titane and ‘City of Cleveland III, two of the largest side wheel steamers in the world, 
on this division June 10th to September 10th. Daily service between Detroit and 
Cleveland April 15th to December Ist. During July and August two boats out of 

Detroit and Cleveland every Saturday and Sunday night. 

Four trips weekly between Toledo, Detroit, Mackinac Island and way ports. Ten 
Day Stopover allowed at Alpena either direction on tourist tickets without additional 
cost. Daily service between Toledo, Cleveland and Put-in-Bay. 

Special Steamer Cleveland to Mackinac Island, two trips weekly, June 15th to 
September 10th stopping only at Detroit every trip and Goderich, Ont., every Monday 
up-bound and Saturday down-bound. 

Special Day Trips between Detroit and Cleveland, During July and August 
Tuesday, Wednesday, Thursday and Saturday out of Detroit; Monday, Wednesday, 
Tharecay 3 and Friday out 4 Rgvelind, 

ROAD TICKETS AVAILABLE:—Tickets reading via any rail 
linet ow ae Detroit a i Buttalo and Detroit and Cleveland will be honored 
for transportation on D. & C. Line Steamers in either direction. 

Send 2 cent stamp for Illustrated Pamphlet ond Great Lakes Map. 

. A., Detroit, Mich. 
c | 









Address: L. G. Lewis, G. P 


Philip H. McMillan, Pres. 
A. A. Schantz, Vice-Pres. and Gen'l Mgr. 












Detroit & Cleveland 
HEC Navigation Company 
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Have You Noticed 


How all of the Important and Leading Manufacturers, 


Jobbers and Dealers are advertising 


<TONCAN> 
METAIS 


The 
Anti-Corrosive Rust-Resisting 


Sheet Metal 


= 


* 
There is A Reason 


We or They will gladly tell you—Write 





Note—The <fancas> ads. in this issue. 


Tanner & Co., Indianapolis, Ind. 


The Stark Rolling Mill Co. 


Canton, Ohio 
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The United States Government Approves: 

















For years the U. S. Government has been specifying and accepting 
only Genuine Charcoal Iron Terne Plates for its best and most 
particular work. 


The introduction of American Ingot Iron Ternes, ARMCO OLD 
STYLE plates and their great durability, was immediately recognized by 
the Government, and the specifications changed to admit this product. 














At last, a genuine pure iron plate, coated by the old style PURE | 
PALM OIL PROCESS, the softest, most workable plate made, is q 


procurable. 
If it is recognized by the U. S. GOVERNMENT 


WHY NOT BY YOU? 
































Armco Old Style Terne Plate 


MADE FROM 


GENUINE AMERICAN INGOT IRON 


“FILLS THE BILL”’ 







Extract from U. S. Government Specifications: 


“TIN WORK—AIl tin shall be as set forth in the following guaranty, which must be certified before a Notary 
Public or other officer duly qualified to perform such duties, and forwarded to the Supervising Architect (in duplicate) 
as hereinbefore specified. 

I hereby certify of my own knowledge that this tin plate, bearing brand.............. 2.0... cece eee eee eeeee 
TS Oe Ba oat ac 6 Cage ne 0 0 siaidts 6+ e's 0% is made from IC gauge, black iron sheets con- 
taining not more than .02% of manganese, sulphur of carbon; that the sheets have been thoroughly cleansed and 
all traces of acid removed, and the sheets evenly and perfectly coated by the palm-oil process with a coating composed 
of 25 per cent of tin and 75 per cent of lead, and weighing not less than 40 pounds to a box of 112 sheets, 20 by 28 inches. 





















ED SN COIN ce OPE Ss cscs. cece sew eetereeveces ROP. x 5. 








eee | 


Each sheet shall be stamped with the name and brand of the maker. 

Tin must not be scratched in any manner. 

Acid Flux must not be used in any connection with soldering. 

All seams must be single locked at least } inch, hammered flat and soaked with solder. There shall be at least three ee 
1} inch cleats to each sheet, not more than 10 inches apart. The roof ends of all cleats shall be folded after fae 
being fixed. ui 

The metal must be turned up against vertical surfaces and counterflashed, as the building of metal work into masonry 
will not be permitted. 





















Note the extremely low manganese content specified, and insist upon it in your work | 


Write for Samples and Prices 






The American Rolling Mill Company 
’ MIDDLETOWN, OHIO 
Licensed Manufacturers under the International Metal Products Co.’s Patents. 


DISTRICT OFFICES: 


CHICAGO, 313 Peoples Gas Bldg. ‘DETROIT, 902-903 Ford Bldg. NEW YORK, 551 Hudson Terminal Bldg 
PITTSBURGH, 1832 Oliver Bldg. ST. LOUIS, 814 New Bank of Commerce Bldg. 


———_— 
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THE YouNGSTOWN SHEET AND IUBE 
COMPANY 


ANNOUNCEMENT 


May Ist, 1913, the Company placed 
in operation its new Open Hearth Steel 
Plant and is now prepared to furnish to 
the trade steel from this department in the 
form of Ingots, Slabs, Billets, Rods, Sheet 
and Tin Bars, as well as Finished Products. 


With the completion of our Open 
Hearth department we are now prepared 
to furnish Genuine Puddled Iron, Bessemer 
Steel and Open Hearth Steel. This 
diversification of our product is in line 
with our policy of service for we recognize 
that no one material can be satisfactory 
for universal use and we are desirous of 
giving the consumer the material best 
adapted to his requirements. 
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DIECKMANN CONDUCTOR ELBOWS AND SHOES 


Round Corrugated Elbows and Shoes 





by cae eg 2 Se et 
ean ae en Ge si OE Tan — 


in all = | | + 
Made in a : ) : . Our Trade-Mark 
materials. » . 
j ; = = | your guarantee... 


F AaST aes a 


All Elbows and 
Shoes are Made 
of One Piece. 


Shoes made 
in all angles 


Once : 
Used : and designs. 


lel 





No Seams, 
Trade Mark Stamped in each Elbow 


Polygon txpanding Elbews and Shoes 


Square Expanding Elbows and Shoes-—Style B 


The Ferdinand Dieckmann Co. 


MANUFACTURERS 
CINCINNATI, OHIO 


Plain Round Elbows and Shoes 
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SRUSTSRESISTING 


Large Stocks 


SHEETS 
Formed Products 


TANNER & CO. 


Tin Plate, Sheet Iron and Metals 
Tinners Supplies 
INDIANAPOLIS 


CORROSIME 






Quick Shipments 








STAR 


Ventilators 


THE BEST 
._. AND 
MOST USED 


Experience and the public 
demand show that STAR 
Ventilators are the most ef- 
ficient ventilators made—most 
modern, most durable, highest 
speed exhaust and absolutely 
stormproof. 


The illustration shows the STAR Fire Retarding Model with 
damper open. In case of fire the fusible link parts permitting 
the damper to close automatically, thus preventing an upward 
draft from fanning the flames. 





Fire Retarding 
Damper Open 


Showing 


STAR Ventilators are made in the Standard Stationary Type 
(Glass or Metal Top) and the Standard Fire Retarding Type (Glass 
or Metal Top). Sizes to suit all purposes. Made in copper or 
galvanized iron. 


Write for instructive ventilation booklet. 
















cOPMET, 
OLD STYLE ROOFING TIN 


THE PROOF 
OF 
SUPERIORITY 














Tests have demonstrated the unquestionable superiority of 
COPMETL Old Style Roofing Tin. The upper portion of the 
illustration shows a roof of regular corrugated steel almost 
decomposed. The lower portion is of COPMETL in practically 
the same condition as the day it was laid. Both sections are of 
No. 27 Standard Gauge and were laid simultaneously. 


The superiority.of COPMETL Old Style Roofing Tin lies in 
its base being scientifically alloyed with copper which is then 
manufactured into the finished product by our famous Special 
Palm Oil Process. 


We will gladly furnish samples and descriptive matter on 
COPMETL and likewise Merchant’s Old Method (the standard 
of excellence in highest grade roofing tins for a generation) 
and our other brands. 


Send for samples and prices. 








Fire Prevention Engineering—Complete Automatic Sprinkler and Standpipe Systems 


A MERCHANT & EVANS COMPANY Mi 


CE PHILADELPHIA 
CLEVELAND 


NEW YORK 
CHICAGO 


BROOKLYN 


KANSAS CITY WHEELING 


Works: PHILADELPHIA, WHEELING AND CHICAGO 
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Begin Your Furnace 
Repair Campaign Now 
and Let Us Help You 


Send out a letter to 
every householder 
in town who has 
a furnace, calling 
attention to the 
fact that now is 
the time to have 
his furnace over- 
hauledand repaired, 
and put in prime 
condition so that it 
will not rust during 
the summer. 




























Tell them in your 
letter about the 
wonderful new Gal- 
vanized Metal 


ISMER 





IRON 


That will last many times as long as ordi- 
nary galvanized sheets, especially for furnace 
jackets and smoke pipes which rust out so 
quickly. 


VISMERA IRON is immune to the 
attack of sulphur fumes which eat up ordi- 
nary smoke pipes. 


The advantage of being able to offer this 
new metal will win you a lot of new custom- 
ers, who will be steady patrons from that 
time on. 


We can help you by sending you small 
Vismera circulars to enclose with your letters. 


INLAND STEEL COMPANY 


First National Bank Building, Chicago 


Works, Indiana Harbor, Indiana 





BRANCH OFFICES: 

ST. PAUL ST. LOUIS DENVER 
Pioneer Building Nat’l Bank of Commerce Bldg. 1618 Stout Street 
DALLAS MADISON, WIS. 
Praetorian Building 929 Spaight Street 























Absolute 


independence 
Ar of the 


LA BELLE 


ss 


open market 
for all raw 
materials. 


Complete: control of the 
quality from the ore in the 
mine to the finished prod- 


uct ready for delivery. 


These are the secrets of 


the unvarying quality of 


La Belle Open Hearth 
Steel Products 


Pig Iron 
Slabs 


Billets 
Sheared and Universal Plates 
Grove-Rolled Plates 
Standard Pipe 
Line Pipe 
Drive Pipe 
Casing 
Cut Nails 
Skelp 
Steel Sheets 


La Belle Iron Works 
General Offices: Steubenville, O. 


Factories: 


Steubenville, O. Wheeling, W. Va. 
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W anted 


Some one who is willing to add a nice, handsome 
profit to his regular income by handling 


Berger’s 


Steel Ceilings 


We will show you how to land the big hotel, theatre 
and church contracts. 


Write us today for particulars. 


The Berger Mfg. Co., 


Canton, Ohio. 


For the best service address nearest branch. 


New York Philadelphia Minneapolis 
Boston St. Louis San Francisco 


We also manufacture Ferro-Lithic and Multiplex Reinforcing Plates, Metal Lath, 
Roofing, Eaves Trough, and Conductor Pipe. ead Sheet Meta} 


Building Products of all 










































eather Wearing 


Ss as Oe Hate me iS Soe eit 
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oe 

















No CoPPEA 


CoPPER.17/ fo CoF ee 
. 3 
f ) 


Study the analysis, and note effect of COPPER. Our booklet “Copper 
in Steel’’ gives the whole story in pamphlet form. Shall we send it? 


merican Sheet a Tin Plate Company 


General Offices: Frick Building, Pittsburgh, Pa. 


= —— === DISTRICT SALES OFFICES: 

Chicago Cincinnati Denver Detroit New Orleans New York Philadelphia Pittsburgh St. Louis 
. Export Representatives: Unitep States StgeL Propucts Company, New York City 

Pacific Coast Representatives: Unitep States STEEL Propucts Company, San Francisco, Los Angeles, Portland, Seattle 
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CANTON : 


0 ART METAL oO 


CEILINGS ° 


© Have the famous Die Cut Nail Holes and 
Repressed Joints, which enables you to 

0 make a much nicer job and puts more money 
in your pocket. 


= Perfect Fitting Plates 
Artistic Designs o 


o 


—) 





0 

Write for our mammoth Art Metal Book, just ° 
0 fresh from the press, for further information. 
ry oO 

Products’’ o 
0 " Sy WW . : Oo 
Office and Wareroom Western Branch: 
The Canton Steel Ceiling Co. The Canton Steel Ceiling Co. 
11th Ave. and 25th St. 206 S. 3rd St. 

oO New York City Minneapolis, Minn. 


66 eS SS. 3: © 8 ie 
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te MOESCHL- EDWARDS 
CORRUGATING COMPANY 


COVINGTON. KY. 


2 © © © © © © © © © © © © © © © © 62288865888 @. 


EVERYTHING IN 


SHEET METAL BUILDING MATERIAL 
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PERFORATED METALS 
OF EVERY DESCRIPTION 

















MANUFACTURERS OF 


Perforated Steel Plates and Sheets (Black and Galvanized) 
Perforated Sheet Copper, Brass, Bronze, Aluminum, 
Lead, Zinc, Monel Metal and Other Alloys. 
Screen Plates and Sheets for Ores, Coal, Stone, Cement, 
and all kinds of 
Grain Cleaning and Sorting Apparatus 
For Centrifugal Linings, Filter Press Plates, Drying Floors, 
False Bottom Strainers, Extractor Baskets, Revolving 
Screens, Shaking Screens, Chute Screens. 

Grilles and Ornamental Screens for Radiators, Ventilators, 
Air Vents, Heat Vents, in Private and 
Public Buildings, made to suit local requirements. 
Perforated Tin and Brass of Standard Sizes carried in stock. 


Anything in Perforated Metal, 
THE HARRINGTON & KING PERFORATING © 


NORTH UNION ST.—CHICAG 
*“NE WwW YORK FF i 4a 
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Chieftain and Swanee 


Metal Shingles 


Distinctive in Design 


The Shingle giving a Clay Tile 
Effect 


An excellent, serviceable roof covering for 
residences, bungalows, churches, schools, 
garagés and all buildings for which a good, 
durable, ornamental roof is desired. 


Write today for catalog showing construc 
tion features. 


The Berger Mfg. Co. 


Canton, Ohio 


The Chieftain 
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HAMMERED es continvatty HAMMERED 


That’s what produces that desirable difference in it. 
Everybody knows the value of good open hearth metal. 


SCOTT’S EXTRA COATED ROOFING TIN 


HAMMERED OPEN HEARTH 


IS the ‘‘hammering”’ better than open hearth metal of the best quality. 
Write us for particulars. IT WILL.PAY YOU TO KNOW. 


FOLLANSBEE BROTHERS CO. Makers Pittsburgh, Pa. 














FRIEDLEY-VOSHARDT CO. wie 


ally 


MANUFACTURERS OF 


Architectural Sheet Metal Ornaments, 
Statuary, etc. 




















All Kinds a cpl One 
of Stamped on Trial 
and Will 
Spun Work Convince 
Art Metal Ceilings and Side Walls Made from Galvanized Tin and Painted Tis 
Storm, Rust and Fire Proof 
Send for Architectural Sheet Metal Catalog No. 31 Fits he pour onpatennnty. or Hy area 
logue, samples and prices. 
General Offices, 733-737 S. Halsted St. National Sheet Metal Roofi Co. 
CHICAGO, ILL. - 


Factory, 761-771 Mather Street JERSEY CITY, N. J. 





















For Greenhouses 





» 


TP Eliminate the Leak 


= Ue ti instantly and permanently by using 


C.G. HUSSEY & C0. 


Rolling Mills and Office 





Gilsonite Elastic Roofing Cement PITTSBURGH, PA. 

Its merits—wonderful adhesiveness, elasticity and long fife—is proved by the test MANUFACTURERS 
of time—25 years. Your —— to become acquainted with this product. Sheet C Bott Roll C 

May we send a free sample? Want to demonstrate that Gilsonite will stick to eet Copper, oms, Koll Copper 
any material—wet or dry—as tightly as glue will stick to paper. Tinned and Polished Copper 

r Write today for prices. fs . 
; Nails, Spikes, Rivets 
The Berger Mfg. Co., Canton, Ohio wr Conductor Pipes 
New York Philadelphia San Francisco .\\ 55 NPN Eaves Trough \ 
oston Minneapolis St. Louis S Br Elbows, Shoes, Mitres, Etc. 


h Warehouses 
New York, Chicago, St. Louis mi San Francisco 











Adheres in Wet Weather 
















The ‘CEN TENNIAL’ gy si 
RAIN-WATER-CUT-OFF 
ae S-P MONE | sae senate ROOFING SLATE 
bint OFF on the erty We Sheeate pur own quar- 


ries, manufacture and sell 


The only single cut-off 
all grades of Slate, Roofer’s 


SOLDERING FLUID 
made to fit Corrugated 


Goes twice as far 
Does not rust or corrode and plain pipe 
Takes solder after drying and which can be 


Fees teens auth” _ used without ex- 
No injury to hands, eyes or throat tra pipe or elbows. 


Free Sample Sent For sale by all 
ead ing jobbers. 


Alfred Spice Process Sanclactored ealy by 
170-180 Sussex St., Jersey City, N. J. THE SULLIVAN-GEIGER CO. : D 
601-509 Madison Ave., ndlancpeltt, Ind. 


Supplies, Tools, Cement, 
Nails, Felt. Write for de= 
livered price. 


(No quotations or sales 
to consumers direct) 


THE AULD & CONGER CO. 


999 PROSPECT AVE., CLEVELAND, 0. 

















—, 


f You know what is advertised—so do others; ‘nuff said. ' 
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A SURE CURE 


FOR THAT SMOKY CHIMNEY 


IT IS THE NEW ROTABLE 


Standard Ventilator 


Responds quickly to the slightest draft. 
Prevents down-draft. : 

Price always surprises its purchasers. 
Ask for prices and particulars. 


STANDARD VENTILATOR CO., Lewisburg, Pa. 

















The Highest Efficiency 


Is obtained by users of 
Clayton & Lambeft Fire 
Pots and Torches, They are 
constructed of the best ma- 
terials and their perfect 
working qualities are the 
result of over twenty-four 
years of careful manufac- 
ture during which time we 
have never experimented at 
the expense of the user. 
They embody every up-to- 
date improvement and give 
the maximum of service at 
the least cost. Are guaran- 
teed by the makers to pro- 
duce perfect results if direc- 
tions are followed. 


No, 20Coil Fire Pot Your nearest jobber will 
Price, Each supply at factory price or we 
$4.00 Net will ship direct if-cash ac- 
compaines the order. 


Send for Booklet—It’s Free 


Clayton & Lambert Mfg. Co. 


Detroit, Mich., U. S. A. 











PLECKER’S CORRUGATED: 
EXPANDING CONDUCTORS 


WILL NOT BURST WHEN FULL OF ICE 





HAVE NO CROSS SEAMS. MADE OF GALVANIZED IRON IN 10 FT. LENGTHS. 


The Clark-Smith Hardware Company 
PEORIA, ILLINOIS 

















Bergers’ World Ventilators 
ae 


Constructed on the reliable butterfly principle. 
The most satisfactory and pratical for ventilation. 
A special adjusting attachment insures the damper 
being held rigidly in any position, and prevents 
moving of damper by air currents. 

The ventilators are made in various sizes for 
every size building. 

They are made with either metal hoods or glass tops. 

Write today for our Catalog. 


The Berger Mfg. Co.. Canton, Ohio 


New York Boston Philadelphia Minneapolis St. Louis San Francisco 














= The ““GLOBE” Ventilator 


in COPPER, GALVANIZED IRON’ 
and with Glass Tops for Skylight purposes. 


ABSOLUTELY STORM PROOF 


For Perfectly Ventilating Schools, 
Churches, Halls, Mills, Factory and 
Audience Rooms of Every Character, 


SMOKY CHIMNEYS CURED 
“GLOBE VENTILATED RIDGING” 
SEND FOR PAMPHLET 


Manufactured by 
Troy, N. Y. 


GLOBE VENTILATOR CO., 





Patented and 
Trade-Mark 
Reg. U.S. Pat.Off. 















THE TINNER’S FRIEND 
“QUICK MEAL” 
SOLDERING FURNACE 


QUICK, POWERFUL and DURABLE 
eva Brass Tank with Brass Pres- 
sure Pump. Will Heat any size Sol- 

dering Iron. Suitable for bench or 


outside work. Special price made to 
tinners. 


RINGEN STOVE CO. 


Division of American Stove Co. 


Manufacturers ST. LOUIS, MO. 








Cc. N. HOOPER 
DUBUQUE, IOWA 
Vitreous Enameling 


TECHNOLOGIST 

















| 











SANITARY 


walls are as necessary 
as sanitary plumbing. 


ENAMETILE 


Is the best and most sanitary wall. Is made 
of metal enameled. Like ceramic tile, but 
better because lighter; does not crack and 
costs about oae-third as much. Hard to detect 
difference. Plates bedded in cement; no lap 
joints; no nails. Endless variety of patterns, 
colorings and sizes. 

Write for Art Portfolio showing Ename- 
tile in colors, and Metal Ceiling Catalog 
showing a pattern for all purposes, FREE. 


N. Y¥. METAL CEILING CO. 
550 W. 24th St., NEW YORK CITY 


Illustrating the great 
variety of work the 


EAGLE CLAW WRENCH 


is capable of doing. 
Nut wrench, Pipe wrench and Pliers — 
all in one. 


Show it to your trade. It’s the first 
practical tool of its kind. 


Get particulars NOW 


AMBLER, HOLMAN & CO. 


565-571 W. Washington Blvd., CHICAGO 
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It Will Cost You Nothing to Buy 
A 


Sentinel Automatic Gas 
Soldering Iron Heater 


Because it pays for itself every four months by saving 
Fuel, Time, Labor and Repairs. We are making a claim that 
we can back with absolute proof. It is not only what we 
claim, but what users admit. 


The Sentinel Automatic Gas Soldering Iron Heater will 
save from 25 to 50% of your gas. The gas is only burning 
when you use it. It is shut off and on automatically. When 
the soldering copper is removed from the furnace it shuts off 
the gas, and when it is put back the weight on the saddle in- 
stantly turns on the gas. It is lit by a pilot light. The 
Sentinel Automatic Gas Soldering Iron Heater saves you fuel—your workmen's time and increases the 
efhciency of your shop. 


It is made of the best materials, There are no disadvantages—no repairs. 


It heats the copper uniformly from heel to tip. It gives the copper longer life—saves retinning and reshaping, Lined 
with specially constructed fire brick. We haven't the space to tell you about the hit the Sentinel Automatic Gas Soldering Iron 
Heater has made with the men who know a good thing when they see it, Get our catalog. Ask about our 15-Day Trial Offer. 
We send the Sentinel out on a free trial because we know it will make good. Write today. 


MADE ONLY BY 


The Sentinel Automatic Gas Appliance Company 


NEW HAVEN, CONNECTICUT 


























Power 
Sguaring or Gap 
Shears 
OF ALL LENGTHS AND FOR ALL GAUGES 


SUBSTANTIALLY BUILT 
EXCELLENT WORKMANSHIP 


Attractive Prices and Quick Deliveries 


THE D. H. STOLL CO. 


31 Lansing Street, BUFFALO, NEW YORK 





This Shear 
will Cut }-in. 
Stock 13 ft. 
long; made 
in all Sizes, 
for allGauges 








“Quickwork Rotary Shear 
CUTS IRREGULAR CURVES 


It will cut holes 3” in diameter and larger with- 
out cutting in from side of sheet. This feature is 
of great importance to Furnace Installers for 
cutting openings in casings, domes, elbows, etc. 

Moreover, when the cutting is finished, you will find all edges 
just as flat as though the sheet had been blanked out with dies. 

‘‘Quickwork’’ Rotary Shears are made in all sizes and at all 
prices. Will cut 14 gauge steel and lighter. 

Our literature and sample cutting from the shear will give you an 
excellent idea of the **Quickwork.”’ It’s all yours for the asking— 


just ask. 
H. COLLIER SMITH 


Makers of Sheet Metal Workers’ Machinery 
814 SCOTTEN AVENUE, - ~ = DETROIT, MICH 







Patent Allowed. 
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Why Worry and Get a Wrinkle 





NEW 
IMPROVED. 


1913 
MODELS 











When You Can Use a Burgess Gem 
Some of the new things are the’self-balancing handle; new nonsliding hoods; extra strong high pressure reservoirs; special 


seamless tubing for generation; improved non warping cast iron burners, etc., etc.—better still all parts interchangeable— 
even those made 35 years ago. Send for latest catalog. Investigate before placing your order. 


SOLD BY ALL LEADING JOBBERS 


Burgess Soldering Furnace Co., Dept.aA Columbus, Ohio 























STOP WORRYING 


about hot irons. Use Double Blast Fire Pots and have them 
heated as fast as you can cool them. 


Lundy Double Blast Fire Pots will save WORRY, GASO- 
LINE, TIME, and MONEY enough to pay for themselves in 
10 days. What more do you want? 


Don’t allow a salesman to tell you he hasssome- 
thing just as good, for there is NOTHING ON 
EARTH as good. If your jobber don’t carry 
them we will ship from the factory. 
Write us today for catalogue show- 
ing full line. ' 














osn, Wis., May 20, 1913. 





Oshk: 
Plumbers’ Da iamen.—Gaclosed please find 
Melting Pot our check for Double Blast Fire Pot. 
We are very much pleased with the 
Fire Pot. Best ve ty 4 
ours y. 
DIMPSEY, CHASE & CO. 
“Every EE 
User a 
Satisfied Double Blast 
User.” iil Mfg. Co. 
— North Chicago, Illinois PR ae - 
No. 35 Firepot - 


















A GOOD TOOL 


Better Work—Quicker Work—Bigger Profits 


Are you using the old-fashioned fire-pot and soldering iron? Are you wasting time and 
money on a job—time waiting for the iron to heat—money on the expensive fire-pot? If 
you are you better get out of the rut and beat the “other fellow’ to it. Geta 


NEW MARVEL SELF-HEATING SOLDERING IRON 


A fire-pot and iron combined. Heats quickly and stays hot—dependable—safe. Two cents 
a day runs it. The fire is where you want it, im the point. Pays for itself in a short time. 
Sell yourself one now. Send for descriptive catalog. 


[zon Gitin& @'inc. 


We Also Manufacture 


Conductor Pipe, Eaves Trough, 4 
Stove Pipe, Elbows, Etc. Baltimore, Md. 














AMERICAN ARTISAN Advertising Manual 


The most complete and most valuable treatise ever published on the subject of advertising as it is applicable 
to the retail hardware merchant. NO DEALER CAN AFFORD TO BE WITHOUT IT. 


PRICE $3.50 PER COPY. FOR SALE BY YOUR BOOKSELLER OR BY 
DANIEL STERN, Publisher and Bookseller, 910 Michigan Bivd., CHICAGO, ILL. 
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Invest in WAGNER Patent Elbow Shears 
And You'll be getting Dividends All the Time. Why? 


Because Wagner Patent 
Elbow Shears will cut el- 
bows neatly, accurately 
and quickly without 
marking. They pay for 
themselves many times 
over. Made by practical 
tinners for modern work- 
» Men who want speed and 
accuracy. The price is 
reasonable. It will pay 
you to investigate. Write 














Tools for Sheet Metals 


Including Tinners’ and Roofers’ 
Tools, Shears, Punches, Presses 
and Dies. Can-making Machinery 


Made by 


‘Niagara Machine & Tool Works 
BUFFALO, N. Y. 





RING AND CIRCLE SHEARS. 








THE “RAPID” SLITTING SHEAR 


FOR ALL SHEET METAL WORKERS 


Cuts No. 16i sate or ghost. , any width up tol5inches. Scaleon table. Adjustable 
Bearings. Best Tool Steel Cutters. eight about 300 Ibs. Made for service. 
Cuts iron for valleys, ridge roll, gutter, cornice, skylight bars, etc. Very fast. 


OTIS L. FULLER GOSHEN, IND. | 








Saal 











BEST BY TEST—IS THE VERDICT 


of all the users of the 
“Neuerinit” Gasoline Torch 


The best quart size torch on the market. It will 
do twice the work of any quart size torch made. We 
guarantee it. Every Tinsmith and Plumber should 
own one. Sent on receipt of price. Express paid. 


Torch only $6.00. Soldering Iron Rest, 50c extra. 


GLOBE GAS LIGHT CO. 














25-27 Union Street BOSTON, MASS. 











**Always Reliable’’ 


|B. Kerosene Furnace 


is a money- 
making 
equipment. 
Two quarts of 
kerosene w ill 
burn as long 
and doas much 
work as four 
quarts of gaso- 


The “TORRID” 


Square Furnace 


The most economical and hottest on the market 


line. You are 
saving one- 
half. The B. 


Furnace will 
pay for itself 


in a short time. 

It is safe. Itis 
durable, with au- 
togenously weld- 
ed joints. Heavy 
metal construction. 
If your jobber does 
not stock this arti- 
cle write us. Price 
$7.00 net. Can fur- 
Dish this furnace 
with tinner’s hood 
for $8.00. 





Noiseless, odorless and smokeless in opera- 
tion. Our No. 10 has the greatest range in 
heating of any furnace made, namely 3 to 12]b. 
coppers, indoors or on aroofincold and windy 








weather. Order of your jobber or we will ship 
Manufactured by direct for $6.50 on 30 days’ approval. 
Otto Bernz GEO. W. DIENER MFG. CO. 
NEWARK, N. J. 400 Monticello Ave., CHICAGO, ILL. 























Stubborn labor conquers everything.— V irgil. 
Stubborn advertising conquers the buying world. 








H.WEISS@ Co. 


20 Cliff St., New York 





Hand Punch for No. 1C tron 


Skylight Gearing 
and Chain Lifts 


Tinsmiths’ and Plun.bers’ Tools. ae 
Makers’ Tools. rang or ala 
Pipe Threading Machines 
Second-Hand Tinners’ Machinces Bought and Sold 


CRIMPING ROLL 


Tuo. mproved Crimping rou 
will crimp sheets without 
tb buckling them. 









We build a coma te line of St Ranches and 
Bending Rolls, all sizes for aed oe or power drive, 


BERTSCH & CO., Cambridge City, Ind. 












CONROY’S 
Gutter Bead and 
Edge Adjuster 





Rone slg 
Here’s a new tool that will save your tin 
and tine. It will pay for itself. 


When a gutter bead is cut with snips it is 
left in an unadjustable condition. By using 


Conroy’s Gutter Bead 


it can be quickly restored to erfect shap¢ 
A handy tool for roofing work. ian 3 in. jaws 
and a 2 in. throat. Recommended by user 
If your jobber can’t supply you, write us. 


CONROY & CO., Mfrs. 
McLEAN, ILLINOIS 




















Metal Roofing and Siding. 

Corrugated Sheets, painted 
or galvanized. 

Metal Window Frames and 
Sash, glazed with wiredg/ass- 

Skylights. 

Skylight Gearing. 


Price list and estimates ‘ur 
upon request. 


The Sykes Company 


030 West 19th Place 
CHICAGO, ILL. 
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Your Competitors’Customers 


Of bes interest you immensely, don’t they, Mr. Hard- 
ware Dealer? You'd like to have them come into 
your store, new faces every day, so you could show and 
tell them about the high-grade wares you have on the 
shelves. You asm to get new customers—but do you go 


about it in the right way? 


Do you know, Mr. Dealer, that besides the local newspaper, 
your window display is the best medium for increasing business 
and getting new customers? The fact that large department stores 
spend thousands of dollars every year for window displays is proof 
of the advertising value of attractive window displays. Put a little 
more time on your window in the future. You will see material results 
immediately. 

To stimulate the interest of hardware men in attractive window 
displays and to provide them with an incentive toward the preparation 
of something ‘“‘different”’ and unique in the way of hardware window ex- 
hibits; The AMERICAN ARTISAN AND HARDWARE RECORD 
is offering $100.00 in cash for the best window displays of Hardware, 
Cutlery or Sporting Goods. Every hardware man is eligible and should 
compete for these handsome prizes. Take a chance—send your dis- 


play to us. 


THE PRIZES 


FIRST PRIZE = = = = = = $50.00 in Cash 


For the Best Photograph and Description received of Window Display of Hardware 


SECOND PRIZE = = = = = = = $25.00 in Cash 


For the Photograph and Description Second in Excellence 


THIRD PRIZE = = = = = = $15.00 in Cash 


For the Photograph and Description Third in Excellence 


FOURTH PRIZE = = = = - a $10.00 in Cash 


For the Photograph and Description Fourth in Excellence 


THE CONDITIONS 


Photographs with descriptions may be sent by mail or express, charges prepaid, and must reach 
this office not later than August 15, 1913. Address all pictures to AMERICAN ARTISAN AND 
HARDWARE RECORD, Prize Competition, 910 South Michigan Boulevard, Chicago, II). 

The photograph and description must be signed by a fictitious name or device, and the same 
name or device must be put on a sealed envelope containing the real name and address of the con- 
testant. Enclose this sealed envelope with the photograph. 


AWARD OF PRIZES 


A competition committee of three will be appointed, one of whom will be an expert window dresser and one 
an experienced hardware man. The committee will pass upon the merits of all phqogographs and descriptions received, 
without knowing the names or addresses of the senders, and will decide the winners of the contest. 

F AMERICAN ARTISAN AND HARDWARE RECORD reserves the right to publish all photographs and 
descriptions submitted in this competition. 
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WE WANT RUSH ORDERS 


Because They Are A Test of Service 


UR SERVICE is unexcelled and we 


are anxious to have it tested. If you 
send us your rush order we are certain that 
the unequalled promptness of our service 
will make you a steady customer of ours. 
We ship the same day the order is received. 















Bl 
LLARD 2 GORMLEy 
i 8) 


WE can ship high grade and 
popular priced hardware in 
practically any quantity and 
assortment. {| Our customers are 
our best advertisements. 


Send for our Complete Catalogs, now ready, of the following lines: 


Sporting Goods and Fishing Tackle, 
Cutlery, Mechanics’ Tools, 


Builders’ Hardware, General Hardware 
WRITE US TODAY! 


BULLARD & GORMLEY COMPANY 


Wholesale Hardware 
173-175 N. State St. 8-10 Couch Place 7-9 E. Lake St. 


CHICAGO, ILLINOIS 
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June 14th Axe Quotation-To the Retail Hardware Trade 


We name below prices at which we shall be pleased to execute your valued orders 
for Men’s Axes (through our Agents—the Hardware Jobbers). If your jobber can’t 
supply you, we solicit your order—which we will ship direct to you and invoice 
through one of the leading Hardware Jobbers—who is acting as our agent. 


The prices given below (except under the heading of Handled Axes), are for Axes 
Unhandled, and the prices given are for Base Weights. Heavier Weights take 
extras in accordance with Standard Axe List. 


We manufacture our own Axe Handles, grade them most carefully, drive them in 
the Axes automatically in such a way that each Axe hangs perfectly on the Handle, is 
securely wedged—and for this reason we think it to your advantage to buy all your 
Axes Handled. We can furnish you any grade of Handle desired, as quoted below— 
under ‘‘Extras for Handles driven in Axes.”’ 


s.B. D.B. s.B. D.B. 
KELLY STANDARD, plain pattern, bronzed HAND HONED, blued and deep etched, oil 
SE ee UES BS VOM ak o's ws cede Shae RG ed 0% $ 7.00 $10.00 whetted, each axe in carton................ $ 8.00 $11.00 
KELLY REGISTERED, deep engraved, each 
panied glow age meg gold bronse rsa 7.00 . 10.00 axe in carton, axe warranted.............. 10.00 13.00 
vlain pattern, copper finis 
bitt, poll painted EGS Ce a4iwe Se aweewe ve 7.25 10.50 SHOPPERS SUPPORT, | : : * - 
a e o* 9 CHIPPEWA CHIEF raised bitt shape 7.00 10.00 
Ser pomercral in atl 7.50 11.00 KNOT CHOPPER, , 
ull polished, crimson bevels CROSS CUT, plain shape, blued finish....... 7.00 10.00 
concave blade, hatchet bevel cutting edge, 850 12,90 MAND-MADE, plain shape, blued finish. .... 7.00 10.00 
mame eee eee ew ewe ee eeenee 0 a FLINT EDGE, 
Second aprattty, plain pattern, orders accepted VULCA special natural 
subject to stock DOMMES Ankh Gas 00 wea ooo 50020 6.50 6.50 PARMERS? FRIEND, forged, black 
i 7.01 
JIM DANDY, ebony finish.................05. 6.25 BLACK RAVEN, | finish ........ 00 10.00 
WOOD SLASHER, ebony finish.............. 6.25 “vas EDGE, ebonized poll, raised bitt ae 
SRE Aiba Ve ocak eI aR eed bc cneccarbenes cone 7.50 10.5 
JIM DANDY, polished blade................. 6.50 CHIP SLINGER, ebonized poll, raised bitt 
WOOD SLASHER, polished blade............ 6.50 ES 5 FOE Sr a ee ree 7.50 10.50 
FALLS CITY, blued bevels, red poll, No. JIM DANDY and WOOD SLASHER, ebony 
aad be aU as b 6 56k » sere 69-04 0:0 1. 8.50 $11.50 SER, UI raha cece cecesvcceses $ 7.50 
RED ROVER, green bevels, red poll, No. 2 JIM DANDY and WOOD SLASHER, polished 
or Golden.Oak handles.............ceccesceces 8.00 NOG, WEEE GUNG Oh MIUEIOI Sc eccctsncccccce 7.75 
EXTRAS—NET PER DOZ. 
Peeling pattern, doublé bitt.............. ec cece eee eee eee: PRMCUUINES PMUCCOEM, WEG! DOM... i... cee ccc e cc ceece $2.00 
Turpentine, Hoosier or Rockaway patterns........... 25 2 ne 1.00 
NONE MIRCONTED, 0506S ben oie bahion's 00 6 0b s.cn 0 nees'c es secne ee ee eg) ee 50 
PROUUTENES PRCOOEEN esa Chae ae cases ewer ideccrccvvecweye 1.00 Unhandled Axes, half dozen boxes...............00005 15 
Second Growth, Octagon or Oval, Plain or Scroll End, $2.75 per Doz. 
I a ss Suav'etw 8 6-0 p> 6 ot, a Oe ee ae ee $2.25 I a ar Sle’ cal a ees e db Wcado A ae gs ee! ae. 0.69 Ss Se 
RE ILS onion CRSA wh CEES A 5G v0 Kew et Ses eee se NS on oh aoa neds ccas ybeadacececeaccasn Mee 
ME a Sod CLAS bn 6 Ee Oc e Rae Tene? 004 b 60s gowns 6 IS 6.4 c.g oan OR Ria Wb Me nen cae gba Phe 2.00 
RSENS Ar a ue oa oe wie a aah 0h 50S bdimdne ebb i ES ow ie 5 Fe dab aka 0,6 ees eeeceacebasiais 1.75 
6. Le Cited suns eek ahs ne & 0 ote 4 heb ae ent eo nck Laid a maes a he. do a's,0id.aeiao oe 00 uid een 1.25 
No. 2, Miner’s: Straight 26-inch Handles............ 1.00 No. 2 House-Axe Shape, 19-inch Handles.......... 1.00 


Scroll Ends, 10c per dozen extra. Closed boxes add 25c per doz. 
Handled Axes are packed with Heads crated, Handles burlapped. 


DELIVERY—F. O. B. Charleston, W. Va., (if shipped direct from factory). If 
shipped from Agent’s Stock, the L. C. L. rate of freight from Factory to Agent’s city to 
be added. Unhandled Axes to be figured at fifty (50) lbs. to the dozen. Handled at 


seventy (70) lbs. 


TERMS—Sixty (60) days net, or 2% discount for cash in 10 days from date of 
shipment. 
AXES NOT WARRANTED—(Except Kelly registered—which are to be returned, 


carriage paid, to the manufacturer, to take advantage of the warrantee). First Quality 
Axes guaranteed free from flaws, or soft temper. The manufacturer to be judge 


of alleged defects. 


Kelly Axe Mfg. Co., - Charleston, W. Va. 
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A Big Business This Season 


“ENTERPRISE 


Lawn Sprinklers, Ice Shredders 
and Flag Pole Holders 


N enormous number of ‘Enterprise’? Lawn 

Sprinklers, Ice Shredders and Flag Pole 
Holders will be sold this season. The demand will 
be large and the Dealer who has a supply will reap 
the profits. 


fa means a quick, profitable turn-over, and all you 
have to do is to display ‘‘Enterprise’’ Hard- 

ware Specialties. They sell easily because ‘‘Enter= 
nike plated, “Bach machine is furnished wth  p¥ise’’ is another name for quality. It gives you a 
hon annie witha sang mearit Thewaer prestige that makes the people have confidence in 
pall perlrcivons, ihoveby presenting from clog  youand your store. Your customers get full value 
nee in ‘‘Enterprise’’ Wares. They will come back— 


not the goods, but the customers. 





66 NTERPRISE” HARDWARE SPECIALTIES 
are the result of many years’ specializa- 

tion along one line. They are mechanically 
perfect. Made for hard use — and lots of it. 
They have a country-wide reputation for high= 

sure when drawing the blade over ihe ice The  @§t quality. . They are known for their accurate 


“‘Enterprise’’ Ice Shaver is convenient. It ts 


used in sick rooms and for icing fruits, drinks, work and durability. 


etc. Can be had tinned or nickel-plated. 





sft must consult your jobber so that you may 
be ready for the trade. Don’t ever be in a pre- 
dicament and tell your customer: ‘‘I’ll have that in 
soon’’; or, “‘I am placing an order for that to-morrow”’ 
—because you will lose the business and your com- 
petitor down the street will get it. 





geod for our catalog and get our prices if 
“Enterprise’’ Flag Pole Holder comes in sizes your jobber tries to substitute ‘‘Enterprise”’ 
from 4" to 2" in diameter. j . . 

ond finish. The vest and cheapest holder maae,  tlardware Specialties. 


The Enterprise Mfg. Co. of Pa. 


PHILADELPHIA, PENNSYLVANIA 
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Stanley Mitre Boxes 


STRONG —DURABLE—ACCURATE 
A Few Striking Features 





Saw is held above work when not in use. 


Swivel is automatically locked at any 
angle. 


Two sockets in swivel for use of long or 
short saw. 


Narrow opening in back of frame, espe- 
cially adapted for small work. 


Steel rod uprights for saw guides. 


Uprights adjustable for saws of varying 
thicknesses and for those that run out 
of true. 


Stock guides for holding work in place. 


Extra wide range of work—will saw at 
angle of 30 degrees. 


One-piece frame with detachable malle- 
able iron legs. 


Construction thoroughly mechanical; 
all parts interchangeable and readily 
_replaced if lost. 


Quickly and easily put together or taken 
apart for carrying. 
A specially made back saw furnished 
with each box. 


Every mechanic that visits your store 
will be interested in this up-to-date 
mitre box. 


May we send you some special circu- 
lars containing complete description ? 


StamlewBuleR Level Co. 


New BrRITAIN.CONN. USA. 











ee 


* 
Zann 


autacen ce in auto- 
ichines or otherwise, 
such as butts, hinges, tubes, roller 
skates, keys, typewriter parts, 
sewing and adding machine and 
automobile parts, cream separator 
discs, buttons, stove and show 
case trimmings, gun parts, wire 
chair rims, go-cart parts and any 


difficult or plain forming where 


flat steel or great ductility, 
strengt and uniformity 1s 
required. ; 







“Flat Wire Pull 






Chicag 
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NEW WRINGER | | You Will Sell 


pers MORE FREEZERS 


NEW PRICE If You Show the 
Has reversible water board, — een: the water ° r > 
Sect Din Battags and‘ Seat bei Bares | | Lightning Chipper 
Enclosed Cog Wheels. 
One helps the sale of the 
fe: =e one § other. This little tool re- 
A= ONIveRsAL=oiy duces a 20 Ib. block of ice 
—_; YYW to small uniform pieces in 
Pes eas | j five minutes, and over- 
TORE comes the only real drudg- 
ery in ice-cream making. 
Housekeepers quickly see 
the value of it, and it 
sells many a freezer where 
otherwise the sale 


Packed 3 and 6 in a case. s. of both would be 
Plain Bearings Steel Ball Bearings Size of Rolls a ~ ina ; 
E NE ost. 


No. 340E No. 360E mis 
ORDER NOW— 





No, 341E No. 361E 11x1 rr 
Send f ice list. m 
n or our new price lis iy | i THE SEASON 


THE AMERICAN WRINGER CO. sis 


NEW YORK CITY 




















No Rusty Screws 


No more Rusty Screws, we now Electo Gal- 
vanize our Pressure Screws, Clamp Screws 
and Steel Ball Bearings. The Pressure 
Screws and Clamp Screws are galvanized 
after the thread is cut. This positively 
prevents rusting. 


Why not order ANCHOR BRAND 
WRINGERS when placing your next order? 


Lovell Manufacturing Co. 
ERIE, PA. 











HAMMERS 


are made of drop orged crucible stock steel, a process by which steel is 
worked or coaxed to7 e dies. This means fine, close and compact steel. The 
handles are of second growth seasoned hickory. 

Shield Brand pose ammers are absolutely guaranteed. These hammers 
will build a reputation for the dealer who sells them, for the customer knows 
that the dealer has value-giving goods. 


Van Doren Manufacturing Co. SF No. 301; 
CHICAGO HEIGHTS, ILL. aa Octagon 
DISTRIBUTORS: neck 
E. B. SUTTON - 25 California St., San Francisco, Cal. 
A. P. WORTHINGTON, - 1220 San Pedro St., Los Angeles, Cal. 
KEATING SALES CO ’ 5 3 = Se eee, Baa 
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No. 135 








AUDITORIUM 
DOOR HANGER 


Solves the. Problem of 
Hanging Folding Doors 


It is next to impossible to install fold- 
ing doors so that they’ll operate satis- 
factorily, without equipping them with 
a satisfactory hanger. 


RICHARDS-WILCOX 


Auditorium Hangers 


operate as readily as any parlor door 
hanger, yet allow the big, heavy folding 
doors to slide without hitch or friction. 


If there are plans around town for a church, 
school, theatre or other structure where folding 
doors are to be installed, you can easily land the 
hanger business with the R-W Auditorium Hang- 
er. You'll get the business if you go after it. 


Write for detatls and prices at once. 


Richards-Wilcox Mfg. Co., Aurora, Ill. 














WHY “RED DEVIL” 
GLASS CUTTERS? 


Always Uniform and 
Satisfactory to the 
Men Who Cut Glass! 


That is why 
They Demand 


Genuine 


“Red Devil’ 


They know. 








Glass 
Cutter 
for every 
Kind of Glass 


Our Green Book shows them all, 
Get It. 


SMITH & HEMENWAY CO. 


MANUFACTURERS 
150-152 Chambers St, N. Y., U.S. A. 














ii; ELEVATORS 


Improved, Quick and Easy 
ising, Steam, Electric 
and Hand Power. 
SEND FOR CIRCULAR 
KIMBALL BROS. CO. 


Tl i 103{ Ninth St., COUNCIL BLUFFS, IOWA 
Kances City Office. 717 Commerce Bidg., Kansas City, Mo. 








THE HIGHEST GRADE FILE MADB 





DELTA FILE WORKS 
PHILADELPHIA, PA. 


Chicago Office, @2 E. Lake St. 
New York Office, 260 West St. 






BSN ATIVNLNAAD THA MOA Fld BHA 














<< CUT WELL & WEAR WELL § dur 


PP ee Pe Par Pe Poe PP Sy 


HELLER BROS. CO., Newark, N. J. 


ESTABLISHED 1836 INCORPORATED 1999 
























Keystone Boiler Handles 


No. 1 Regular size for oval boilers. 
No. 2 Regular size for square boilers. 
No. 40 Medium Heavy for oval 
boilers, hooked. 
The illustration herewith shows 
; the No. 40. The sides are heavy 
| stamped steel, nicely tinned. 


Send for samples. 


BERGER BROS.CO. 
PHILADELPHIA 


Warerooms and Factory, 100 to 114 Bread Street 
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| Advertising that 


costs nothing is worth it. 
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should secure a copy of 


AMERICAN ARTISAN 
ADVERTISING MANUAL 


Experts agree that it is a book of inestimable value to those 
who wish to prepare advertisements that will bring results. 


Read their opinions as given below: 


From “DOMESTIC ENGINEERING,” Chicago. 

“The book is of undoubted worth as an aid 
to the retail merchant in preparing that de- 
sirable but illusive style of advertising copy 
known as ‘printed persuasion.’”’ 


From “NATIONAL HARNESS REVIEW,” Chicago. 

“Its pages teem with salient points con- 
cerning texts, typographical displays and other 
essentials which go into the make-up of a 
business getting announcement.”’ 


From “PRESTO,” Chicago. 


“It would be impossible to estimate the 
value of the book to hardware merchants.” 


From “TRADE,” Detroit, Mich. 
‘‘This book is thoroughly practical.” 


From “BUFFALO EXPRESS,” Buffalo, N. Y. 


“It contains many reproductions of suc- 
cessful advertisements.” 


From “THE WEEKLY IMPLEMENT TRADE JOURNAL,” 
Kansas City, Mo. 
“It is a reproduction of the retailers adver- 
ments and criticisms of same.” 


From “FARM IMPLEMENT NEWS,” Chicago. 

“Tt is a compilation of all kinds of display 
advertisements as they actually appeared in 
different newspapers.” 


From “THE HOUSEFURNISHING REVIEW.” New York 


“This book is useful to the ad man.”’ 


From F. R. SWITZER CO.,““SUCCESSFUL ADVERTISING.” 
Utica, N. Y. 

“We have glanced through THz AMERICAN 
ARTISAN ADVERTISING MANUAL, and it cer- 
tainly ought to be of considerable interest to 
the retail hardware trade, and we think you de- 
serve considerable credit for the undertaking.” 


From “THE THRESHERMEN’S REVIEW,” st. Joseph, Mich. 


“A very effective monitor of retail adver- 
tising.” ‘It should be a very valuable book 
for the dealer who wants newest ideas and 
best methods of expression in ad writing.” 


From “THE METAL WORKER” New York 


“THE ADVERTISING MANUAL will be found 
of assistance to stove dealers, sheet metal 
workers, plumbers, hardware men and all who 
seek to extend their business by advertising.”’ 


From “THE TRADESMEN,” Chattanooga, Tenn. 


“If the average hardware or stove dealer, 
to whom this book should prove of especial 
benefit, had some assistance in the prepara-: 
tion of his advertising copy, he would be able 
to prepare advertisements at all times that 
would be of the business getting kind.” 


It should have a place in every store. 


Improve your advertising, Mr. 
ADVERTISING MANUAL will aid you. 


Dealer. 


AMERICAN ARTISAN 
Secure a copy today. 


The book retails at $3.50, and it can be obtained 
from your bookseller or from 


DANIEL STERN 


PUBLISHER 
910 Michigan Boulevard, Chicago 








EVERY RETAILER 
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Wé make a specialty of Cornice Brakes, 
and build the most up-to-date Cornice 
Brake now on the market. We can furnish 
same in any length from 30 inches to 10 feet, 
and we guarantee our Cornice Brake for No. 
20 gauge material and lighter, and with heavy 
bending attachment for No. 18 gauge. 


We also make a complete line of Power 
sa Punching Presses. 





Cornice Brake 


THE J. M. ROBINSON MFG. Co. 


8282 to 3288 Spring Grove Avenue’ -« « CINCINNATI, OHIO 




















OF A 


Our extensive advertising creates a demand that every pro- 
gressive dealer should be able to satisfy. 


It takes but a minute and a postal to ask for our catalog—it’s 
more than worth while. 


me [urnon prute Co. 


MEASURING TAPES | 


are made in every conceivable variety, to 
suit every purse and purpose, but ali of the 
same superior quality. 












PLEASE MENTION 
AMERICAN ARTISAN 





SAGINAW, MICHIGAN, U.S.A. 
New York, London, Eng., Windsor,Ont. 























Prestige menrerecronor Quality 








The name of this ventilator 


“ mz ” 
NUCL 
is significant, but no more 
so than the results. 


PURE AIR ALL THE TIME 





STEEL TOP GLASS TOP 


ee ee SS ee 











A combination of strength and efficien- 
cy, a ventilator that eliminates foul air 
and brings new, fresh, invigorating air 
into a building. 





“OBSERVE THE AIR CURRENTS” 
They rush in from below between the 
weather band and curved deflector and 
force upward and outward the warm, im- 





CURVED DEFLECTOR 


PATENT! 


The real secret of the phenomena] val- 
ue of the WUGZig asa superior ventilator. 


pure air they meet coming up the air 
shaft. 


Quarter inch wired glass used in the con- 
struction of the top affording light in addition 
to the other excellent features of this Ventila- 


tor 





LOWER FLANGE 


Assists in forming the air currents and 
partakes of the same great strength used 
— the construction of the WU#ig 


Ventilator 


‘VENTILATION THE FOUNDATION OF SANITATION” 


Write for Prices 


MILWAUKEE CORRUGATING COMPANY 


BRANCH: 


KANSAS CITY, MO. 


MILWAUKEE, WIS. 
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IMITATION is the Sincerest Form of Flattery 


oc (PRINT SHOP] == 
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Simmons Hardware Co.’s 
YEAR BOOK— 
a Complete Catalog. 
Only Weighs 4.:/; Ibs. 





SIMMONS 
HARDWARE CO. 
904 Spruce Street 
ST. LOUIS, Mo. SEND FOR IT 

Dear Sirs: he 

I ama merchant handling \. SIMMONS HARDWARE Co 
Supplies such as you keep » Incorporated. ; 
and interested in seeing your ‘\ Manufacturers and Distributers 
Year Book No. K (2d Edition). pLAnaN ENA, PA ST.LOUIS, MO. NEW YORK CITY 

‘< ITY, 1A. 

Please send copy to a WICHITA, KANS. U.S. A. wumebbanin tee 
Name 
Address eter Se 





City and State 

















